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Communion Set Made About 1675 in the Possession of the Hertingfordbury Church, Hertfordshire, England. 
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FROM “OLD ENGLISH SILVER,” BY W. W. WATTS 
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ADVANCE SHOWING 


PRINCESS 
PATRICIA 


In this, their latest design, the Master 
Craftsmen have again achieved that 
artistic success which has marked their 








work for over ninety years. 


wy? 


All signs show that public favor is 
turning toward the more decorative 
styles. The coming months will see 
this latest idea in decoration gain 
momentum. It was to give youa new 
pattern to meet this demand that Prin- 
cess Patricia was created. 


we 


How it will be advertised to the 
public, and the advertising material 
we have prepared for you will be 
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described next week. 
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TEA SPOON Ready for delivery March Ist, 1927 


PRINCESS PATRICIA 


THE GORHAM COMPANY 


SALES AGENT FOR 
= GORHAM MANUFACTURING COMPANY 


GORHAM-WHITING DIVISION, Providencs. RI. KERR DIVISION, Newark, N. J 
DURGIN DIVISION, Concord, N. H. 
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Sentiment in Colors in Enanuels 














O craftsman in the arts can reach per- 
N fection in his creations without being 
first imbued with the poetry of the colors, 
the sentiment that lies back of their radiance 
er somberness. Newton Wethered, in his 
Mediaeval Craftsmanship and the Modern 
Amateur, expresses well the feeling when 
applied to enamels. He says: 

“Color arrangements are so much a mat- 
ter of sentiment and personal liking that it 
may not be a fruitless inquiry to assign to 
individual tones the degree of favoritism 
which they may be said to enjoy. On the 
whole, the pride of place may be given to a 
color we know as violet rouge, the color of 
red wine and amethysts. Not a little fortu- 
nate has been the coincident that certain 
mineral oxides, of fairly common occur- 
rence, should have the property of staining 
glass with superb colorings. Of these man- 
ganese, according to its quality and firing, 
gives a range of warm violet—from mul- 
berry browns to the richest purple. And the 
particular enamel which is indicated is the 
highest in the scale. It is a color to be 

‘found in some.of the more magnificent pan- 
sies—and in purple iris petals when the set- 
ting.sun is shining through them. 

“Then what of turquoise? Both in trans- 

‘parent and opaque enamel this color com- 
prices a distinguished range of tones. It 
may be seen in Chinese porcelain flowing in 
transparent glazes over a vase, blending in 
an exquisite harmony with purple. And the 
two tones, turquoise vert and turquoise bleu 
—both transparent—are a delightful pair of 
variations, each leading a vibration of color 
against the other when placed in juxtoposi- 
tion. The opaque varieties also are perhaps 
the most beautiful of all opaque enamels, 
they vary from the bluer quality of the 
‘sparrow-egg’ to the paler and cooler green 
shades. A further advantage is that they 
fire successfully—and being often semi-trans- 
parent, can be introduced, without violence, 
into schemes of transparent color. Possibly 
the most magnificent of all blues belongs to 
the familiar small figures to be found in the 
Egyptian tombs. They are, in fact, practi- 
cally solid pieces of enamel. The clay fig- 
ures were dipped into the powdered glass and 
fired with the most dazzling results. Lapis 
lazuli, on the other hand, is more reticent 
though rich in tone—approximating to a 
violet blue. It was a color closely imitated 
by the Chinese in their cloisonne work—as 
an opaque, but not entirely opaque, enamel. 
But green, the color of their precious jade, 
is the most typical color of China. Quiet 
and refreshing to the eye, of a semi-lucent 
consistency and mysterious in its wonderful 
quality, a material beautiful to handle and 
fascinating in its modulations of tone, jade 


inspired an imitation in porcelain which, as 
celadon ware, has been recognized as one 
of the greatest achievements in ceramic 
art. -* = s 

“But the transparent greens in our trans- 
parent enamels may be seen, on silver, at the 
height of their viridness. In their purer 
shades they match very closely the emerald, 
tourmaline, peridot, and the tone of mala- 
chite. In no other material can green be 
expressed with such a delicious freshness. 
* * * On the other side of the scale 


are the fiercer tones, jasper, heraldic red, 


rose and carnation, down to full browns, 
orange and plain yellow. Technically we 
have no more treacherous ground, both as 
regards the greater difficulty of their man- 
agement in the firing and their harmonious 
combination with other colors. The earlier 
achievements in pottery and porcelain did 
very well in avoiding them altogether—an 
advantage rendered necessary and forced 
upon them probably by technical considera- 
tions: * * * 

“In transparent enamel, the reds are the 
most vivid when fired on gold. They prac- 
tically never succeed on silver; but on cop- 
per they can be very full and rich in qual- 
ity. Rouge feu and rouge cerise are among 
the best that can be used on the more com- 
mon metal. The former is rather tricky in 
the fire, but at its best is a lovely pale red, 
well worthy of a trial. The yellows had 
better be first expe-‘:.ented with, to see 
how far they may be trusted. They should 
be left as late as possible in any work, be- 
cause they are apt to become opaque and 
unpleasant in quality when fired further than 
is absolutely necessary. These yellows vary 
very considerably; but, on occasions, use 
may be made of their eccentricities. On sil- 
ver they may become broken, not unpleas- 
antly, after a second firing, and over copper 
we have known a transparent yellow turn 
into a semi-opaque ivory which was quite 
admirable. 

“The list would not be complete without 
the mention of the color aubergine which 
plays such an important part in Chinese 
porcelain. Although extremely variable in 
tone, it exercises a wonderful harmonizing 
influence upon the cooler tones with which 
it is placed. Through all its transitions 
from pure gray to purple and purple brown 
it possesses the faculty of tempering a cool 
arrangement of color; supplying the neces- 
sary warmth and at the same time producing 
an effect of serene and calm sobriety. Still 
further, with its contrast of yellow, it neu- 
tralizes the coldness of blue and green; and 
so successfully does it accomplish its duty 
of keeping the surrounding tones in their 
proper relation that the presence of a more 


emphatic pink or red can be regarded as a 
positive detriment.” 





— 
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Our Changed View-Point 


| STRUCTIVE for the decorative art 
student are the following lines taken 
from an article entitled “Style’ by R. 
Riicklin, which appeared in a recent issue of 
Deutsche Goldschmiede-Zettung: 

“If we make a survey of the history of 
the industrial arts during about the last 100 
years, we find that the first two thirds of 
this time, till toward the end of the 19th 
century, the study of style was exercised in 
finding patterns for practical, productive ac- 
tivity. Then creative art turned from the 
earlier-studied patterns and sought original- 
ity without historic patterns: by means of 
naturalism, youth style, geometrical and the 
realistic form. We have left these tenden- 
cies today and search for a naive, directly 
felt decorative form by means of which the 
Vienna industrial art is in advance of us. 
Are we thereby actually free from every 
historic pattern? 

“A striking and significant phenomenon in 
the field of recent museum cultivation is that 
the folks-arts museums are newly arranged, 
and this according to our artistic point of 
view. Also that our young industrial artists 
show a rising interest in the-artistic per- 
formances that are contained. -in these 
museums. In former. centuries~the colléc- 
tions of folk-lore took on a ‘solely: culture- 
history interest. They saw in the perform- 
ances of the peoples, whose works-were here 
united, only the — technical. deficiency, the 
primitive, and went out again-from such a 
museum with the uplifted feeling that we 
have done things so. mufth more grandly, 
that all these creations were to us only the 
stutterings of a childish. and*barbarous con- 
dition of culture of: mankind : stock-still ‘in 
genius. 

“Today we have daniel to discern that 
technique and artistic effect are apart from 
one another, that, with themost primitive 
technique the most tasteful éffects can be 
brought about. In other words: that a 
people of low level technique can, after its 
manner, be a cultured people and produce 
artistic creations of worthwhile patterns. 
The only thing lacking with these folks was 
purpose and ability to copy nature exactly. 
The naive, original applied art creation took 
its place. What we understand as high and 
free art did not exist at all with these 
peoples; the art of decoration is here decora- 
tion and given with it is unbroken unique- 
ness.” 














A large window in the jewelry store of 
Frank Ricard, Concord St., Lawrence, 
Mass., was discovered broken one morning 
recently by a patrolman while he was mak- 
ing his rounds. So far as is known, noth- 
ing was taken. 
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STERN BROS.6CO 


Cutters and Importers of of 


DIAMONDS 


2 WEST 46th ST. 
Telephone « “Bryant 3925 


CHICAGO 
31 North State Street 


AMSTERDAM: 16 Sarphastistraat 
ANTWERP: 48 Rue Simons 


DIAMOND CUTTING WORKS 


68 Hunters Point Ave. 
Long Island City 
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Review of the Silver Market for 1926 





By C. W. Handy* 




















(Continued from issue of January 19, 1927) 


In a pamphlet recently issued by the 
American Smelting & Refining Co., there ap- 
peared a letter from Joseph Kitchin, Assist- 
ant Managing Director of Union Corpora- 
tion, Ltd., from which we quote as follows: 


“There is already a redundancy of silver currency 
in India due to tre importaticn by the Governreent 
in the fuur years to March 31, 1920 of as much as 
512,090,000 standard ozs. of silver for coinage pur- 
poses. In those four years the addition to the si!ver 
currency outside the Reserve was 124 crores of 
rupees (equal to 460,000,000 standard ozs. of silver 
and to about one-third of the present estimated 
silver currency) while in the following four years 
38 crores of rupees (equal to 140,000,000 standard 
ozs.) of this amount came out again and no doubt 
when the silver rupee in 1919 and 1920 became 
worth mcre as a commodity than its normal value 
as currency, many crores disappeared as coins. Is 
it any wonder, hcwever, that there may now be 
a temporary redundancy of rupees and if this were 
te lead to sales it would be merely returning a 
portion of the huge imports of the 1916-1919 period. 

“So far as there is redundancy it is not due to 
the Commission’s recommendations—it is there in 
spite of them and. the Government would have 
silver to sell if its policy was to sell. But with 
insignificant exceptions (7,000,000 ozs. in 1914-15 
and 5,000,000 ozs. in 1915-16 are the only cases 
where the Government’s net exports in any year 
have ever in all history exceeded 2,000,000 ozs.) 
the Government has never scold in the past, the 
redundant silver being allowed to pile up in the 
Reserve until the time came as it always has when 
more z:upees were wanted. One might go further 
and say that if it had been the Government’s policy 
new to sell the temporarily redundant silver, the 
Commission’s :eccmmendations tend to prevent its 
sale before the Reserve Bank ccmes into effect in 
1928 or 1929 though of course, Commission or not, 
the Government is free to sell when it chooses. 
Rut why shovld it suddenly change its policy? 

“It may be said that the Commission’s recom- 
mendation to restrict the silver in the Reserve to 


-cettair. maxima and to hand tke balance to the 


Gcvernment ‘for gradual disposal’ may in_ itself 
change the Government policy. That is of course 
a possibility but are aciual sales likely? The 
Commission has said ‘it is not at all unlikely that 
a consideral:ile proportion will be absorbed as a 
necessary addition to the currency in the first few 
years.” The Government must realize that if it 
sells in the next few vears it will become necessary 
to buy again for coinage all the earlier, for taken 
over periods the rupee s in existence have always 
increased and are likely to ccntinue to increase 
given a continuance vf India’s prosperity.” 


EFFECT ON MARKET 


From the foregoing comments it may be 
seen how varied are the interpretations 
placed upon the commission’s report, but 
there is no doubt that sufficient lack of con- 
fidence was created to permit .the bear 
element to obtain control and depress prices 
in a market which had already given 
evidence of weakness. Chinese speculators 
led this movement, selling silver heavily for 
forward delivery; and the Indian Bazaars 
followed suit, also establishing large bear 
positions. The resultant decline in price 
was gradual at first, but became increasingly 
pronounced as time progressed ; and from the 
latter part of September until the third 
week in October, when the low point for 
the year was reached, utter demoralization 
was evident. Continental selling during 
October, chiefly for account of the Bank of 
France, also contributed materially to the 
final stages of the decline. 





*Of Handy & Harman, New York. 


The sharp recovery from the low point 
was brought about by a reversal of position 
on the part of China “shorts,” supplemented 
by bear covering from the bazaars. India 
also bought for the November settlement, 
although these purchases were offset to a 
large extent by forward sales. This advance 
culminated about the middle of November 
just short of the 56-cent level, and sub- 
sequently silver declined, closing the year 
with a quotation of 54 cents in New York. 

At present the situation regarding the 
report of the commission is that although 
the Government of India and the Secretary 
of State for India have announced that they 


Cc TH 


_ refined bullion. 
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reflected by a reduction in the supply of 
It would seem likely that 
any such curtailment would take place only 
after a lower price level had been estab- 
lished and maintained for some time; and it 
would occur then chiefly in the case of dry 
and silicious ores which are valuable prin- 
cipally for their silver content. 

Statistics covering world production of 
silver from various sources are not available, 
but the following data showing the origin 
of silver in the United States, Canada, 
Mexico, Central and South America is given 
in a report submitted to the commission by 
Mr. Arthur Notman, mining engineer and 
geologist : 


48,041,179 ounces 
£4,798,498 ounces 
60,672,630 ounces 


WT vin aidaeenses 193,512,308 ounces 


Drv and silicious ores.... 
Silver—lead cres......... 
Silver—copper ores....... 





In response to an inquiry from us regard- 


OF THE NEW YORK OFFICIAL QUOTATION. 
| CENTS PER OUNCE 999 FINE 





PRICE CHART WHICH ACCOMPANIED THE REVIEW OF THE SILVER MARKET 


will adopt the report as a whole, subject to 
such minor alterations as may be necessary, 
no action can be taken until the Delhi 
Session of the Legislative Assembly in 
January 1927, when the entire matter will 
come up for debate. On December 15, Sir 
Basil Blackett stated that the Indian 
Government had sold no silver so far, and 
did not intend doing so in the immediate 
future. ‘ 
It is therefore apparent that the only effect 
which the commission’s report can have had 
upon the price of silver has been sentimental, 
and it remains for the future to prove how 
accurately the actual effects have been 


‘anticipated. 


PRODUCTION IN 1926 

We estimate the world production for 
1926 at 241,600,000 ounces, of which the 
United States supplied 62,000,600 ounces, 
Canada 21,900,000 ounces and Mexico 
93,700,000 ounces. 
POSSIBLE CURTAILMENT DUE TO LOWER PRICES 

Evidently lower prices have not yet 
affected production, although this may be 
because insufficient time has elapsed for 
any possible curtailment in mining to be 


ing the propable effect of lower prices upon 
production, the statement was made by a 
high official whose company operates proper- 
ties in both the United States and Mexico, 
that Mr. Notman’s figures were fairly cor- 


. rect, and that he would roughly estimate a 


reduction in silver produced from dry and 
silicious ores of 85 per cent. with prices 
below 50 cents, a°further reduction of 10 
per cent. on the basis of a 45-cent level and 
4 practical cessation of production at 40 
cents. He further stated that unfortunately 
for any hope of limiting silver production, 
the bulk of the silver produced is a by- 
product of copper and lead mines, although 
it should be borne in mind that a fairly 
large percentage of lead properties would 
be forced to close with silver around 45 or 
50 cents an ounce, unless the price of lead 
was so increased that profitable operations 
could be continued. 

Any attempt to judge the probable adverse 
effect on the silver market of sales by the 
Government of India if the commission’s 
report should be adopted, must take into 
account the likelihood of curtailment of 
production at prices even slightly below 
present levels, a factor which would offset 
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in greater or less degree the effect of any 


such sales. 
DEMAND FROM INDIA 

The opinion from Bombay which we 
quoted earlier in our article that India would 
consume less silver this year than last has 
been justified, because imports for 1926 
according to the most reliable information 
now available amounted to 91,500,000 ounces, 
a decrease of over 14 per cent. from the 
figures of the two preceding years. 


FROM CHINA 


China, on the other hand, has taken a 
larger quantity than in 1924 or 1925, our 
estimate for this year being 74,000,000 
ounces. This may seem surprising in view 
of the conditions prevailing there, but we 
understand on excellent authority that this 
silver is needed for payment of troops and 
to build up reserves against increased note 
issue by the banks. At times, however, 
China has been over-supplied as evidenced 
by the shipment from Shanghai of over 
seven million ounces to London in the early 
"Summer and some five million ounces to 
Bombay in the closing months of the year, 
‘although this latter amount is an offset to 
previous direct imports into China from 
India. 

The huge stocks in Shanghai do not 
necessarily indicate a redundance of silver, 
but may represent merely an accumulation 
there due to trade stagnation and a transfer 
of capital from up-country where conditions 
are unsafe. 

COINAGE 


The United States Mint Service pur- 
chased in the open market and in deposits 
approximately 6,680,000 fine ounces all for 
use in the manufacture of subsidiary silver 
pieces, and coinage requirements of the 
Mexican Government amounted to slightly 
over 4,100,000 ounces. No silver was 
minted by either Great Britain or India, 
and data on this subject covering other 
countries is not forthcoming at present. 

In the past the use of silver for coinage 
has been considerable and the demand for 
this purpose may again become important 
as economic progress continues, because it 
has been found that subsidiary coinage hav- 
ing intrinsic value tends to stabilize the 
currency of a country. 


INDUSTRIAL DEMAND 


The consumption of silver in the arts 
and manufactures in the United States and 
Canada is estimated at 33,500,000 ounces 
for 1926, which is about 2,500,000 ounces 
more than for 1925. 

The heaviest increase has been in the 
chemical and photographic lines, which in- 
cludes films. The total consumption in this 
field was about 20 per cent. greater than in 
1925. 

The sterling silverware trade had a very 
good year and shows an increase of about 
3 per cent. in ounces of silver consumed. 
Silver plated ware increased about 4 per 
cent. 

The industrial outlook for 1927 is very 
promising. The demand for silver for mov- 
ing picture film and photography is increas- 
ing steadily and the amount used for these 
purposes during 1926 was the largest yet 
recorded. The most important single factor 
in silver consumption is the manufacture of 
sterling silver, in which field producers, re- 
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finers and dealers are co-operating with 
manufacturers in an endeavor to increase 
sales. 

In England silversmiths used about 
4,000,000 ounces, and producers of nitrates 
about 2,000,000 ounces. This total of 
6,000,000 ounces compares with 5,000,000 
ounces consumed in 1925, and 4,500,000 
ounces in 1924. 

There follow comparative tables of ship- 
ments and world production and consump- 
tion, compiled from the best information 
obtainable : 





SHIPMENTS 
(In millions of fine ounces) 
1926 1925 1924 1923 
New York to England £.4 9.7 36.7 9.7 
WS. Ss acy sc: She Ge Bik” Seo 
1, Chites, <G25.. 16.4 4.5 1.7 <k 
to Germany...... 4.9 5.8 i ee 
San FranciscotoChina 56.5 42.6 34.6 58.5 
to: Japarr, .. <<. * re 2: ude 
a ote re 
te England...... ; 2.5 4.1 
to Germany..... 1:38 Ri wae 
Halifax to Fngland... 4 2.6 5.4 3.6 
RE oo) ee a7 8 ene eligi 
Vancouver to China.. ye 4.4 2.2 3.9 
Mexico. tc England... 26.5 15.7 roes ee 
te Germany...... 3.5 6.7 
tu Holland...... tas 4 
to” Tdias 00s : 3.4 
 Ciimas....:. 1.4 
180.5 1276.7 163.8 112.5 
WORLD PRODUCTION 
(In millions of fine ounces) * 
Froduction: 1926 1925 
ee SR a ee Re 62. 66.1 
I VE een a ee 93.7. 92.9 
MEMO ok ce ences + 0.60 os ee are 21.9 20.2 
AS} ober ‘COnttried.........6..06605 64. 659 
Total PFOUGCUON: 6.2. 6:06. 0.004:65 241.6 245.1 
Proceeds of dehased ccinage from 
PRM ease a roalesta si ohacets ciesee nace 3: 
cA ASI ae eas ears rar ae 242.3 252.1 
WORLD CONSUMPTION 
Shipments: 1926 §=1925 
To India from the United States, 
Canada and Mexico........... 58.9 72.6 
SIG TUN a = 50.5 oxicicecee xe 32.6 34.1 
To China 
from the United States, 
Canada, Mexico and 
pS eee eee 81.6 ° 
less shipment Chira ic 
po oer 7.6 74. 59.4 


To Germany 


from the United States and 
ne te Oe ee 8.4 14.3 
Arts and Manufactures: 
In the United States...........- 33.5 31. 
Ti AMMA 250s Foc ec ccc eseccs 6. §. 
Coinage: 
Te Rc Kako nian ss 05k wrscetertg 6.7 17. 
Mexican Government.......--++- 4.1 3.3 
Other Puyers: 
Origin and destination unkncwn.. 18.1 15.4 
242.3 252.1 


SUMMARY 


Without doubt demand from the Far East 
will continue to be paramount in the ‘silver 
market, but conditions in China are so un- 
certain at present that any prediction re- 
garding the absorption of silver in that 
country in the near future is futile, and we 
are forced to turn our attention to the 
possible requirements of the other great 
buyer of the white metal. : - 

We have previously mentioned the opinion 
held by some in India that the commission s 
report would recommend a gold standard ; 
and the knowledge of this opinion, coupled 
with the fact that India had imported in- 
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creasingly large amounts of gold up to 1926, 
caused certain silver interests to fear that 
India -was beginning to show a permanent 
preference for the yellow metal, particularly 
as silver exports from this country were 
declining. 

Anxiety on this score we believe is not 
justified, and we offer the following ex- 
planation from Bombay to substantiate our 
attitude : 


“Last year (1925) gold imports were 
very heavy in this country because after 
a lapse of many years the people saw 
prices cheaper by about Rs. 6 per tola. At 
the rate of Rs. 30 India had sold gold 
heavily during 1920-21, and it was simply 
replenished during last year which was 
quite natural considering the prices at 


about Rs. 2l ahd 22.. This year gold im- - 


ports are not even half because India had 
somewhat overbought last year. More- 
over, looking to the permanent fixing of 
our exchange at ls. 6d. the people have 
no fear of any more wild fluctuations in 
gold prices and therefore are only buying 
now according to their urgent require- 
ments.” 


Other comments from India are confirma- 
tory. 

Since from the above it appears that silver 
will continue to be held in esteem by the 
Indian people, the question naturally arises 
whether the present relatively low price will 
have any stimulating effect upon consump- 
tion, and the consensus of opinion from 
Bombay and Calcutta seems to be that it 
will. There is a certain class of people in 
India who buy for immediate conversion 
into ornaments, and. the demand from this 
source is more or less constant every year, 
regardless of price. Other buyers are those 
who purchase well in advance of their re- 
quirements, because the price appears at- 
tractive to them, and those who consider 
precious metals an investment. Consumption 
by these two classes is greatly increased 
when a lower price level is established. 
This statement is confirmed by the keenness 
of the demand from India which has arisen 
in the past few months and the larger 
volume of silver imports during the same 
period. 

The ultimate level at which silver will 
stabilize depends upon the various factors 
which we have reviewed; namely, the pos- 
sible sales of silver by the Indian Govern- 
ment, the likelihood of restricted produc- 
tion in the event of lower prices, the re- 
vival of demand for coinage, the continuance 
of large importations by China, and the 
probable increased consumption on the part 
of India at lower rates; but at the present 
time it is impossible to predict accurately 
the future course of the market. 


[THE END] 








An attempt to enter the Swiatek jewelry 
store at Donora, Pa., was made during the 
night or early morning recently. After 
breaking a hole in the glass of the door the 
would-be burglars, believed to have been 
boys, were evidently frightened away and 
did not succeed in making their way into 
the store. Mr. Swiatek notified the police 
and they are making an effort to locate the 
guilty persons. 
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Electric Sign Deal a Sweeping 
Sensation; 20% of Total 
Allotment Sold First 
Week Salesmen Out 


Signs Will Last One Month 
At Present Rate; Only 
1500 Available 


Never in our experience have we 
known a proposition to receive 
such immediate and universal ac- 
ceptance as the new Deltah Electric 
Sign Deal. The results are beyond 
all expectations. 

Of course, here and there we find 
a sceptic, but once the deal is ex- 
plained, once he understands that 
- these signs are purchased purely 
- out of advertising appropriation, 
just as we buy pages in the Satur- 
day Evening Post or purchase the 
' facilities of broadcasting stations, 
the argument is over. 


Bought Out of Advertising 
Appropriation 

These signs are bona fide $125 
‘ electric signs. A new invention is 
. here employed to make letters 
s which look like’ series of round 
. luminous pearls, dazzling and en- 
_ chanting. So successfully has the 
. pearl effect been preserved that you 
_ are at a loss to explain the illusion. 
Except for the small extra charge 
' of $15.00 for individually die-cut- 
- ting each jeweler’s name to order 
> on both sides of the sign—a smal! 
i cost which we ask the jeweler to 
. pay—absolutely no charge is made 
«for the sign. - But only 1,500 signs 
have been arranged for nnd no more 
. will be available. 


. Traveler Sells Two in Twenty 
Minutes 


To demonstrate what an _ ex- 
- ceptional deal this is, one of our 
- salesmen accompanied a Baltimore 
. traveler on a test. They visited 
three jewelers in 20 minutes, sold 
two, and couldn’t sell the third be- 
cause he was at the hospital. 


How Deal Operates 

It is easy to get one of these signs 
and you are not put to any incon- 
venience. We handle all the detail in- 
cident to ordering and shipping. 

With your order for a Deltah 
Electric Sign Assortment you re- 
- ceive an Electric Sign Certificate. 
- You fill in this Certificate, designat- 
ing just how your name is to be 
spelled on the sign, and send to us. 

After about three weeks we will 
notify you that sign has_ been 
shipped. A few days after, you re- 
‘ ceive your freight notice and claim 
‘your sign. In the crate you find 
full hanging equipment, and the 
sign is completely wired. 



































Cost of Pearls ........ $100.50 Value of Pearls ........ $201.00 
Cost of Die-Cutting Name _ 15.00 Value of Sign.......... 125.00 
a $115.50 RRR ee ae: $326.00 






DELIAH PEARLS 
1927 Standard Sample Line & Electric Sign 
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Russian News Notes 





“American Watchmaking School Shop” Established by Soviet Government in 
Moscow—Jewelry of Cottage-Industry Sent to Milan Exhibition—Fight 
Smugglers’ Activities by Increase in Fines—Krassin Praised for Saving 
Jewelry and Art Objects for the State—More Monastery Silver 
Confiscated—Jewelry of 300 B. C. Found in Ural Caves 




















S a part of the program to help the 
A homeless children—the plague of Rus- 
sia—and in order to raise real proletarian 
watchmakers, the Soviet department of edu- 
cation has established in Moscow the so- 
called “American Watchmaking School 
Shop.” The Soviet newspapers call it the 


first watchmaking shop in Russia, recalling _ 


the fact that even before the Revolution the 
biggest watch factories in Russia (Mozer, 
Bouret and others) used their Russian facili- 
ties only to gather together the parts of the 
watches brought from Switzerland and other 
foreign countries. The Soviet shop in Mos- 
cow manufactures at the present time all the 
necessary parts, as well as puts them to- 
gether. 

Twenty boys, literally picked up from the 
gutters, are kept busy at the benches under 
the instruction and supervision of one V. A. 
Pruss, who fled from the Czar’s wrath in 
1909 and only a few months ago returned 
from Switzerland as a highly accomplished 
master of the horological art. The shop’s 
machinery was also brought from Switzer- 
land. 

The shop manufactures timepieces of only 
two varieties: pocket-watches and wrist- 
watches, and the Soviet newspapers claim 
that their quality equals the quality of Swiss 
watches. The program of the next few 
years calls for various improvements and 
general expansion of the shop, with a daily 
production of 500 watches in view. 

The shop is called “American” because of 
the extensive help rendered in the matter 
of its organization by Anna Louise Strong, 
the American newspaper woman who 
worked in Russia during and after the great 
starvation of 1921 with the American Quaker 
Committee. 

x ok x 

The Soviet government’s is a policy of 
encouraging trade schools, co-operative so- 
cieties and cottage industries, but of dis- 
couraging, at the same time, the private 
initiative of “non-producing merchants.” 
We hear two news items from Soviet Russia 
almost simultaneously. From Leningrad we 
have a report that a new decree obliges all 
the merchants actively engaged in business 
to state clearly their individual names on 
their shop signs. Ambiguous names, sound- 
ing as if the enterprise belonged to the State 
or to a co-operative society, are forbidden. 
But co-operatives and cottage-industries are 
given every assistance and encouragement at 
every step. A Moscow newspaper reports 
that the Soviet government will send prod- 
ucts of the cottage-industries (“kustari,” as 
they are called in Russia) to the Milan Ex- 
hibition of Trade and Commerce. Among 
others, the jewelers-“kustari” of Kostroma 
and Kazan provinces and their work will be 
represented at the Italian exhibition. 

* * * 


Smuggling is still in full swing along all 


the Soviet borders. Diamonds, jewelry and 
timepieces among other wares are still 
brought in and out, according to the demand, 
surreptitiously. The Soviet authorities wage 
an incessant. battle against contrabandists. 
The newest decree of Comrade Israileff, the 
chief of the Contraband Division of the 
Soviet Union Customs, increases fines to a 
double amount of the confiscated article’s 
worth. Prior to this new regulation, the 
fines amounted to the five-fold of the duty 
on the caught article. 
* * * 


In the numerous eulogies dedicated by the 
Soviet press to the memory of Leonid Kras- 
sin, the Red leader and envoy who died re- 
cently in London, credit is given to the 
deceased for his many deeds and adventures ; 
among others, for his pioneer work in the 
matter of confiscation and preservation of 
objects of art and jewelry during the first 
months of the Bolshevik revolution. It ap- 
pears now that, in the turbulent Winter of 
1917-1918 in Petrograd, Krassin, first of all 
the Soviet leaders, thought of the palaces 
abandoned by royalty, nobility and moneyed 
aristocracy to the mercy of the mob. He 
formed the so-called “Commission of Ex- 
perts,” which made numerous rounds of 
abandoned mansions and unguarded stores, 
saving hundreds of exceedingly valuable ob- 
jects of jewelry and art from plunder by the 
mobs. The objects, after being properly 
identified and classified, were transferred to 
the Hermitage and other museums of the 
former Russian capital, where they are pre- 
served and exhibited now. 

be 


The work begun by Krassin almost a dec- 
ade ago is being continued by other Soviet 
leaders even to our day. The reserves of 
Russia’s riches seem to be unexhaustible. 
Recent advices from Moscow report the 
celebrated Uspensky monastery, near Old 
Ladoga (Northern Russia), is closed, after 
many valuable silver objects of ecclesiastical 
character and some ancient silver icons were 
found there. The Soviet Treasury con- 
fiscated all the silver, part of which will be 
handed over to the museums. 

x *k x 


While government officials search for 
jewelry in churches and monasteries, Soviet 
explorers and archzologists are busy ex- 
tracting priceless specimens of ancient sil- 
versmiths’ and goldsmiths’ work from caves 
and excavations. Lately the well-known 
Moscow savant, Khlebnikoff, discovered 20- 
mile-long caves in the Ural mountains, near 
Kungur. Gold and silver objects dating 
hack to 300 B. C. and once belonging to the 
Skyth czars, were found in the caves and 
transferred to Moscow museums. 








N. L. Porter has sold his jewelry store 
at Clarion, Ia., to Friends Bros. 
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To Determine True Baltic Amber 


from Imitations, Ete. 





IN a recent statement by “Hdt.”, appear- 

ing in Deutsche Goldschmiede-Zeitung, 
is the following description of the method 
of determining true Baltic amber from imi- 
tations or made up substance: 

“Dr. Plonait, of the State Amber Works 
at Konigsberg, Prussia, has published, in his 
‘Researches Into Minerals,’ the outcome of 
his investigations. It seems that the micro- 
scopic picture of the clouded amber and that 
of its confusing rivals is quite different. 


. This microscopic picture permits recognition 


of the true amber very easily in comparison 
with the rivals, and in the case of imitations 
even the details of the manufacturing meth- 
ods are laid bare. Pressed amber differs 
from raw amber and other resins in the 
impressed conglomerate structure. The old- 
time proof by the electrical properites of 
true amber is no longer of so much impor- 
tance as a test because phenol artificial 
resins often display similar electric prop- 
erties. 

“The hardness of amber, copal, and phenol 
artificial resins can be used for differentia- 
tion if the scratch produced is investigated. 
With copal creations a steel needle scratch 
zives a splittered appearance, with phenol 
1esins a smooth one. With phenol artifi- 
cial resins it returns to a fraction of its 
original width. 

“The recently determined specific gravity 
of amber ‘can be used in distinguishing the 
different varieties. Copal has the same spe- 
cific gravity as amber, that of phenol arti- 
ficial resin is higher. A simple method of 
distinguishing amber from copal consists 
herein that the latter dissolves quicker in 
ether. There is no uniform dissolution 
(melting) point for amber, for all kinds of 
ambers have noticeable difference of melt- 
ing point. 

“The newly determined refraction index 
of amber has a value of D=1.5388—1.5451. 
Copal has a similar refraction index which 
fluctuates more. German and American 
commercial phenol artificial resin products, 
according to the first established determina- 
tion (that of Plonait), have a higher index, 
namely, D=1.650—1.662. This index af- 
fords a good distinguishing mark.” 








One of the most remarkable features ot 
the Paris shops this New Year season has 
been the careful dressing of the show win- 
dows, and the great care lavished every- 
where was particularly noticeable in the 
jewelers’ shops, while the silversmiths 
showed great initiative and inventive power 
in making their stock look attractive. In 
the great stores, the jewelry department 1s 
set out to the best advantage and the gold 
and silverware also made to look as desirable 
as possible. There is now a brisk demand 
for window dressers, in Paris, each of whom 
deals with his specialty, and it has become 
quite a lucrative profession, in a city that 
was always inclined towards conservatism 
in this respect. Tradespeople are inclined 
to doubt whether the enormous progress 
made in the displaying of goods is really 
helpful in making sales. There are com- 
plaints that the public has become so blase, 
that it goes from store to store, comparing 
wares and often purchasing nothing. 
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Results Are What Count. 


Successful customers in every 
section of the country prove 
the values and consistent sound- 


ness of our merchandising. 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 


New York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAM 


31 North State St. Audrey House, Ely Place 2 Tulp Straat 
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“Lucky” Jewelry Seen in Paris 





Booths Along Great Boulevards Offer Many Unique Ornaments for the Selection 
of the Public 











————— 


Paris, Jan. 10.—At the great Christmas 
market, that carries on into the middle of 
January the booths remaining up at the side 
of the great boulevards for three weeks in 
all, there has been a large demand for lucky 
jewelry. This is quite natural. What is 
more astonishing is that this demand has 
been equally brisk in the Rue de la Paix, 
in the Champs Elysees, where much lucky 
stuff has been sold. Elephants are regarded 
as very lucky in France. They are sold, 
carved in ivory, to hang on watchchains, or 
worn as amulets round the neck, very tiny, 
the exact shape can only be distinguished 
near to, aS ivory ornaments are running 
smaller and smaller. Elephants hair is also 
used for bracelets, bound in silver, or caught 
together at intervals with a silver band, this 
ornament is believed to bring luck. After 
the elephant, comes the scarabee in the mat- 
ter of popularity and it is extremely fashion- 
able this year. 

Swallows bring luck and are seen in 
various combinations, two or three silver 
swallows making a brooch or a barette be- 
ing surmounted by four or five swallows. 
Monkeys, carved in ivory are regarded as 
lucky and made very small indeed, they also 
find a ready sale, but like the very tiny 
white mouse—it is only the white mouse 
that brings luck—they are less in demand 
than some of the other lucky animals. Ser- 
pents are very much to the fore, especially 
as bracelets and very frequently the gift 
of two serpents intertwined, either in gold 
or silver or steel will be made. Storks 
bring luck, but care must be exercised in 
giving this bird, as it is popularly supposed 
to bring the new babies in Germanic coun- 
tries, and in some cases the gift of a stork 
might be regarded somewhat askance. Pigs 
are regarded as lucky, too, and are fre- 
quently given as pendants for chains, but 
like the stork they should be used with 
discretion, not being the right thing for 
everyone, especially as in France, the word 
“cochon,” or pig, is unpronouncable, and has 
a very curiously bad signification, when ad- 
dressed to anyone. Nevertheless, these ani- 
mals are made in tiny gems, as well as some 
of the “safer” types of birds and animals, 
while coral and jade are both suitable ma- 
terials for making animal gifts. Paper 
weights in iron, bronze and in steel and 
other similar writing table articles are made 
in the shape of animals and birds and are 
extremely popular as gifts this year. 

Four-leaf clover is essentially the lucky 
plant, but the use of it has been somewhat 
overdone and it is only seen in the com- 
moner kinds of jewelry. Lily of the valley, 
regarded as very lucky, is seldom seen in 
jewelry, but mistletoe, also regarded as luck- 
bringing, is a favorite model for making 
certain bits of jewelry. Brooches are formed 
of a sprig of mistletoe, the berries being 
represented by pearls, the leaves by gold, 
silver or platinum. Mistletoe has been much 
used this season for decorating ash-trays, 


sometimes it is in the Same mineral as the 
object, sometimes to imitate real mistletoe. 
Twigs of mistletoe are much used for 
shoulder bouquets to: be worn with white 
gowns by simply dressed young girls. A 
twig of mistletoe, jeweled, of course, is also 
worn on the fichu, among the folds, instead 
of on the shoulder. 

The diamond, so popular, this season, is 
regarded as the luckiest stone, while coral 
also brings good fortune, for which reason 
it is generally selected for children’s neck- 
laces. Emeralds and sapphires are also 
lucky, the turquoise, amethyst and. ruby 
sharing the same reputation, while lapis- 
lazuli, so much worn this year, brings quite 
special luck, | 

Amber .and: jade. have always been re- 
garded as lucky substances and: this is per- 
haps the key’ to their great popularity today, 
when many things have gone into the melt- 
ing-pot and everyone wants to be lucky. 





ATLANTA JEWELERS MEET 


Annual Gathering for Election of Officers 
Preceded by an Informal 
Dinner 

ATLANTA Ga., Jan. 21—Nat Ullman, of 
Nat Kiser & Co., was elected president of 
the Atlanta Retail Jewelers’ Association at 
an enthusiastic meeting of the organization 
at the Cecil Hotel on Tuesday evening. 
Other officers elected were E. Benson Free- 
man, Jr., of Myron E. Freeman & Bros., vice- 
president, and John J. Bookout, of J. J. 
Bookout, secretary and treasurer. 

The meeting, which was the first of a 
series of monthly meetings to be held during 
1927, brought out a record attendance of 
representative retail jewelers. The meeting 
was preceded by an informal dinner at the 
hotel, after which a business session was 
called by R. C. Schneider, president. Re- 
ports of the various committees recorded a 
great deal accomplished during the year, 
and the treasurer’s report showed the fin- 
ances of the organization to be in excellent 
shape. Plans for the coming year were dis- 
cussed, and officers elected and installed. 

Enthusiastic talks were given by Mr. 
Schneider, the retiring president, and Nat 
Ullman, the new president of the club, and 
members pledged their support to the work 
of the organization during the coming year. 
In short, the Atlanta Retail Jewelers’ Asso- 
ciation got away to an enthusiastic start on 
its year’s work, and expects to accomplish 
even more in 1927 than it did in 1926. 











J. Thorburn Charters, a jeweler on E. 
Main St. Xenia, O., heads the newly 
organized Xenia Retail Merchants Associa- 
tion formed in that city. He is prominently 
identified with the business in Xenia and is 
regarded as an efficient head for the new 
association. 
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TO CONTINUE CAMPAIGN > 


Omaha and Council Bluffs Jewelers’ Guild 
So Successful with Cooperative Advertis- 
ing That Work Is Being Extended 


Omana, Neb., Jan. 19.—The Omaha and 
Council Bluffs Jewelers’ Guild at its meeting 
Thursday night, Jan. 13, decided to extent 
its big collective advertising campaign 
through April, May, and June. 

The Guild, organized less than a year ago, 
carried on a big collective advertising cam- 
paign for some months before the holidays, 
through the local newspapers and through 
elaborate bill boards. It was an experiment. 
Some were skeptical, others enthusiastic 
from the first. At the meeting Thursday 
night, it was enthusiastically voted: to raise 
the necessary funds to go on through and 
carry a similar Spring campaign up ‘to June. 
Opinion was freely expressed that the Fall 
and Winter campaign had been a success. 

The advertising committee which. put on 
the first campaign was continued, and ; in- 
structed to work out the new campaign. The 


‘committee consists of J. P. Byrne, Oscar 


Homan, Gordon Smith, T. L. Combs and 
Rudolph ‘Hendrickson. 
The big advertising campaign attracted 


‘the attention of Ed Fanske, of Pierce, Neb., 


secretary of the Nebraska Retail Jewelers’ 
Association, who wrote the Guild to get an 
estimate as to what it would probably cost 
to stage such a campaign for the entire 
State in which the live jewelers of the State 
would co-operate. Secretary McDonald of 
the Guild is obtaining an estimate from’ an 
advertising agency. There are approximate- 
ly 125 newspapers in the State in which such 
a State-wide campaign might be carried on. 
The Guild instructed the secretary to write 
the Sterling Silversmith’s Guild asking it 
to consider increasing the discount on solid 
silver. A copy of this resolution was sent 
to the secretary of the National Association. 

C. E. Reese, Oscar Homan, and T. L. 
Combs were appointed as a committee to use 
its own judgment in a movement to correct 
the evil of selling jewelry-store merchandise 
through “illegitimate” channels. It . was 


‘ pointed out that a certain watch sold every 


where by jewelers at $10, is being retailed in 
Omaha drug stores at $6.95. This was given 
as only one glaring example of the evil, but 
it was pointed out that watches, alarm clocks 
and a lot of other jewelry-store merchan- 
dise is being sold in cigar stores, drug 
stores, and a lot of other places, and often 
sold at a sacrifice, and thus used as a mere 
leader to bring people into the store. 

The Guild selected J. P. Byrne, of Byrne- 
Duff Jewelry Co., Omaha, to broadcast a 
talk on jewelry over the radio from Hast- 
ings, Neb., one evening during the two 
days’ convention of the Nebraska Retail 
Jewelers’ Association to be held there Feb., 
22-23. Mr. Byrne’s subject has not been as- 
signed, but the talk will probably be on 
diamonds. Secretary Fanske of’ the State 
Association has the assurance of the Radio 
Station KFKX at Hastings that the courtesy 
of the station will be extended the jewelers 
one evening during the convention for this 
talk. 





The store of Miller & Nevins Co., Lynch- 
burg, Va., was partially destroyed by fire 
recently. 
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SQUARES 


and all other Fancy Shapes. 
Also Individual Stones in All Sizes. 
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ANSEN & COMPANY, INC. 


CUTTERS AND IMPORTERS OF FANCY 
SHAPED DIAMONDS EXCLUSIVELY 


527 Fifth Avenue NEW YORK 
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The News from. England 








Reports from Alluvial Fields Indicate Decrease in Output as Lower Levels Are 
Reached—Diamond Bill to Be Offered in Parliament Aims to Give Govern- 
ment Control of Gems from Alluvial Fields—Latest Jewelry Styles 
—Excellent Jewelry Business Predicted for New -Year— Re- 
ward of $5,000 Offered for Recovery of Stolen Jewelry 

















Lonpon, Jan. 12—As predicted by diamond 
merchants here several weeks ago that the 
quantities of alluvial diamonds would de- 
crease just as soon as lower levels were 
reached the latest reports from the alluvial 
fields indicate that this already is the case, 
the production the past two months being 
appreciably smaller. Any doubt as to the 
possibility of alluvial diamonds being found 
in such numbers as to seriously affect the 
diamond market thus is set at rest. Com- 
menting on this fact Backes & Strauss, the 
Holborn Viaduct diamond merchants, say 
that the London Diamond Syndicate still 
controls «more than 90 per cent. of the 
world’s production of diamonds. The firm 
said: “The bad impression which was created 
by the fantastic reports in the daily press 
of the new alluvial discoveries in the Lich- 
tenburg district, has been totally dispelled by 
the official communication issued by the Lon- 
don rough diamond Syndicate, and any 
doubts that were felt as to the stability of 
the diamond market, were set at rest when 
it was realized that the Syndicate still con- 
trols over 90 per cent. of the world’s pro- 
duction of diamonds. The anticipation that 
the quantities found would soon decrease as 
soon as lower levels were reached, has been 
amply borne out. In fact the finds for 
November have been considerably less than 
in previous months, and the latest reports 
indicate 4 still further diminution in the out- 
put. The markets in Amsterdam and Ant- 
werp continue as firm as ever, in fact cer- 
tain sizes and qualities show, if anything, a 
stiffer tendency, owning no doubt to the bad 
assortment of the rough goods in London. 
Small brilliants and eight facets are likely to 
go higher, in the near future, owing to the 
raise in wages that has been conceded in 
Antwerp. 

x * x 

A Johannesburg cable to the Daily Mail 
this week says that the Diamond Bill, to be 
introduced during the forthcoming session 
of parliament, will give the government 
power to control the output of stones from 
the alluvial fields. At present, the govern- 
ment cannot interfere in alluvial production 
even should it desire. Alluvial diamond dig- 
ging is reported to be worth around $10,000,- 
000 a year. It is under stood that the gov- 
ernment does not anticipate changing the 
quota of production of the companies. Re- 
cently “Solly” B. Joel said he thought the 
time was near when the South African gov- 
ernment would give the uncontrolled produc- 
tion of diamonds careful consideration with 
a view to a new policy regarding it. 

se @ 

According to the Provincial Minister of 
Mines the silver production of British Col- 
umbia in 1926 was some 7,650,000 ounces in 
excess of the 1925 figures. Gold is now 


about the only precious metal in which the 


province does not hold the lead in produc- 
tion. Its production of gold for 1926 shows 
an increase, however, of some $1,400,000 over 
the value of the 1925 output. For 20 years 
Ontario retained the lead in most of the 
precious metals mined in the new world. 
With the exception of gold the Pacific coast 
province now holds this honor. The output 
of gold in British Columbia will, it is pre- 
dicted, be greatly increased within the next 
few years. 
* * * 

Tortoise shell is*the fashionable material 
just now for the fan, the new designs in 
which cover a wide range and offer some 
attractive effects. A’ peatly, iridescent 
model is likely to have a vogue. Two dif- 
ferent kinds of plumage now are incorporated 
in the one fan. 

* * x 

Retail jewelers say that one of the most 
profitable lines carried by them in good class 
jewelry is the gemmed flat bracelet. Al- 
though the recent fashion of wearing a dozen 
or so of these expensive articles massed on 
one forearm is gradually changing, the good 
quality diamond bracelet punctuated with 
colored gems, is as popular as ever, they 
say. In the evening two or three of these 
wide bracelets with oblong or square cut 
stones now are worn. During the day the 
habit of wearing several of these bracelets 
over the long sleeve of the new dress is 
gaining ground. The majority of the brace- 
lets worn in the daytime are of rubies, 
emeralds, sapphires and the like. They 
usually match some part of the dress in 
coloring. For evening wear the plain dia- 
mond bracelet is preferred. 

* * * 

New brooches in the form of collar fas- 
teners have arrived here from Paris. They 
are very finely designed and made pieces of 
super workmanship and high quality materi- 
als. A crystal pendant taking the form of 
fruit of various sorts, with the leaves done 
exquisitely in silver is a striking example 
o: this form of utility-decorative jewelry: 
A half crystal set in violet leaves of silver 
is another form of collar fastener. 

e+ -s 

The frequent changes in woman’s dress 
fashions has been helpful to the jewelry in- 
dustry since the type of jewelry necessary 
with the skimpy modern dress has to be 
changed often. The use of the wide flat 
bracelet to cover bare arms in the evening 
is one result of the sleeveless vogue. But 
with the long sleeve day gown there also is 
a use for special bracelets which are worn 
over the sleeve and give the designers a 
chance to incorporate some excellent color 

effects for gown matching. So that either 
way the jewelry industry stands to benefit. 
The same thing applies with regard to the 
shingled hair vogue. The close-fitting hats 


worn by the shingled call for some special 
decorative motif and the manufacturing 
jewelers are not behindhand in supplying 
the decorative effects from the narrow 
jeweled band looped around the hat to the 
modest pin or brooch of . semi-precious 
material. Jeweled garters, jeweled evening 
shoes, jeweled handbags and even jeweled 
belts now are all part’ of the modern 
woman’s equipment, and are mainly the re- 
sult of certain styles in dress that call for 
considerable “side decoration” which can 
only be aptly supplied by the jewelers. 
* * * 

The tide of optimism is growing rapidly 
and the belief in an unusually good year for 
the jewelry industry now is prefty general 
here. Even in Sheffield where business in 
the plate and cutlery trades has been very 
bad, the tide is turning, and pessimism has 
changed to optimism almost im @ day. So 
confident are manufacturers in the prospects 
for the present year that all available space 
at the British Industries Fair next month 
was sold some time ago and as a result of 
the early booking it has Been’ possible to mail 
a special advance edition of the London sec- 
tion’s catalog to all foreign countries from 
which buyers are expected. These special 
editions will allow buyers to study particu- 
lars of the show before starting their trips 
to London. The British government stands 
behind this Fair and the opening day (Feb. 
21) will be given over to the entertaining 
by it of representative buyers and exhibitors. 
The jewelry industry, and the plate, cutlery 
and pottery sections are well represented; 

* * * 

A reward of $5,000 is offered by Har- 
rods, the big. metropolitan department store, 
in connection with the robbery of $50,000 
worth of jewelry as reported in THE JEWEL- 
ERS’ Crrcutar the other week. Hundreds of 
letters have been received by the firm pur- 
porting to provide clues as to the identity of 
the thieves, but no arrests so far have been 
made. The reward offered for information 
leading to the recovery of the stolen jewelry 
and the arrest of the jewel thieves will be 
paid in proportion to the amount of jewelry 
recovered. Scotland Yard’s flying squads 
have combed out all the known haunts of the 
jewel gang and its receivers but up to now 
the offenders have eluded arrest. The bur- 
glary was cleverly planned and executed and 
the Yard realizes it has some polished 
cracksmen to contend with. 








J. L. Schaeffer, a jeweler at Montgomery, 
Ala., has been awarded the order for’ the 
beautiful silver loving cup, an International 
Silver Co.’s product, by the Grand Voiture 
of Alabama of La Societe des 40 Hommes 
et 8 Cheveaux, Playground of the American 
Legion. This cup is on display in the show 
window of his store. It is 25 inches in 
height and is mounted on a block of solid 
mahogany. The trophy is to be awarded to 
the American’s Legion posts in Alabama 
achieving the highest record for merit, and 
is to be awarded to a different post yearly. 
On the base is a silver plate for the pur- 
pose of engraving the name of the winning 
post. Mr. Schaeffer was quoted in: the 
Montgomery Journal, last week, as stating 
that he is looking forward to one of the 
most encouraging jewelry seasons in years. 
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PLATINUM DIAMOND 
Rings 


se HERE can I find a real assortment of odd-shape diamonds right in stock,’ asks 
the Jeweler—“not photographs but actual goods ready for my call? My best 
customers are inquiring for Emerald-Cut stones, Marquise and Baguette shapes.” 
Have you tried WHEELER? You’re just the man we want to serve—diamonds of all 
shapes and sizes in our stock; diamonds in combination with semi-precious stones, all 
set in Iridio-Platinum mountings of our own original designs; finest workmanship that 
assures an elegance and individuality difficult of appreciation until you see and examine 
the Wheeler creations, Rings, Brooches, Watches, Bracelets, etc. Look where you may, 


we are confident that nowhere will you discover a greater variety of Quality Jewelry, 
every item MODERN and SALABLE and backed by the Wheeler guarantee. 


ESTABLISHEO 1852 


Wheeler Frade Mark o uality- — Service 
ae youn Asawa Gi) a Qu bulefeddion 


CHaydenW: Wheeler & Co,Jnc 


OFFICE AND FACTORY 


» 58 West 40th Street - NewYork: 


Telephone Longacre 7300 ; 
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The Fence as a Creator of Criminals 





Receiver of Stolen Merchandise Is the Hidden Force Which Foments Organized 
Crime Against Life and Property 


An Editorial in the New York Evening World 














The Prison Committee of the Association 
of Grand Jurors of New York County has 
done valiant service in the fight against 
crime. Its earlier reports on Parole and 
on Bail Abuses were outstanding contribu- 
tions to the State’s campaign to curb crim- 
inals. But this active committee of Grand 
Jurors has tackled nothing more important 
or far-reaching than the problem of the 
criminal receiver of stolen property. The 
results of its investigation in this latter 
field are made public today. They bear out 
to the full the statement quoted above. 

Hundreds of millions of dollars’ worth 
of stolen or fraudulently obtained goods find 
their way into the hands of “fences” each 
year in the United States. Silks and furs 
are stolen by the truck-load, freed of identi- 
fying marks, shipped to distant points for 
sale—with the aid of “fences.” Burglar and 
bandit spoil in the shape of jewelry is smelt- 
ed and refined into bullion—with the aid of 
“fences,” and of a United States Mint that 
asks few questions. Diamonds and similar 
precious loot are daily sold in this city by 
unscrupulous auctioneers or fly-by-night 
“cash vendors” who often do business on the 
sidewalk—with the aid of “fences.” Vast 
quantities of merchandise criminally obtained 
by credit frauds, fake fires and burglaries, 
etc., are resold, sometimes in direct com- 
petition with the original manufacturer of 
the goods—with the aid. of “fences.” All 
these tricks of dirty trade the Grand Jurors’ 
Committee discloses in facts and figures that 
ought to bring home to every business man 
the appalling cost to honest business of the 
competitive activities of crime. 

Behind it all lurks the “fence.” 
Yet 


adequately punished. Of 5,821 inmates in 


New York State prisons in 1925, only eighty- 


five had been convicted as “fences.” Yet 
there is hardly a robbery without its 
“fence.” And in most of the bigger rob- 


beries the “fence” not only gets the loot but 
don’t convict and 
We prefer to regard 
him as an unreachable part of that crime 
evil against which more and more we think 
we can only protect ourselves by paying in- 
The worst thing about 
insurance of this kind is that it tends to 
make us indifferent to the menace so long 


We 


plans the crime. 
punish the “fence.” 


surance premiums. 


as we can count on the indemnity. 


Why not attack this arch-employer and 


backer of criminals? 


Why not get after the “fence” who, on 


the word of Police Commissioner McLaugh 
lin, “is still the greatest single cause of or 
. Sanized crime”? 


Why not suppress finance that fosters 
crime and so reduce the cost of insurance 


against crime? 


Begin by shifting to the possessor of stolen 
property the burden of explaining how he 
Under present laws it is too 


came by it. 


much the other way round. “If the prosecu- 


in the whole crime-directory the 
“fence” is the last man to be caught and 


tion cannot prove recent possession, the ac- 
cused is under no burden to explain the 
circumstances in which he obtained posses- 
sion of property which the prosecution has 
proved to be stolen.” So far the Penal Law 
of this State has applied the correct prin- 
ciple only to junk dealers and second-hand 
book dealers in the case of certain articles. 
Thus, the Penal Law (Sec. 1308) requires 
that the junk dealer must not buy or re- 
ceive wire, cable, copper, metal ingots and 
other materials used by public utility cor- 
porations and that the second-hand book 
dealers must.not receive books, manuscripts, 
maps, charts, etc., bearing the mark of 
ownership by a public or incorporated li- 
brary, “without ascertaining by diligent in- 
quiry if the person selling or delivering the 
property has-a-legal right to do so. Those 
who fail to make such inquiry are liable 
to prosecution for felonjy, namely, of crim- 
inally receiving stolen property.” 

“Diligent inquiry” is a precaution and 
requirement that should be extended by law 
to the buying of other kinds of property. 
Why protect only public libraries and public 
utility companies? “Compel diligent inquiry” 
is the thought that runs like a red thread 
through all the ‘recommendations of the 
Grand Jurors’ Committee. The United 
States Opium Import and Export Act, notes 
the report, contains the following: 

“The possession of opium shall be deem- 
ed sufficient evidence to authorize con- 
viction, unless the defendant shall explain 
the possession to the satisfaction of the 
jury.” 

Substitute for the word “opium” the 
words “stolen property,” say the Grand Jur- 
ors, and we have the kind of basic law we 
need for an effective attack on the “fence.” 
Starting from this principle, the committee 
urges some twenty specific reforms through 
new laws or amendments to old ones. 
Among other, things it would fix a stricter 
responsibility in the buying and selling of 
jewelry and precious metals by laws mod- 
eled on the jewelry and smelting laws of 
Virginia and Colorado; borrow provisions 
of the Illinois statute regulating itinerant 
vendors and cash buyers; require better 
bookkeeping of auctioneers, second-hand 
dealers and of buyers and sellers generally : 


finger-print all pawnbrokers, junk and 
second-hand property dealers and their em- 
ployes; increase punishment for law- 


breakers in these groups; prohibit suspended 
sentences and probation for convicted 
“fences”; deny early release on parole to a 
- “fence” unless full restitution is made. 
- To these the Evening World would add: 
Stir Bar Associations to action against the 
crook lawyer who advises the “fence,” helps 
him to beat the law and practically acts 
as Kis partner. There are not a few such 
lawyers now practicing in this city. The 
“fence” lawyer is as bad as the “fence.” 
The Grand Jurors’ Committee addresses 
its report to the State and Federal Crime 
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on Uniform State Laws, the Federal Cham- 
ber of Commerce, the Association of Casual- 
ty and Surety Executives, and appends a 
valuable digest of laws of the different 
States bearing on stolen property. The ac- 
tivities of the “fence” are Nation-wide. He 
has a thousand hiding-places. It will need 
a Nation-wide fight to dislodge him. But 
the Crime Commission of this State, with 
the help of the Legislature now in session, 
can set a shining example. As the Evening 
World has insisted and the Grand Jurors’ 
Committee investigation now authoritatively 
demonstrates : 

New York’s legislative campaign against 
crime should include a 1927 mass-ottack on 
the “fence”—“creator of criminals.” Delwer 
us from the Geadly menace of his tools. 
Deliver us.from, the burden of his tolls. 








NEBRASKA CONVENTION 


Excellent Program Being Prepared for Meet- 
ing of State Retail Jewelers’ Association 
at Hastings, Feb. 22 and 23 

Omauna, Neb., Jan. _ 20.—Five speakers 
have already been booked for the 22nd an- 
nual convention of the Nebraska Retail 
Jewelers’ Association to be held at Hast- 
ings, Neb., at the Clark Hotel, Feb., 22 and 
23. 





Secretary Ed B. Fanske announces the fol- 
lowing speakers booked thus far: A. W. : 
Welch of the Dennison Mfg. Co., on 
“Packaging of Merchandise”; Dr. Hunter, 
Hastings, on “Disposition”; H. L. Tuers of 
the Gruen Watch Co., on “Sales Opportuni- 
ties for the Future”; Lloyd Thomas, Hast- 
ings “Broadcasting to the World”; Tinley 
Combs, Omaha, on the “National Publicity 
Association.” Other speakers will be-an- - 
nounced shortly. 

Vice President Breckenridge of the asso- 
ciation lives at Hastings, the convention 
headquarters, and he has succeeded in get- 
ting the full co-operation of the Hastings 
Chamber of Commerce toward putting forth 
special efforts to make the stay of the 
jewelers in that city as enjoyable as possible. 
Hastings has long fought to get this conven- 
tion, and now that it has landed ‘it, an effort 
is being made to show the visitors a good 
time. 

The questionnaire sent out recently by 
Secretary Ed Fanske to the members to 
learn what they wanted discussed at the 
convention is yielding splendid results. Ac- 
cording to Secretary Fanske many of the 
jewelers are sending in these questionnaires 
filled in with a lot of highly, timely questions 
they want the jewelers to discuss from the 
ffoor. In the words of Secretary Fanske, 
“It demonstrates that the jewelers of today 
realize the fact that they must keep up to 
date and that the only way to do this is 
through co-operating with the brother 
jewelers.” 

Besides the big entertainment planned for 
one evening by the Ku Kus, the fun-making 
organization of the traveling men, the Ladies 
Auxiliary is also planning an interesting en- 
tertainment for the visiting ladies. 








George H. Johnston, who for a number of 
years conducted a jewelry store in the Hotel 
Norristown, has opened a new store in the 
Montgomery Trust Arcade, Norristown, Pa. 
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Morocco as a Market for Watches and Clocks 





Our Consul at Casablanca Reports Field There for American Cheap Watches 
and Alarm Clocks—Natives Consider Clocks as Ornaments— 
Statistics of Imports and an Analysis of the Market 




















Wasuincton, D. C., Jan. 19.—French 
Morocco is a growing market for clocks and 
watches and Consul H. E. Russell, at Casa- 
blanca, reports that American goods, par- 
ticularly cheap watches and alarm clocks, 
should be able to compete with French 
makes that now monopolize the trade. 
European residents. in the French colony 
buy the articles to which they were ac- 
customed in their home countries, including 
watches, :both cheap and expensive, and 
pendulum and electric clocks. The native 
population constitutes a group of customers 
growing in significance at is material wel- 
fare and prosperity increases. The average 
Moor considers a clock as an ornament 
rather than as a_ timepiece—the more 
elaborately decorated and plated the better. 
Several elaborate clocks often are placed 
in the same room and wealthy natives fre- 
quently carry several watches. 

The entire supply of watches and clocks 
on the Moroccan market is imported. The 
statistics presented herewith, compiled from 
customs records, show the trade movement. 

A part of the volume of imports credited 
to France originated in Switzerland, but 
imports from that country are not shown 
separately as all Swiss goods come by way 
of France. The statistics shown probably 
are representative of the proportion of im- 
ports from the several countries supplying 
the Morroccan market but are far from 
complete as the greater part of the im- 
ported watches and watch movements are 
brought in by parcel post and do not appear 
in the customs records. 

On account of the high exchange value of 
the Swiss franc, purchases from that source 
have been diminishing for some time past, 
but chronometers and fine watches, manu- 
factured principally in Geneva, La Chaux-de- 
Fonds and Tavannes, are much favored. 
England contributes principally musical 
clocks and clocks with chimes. Italy is be- 
coming increasingly important in practically 
all lines of this kind. France maintains first 
place in the market, unchallenged, the prin- 
cipal makes being “Unic” and “Lip,” of 
Besancon and “Longines” of Paris. Besan- 
con, Morteau, Doubs, Cluses, Araches and 
Haute-Savoie furnish the best French 
watches and large clocks, while the types 
demanded by the natives come largely from 
Doubs, from the Jura region and Paris. 

French exporters have been favored by 
the high exchange of competitor countries but 
their supremacy is comparatively recent and 
Consul Russell reports that it is doubtful 
whether they can maintain it unless they 
cater more to the native trade. Germany 
dominated the market before the war as its 
manufacturers paid close attention to satis- 
fying native demands. . The movements of 


German watches and clocks were of inferior 
quality but vestibule clocks were elaborately 
mounted, carved and decorated with Arabic 
figures and designs and incrustations of all 
kinds, very striking to the eye but of no 


artistic or practical value. Alarm clocks 
were made in novel shapes, profusely en- 
graved and illuminated in color, with 
multiple chimes, while the watches were 
cased in imitation gold or silver, ornamentéd, 
and often equipped with chimes. 

Jewelry and department stores in Morocco 
carry clocks and watches as one of several 
or many lines. Numerous firms also special- 
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Detectives investigating the case Tuesday 


believe that the theft was committed by one 
man although the man may have had an ac- 
complice posted as lookout nearby. 


The most valuable of the rings taken was 


worth $1,000 and consisted of three odd 
shaped diamonds in. cluster; 








HOLD ENJOYABLE DINNER 





Members of Wholesale Jewelers’ and Silver- 


smiths’ Association of San Francisco 
Attend Most Successful Gathering 
in History of Organization 
San Francisco, Cal., Jan. 19—The din- 
ner of the Wholesale Jewelers’ & Silver- 
smiths’ Association was held ‘at the Mark 
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ize in clocks and watches. Most of them 
import particular lines, although a few of 
the smaller dealers handle several lines im- 
ported through agents. 








WINDOW SMASHER GETS GEMS 


Uses Block of Concrete to Break Glass 
in Akron, O., Jewelry Store 
and Escapes 


Akron, O., Jan. 19—While the streets 
were thronged with theater goers a daring 
gem thief, believed to have been operating 
single handed, robbed a jewelry store win- 
dow but a few steps from one of the city’s 
business intersections. 

Apparently pausing as a casual window 
shopper, the man stood in the doorway of 
the W. J. Frank jewelry store, 15 S. Main 
street, until he was unobserved, police believe, 
and then hurled a block of concrete through 
a side window. 

So carefully had he done this work, that 
no passerby heard the crashing. glass, and 
it was not until the warning signal of the 
burglar alarm’ flashed into the American 
Telephone and Telegraph Co., bureau that 
the theft was discovered. 

Police were hurried to the store but when 
they arrived the thief had obtained three 
diamond rings valued at $1,500 and made 
his escape leaving no clues. 

The robbery was the first of its type and 





the first jewelry store robbery in the down- | 
-town section of the city in many moriths. 


Hopkins Hotel on the evening of Jan. 12, 
and was a highly successful and enjoyable 
affair. In fact, it was voted the largest and 
best of its kind of gathering ever held in 
San Francisco and by unanimous vote, it 
was decided to repeat dinner meetings of the 
kind at regular intervals. Fifty-six mem- 
bers and guests were in attendance, and Ed- 
ward V. Saunders, Coast manager of the 
International Silver Co., was a very genial 
and effective toast master. Speeches were 
made by Morris Mayer, of Mayer & Wein- 
shenk; Alphonse Jeddis of the Alphonse 
Jeddis Co.; Bert Nordman, of Nordman & 
Aurich and A. W. Huggins of A. I. Hall 
& Son. Henry A. Jacobs, attorney for the 
National Jewelers Board of Trade, and 
the western jewelers, made a very fine 
speech. 

Interest in the meeting was enhanced by 
the really remarkable display of talent, re- 
cruited from the ranks of the trade. A. V. 
Davidson, western manager of the National 
Jewelers Board of Trade, who is well- 


kuown as a vocalist in San Francisco, sang, 


several popular numbers, and the ablesin- 
strumentalists were Morris Knox of Knox 
& Kaye, violinist; Fritz Barkan,, diamofid 
broker, violin-cello player; Walter Levisop; 
of the Galifornia Jewelry Co., pianist ait 
J. R. Krause of the National J ae 
Board of Trade who gave several cleve 
banjo solos. \ 
= 
E. R. Janklins will open a jewelry’ store 
at Curtis, Nebr. a 
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Platinum Bill Goes to Congress 





Officers of Jewelers Vigilance Committee Place Proposed Act in Hands of 
Interstate Commerce Committee of House and Senate 




















WasuHineTon, D. C., Jan. 20.—Harry C. 
Larter, chairman of the Jewelers Vigilance 
Committee, accompanied by G. H. Niemeyer, 
associated with him on the Clearing House 
Committee on the National Stamping Law 
fostered by that organization, was in Wash- 
ington, today, accompanied by Morris L. 
Ernst, counsel for the committee and many 
other jewelry organizations. Messrs. Larter, 
Niemeyer and Ernst came here to arrange 
for the introduction of the proposed National 
Platinum Law, the draft ‘of which has been 
approved generally by the jewelry trade at 
different mass meetings in the past. 

The committee learned that the bill would 
perhaps have to go to the Interstate Com- 
merce Committee of both the House and the 
Senate and after visiting several Senators and 
Congressmen, arrangements were made with 
the chairmen of these committees, to intro- 
duce the bill in question. A copy of the 
draft as agreed upon by the trade was 
left with Congressman James S. Parker of 
New York, chairman of the Interstate Com- 
merce Committee of the House, and with 
Senator J. S. Watson of Indiana, chairman 
of the Interstate Commerce Committee of 
the Senate, who will soon introduce it. The 
draft of the bill reads as follows: 


DRAFT OF PROPOSED NEW PLATINUM MARKING 
LAW 
1. This Act may be cited as The National Plati- 

num Marking Act, 1927. 

2. In this Act, unless the context otherwise re- 
quires,— 

(a) “Article” means any article of merchan- 
dise, and includes any portion of such article, 
whether a distinct-part thereof, or not (including 
every part thereof, whether or not separable and 
also including material for manufacture). 

(b) Platinum, iridium, palladium, ruthenium, 
rhodium and/or osmium, include any alloy or al- 
loys of any one or more of said metals. 

(c) “Mark” means any mark, sign, device, im- 
print, stamp, brand applied to any article, or to 
any tag, card, paper, label, box, carton, container, 
holder, package cover or wrapping attached to, 
used in conjunction with or enclosing such.article 
or any bill, bill of sale, invoice, statement, letter, 
circular, advertisement, notice, memorandum, or 
other writing or printing. 

(d) “Apply” and “applied” include any method 
or means of application or attachment to, or of 
use on, or in connection with, or in relation to, 
an article, whether such application, attachment 
or use is to, on, by, in or with 

(I) the article itself, or 
(II) anything attached to the article, or 
(III) anything to which the article is at- 
tached, or 
(IV) anything in or on which the article is, 
or 
(V) anything so used or placed as to lead 
to a reasonable belief that the mark on that 
thing is meant to be taken as a mark on the 
article itself. 

(e) “Quality mark” is any “mark” as herein 
defined indicating, describing, identifying or re- 
ferring to or appearing or seeming or purporting 
to indicate, describe, identify or refer to the par- 
tial or total presence or existence of or the qual- 
ity of or the percentage of or the purity of or 
the number of parts of platinum, iridium, palladi- 
um, ruthenium, rhodium and/or osmium in any 
article. 

3-a. When an article is composed of mechanism, 
works or movements and of a case or cover con- 
taining the mechanism, works or movements, a 
quality mark applied to the article shall be deemed 
not to be, nor to be intended to be, applied to the 
mechanism, works or movements. 


3-b. The quality mark applied te-the article shall 
be deemed not to apply to springs, winding bars, 
sleeves, crown cores, mechanical joints, pins, 
screws, rivets, dustbands, detachable movement rims, 
hat pin stems, bracelet and necklace snap tongues. 
In addition, in the event that an article is marked 
under section 6 (e), the quality mark applied to 
the article shall be deemed not to apply to pin 
tongues, joints, catches, lapel button backs and the 
posts to which they are attached, scarf pin stems, 
hat pin sockets, shirtstud backs, vest button backs 
and ear screw backs, provided such parts are made 
of the same quality of gold as is used in the bal- 
ance of the article. 


4. If there is any quality mark printed, stamped 
or branded on the article itself, there must also be 
printed, stamped or branded on the said article it- 
self the following mark, to wit: a trade mark duly 
applied for or registered under the laws of the 
United States of the manufacturer of such article; 
except that if such manufacturer has sold or con- 
tracted to sell such article to a jobber, wholesaler 
or retail dealer regularly engaged in the business 
of buying and selling similar articles, this provision 
shall be deemed to be complied with if there is so 
marked on the said article the trade mark duly 
registered under the laws of the United States of 
such jobber, wholesaler or retail dealer respectively ; 
and in such event there may also be marked on the 
said article itself numerals intended to identify the 
article, design or pattern provided, however, 
that such numerals do not appear or purport to be 
a part of the quality mark and provided that they 
are not calculated to mislead or deceive anyone into 
believing that they are partly of the quality mark. 

5. All quality marks applied to any article shall 
be equal in size and equally visible, legible, clear 
and distinct and no quality mark which is false, 
deceptive or misleading shall be applied to any arti- 
cle or to any descriptive device therefor. No more 
than one quality mark shall be applied to any arti- 
cle and such quality mark shall be applied to such 
article in only one place thereon, except as else- 
where in this law specifically permitted. 

Wherever in this Act provision is made for mark- 
ing the number of parts or percentage of metals, 
such number or percentage shall refer to weight 
and not to volume, thickness or any other basis. 

6. There shall not be applied to any article any 
quality mark nor any colorable imitation thereof, 
nor any contraction thereof, nor any addition there- 
to, nor any words or letters, nor any mark purport- 
ing to be or resembling. a quality mark, except as 
follows: 

(a) An article consisting of at least 985/1000ths- 
parts of platinum, iridium,. palladium, ruthenium, 
rhodium and/or osmium, where solder is not used 
and at least 950/1000ths parts of said same metal 
or metals where solder is used, may be marked 
“platinum,” provided that the total of the afore- 
mentioned metals other than pure platinum shall 
amount to no more than 50/1000ths parts of the 
contents of the entire article. 

(b) An article consisting of at least 985/1000ths 
parts of platinum, iridium, palladium, ruthenium, 
rhodium and/or osmium, where solder is not used 
and at least 950/1000ths parts of the said same 
metal or metals where solder is used, and provided 
further that at least 750/1000ths parts of said 
article are pure platinum, may be marked “‘plati- 
num” provided immediately preceding the mark 
“platinum” there is marked the name or abbrevi- 
ation as hereinafter provided, of either iridium, 
palladium, ruthenium, rhodium and/or osmium, 
whichever of said metals predominates, and pro- 
vided further that such predominating other metal 
must be more than 50/1000ths parts of the entire 
article. 

(c) An article consisting of at least 985/1000ths 
parts of platinum, iridium, palladium, ruthenium, 
rhodium and/or osmium, where solder is not used 
and at least 950/1000ths parts of said same 
metals where solder is used, provided more than 
500/1000ths parts of said article consists of pure 
platinum, may- be- marked» with-the~word “‘plati- 
num,” provided that said word is immediately 
preceded by a decimal fraction in one-thousandths 
showing the platinum content in proportion to the 
content of the entire article, and further provided 
that said mark “platinum” be followed by the 
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name or abbreviation as herein allowed, of such 
one or more of the following metals, to wit: iri- 
dium, palladium, ruthenium, rhodium and/or os- 
mium, that may be present in the article in quan- 
tity of more than 50/1000ths parts of the entire 
article. The name of such other metal or metals 
other than platinum, however, shall each be im- 
mediately preceded by a decimal fraction in one- 
thousandths showing the. content of such other 
metal or metals in proportion to the entire article 
as, for example, 600 Plat., 350 Pall., or 500 Plat., 
200 Pall., 150 Ruth., 100 Rhod. 

(d) An article consisting of 950/1000ths parts 
of the following metals: platinum, iridium, palla- 
dium, ruthenium, rhodium and/or osmium with 
less than 500/1000ths parts of the entire article 
consisting of pure platinum, may be marked with 
the name Iridium, Palladium, Ruthenium, Rhodi- 
um and/or Osmium, whichever predominates in 
the said article, but in no event with the mark 
“platinum,” provided, however, that the quantity 
of such metal other than platinum so marked, 
must be marked in decimal thousandths, and pro- 
vided further that the name of such metal other 
than platinum so used must be spelled out in 
full, irrespective of any other provisions of this 
act to the contrary. 


(e) An article composed of platinum and gold 
which resembles, appears or purports to be plati- 
num, may be marked with a karat mark and the 
platinum mark, provided: 

(1) The platinum in such article shall be at 
least 985/1000ths parts pure platinum; and 

(2) The fineness of the gold in such article 
shall be correctly described by the karat mark 
of said gold; and 

(3) The percentage of platinum in such arti- 
cle shall be no less than 5% in weight of the 
total weight of the article; and 

(4) The mark shall be so applied that the 
karat mark shall immediately precede the plati- 
num mark as, for example, “14 K & Pilat.’, 

“18 K & Plat.” as the case may be, it being 

expressly provided that, in case the percentage 

of platinum exceeds the 5% provided herein, 
the quality mark may also include a declaration 
of the percentage of platinum as, for example, 

“18 K & 1/10th Plat.”, or “14 K & 1/8th 

Plat.”, or as the case may be. 

(f) An article composed of platinum and any 
other material or metal not resembling, appearing 
or purporting to be platinum, may be marked with 
the quality mark platinum, provided all parts or 
portions of such article resembling or appearing 
or purporting to be platinum, or reasonably pur- 
porting to be described as platinum by said qual- 
ity mark, ‘shall be at least 985/1000ths parts pure 
platinum. 

7. Whenever provided for in this Act, except as 
specifically excepted in section 6d hereof, the word 
“platinum” may be applied by’ spelling it out in full 
or by the abbreviation “plat.”, the word “iridium” 
may be applied by spelling. it out in full or by the 
abbreviation “‘irid.”; the word “palladium” may be 


‘applied by spelling it out in full or by the abbrevia- 


tion “Pall.”; the word “ruthenium” may be applied 
by spelling it out in full or by the abbreviation 
“Ruth.”; the word “rhodium” may be applied by 
spelling it out in full or by the abbreviation 
“Rhod.”; and the word “osmium” may be applied 
by spelling it out in full or by the abbreviation 
“Osmi.” 

8. Any person, partnership, corporation or associ- 
ation or any officer, director, employe or agent 
thereof who shall import or cause to be imported 
into the United States, or deposit or cause to be 
deposited in the United States mails, or transport or 
cause to be transported from one State, territory 
or possession of the United States, or from the 
District of Columbia into any other State, territory 
or possession of the United States, or into the Dis- 
trict of Columbia, or deliver or cause to be deliv- 
ered to any carrier to be so transported, or sell or 
offer or expose for sale in any territory or posses- 
sion of the United States or in the District of Co- 
lumbia, any article to which is applied any quality 
mark which does not conform to all the provisions 
of this Act, or from which is omitted any mark re- 
quired by the provisions of this Act, shall be guilty 
of a misdemeanor and upon conviction thereof shall 
be punished by a fine of not more than $1,000 or 
by imprisonment for not more than six months, or 
by both such fine and imprisonment in the discre- 
tion of the Court, provided however that it shall be 
a defense to any prosecution under this chapter for 
the defendant to prove that the said article was 
manufactured and marked with the intention of and 
for purposes of exportation from:the United States 
and that the said article ‘was Gither actually ex- 
ported from the United States to a foreign country 
within six months after date of manufacture thereof 
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fide intention of being sold in = 

: and of not being re-imported, or that 
~ diag Stivered within six months after date of 
rr anufacture thereof to a person, firm or corpora- 
tion whose exclusive customary business is the ex- 
portation of such articles from the United States. 

9, In any action relating to the enforcement of 
any provisicn of this Act, a certificate duly issued 
by an Assay Office of the Treasury Department of 
the United States, certifying the weight of any arti- 
cle, or any part thereof, or of the kind, weight, 
quality, fineness or quantity of any ingredient there- 
of, shall be receivable in evidence as constituting 
prima facie proof of the matter or matters so cer- 
— In any acticn relating to the enforcement of 
any provision of this Act, proof that an article has 
been marked in violation of the provisions of this 
Act shall be deemed to be prima facie Proof that 
such article was manufactured after this Act be- 

ffective. 
wi. “This Act shall become effective six months 
after its passage and shall not apply to any article 
manufactured prior thereto. 

12. If any part of this Act, or the application 
thereof to any particular situation, is held by any 
court of competent jurisdiction to be invalid on 
account of unconstitutionality, such adjudication 
shall not affect the remainder of this Act, or the 
application of such first-mentioned part of this Act 
to any other situation. 


with the bona 





On their return to New York Friday, 
Chairman Larter stated that the committee 
was very much encouraged with the recep- 
tion they had received by the members of the 
House and Senate that they had interviewed, 
as well as by heads of certain departments, 
such as the Bureau of Standards. “The 
conditions are favorable for the passage of a 
measure of this kind,” said Mr. Larter, “but 
the question is, whether it can be passed at 
the present short session. Our committee 
doubt if this is probable. However, we feel 
that much ground can be gained by having 
the bill introduced now and if it fails of 
passage in the jam at the end of the session, 
it will be introduced at the next session and 
in the meantime, much of the preliminary 
work will have been done. The introduction 
now cannot fail to save time in any case.” 








CHARGE BANK IS FAVORED 





Creditors File Bankruptcy Petitions Against 
Gray’s in Richmond, Va., and Re- 
ceivers Are Appointed 


RicoMonD, Va., Jan. 19.—Involuntary 
bankruptcy proceedings have been instituted 
in United States Court, here, against Gray’s, 
Inc., retail jewelers, 118 E. Broad St., the 
petitioning creditors, with amount of claims, 
being: Jonas Koch, $1,959; Samuel Koshers, 
$1,002; Joseph F. Marks, $340. It is alleged 
that within four months preceding the filing 
of the petition the firm gave preference to 
one of its creditors. 

It is charged specifically in the petition 
that for more than 30 days the alleged bank- 
rupt has deposited moneys in the Union Bank 
& Federal Trust Co. of Richmond, to which 
he was indebted in the approximate sum of 
$7,500. The exact amount alleged to have 
been so deposited is not known, according 
to the petition, but will approximate $5,000. 
Further, it is alleged that the bank has ap- 
Plied this sum to the payment of its notes 
and will not honor checks and drafts drawn 
upon it by the alleged bankrupt. 

The petition goes on to charge that this 
transfer or payment took place -within four 
months next. preceding the filing of the peti- 
tion and was made with intent to defraud 
the petitioning creditors. 
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Melvin Flegenheimer and Charles Talbott 
Young have been named receivers under 
joint bond of $15,000 to take charge of the 
business. 

Edward Gray, president of the jewelry 
firm, committed suicide last September by 
taking poison in a St. Louis hotel, when he 
was supposed to be in New York on a 
business trip. A clothing store operated by 
him here went into bankruptcy about two 
months ago. 

Gray’s widow fell heir to the stock which 
he owned in the jewelry firm. Morris Lutto 
is vice-president and treasurer. 








FRIGHTENS BANDITS AWAY 


Young Woman Clerk’s Attempt to Call 
Police on Telephone Makes 
Them Leave 


Toronto, Can., Jan. 19——An attempted 
robbery at the jewelry store of Frank A. EI- 
lis 318 College St., on the evening of Jan. 
14th was frustrated by the- courage and 
presence of mind of the young woman clerk. 

At about 7:30 P. M. three men one of 
whom carried a revolver entered the store. 
The man with the revolver pointed it at Mr. 
Ellis, who was standing behind the counter, 
ordering him to throw up his hands. An- 
other of the bandits was about to go behind 
the counter when the clerk Miss Jean Gour- 
ley who was at her desk at the back of the 
store reached for the telephone receiver to 
cali for the police one of the robbers rushed 
to the rear and snatched the receiver from 
her hands before the message could be 
transmitted, but her action had so alarmed 
the gang that they abandoned their project 
and made good their escape without taking 
anything. 

The police were at once notified and sup- 
plied with a description of the men. 











Platinum Discovery Reported in British 
Columbia 


WasHINGTON, Jan. 19.—Marked increases 
in gold and silver production and an im- 
portant platinum discovery characterized the 
mineral development of British Columbia in 
1926. The increase in silver made the year 
a record for the province and took place in 
the face of a declining market. 

The platinum discovery was made in the 
Tulameen district, Consul Harold S. Tewell, 
at Vancouver, reports to the Department of 
Commerce. 

The province’s mineral production reached 
an aggregate value of $67,718,400 for the 
year, an increase of more than $6,000,000 
over 1925. 








Charles P. Catlin has tendered his resigna- 
tion to the Remington Arms Co., Inc., and 
its subsidiaries, as general manager sales pro- 
motion, director of advertising and vice- 
president of the Remington Mfg. Co., Inc., 
and will become associated immediately with 
the New Haven Clock Co., of New Haven, 
Conn. In the future he will promote the 
sales of the New Haven complete line. He 
is particularly well qualified to promote this 
line, having purchased and sold New Haven 
clocks and watches in large volume when he 
was associated: with a jobbitig ‘house in the 
capacity of buyer and department manager. 
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READING JEWELERS’ GUILD 
Members Attend Monthly Dinner-Meeting 
and Elect Officers 


ReapInG, Pa., Jan. 21—Members of the 
Reading Jewelers’ Guild held their monthly 
dinner-meeting at the Mansion House, 
Thursday evening, at which time the annual 
election took place. Norman B. Keeport was 
elected president, to succeed A. B. Elliott. 
'n the balloting for vice-president a tie re- 
sulted between James H. Armitage and 
Daniel H. Manmiller. A coin was tossed 
and Mr. Manmiller was declared the win- 
ner. Jeweler Paul D. Harbach was elected 
to serve as secretary and treasurer for his 
10th consecutive term. Mr. Harbach has 
held this office since the organization of th 
Guild in 1917. He is also one of the officers’ 
of the Pennsylvania Retail Jewelers’ Asso- 
ciation. }, 

The following jewelers were named to 
serve on the board of directors: Arthur 
Schwemmer, A. B. Elliott and Howard J. 
Miltenberger. The retiring vice-president is 
Paul S. Roth. William M. Sontage and 
William Salzman comprised the board of 
iellers which conducted the election. 

The Guild will hold a “Veteran Jewelers’ 
Night” on Wednesday, Feb. 9, in the new 
Daniel Boone hotel, at which time veteran 
and retired jewelers of Reading will be the 
guests of honor. 

The following jewelers were present at 
the dinner meeting: G, A. Schlechter, How- 
ard J. Miltenberger, William M. Sontag, 
Daniel H. Manmiller, Norman B. Keeport, 
A. B. Elliott, Paul D. Harbach, Samuel 
Levitz, Arthur Schwemmer, William Salz- 
man, James H. Armitage and John F. 
Beyerle. 











Jewelers of Hanau, Germany, Doing Busi- 
ness Under Adverse Conditions 


WASHINGTON, Jan. 12.—Sales made by 
the jewelry and precious metals industries 
at Hanau, Germany, have been made possible 
in recent months only by cutting prices and 
granting long term credits, according to 
a consular report received from Frankfort 
on the Main by the Department of Com- 
merce. Exporting has declined because 
France apparently is able to undersell the 
German manufacturers in foreign markets. 

The high customs duties and import re- 
strictions of various countries still con- 
stitute a serious drawback on the expansion 
of export trade. 

Orders from abroad especially for the 
Christmas trade were received by the manu- 
facturers of silver and “alpaca” ware but 
otherwise business has not been satisfactory. 

Exports of gold and silver wares to the 
United States during the third quarter of 
1926 ended September 30, had a value of 
$38,718, however, as compared with $20,017 
during the previous quarter. 








Two diamond rings valued at $2,500 and 


$1,800 were stolen from the jewelry shop in 
the Miami-Biltmore Hotel at Miami, Fla 
A clerk told the police she discovered the 
loss after two men, well dressed and ap- 
parently wealthy, at opposite ends of the 
show counter had been shown several trays 
of rings. They left separately without buy- 


ing. 
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Teaching Decorative Art in Belgium 





Schools to Develop Artistic Taste of Children by Giving Special Instruction 
in This Direction 
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Brussels, Jan. 10.—Great attention is 
being paid to technical instruction in 
Belgium at the present time, especially as 
regards decorative art. Every effort is being 
made to render practical the studies of 
children at school, so that they may be useful 
to intending designers, and others taking 
up an artistic career later on. Special in- 
struction will be given with a view to 
developing the taste of pupils, whether they 
are going in for a career where this is re- 


quired or not. It is regarded as almost as_ 


important for purchasers of jewelry, for in- 
stance, to be educated in taste as for the de- 
signer himself, otherwise the best of work 
remains unappreciated. This education of 
the intending specialist and of the masses 


that are potential purchasers of his work -is- 


to be begun at the lowest age. The systems 
now employed-in the kindergarten attached 
to subventioned schools, are to be enquired 
into. Where the hand-work, the training of 
the eye and other similar exercises are not 
calculated to train the taste of the pupil as 
well, steps will be taken to render them 
more useful in this respect, beautiful models, 
for instance, being substituted for heavy, 
clumsy objects, hitherto used. Pupils wilt 
be called upon to make original designs and 
models, in order to develop their creative 
power, if they possess dispositions of the 
kind. In any case their critical faculty will 
be increased, even when nothing extraordi- 
nary in the way of new patterns is evolved. 

As the pupil-advances in age, he is to be 
asked to study the history of art in relation 
to its use and its decorative value, if any. 
Color has always been the chief feature of 
Flemish art, the Flemings possessing the 
sense of color to an extent rarely seen else- 
where. Pupils will receive quite special in- 
struction in this particular branch of art to 
enable them either to carry out their trade 
or profession or simply to allow of their 
proper appreciation of works of art by others. 

Plans are being formulated for the 
despatch of various artistic objects and 
designs, stored in Belgian museums, though- 
out the country, such collections to be in 
charge of an instructor, a specialist in his 
subject, who will give lectures and 
specialized instruction in the various schools, 
scattered about Belgium. 

This idea is essentially practical, for 
although children in large cities are fre- 
quently taken to museums and art galleries, 
those in country towns or in the country 
seldom get a chance of inspecting the art of 
other countries than their own. When in the 
city for a day or two, they rush through 
the museums, but have no chance of taking 
objects into their hands, or of really ex- 
amining them, close to and effectively. The 
inspection, and where it is possible, a close 
examination of. such objects, under the 
guidance of a properly qualified person, is 
calculated to assist-greatly in the formation 
of the taste of the pupil. 

Attention is to be given to the teaching 
of technique, in all schools. Some advanced 


pupils, studying at special schools, it is 
frequently found, are not able to draw and 
this defect influences their whole career. A 
determined effort to fight against amateurism 


is being made and teachers in government 


schools are to be asked to attend supple- 
mentary courses of instruction in the Fine 
Arts and to give time to a study of their 
relation to decorative art. 

This movement of renaissance in decora- 

tive art is visible in practically every land 
in Europe, and it is one of the results of the 
Great War, which if evil in many of its 
results, has brought about a revival in art 
and more especially in decorative art. This 
is due to the great demand for all kinds of 
wares throughout Europe to take the place 
of those destroyed during the-war. Besides 
this, very few people replenished their stores 
of plate, for instance, during the war or the 
years immediately following it. Silver, like 
linen, must be renewed from time to time 
and the great revival that was witnessed. in 
the jewelry trade will probably be followed 
by something similar in the silverware. busi- 
‘ness. The full extent of this movement will 
only “be -appreciable when’ exchanges - are 
stabilized or there is a return to the gold 
standard in the lands most closely touched 
by the war. 
' With the return of more or less settled 
conditions, the need for replenishing house- 
hold stocks will make itself urgently felt, 
and it is for this reason that great attention 
is being made to the cultivation of taste and 
the giving of instruction in decorative arts 
in France and Belgium. For the revival of 
the silverware trade, that must follow the 
revival of the jewelry trade, may be con- 
fidently expected, and that before very long. 
While jewelry is useful as an investment, 
and is eminently portable, silver is more 
cumbersome and cannot always be regarded 
as a useful investment of spare cash. The 
inducement to purchase gold, as an invest- 
ment, during periods when the exchange was 
‘Jumpy” will also have ceased, when more 
stable conditions and money will be released 
for putting into household stocks, including 
silver. The Flemish housewife is very 
proud of her cupboards and nothing gives 
her greater joy than to see her sideboard 
groaning under heavy silver. In this country 
both silverware and jewelry are bought by 
weight, their intrinsic value playing a large 
part in promoting sales, whereas on the 
other side the frontier, this mentality is only 
noticed in the Flemish part of France, 
farther south design and workmanship being 
regarded as more important than weight of 
metal or intrinsic worth. 








C. R. Harwood, Memphis, Tenn., has pur- 
chased from O. Ne Warren, the Crescent 
Jewelry Store at Forrest City, Ark., 
formerly the Boyle & Gustafson store. Mr. 
Harwood is thoroughly familiar with the 
jewelry business and for a number of years 
past has been an employe at the Perel & 
Lowenstein store in Memphis. 
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Scientists Measure Jewel Vibrations* 





By MoLty PEARCE 


Let her an amethyst but cherish well 
And strife and care can-never-with her-dwell. 


GEMS are alive and their colors vary with 
their vibrations. The violet amethyst, 
for example, has a vibratory rate of 
750,000,000,000,000 (trillions) per second, or 
nearly twice that of some of the red stones. 
It is in this fact of vibration that the 
scientific gem expert finds support for ancient 
traditions concerning fortunate and unfor- 
tunate stones. According to a recent theory 
the early savants may have divined by 
intuition ‘and confirmed by observation, the 
sympathy existing between persons and 
things vibrating on the same plane, and ap- 
plied to jewels their inspited philosophy. 
The. amethyst, symbolizing power and 
light, was assigned to the zodiacal sign 
Aquarius, through which the sun passes in 
February. Astrologically the wearer of the 
amethyst is under the protection of three 
planets—Jupiter, ruling spiritual power and 


~mafeérial wealth; Venus, planet offlove and 


art; and Mars, representing dynamic energy. 

Aquarius is the universal sign, governing 
the violet ray, electricity and all secrets of 
the air, as well as the brotherhood of man. 
Thé violet color of the amethyst is said to 
be related to the violet ray and tradition 
tells us this isthe only gem which is uni- 
versally sympathetic. While peculiarly har- 


_monious for February. people, it may be worn 


by anyone without adverse results. 

Cleopatra, St. Valentine, the Crusaders and 
the Church all claimed this royal stone’ for 
their own. There has never been a period 
in the history of jewels when it was not 
prized. ~€leopatra’s ~~ signet ring was of 
amethyst engraved with a figure of the 
Persian deity Mittras, signifying the souree 
of light and love. 

St. Valentine always wore an amethyst 
and eventually the gem was. dedicated to him, 
although it is still the Episcopal “Bishop’s 
Stone.” 

Mystically the amethyst gives peace of 
mind and sincerity, but its power is nullified 
by selfish motives. The February flower is 
‘primrose. 

On high the amethyst is set 

In color like the violet, 

With flames as if of gold it glows, 

And far its purple radiance throws; 

The humble heart tt signifies 

Of him who in the Saviour dies. 


_* From The National Jewelers Publicity Associa- 
tion. 








Following a prolonged illness, Joseph F. 
Harris, Shamokin, Pa., who for 25 years 
was in the jewelry business, passed away in 
a private sanitarium in. Southern Pines, 
N. C., recently. He was born in Shamokin, 
53 years ago, and lived there practically all 
his life. About 25 years ago, he started in 
the jewelry business and opened a store on 
the site now occupied by the Majestic 
Theatre. About eight years ago, he was 
taken ill and went under the care of physi- 
cians. About a year ago, his condition 
became such that he could not attend to his 
business and he decided to sell out and 
retire. Just before Christmas, he was again 
taken ill and was advised to go to South- 
ern Pines where he died. 
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HARRY WINSTON Call On Us to Fill Your Calls 


Premier Diamond Co. 
527 Fifth Avenue, N. Y. C. 


AN UNUSUAL LINE OF 
DIAMOND AND EMERALD BRACELETS 


(UP TO ONE AND A HALF INCHES IN WIDTH) 


Our exceptionally large and 


varied stock, purchased from Diamonds - Fancy Cuts 
jewel estates, enables us to sell 


below market values Emer alds - Pp earls 
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ARMY ASKS BIDS ON WATCHES 





New Specifications Issued by Ordnance 
Department Covering Seven Jewel 
Pocket Watch 


WasuincTon, D. C., Jan. 21—New 
United States Army specifications for a 
seven-jewel pocket watch have just been 
issued by the Ordnance Department of the 
Army. The new specifications have number 
55-4A, and supersede specifications 55-4 of 
July 25, 1923. New specifications for a 
15-jewel pocket watch, a seven-jewel wrist 
watch, and a 15- or 17-jewel wrist watch 
will follow shortly. The watches covered 
by these specifications are designed for use 
in the military service. 

The general specifications for the seven- 
jewel pocket watch provide that it shall be 
equal to a sample furnished by the Ordnance 
Division, or equal to the sample furnished 
by the contractor, if the same has the ap- 
proval of that department. Drawings class 
22, division 90, drawing 1, shows the thong 
and shock absorber to be furnished with each 
watch. Drawing A9018 (ordnance) lists all 
specifications necessary in the manufacture 
of the watch, thong and shock absorber. 

The specifications for material and work- 
manship provide that the watch shall have 
the following characteristics: 

Movement shall be preferabiy of standard 
American manufacture, nickel, three-fourth 
plate or bridge, 16 size, with stem winding, 
pendant setting, double-roller escapement, 
split or compensation balance, safety center 
pinion, Breguet hairspring, lever, regulator, 
and seven jewels. 

Balance, plate, cap, and hole jewels shall 


be set in individual mountings, and secured: 
in plate or bridge by means of screws or a 


forced fit, preferably by screws. 

Entrance for the stem shall be located at 
a point above the figure 12 on the dial. 

Face of dial shall be of white porcelain, 
full face, single or double sunk. The hour- 
dial orbit shall be divided into minutes, and 
numbered every five minutes to indicate 
hours from 1 to 12, with the 6 omitted. 

Numerals shall be of the upright, heavy 
Arabic type, approximately sixteen-hun- 
dredths of an inch high. 

Numerals shall be placed outside of the 
minute divisions at points opposite the nu- 
merals which indicate the hours. They shall 
number 5, 10, 15, etc., to 60, beginning op- 
posite the numeral 1 and indicating five- 
minute periods. Numerals shall be of the 
upright Arabic type and approximately 0.05 
of an inch high. 

The second-dial orbit shall be divided into 
seconds, with 10-second divisions indicated 
in Arabic numerals. 

Figures and markings shall be an integral 
part of the basic porcelain, and shall be 
black, with the exception of the numerals 
indicating the five-minute periods, which 
shall be in red. ° 

Dial may be manufactured vith the figures 
flush with surface of the porcelain or slight- 
ly depressed. 

The hour and minute hands shall be of 
blued steel, heavy spade type, distinctly dif- 
ferent in length, and shall have a channel- 
shaped center for receiving a medium thick 
coating of permanent adhesive luminous ma- 
terial, applied in such a manner that it will 
not loosen readily or fall from the hands. 
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This material may be omitted from the sec- 
ond hand. The numerals indicating hours 
shall receive the luminous coating, which 
shall be applied in such a manner as to give 
lighted numerals without a halo. 


The red numerals indicating the five-min- 
ute periods and numerals indicating seconds 
shall not receive the luminous coating. 


The second hand must be of steel. 


Case must be of nickel or an approved 
nickel alloy; no nickel-plated alloy will be 
permitted. It shall be round, with antique 
bow, inner cap, and snap-back hinged, and 
with a snap or hinged bezel, preferably 
hinged. 

The winding and settiwg crown shall be 
constructed with a snug fit between the 
sleeve and stem, in order to prevent their 
becoming loose or being turned accidentally. 

The assembled case must be as nearly dust 
and moisture proof as possible. 

The outside surfaces of the metal case 
shall have a bright nickel finish. 

The bezel shall be fitted with a lentil glass 
crystal. 

Each bidder shall submit with his pro- 
posal, charges prepaid, two sample watches, 
also two cases without movements, of the 
type he proposes to furnish. He shall also 
submit with his proposal the characteristics 
and full description of the movement which 
he proposes to furnish. The type of move- 
ment, quality and workmanship will be con- 
sidered in awarding the contract. The sam- 
ples furnished by the successful bidder will 
be held for the guidance of the inspector 
without cost to the United States, and will 
be returned upon request unless needed for 
further reference. 

Luminous material shall be radium lumi- 
nous of a luminosity of 25 microlamberts. 

Oil used on the movement must be high- 
grade watch oil, such as fulcrum oil or 
equal. 

All parts will be standard for the pur- 
pose of interchangeability. 

Special accuracy is required in the follow- 
ing: 

Dial markings must be uniform, plain and 
easily distinguished. 

Spacing of markings, width and length of 

lines. 
Concerning methods of inspection and tests, 
the specifications stipulate that the completed 
instrument will be required to demonstrate 
the following accuracy : 

The winding stem and the setting sleeve 
shall be carefully adjusted so that the wind- 
ing stem will line up with the movement, 
thereby avoiding any possible friction: which 
might cause hard winding. Stem shall set 
close to case. 

Hinges and snap parts of the case shall 
operate properly and parts shall fit snugly. 

The movement shall be tested in two po- 
sitions. These tests shall be for four pe- 
riods of three days each. During these tests 
a chronometer shall be used for checking 
purposes. 

One test shall be in the vertical position 
with figure 12 of dial up and one in a hori- 
zontal position with the dial up. 

The first two periods shall be in the ver- 
tical position with pendant up and the last 
two periods shall be in a horizontal position 
with the dial up. 

The total time gained or lost in any of 
the four periods must not exceed 90 seconds. 
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The difference in time gained-or lost be- 
tween periods one and two (both vertical) 
and three and four (both horizontal) shall 
not exceed 30 seconds. 

The difference in time gained or lost be- 
tween periods two and three (change of po- 
sition) shall not exceed 75 seconds. 

Watches shall be wound and readings. 
taken daily. 

Serial number of the movement, number 
of jewels, and number of adjustments shall 
be stamped or engraved on the movement. 

Each case shall be suitably stamped or 
engraved on the outside of the back, as fol- 
lows: “Ordnance Department, U. S. A. 
No. ....,” followed by the serial number, 
which will be supplied to the contractor. 

One watch from each lot of 10 will be 
selected at random and subjected to inspec- 
tion and tests, and if any fail to meet the 
requirements the entire lot will be tested 
and those failing shall be rejected. 


What Attracts in Mediaevalism? 











HE question contained in the above title 

is one everlastingly asked. Newton 
Wethered answers succinctly in his Mediae- 
val Craftsman in the following words: 

“It may fairly be asked why the occasion 
arises to ‘drag in’ mediaevalism? Where 
exactly does the attraction of the appropri- 
ateness lie, that we should be invited to 
hark back to times which we are accus- 
tomed to associate with an almost chaotic 
condition of life? Surely it might be 
claimed that we have passed beyond the 
early stages of experience into a knowledge 
of a far higher practical value. 

“An answer to these questions depends on 
two things; what, in matter of fact. me- 
diaevalism has to offer us, and the consid- 
eration whether the circumstances of mod- 
ern life have created any peculiar interest 
in the seeking of inspiration from more 
primitive sources. Periodically, there seems. 
to manifest a passion for restoring the spirit 
of old traditions, working upon pre-existing 
material and regaining some freshness of a 
more intimate feeling which, in the light of 
later development, can be built up into some- 
thing bearing all the charm of novelty. It 
may suspiciously resemble the patching of 
old garments with new cloth; but, on the 
other hand, the old models which remain are 
so robust in their structure and have sur- 
vived so much” wear-and-tear, defeating so 
many possibilities of extinction, that they 
stand the test of restoration with a large 
degree of success.”—C. W. C. 








The jewelry store of Murray & O’Shea 
near Catharine and Bleury Sts., Montreal,. 
Can., was robbed on Jan. 18 of jewelry val- 
ued at about $3,000. At about 10.20 a. m. a 
man dashed a milk bottle through the window 
and seizing a tray of diamond rings ran off, 
crossing the street, passing through a depart- 
ment store opposite and other buildings, re- 
turning to Catharine St. His movements. 
attracted the attention of some of the ‘clerks 
in the department store and others who pur- 
sued him with cries of stop thief. After 
a long chase he was cornered by his pursuers 
and placed under arrest by Constable 
Gratton. During the pursuit several rings 
had been dropped from the tray which the 
robber had thrown away. 
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i THE WASHBURN 
SECURITY MAGIC NUT 
“BUY FROM THE CUTTERS” Automatic Holder _—for ear studs, scarf-ping 


for all sizes of scarf- 
pin wire. Guaranteed, 


EAR WIRES FP e- 


for unpierced ears. 


SAFETY CATCH 
for Brooches, etc, 
Can 7. applied to any 
— n wpe re pin tongues 











EMERALDS AQUAMARINES Closed. “= * 
— Circular on Application. 
RUBIES CHINESE JADE a 
SAPPHIRES BLACK OPALS t. IRVING WASHBURN, 108 Fulton Street, N.¥, 
and other PRECIOUS are 
9 
and SEMI-PRECIOUS STONES The Buyers 


Directory 
AMERICAN GEM @> PEARL Co. 


Miners : Cutters : Importers 


SIX WEST FORTY-EIGHTH STREET 

















NEW YORK 
LONDON PARIS 


Price, $1.00 
niainaal 
EVERYTHING IN THE STONE LINE 


Ss. NATHAN & CoO. The Jewelers’ Circular 























IMPORTERS AND CUTTERS OF Publishing Company 
DIAMONDS, PEARLS, PRECIOUS 
SYNTHETIC AND IMITATION STONES 11 John Street New York 














RING STONES Hi ferent oon ones aM 
IN ALL DESIRABLE SIZES AND SHAPES Call or send me a sketch of 


your invention. Phone Hanover 3662 
FREE Inventors Recording Blank 
Confidential Advice 






Amethyst, Topaz, Garnets, Cameos, Aquamarines, U.S. and Foreign Patents secured by 
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Hear Talk on Chromium Plating 





Members of New ‘England Manufacturing Jewelers’ 
Association Listen to Interesting Discourse at Monthly Luncheon 


and_ Silversmiths’ 




















ProvipeNce, R. I., Jan. 22—Members of 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association, with guests 
numbering more than 125, gathered in the 
foyer of the Providence-Biltmore Hotel, this 
city, Thursday, for the third luncheon-meet- 
ing under the auspices of the association 
and to learn what effect the newly perfected 
process of chromium electroplating would 
have on their industry. The next luncheon- 
meeting will be held at Attleboro on Tues- 
day, Feb. 3, when Bartley J. Doyle, of 
Philadelphia, will be the speaker, giving a 
further discussion of chromium plating. 

Because of the practical aspects of the 
topic many of the manufacturers were ac- 
companied at Thursday’s meeting by their 
plant superintendents, foremen and colorers, 
many of whom participated in the question- 
box discussion that followed the address, 
with the result that the meeting attained the 
importance that it was intended these gath- 
erings should reach. And this, notwith- 
standing the disappointment of the officers 
and committee at the inability, on account of 
illness, of the speaker scheduled, James D. 
Patten, of Indianapolis, to be present. The 
committee was able, an hour before the time 
appointed for the meeting, to substitute Ed- 
ward A. Coady, of the Chromium Corpora- 
tion of America, of New York, who hap- 
pened to be in Providence on business for 
that concern. 

Manager Woodward Booth, of the asso- 
ciation, received a telegram from Mr. Pat- 
ten during the forenoon announcing his in- 
ability of keeping his engagement, and a 
few minutes later, while he was deliberating 
how to meet the situation, he received a tele- 
phone call from Eugene Abbott, of the Pot- 
ter & Buffinton Co. 

“T have a gentleman here, Mr. Booth, 
whom I want you to meet at your conven- 
ience,” ’*phoned Mr. Abbott. 

“Who is he?” inquired Mr. Booth. 

“Edward A. Coady, of New York, repre- 
senting the Chromium Corporation of Amer- 
ica,” announced Mr. Abbott. 

“Don’t let him get out of your sight, but 
bring him over at once. Don’t wait a min- 
ute,” called back Mr. Booth, sensing a quick 
solution to the situation. 

Mr. Coady came; learned the situation; 
was willing to be a “pinch hitter” and gave 
the association a sound, comprehensive and 
valuable talk, followed by a question box, 
when, for more than half an hour he an- 
swered a wide range of questions concern- 
ing chromium, its uses, methods of using 
and advantages, etc. 

After cigars had been lighted, President 
Archibald Silverman called for order and 
extended cordial greetings on behalf of the 
executive committee on the large number 
present and said that in conformity with the 
plans of having a different presiding officer 
at each luncheon discussion, introduced Wal- 
lace D. Kenyon (the Webster Co.), of North 
Attleboro. Among those at the head table, 


in addition to President Silverman, Toast- 


master Kenyon, Manager Booth and Mr. 
Coady, were Vice-President Ellis W. Mac- 
Allister and Past Presidents Henry Wal- 
cott, Edgar M. Docherty and Ralph Stone, 
while among the guests were: C. E. Grif- 
fen (Marshall Field Co.), Chicago; William 
H. Mason (THE JEweELers’ Circutar), and 
William Lyons, The Manufacturing Jeweler. 

In introducing the speaker, Mr. Kenyon 
said, in part: “As I entered the dining hall, 
I noticed the president and Mr. Booth in 
earnest conversation. Answering their 
beckoning signal, I was somewhat taken 

aback when Mr. Booth exclaimed, ‘We are 
the beneficiaries of gratuitous  circum- 
stances. Then he told me the situation 
and its happy solution. It affords me special 
pleasure, in echoing Mr. Booth’s declaration 
of being ‘beneficiaries of gratuitous circum- 
stances,’ to introduce to you Mr. Coady, to 
whom we are certainly greatly indebted for 
stepping into the breach and making it pos- 
sible for the committee to carry out its 
program.” 

Mr. Coady described chromium as “an 
element from which is made chrome metal, 
one of the hardest known, rating at nine on 
a scale of hardness of 10 for the diamond. 
It is harder than carborundum or sapphire. 
Its leading qualities are resistance to high 
temperatures, and its non-oxidizing and non- 
tarnishing nature. Any kind of jewelry can 
be plated with chromium, giving a finish and 
appearance like that of platinum.” 

He then gave a brief history of chromium, 
which, he said, was first used in Germany 
about 1851 to plate upon base metal by Dr. 
Bayer, but was not brought to a commercial 
conclusion. He traced its development 
through its various stages and in the solving 
of many of its problems as applicable to in- 
dustry. 

Asked concerning the color of chromium, 
Mr. Coady said: “It is somewhat like plati- 
num, only of a bluer shade. Chromium is 
not changeable in color, the only change that 
can be effected being obtained by the prepa- 
ration of the basic metal, and then the only 
difference will be a higher, or a duller fin- 
ish. He emphasized that much depends upon 
the preparation of the article to be chromium 
plated in order to obtain satisfactory results. 
The article must be practically chemically 
clean. This makes it much more difficult 
than in gold, silver or nickel plating. “One 
of the greatest disadvantages in chromium 
plating,” he added, “is from the chemical 
fumes that arise and which are peculiarly 
dangerous, so that great care is necessary 
in using the process on this account. But,” 
he added, “it is easier to control chromium 
solutions than nickel.” 

The speaker then went in detail regard- 
ing the upkeep, the uniformity of chromium 
solutions, explaining how work must be ar- 
ranged in order to receive the deposits; de- 
scribed equipment and apparatus necessary, 
and made theoretical comparisons of costs 
of chromium and nickel plating. 

Mr. Coady explained that while consid- 
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erable advance had been made in chromium 
plating in a number of the industries, com- 
paratively little has been accomplished as 
applied to jewelry, although the silversmith- 
ing interests have been enabled to use it to 
advantage. This, he explained, “is because 
of the ability with which the chromium plat- 
ing may be applied to steel, thus increasing 
the life of expensive and intricate dies. The 
chromium coating in no way destroys or in- 
jures the most delicate lines of the die, but 
rather protects them. When the plating be- 
gins to show signs of wearing off, the die 
may be stripped, using hydrochloric acid 
(which, by the way, must be closely watched 
because of its tendency to eat into the steel), 
and then replated. The only bases that we 
have been unable to plate with chromium,” 
he said, “are lead* and aluminum. When 
there are two metals in combination, like 
gold and a baser. backing, chromium will 
cover both equally because of its perfect 
conductivity.” 








A GOLDEN WEDDING 


Mr. and Mrs. Stuart M. Rhodes Congratu- 
lated by Relatives and Friends on 
Happy Event 


NortH AtTTLesoro, Mass., Jan. 22.—Tues- 
day was the golden wedding day of Mr. and 
Mrs. Stuart M. Rhodes, of Leonard St., and 
throughout the day and evening the well- 
‘known jewelry manufacturer and his wife, 
surrounded by members of their family and 
immediate relatives from New York, 
Providence, Lynn, Attleboro and North 
Attleboro, observed the happy event in an 
enjoyable manner. Mr. and Mrs. Rhodes 
are both in excellent health and spirits and 
they entered into the festivity with the 
enthusiasm of heir children and grand- 
children. They were the recipients of many 
beautiful gifts, including a number of gold 
pieces, and they were also heaped with con- 
gratulations and felicitations. 

Mr. and Mrs. Rhodes are well known and 
prominent in this town, where they have 
lived for 47 years. They were married Jan. 
18, 1877, in the Universalist Church in Lynn, 
Mass., and removed to North Attleboro in 
1880. Mr. Rhodes, who is known as one of 
the most skilled and practical men in the 
local jewelry industry, has been with one 
concern—the T. G. Frothingham Co., dur- 
ing his entire 47 years’ residence in North 
Attleboro. He is now one of the three 
owners of this progressive and successful 
business, his associates being Howard R. 
Grant and Charles Sekowski. 

When Mr. Rhodes entered the employ of 
the Frothingham company it was owned by 
the late Thomas G. Frothingham and the 
late William Smith, and was located in the 
Draper building on Broad St. In a fire that 
without warning enveloped that building on 
a Summer day in 1901,-Mr. Rhodes, Mr. 
Frothingham and Mr. Smith were all obliged 
to jump from the third story to escape with 
their lives. Mr. Rhodes received injuries 
in making his escape from which he still 
feels the effects. 

The Frothingham company then sought a 
new home in the company shops, where it 
has been located ever since. Eleven years 
ago the business was purchased by the pres- 
ent owners. 
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Lhe Howard Raitroad Chro- 
nometer, Series Il; 16 sizes 
2z jewels; in Keystone Extra 
case, $80. Other Railroad 
Models pricedfrom $90 t0$z70. 


























5" HOWARD RAILROAD CHRONOMETER was specially developed 
for railroad men, field engineers and others who demand time- 
keeping accuracy under the most severe conditions. 

The movement— 21 jewels, lever set only. All pivots running 
in extra hard Rubigust olive-shaped bearings. Pallet stones, impulse 
pin and end-stones of Rubigust. Howard Balance Wheel specially 
hard tempered, proof against jar and vibration. Recessed steel 
escape wheel. Closely adjusted to five positions, temperature and 
isochronism. 

The Case—The pendant is spun on. the center. Heavy stock, 
long thread on the screws, narrow bezel with bead which gives more 


hand room under the glass. Dust proof nut pendant, Von uatl-out Bowr. ; 


THE KEYSTONE WATCH CASE COMPANY 
Established 1853 


Riverside, New Jersey 


Se HOWARD Match 5 



































HELD UP AND ROBBED 


Three Bandits Visit New Orleans Store and 
Beat Proprietor Before Escaping with 
Valuable Loot—One Bandit Caught 


New Orteans, La., Jan. 22.—Jacob 
Young, gem dealer, was beaten into sub- 
mission in his store at 2136 Magazine St. 
and robbed of three trays of jewelry 
yalued at $25,000, by three young bandits, 
early Monday morning Jan. 17. The holdup 
men also locked up Lionel Landreau, head 
of the repair department of the Young store, 
and Dr. E. J. Skinner, 912 Jackson Ave., a 
customer, in a room under a stairway before 
making their escape in a large touring car. 

One of the trio entered the store alone 
and walking over to the repair desk, handed 
Landreau, employed as watchmaker, a wrist 
watch, saying that he wished to have it re- 
paired. While Landreau was examining the 
time-piece, the man drew a revolver and 
uttered the command “Stick ’em up!” 

Dr. E. J. Skinner, a friend of Landreau’s, 
who happened to be in the store, was also 
told to put his hands up, and the pair were 
locked in a room beneath a straiway by the 
bandit, who was assisted in the holdup by 
two confederates who entered with drawn 
guns. 

Hearing a noise, Mr. Young, the pro- 
prietor, came from the rear of the store, 
and ran into the revolver of one of the ban- 
dits. Like Landreau and Dr. Skinner, he 
was ordered to put his hands in the air, but 
scorned to obey the order and in spite of 
his advanced age, tried to grapple with the 
robber. For awhile it seemed that his re- 
sistance would be successful, but one of the 
other two bandits came *up behind him and 
struck him a brutal blow on the head, caus- 
ing the old man to slump to the floor un- 
conscious. 

Considerable noise was made by the holdup 
men in subduing Mr. Young, and, fearing 
that neighbors would rush to his assistance, 
the trio left hurriedly, but not before taking 
three trays containing jewelry valued at ap- 
proximately $25,000 from a show-case. The 
bandits jumped into a large touring car, 
which had been left parked on the side and 
made their escape. 

Mr. Young, although beaten into uncon- 
sciousness, will recover from his wounds, 
it was said at the Charity Hospital, where 
he was taken. He is well known in the 
Magazine and Jackson Avenue section, being 
one of the prominent members of the Maga- 
zine Market Business Men’s Association, and 
a leader in civic enterprises. 

In the opinion of G. I. Stancliff, super- 
intendent of the Pinkerton Agency in New 
Orleans, which is engaged by the Jewelers’ 
Securities. Alliance to protest its members 
from robberies, at least one member of the 
trio is a notorious gem robber. Mr. Stan- 
cliff took a number of photos from his files 
and showed them to the individuals held up 
in the Young store. Two of these persons 
picked out one photo and identified the sub- 
ject as the apparent leader of the bandit 
gang. An arrest was expected in the case 
in the next few days. Mr. Stancliff reported 
that the trays of gems taken had a value 
between $25,000 and $30,000. The earlier 
Police figures set the losses at about $15,000. 

On Wednesday, two days later, a man was 
identified as one of the three bandits who 
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held up the Young jewelry store. Mr. 
Young identified him as one of the bandits 
when Chief of Detectives brought the sus- 
pect to his bedside Wednesday afternoon. 
He is being held under $25,000 bail. His 
arrest was brought about by tracing the 
purchase of the watch brought in for repairs 
by the holdup men, and forgotten in their 
hurry to get away. The number of the watch 
case brought Detectives Bob Smith, Sid 
Beaver, Bell and Arnold to a Canal St. 
jeweler who said that the watch was sold 
to a certain woman. The woman is said to 
have made a statement which brought about 
the arrest of the man, after a relative of 
the man had been questioned by police. 

He is charged with assault and robbery, 
the same charge which brought about a sen- 
tence of 18 years a few days ago in Judge 
Echezabel’s court. 








CONVICTION AFFIRMED 





Appellate Division of Supreme Court Up- 
holds Finding Against Jacob and 
Leon Kramer 
The Appellate Division of the Supreme 
Court on Friday last affirmed the convic- 
tion of Jacob and Leon Kramer, members of 
the Richard Reese Whittemore gang of jewel 
robbers, found guilty last June before 
General Sessions Judge Koenig and a jury 
of participating in the robbery of the shop 
of Folmer Prip, on the eighth floor of 90 
Nassau St., New York, on Dec. 23, 1925, 
when $500 in diamonds and $6,500 worth of 
jewelry and platinum were stolen. ‘The 
Kramers were sentenced to 40 years in Sing 
Sing as second offenders, when the jury, 
after an all night session, found them guilty. 
Former General Sessions Judge Robert S. 
Johnstone, attorney for the Kramers, insisted 
that the weight of evidence was in their 
favor and offered evidence that they were 
in Philadelphia on the day of the Prip rob- 
bery. They have been sentenced to 40 years 
in prison, he said, because of previous con- 
victions and association with evil doers and 
they merely met Whittemore when all were 
prisoners in a Baltimore jail, from which 
Whittemore later escaped and: has_ been 
executed for murdering a guard in doing so, 

he declared. 

Attorney Johnstone insisted that the evi- 
dence of Anthony Palladino, who took part 
in the robbery in question, and was the chief 
witness against Kramer, should be thrown 
out because Palladino is an opium addict, 
and refused when first arrested to implicate 
the Kramers, although the police beat him to 
make him do so, and he finally decided to 
testify against the defendants to enable the 
police to “get” the Kramers, thinking thereby 
to help himself. Milton Goldberg, another 
member of the gang refused to involve the 
Kramers, their attorney said. The appeai 
was based also on error of the trial judge in 
admitting in evidence a Scotland Yard finger 
print and photograph with the suggestion 
that they were Leon Kramer’s and that the 
error was not corrected by the exclusion of 
the exhibits later. It was contended that 
their conviction was due to passion and 
prejudice and “crime wave” excitement. 

Assistant District Attorney McDonnell 
contended that the conviction was justified 
and that the Kramers had ample time in the 
three months before they were arrested to 
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prepare for their alibi relating to a real 
estate deal in Philadelphia. The State con- 
tended that Jacob Kramer was the brains 
of the Whittemore gang. 








Philadelphia Jewelry Trade Continues Its 
Warfare on Auction Houses 


PHILADELPHIA, Pa., Jan. 24.—The Police 
Department has finally made a move against 
the “fake” auction houses which are infesting 
Market St., in the center of the city, but the 
action is regarded by reputable jewelers 
merely as a gesture so far as any practical 
result is concerned. 

Proprietors or managers of four of these 
concerns were called to city hall and were 
told by Assistant Director of Public Safety 
Okum they must obtain a license and pay a 
fee under the ordinance passed last April. 
They were threatened with arrest and prose- 
cution unless they obtained permit by the 
following morning. Of course all complied 
and paid their license fees thus winning 
the right to go on with the game. 

Working quietly the Better Business Bu- 
reau is accumulating evidence against the 
practices of certain auction houses here 
and the retailers association is keeping an 
eye on them. The latter organization, how- 
ever, will not start any drastic proceedings 
until it gets its auction regulation measure 
through the Legislature now in session. This 
work is being done quietly, but those in 
charge of the measure intend to put every bit 
of influence they have back of the bill, which 
is to be without loopholes through which the 
fakers may crawl. Special care is being taken 
in drafting the bill, to prevent a repetition of 
the experience of two years ago when a 
measure was passed but was vetoed by the 
then Governor, Gifford Pinchot, because some 
one had inserted a “joker” exempting Phila- 
delphia and Pittsburg from its provisions. 
The bill to be presented this year is to be 
so drastic that it will drive the fake auction- 
eers from the State, while protecting reputa- 
ble auction houses. 








Creditors Start Bankruptcy Proceedings 
Against Green Bros., Philadelphia, Pa. 


PHILADELPHIA, Pa., Jan. 24.—Business 
troubles are attracting attention of the 
wholesale jewelry trade here this week. 
Three creditors have filed a_ bankruptcy 
petition against the firm of Green Bros., 
jewelers and watchmakers at 802 Chestnut 
St., they and their claims being: Harry 
Spivack, $1,584; Joseph Spiegelman, $716; 
Samuel Spivack, $377. Harry Spivack has 
been appointed receiver with a bond of $1,000 
and a hearing has been set in federal court 
for Feb. 3. . 

The firm was for several years in busi- 
ness on Sansom St., near 8th St., and was 
considered solvent. Since the death of the 
elder brother, Samuel Green, several months 
ago, its affairs have become involved. Isi- 
dore Green, the surviving partner, admits 
insolvency and joined in the bankruptcy 
petition. 








A. Bartley & Son have leased the Granby 
St. store, between Plume St. and City Hall 
Ave., Norfolk, Va., and will open a modern 
jewelry store. A four-year lease has been 
taken. 
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National Jewelers Board of Trade Holds Annual Meeting 


Officers Re-elected, Reports Submitted, Amendment to By-Laws Adopted and Other Important 
Business Transacted—Three Honorary Vice-Presidents Attend and Are Entertained at Lunch- 
eon Gathering—Directors Elected at New York District Meeting 














The annual meeting of the National 
Jewelers Board of Trade, held last Thurs- 
day afternoon at the executive offices, 22 W. 
48th St., New York, was unusual this year 
in that three of the organization’s honorary 
vice-presidents, from distant cities, were in 
attendance to take part in the proceedings. 
This‘ is an innovation with the’Board and, 
to mark the occasion, these visiting honorary 





P. J. COFFEY, RE-ELECTED PRESIDENT 


vice-presidents were tendered a luncheon at 
which several other officers of the Board 
were present and at which time a number 
of important subjects were discussed. 

The meeting this year was not as well 
attended as some previous gatherings but 
was enthusiastic. During the afternoon the 
members listened to several interesting re- 
ports and elected officers for the ensuing 
year. P. J. Coffey was again selected to 
guide the affairs of the association for the 
coming year and with him will be associated 
all of the other officers of the administration 
who served during 1926. They include first 
vice-president, Milton L. Ernst; second vice- 
president, Walter P. McTiegue and treas- 
urer Emil Tas. 

The annual meeting was preceded by a 
short session held by the New York dis- 
trict members who elected directors and 
concluded by selecting a nominating com- 
mittee. This meeting was in session not 
more than 10 minutes. 

About 2:45 p. m. P. J. Coffey called the 
annual meeting of the entire Board to order. 
Before taking up the order of business, Mr. 
Coffey took occasion to mention that three 


honorary vice-presidents were in attendance, 
which was somewhat of an innovation at 
these meetings. He then called on George 
Rueckert, honorary vice-president of the 
New England District; Jacob M. Braude, 
from the Chicago District and David J. Gut- 
mann, newly elected honorary vice-president 
from the Cincinnati District, to rise and be 
introduced. Ralph L. Hinds, manager of the 
Cincinnati office, was also presented to the 
members. 


President Coffey then called on Secretary 
Backus, who read the notice of the meeting 
sent out on Dec. 22. After this formality 
had been completed, President Coffey pre- 
sented his annual report which read as 
follows: 


ADDRESS OF PRESIDENT COFFEY 


The National Jewelers Board of Trade, as you 
doubtless all know, is the successor to the Jewel- 
ers Mercantile Agency formed in 1873, or 54 
years ago. The Board has continually grown and 
prospered and always maintained its leadership 
both from the mercantile standpoint as well as 
looking toward the welfare of the industry. As 
to its operations and activities during 1926, I am 
glad to report that matters have been running 
very smoothly and efficiently in a'l its departments 
and branches and that harmony has prevailed 
throughout. 


Your Board is in a financially sound condition 
and enjoying the largest surplus in its history, as 
will be noted from the treasurer’s report. How- 
ever, the Finance Committee is sometimes handi- 


capped in its operations due to the large amount. 


of delinquent dues outstanding and for this rea- 
son the amendment to the by-laws recommended 
by the board of directors is submitted for your 
approval and adoption today which provides for 
the suspension of a member from all service of 
the Board who is delinquent 60 days after the 
dues become payable. 


The year 1926 was marked by economies and 
careful buying and an improvement in failure 
losses. While there were a larger number of com- 
mercial failures generally, those failures in the 
jewelry trade were considerably less than in 1925, 
591 embarrassments being recorded by the Board, 
or 85 less than in 1925. The year 1926 has been 
appraised by business authorities as the foremost 
year in industrial activity generally, as well as 
the most prosperous, and with wage and employ- 
ment conditions at new high levels, and with a 
tremendous increase in savings deposits, a sub- 
stantial credit foundation is passed on to 1927. 
Quite generally there seems to be a more optimis- 
tic feeling among the jewelers for the ensuing 
year. Observation seems to be that the jewelry 
trade has passed through what is regarded as a 
fairly normal year, faring better than in 1925. 

As the prime and main function of the National 
Jewelers Board of Trade is the gathering and dis- 
semination of credit information, I am pleased to 
report the following figures, indicating the accuracy 
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It will be noted from the above showing that it 
is far better than that of the nearest competitor, 

Another important function of the Board is its 
prosecution of fraudulent bankrupts, having a gue. 
cessful record of which it has long been proud. It 
is worthy of notice, however, that there were fewer 
cases prosecuted last year. In fact, I am informed 
that not a new bankruptcy case was prosecuted, 
all the cases investigated and prosecuted having 
originated prior to 1926. I am loath to feel that 
with the fewer cases prosecuted in 1926 that credi- 
tors are becoming less interested in the prosecu. 














MILTON L. ERNST, FIRST VICE-PRESIDENT 


tion of the fraudulent merchant and dishonest com 
petitor and are instead becoming more concerned 
with salvage; but from the apparent reluctance to 
prosecute certain notable recent cases where false 
statements were obviously or admittedly given the 
Board or to creditors, it certainly, to say the least, 
is not a healthy or encouraging sign. It is, how 
ever, on the other hand, an encouragement to the 
crooked merchant; likewise, it is decidedly unfair to 
set up in business again a dishonest debtor to com- 
pete with the honest merchant, enabling him to seek 
credit and to run up liabilities of a very large 
amount with a new lot of creditors and always with 
the possibility of again being involved in another 
fraudulent failure. Such debtors have no place in 
our industry and should be rooted out. 

Still another important and constructive work 
which has been taken up through another depart- 
ment of the Board is that of the Adjustment Com- 
mittee. Each case handled necessitates an unusual 
amount of study and application by a number of 
our representative merchants who have volunteered 
to assist in the problems of the embarrassed jeweler. 
It is unfortunate that, almost without exception, it 
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the creditors to obtain their consents to the settle- 
ments accepted at creditors’ meetings which, all too 
often, the opposing creditor in question fails to at- 
tend. Certainly it would appear that the Adjustment 
Committee was worthy of _greater encouragement 
and support in its constructive efforts by receiving 
a much larger number of cases. Forty cases re- 
ceived, out of a tctal of 591 failures in 1926, would 
appear to indicate that there was not sufficient sup- 

being given to work of this character. I feel 
that all or most cases should go to the Adjustment 
Department, although the present rule does not 
apply to accepting cases in bankruptcy. 

During the past year the Arbitration Committee 
amended its procedure, which will permit of greater 
speed in the handling of cases. Numerous stamping 
matters, complaints and problems of manufacturere 
have called the Good and Welfare Committee to- 
gether many times during the past year. The com- 
mittee also co-operated in the establishment of a 
jewelry class at New York University. 

One of the particularly bright spots in 1926 was 
the abolition, on Feb. 26, 1926, of the jewelry excise 
tax of 5 per cent. The Tax Committee of the Amer- 
ican National Retail Jewelers Association and par- 
ticularly Ralph Roessler, its chairman, and others 
who gave unsparingly of their time in its elimina- 
tion, are certainly deserving of praise and the 
thanks of the industry. 

After several years of painstaking effort and va- 
rious mass meetings, held at the rooms of the 
Board and elsewhere, amendments to the National 
Stamping Law, including a platinum statute, are 
about in final shape and a likelihood of their intro- 
duction to Congress at its next session. The thanks 
of the trade are also due to the Stamping Commit- 
tee of the Jewelers Vigilance Committee and others 
in the trade for their successful_efforts and accom- 
plishments in this regard. 

Speaking of trade committees, I would also refer 
to the excellent work performed by the Jewelers 
National Crime Committee in the number of jewelry 
robbers it successfully prosecuted and the sen- 
tences obtained, a committee originally sponsored by 
this Board. You probably have observed that there 
has been a very material decrease the past several 
months in the number of jewelry fobberies. 

Several notable and very flagrant bankruptcy 
cases, prosecuted through the Board’s Fighting 
Fund, were brought to a successful conclusion last 
year and the debtors sentenced to prison. These 
will be noted more in detail in the Secretary’s re- 
port. 

A subject receiving wide attention at present is 
that of instalment selling. It is apparently increas- 
ing in the jewelry trade. While the matter, no 
doubt, should be ¢garefully studied and watched, I 
am of the opiniot®»that there is really not much 
need for apprehension. It has been remarked that 
the spread of instalment selling is converting the 
public into spendthrifts, “‘mortgaging the future” 
and preventing them from saving. On the contrary, 
statistics. by authorities show that savings accounts, 
building loans, and life insurance Have increased 
threefold or more during the past few years. It is 
pointed out that the depressions of 1914 and 1921 
caused no discernible effect on instalment collections. 
According to figures, of the four hundred million 
dollar jewelry retail cash selling price, only 25 per 
cent was sold on time, which is about 10 months. 

An important subject to business generally, which 

is also receiving much agitation and being pressed, 
is a reduction in the corporation income tax rate 
from the present tax of 13% per cent on the entire 
net income of corporations. Excessive taxation is 
unquestionably a handicap on enterprise and busi- 
ness expansion, and it is hoped our industry will 
soon receive the benefits through a reduction by 
Congress of the present tax rate. 
_ The American National Retail Jewelers Associa- 
tion, at its annual convention in Philadelphia in Au- 
gust, 1926, passed resolutions requesting considera- 
tion by this Board of permitting retail jewelers to 
membership. The subject was presented before the 
National Directorate of your Board and will receive 
further consideration. 

I regret having to report the sad loss, during the 
Past year, of the following men who gave so much 
of their time to the Board’s work and trade affairs, 
viz.: C. G. Alford, former President of the Board, 
and Edson Adams, former Honorary Vice-President 
of the Board’s San Francisco Directorate. 

: Since the continued progress of the Board is due 
in no small measure to the conscientious efforts of 
the chairmen of the various committees, I desire to 
extend my thanks to them. I refer to Melville Un- 
termeyer, chairman of the Finance Committee; Jo- 
seph L. Herzog, chairman of the Adjustment Com- 
mittee; David Belais, chairman of the Good and 
Welfare Committee; John W. Sherwood, chairman 
of the Arbitration Committee; Julius Kaufman, 
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chairman of the Membership Committee, as well as 
the Honorary Vice-Presidents in the several dis- 
tricts. To this I also want to add my thanks to 
Greenbaum, Wolff & Ernst, general counsel, for 
their splendid co-operation given at all times. 

In conclusion, permit me to assure you that it has 
been a very great privilege to serve you. To each 
of my fellow officers, the directors, secretary, branch 
managers, the staff employes and trade press, per- 
mit me to express my thanks and appreciation for 
the generous support and services rendered at all 
times. Respectfully, 

P. J. Correy, President. 


After this report was accepted and ordered 
placed on file, the report of F. C. Backus 
as secretary was presented. Due to the 
fact that Mr. Backus was suffering from a 
cold, the report was read by George L. Ortel, 
manager of the New York Adjustment De- 
partment of the Board. During the reading 
of the report Mr. Backus made a number 
of comments and elaborated on some of the 














F, C. BACKUS, SECRETARY 


subjects mentioned. His report was as 
follows: 


REPORT OF SECRETARY BACKUS 


I am pleased to submit my annual report covering 
the operations of your Board the past year. 


RATING AND REPORTING DEPARTMENT 

The Board had 86 per cent. of the 591 embarrass- 

ments in 1926 in the “limited” or “unsatisfactory” 

class. No other agency can match the accuracy of 

this record. The following comparison should prove 
of interest to you: 
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In 575 cases the assets were $8,055,660 and lia- 
bilities $13,979,384, whereas in 663 cases out of a 
total of 676 in 1925, the assets were $11,059,414 
and liabilities $19,959,069. These figures are ex- 
clusive of notion stores and department houses. 
There were answered 83,240 inquiries for credit 
reports, a decrease of 6,943 for 1925; 36,412 cor- 
rections were made in the two issues of the Ref- 
erence Book; 37 states were revised, as well as 
all jobbers and. manufacturers; 238 new towns 
were added to the book. The work of this de- 
partment is in charge of James McDermott, who 
7 capably handles its details with an efficient 
staff. 

MEMBERSHIP 


There were 136 applicants for membership favor- 
ably acted. upon last ~year. Theré were. also a 
number not. approved; 20 members _were~ expelled 
and 29 suspended; 111. resignations were received 
so that our membership stands today. 1,352; The 
loss is mainly due to economic reasons, etnbarrass- 
ments and liquidations, but it is confidently ex- 
pected that 1927 will again show a gain. The 
slogan of the Membership Committee has rightfully 
been ‘Quality rather than quantity.” B: 


FIGHTING ‘FUND CASES 


There. were 13. ‘cases investigated ‘and prose- 
cuted through Board’s Genetal Counsel, Messrs. 
Greenbaum, Wolff & Ernst, with the use of 
the Fighting Furd. It is a strict rule of the 
Finance Committee. that creditors in- requesting 
use of the. Board’s Fighting Fund for the in- 
vestigation and prosecution of a debtor must first 
make application. The committee was accordingly 
compelled to refuse a request by creditors for. reim- 
bursement where they had taken the. case into their 
own hands without previously having applied for 
an appropriation. The exceptionally bad precedent 
that such a procedure would establish is obvious. 


ADJUSTMENT COMMITTEES 


During 1926, the branch Adjustment Committees 
handled a larger number of cases. This does. not 
include the New England Committee, where for 
some ‘reason the work has not yet become ‘active; 
20 new cases were handled at New York;.7 at 
Cincinnati; 10 at San Francisco and the balance 
in Chicago. A new schedule of rates based upon 
settlement liabilities was adopted during the year 
to make the operation*of the department more self- 
supporting and a better understanding was reached 
with certain insurance companies whose opposition 
had been a big hindrance in this work. The re- 
ports of the committees will give further details 
and their accomplishments. 


GOOD AND WELFARE COMMITTEE 


That this committee is one of the most popular 
in the trade is reflected in the unusual number of 
matters constantly received upon which opinions 
are asked regarding the proper stamping of mer- 
chandise. Many complaints were also submitted 
regarding uniair competition, in .the— i 
manufacture or advertisement of merchandise. 








First Second Third Fourth Not Blank 
Grade Grade Grade Grade Printed Ratings Total 
17 64 119 390 1 ome 591 


18 130 134 76 99 134 . 
14 109 50 88 93 237 5% 
36 164 29 one 118 244 . 








The above comparison reflects the care, time 
and expense which goes into the most important 
function of our organization. About 80 per cent. 
of the Board’s income is used for the compilation 
and distribution of credit information. Its re- 
ports will be found on the average to contain by 
comparison a larger number of trade opinions and 
financial statements and this can be attributed to 
an extent to personal contact through our branch 
offices, to a large membership and large expendi- 
ture. The classification of these failures follows: 


CLASSIFICATION OF FAILURES QUOTED 
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During the year, a member, after a hearing, on 
recommendation of the committee, was expelled 
by the Board of Directors for improper stamping. 
The committee endorsed the new Design Registra- 
tion Bill now before Congress for protection of 
copyright design. It is interesting to note also 
that the Cincinnati jewelers are interested in a 
new stamping law for Ohio with “teeth” in it. It 
is also of interest to note that the Federal Trade 
Commission proposes a Fair Trade Practice Con- 
ference at an early date on the subject of termi- 
nology of precious and semi-precious and synthetic 
stones, pearls, etc. Our counsel has recently had 
a conference with the commission on the subject. 
After conferences with the Dean and some of the 








64 


faculty of New York University at the Board 
Rooms, it resulted in the establishment of a course 
in jewelry design and practical shop work. It is 
understcod a course has also been established at 
the General Society of Mechanics and Tradesmen 
at New York City. I also understand that the 
courses in jewelry design recently installed at 
Columbia College and the course of mineralogy on 
gems and precious stones, are meeting with suc- 
cess. One of the condemned features by the Good 
and Welfare Committee has been the deceptive and 
detrimental advertisement which is accepted by the 
trade press and others. It is encouraging to note 
the willingness with which some of the manufac- 
turers and large corporations have discontinued mis- 
leading or coined terms the past year, follow- 
ing conferences by representatives of the committee. 


AUCTION LEGISLATION 


While the matter of drafting better state and 
local auction laws was gone into quite thoroughly 
following a trade dinner on the subject in 1925 
and conferences held with representatives of the 
Auctioneers Association and counsel, I regret to 
advise that due to apparent lack of interest and 
support by the trade, that the subject, at least for 
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the time being, has been dropped, and the contri- 
butions less expenses returned by the committee 
on auction legislation of the Board. 


GOODS ON MEMORANDUM 


It would seem timely in view of the apparent 
freedom and looseness with which goods continued 
to be given out on memorandum, particularly in a 
recent specific case, to call attention to the fact 
that your board of directors the past year gave 
quite some thought to the matter of a proper memo- 
randum clause since the Board’s attention was 
called to the fact that certain houses were using 
all sorts of memorandum clauses. Accordingly, the 
Board issued a letter to the membership condemn- 
ing the practice of modifying the general relation- 
ship which has been consistently followed by the 
jewelry trade for many years past and cautioned 
merchants who used such modified clause to realize 
fully that by the use of such modification, they are 
no doubt excluding themselves from the benefits of 
their insurance policies and limiting themselves 
solely to the credit responsibility of their intended 
customers. 

In the opinion of our general counsel, the stand- 
ard form recommended by the Good and Welfare 
Committee regarding goods on memorandum is still 
the best form. Great care should be exercised in 
making no entries or verbal statements or placing 
any data on a memorandum bill which in the 
opinion of the courts changes it into a bill of sale. 


ARBITRATION COMMITTEE 


All branch offices of the Board now have an 
Arbitration Committee. Its services are open to 
any member or non-member. There is no red tape 
in its procedure, which was simplified last year. 
The fact that a larger number of cases are not 
received may augur well for the high standards of 
business practices in the trade. It may be of in- 
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terest to know that in the states of New York and 
New Jersey a clause on any contract cf purchase 
or sale in which the parties agree to arbitrate their 
disputes is enforceable by law. 


ROUND TABLE CREDIT DISCUSSIONS 


Following the idea of weekly exchange of credit 
information at a round table discussion in which 
the jewelry credit men and the Board’s Chicago 
office take part, some cf the jewelers in Cincinnati 
a few months ago organized the Jewelers’ Luncheon 
Club which the Board’s members and the Cincin- 
nati directors attend. Its purpose is also for the 
exchange of credit information and our Cincinnati 
manager is also present. It has been suggested 
that a similar idea might be installed in New York 
city, but because of the great number of manufac- 
turers, wholesalers and importers here, there is 
some doubt raised as to its practicability. 


FLORIDA RELIEF 


Following the unfortunate hurricane disaster in 
Florida last Fall, the Board as usual was one of 
the first to send out a call to the trade for finan- 
cial assistance of the stricken jewelers in that state. 
I am glad to report that our membership made fine 
response and contributed $4,240, which was given 
to the Red Cross for proper distribution. 


RETAILERS IN MEMBERSHIP 


A joint conference was held on Oct. 27 last, 
between committees representing the Board and 
the American National Retail Jewelers’ Association 
to mcre fully discuss the subject and its details of 
permitting retailers to membership in the Board, 
following resolutions adopted by that association 
last August. It is argued that the retailer is 
equally concerned with the standing and -reliability 
of the houses who seek his business and whether 
their practices are all that they should be. The 
subject also includes representation on the Board’s 
directorates and certain other committees as well 
as receiving the service of the Board. The matter 
was put over for further consideration. 


BRANCH OFFICES 


All of your directorates and committees in the 
five zones have been very active throughout the 
entire year, as is noted by their reports. They 
have very capably administered the many matters 
and problems coming within their jurisdiction; have 
held many meetings and given unselfishly of their 
time for the benefit of their fellow jeweler. The 
reports which have been received from the branch 
managers indicate that with their staff they have 
had a busy year and satisfactorily served the mem- 
bership in their respective territories. 


COLLECTION ATTORNEYS 


As you are aware, on Jan. 1, 1926, Messrs. 
Sternberg and Rosen were designated officially as 
attorneys to handle the collection and bankruptcy 
matters for our members. It is of very great im- 
portance both to the Board and to you that those 
attorneys be accorded the fullest measure of sup- 
port by the entire membership so that claims be 
concentrated in their office and that the Board’s 
credit reports may contain all this valuable infor- 
mation regarding the standing of debtors. 


FIELD SECRETARY 


On the first of the year we added a Field Sec- 
retary to our force at the executive office and it is 
hoped that through this personal contact, a better 
appreciation and understanding of the work and 
policies of the Board may be had, any complaints 
or criticisms promptly adjusted and the membership 
further built up. 


CONFERENCE WITH HONORARY VICE-PRESIDENTS 


A feature which should prove of benefit to your 
organization was inaugurated at this annual meet- 
ing and that was to invite the Honorary Vice- 
Presidents of New England, Chicago and Cincin- 
nati to a conference with the executive officers of 
the Board at New York to discuss matters with 
respect to the operation of those branch offices. 
There was not sufficient time to invite a repre- 
sentative from California, but it is hoped that the 
Honorary Vice-President in that district may at- 
tend future conferences. 

In conclusion, may I leave this last thought 
with you which is becoming more recognized in 
trade association work and that is not to solely 
consider from the viewpoint, ‘‘What can I get out 
of it?” as much as “What can I put into it?” 
Permit me again to thank the directors, thé offi- 
cers, members, managers and staff, my co-workers, 
counsel and trade press for their valued assistance 
and co-operation, during the past year. 

Respectfully submitted, 
F. C. Backus, Secretary. 
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In his report, Secretary Backus reviewed 
13 cases which were _ investigated and 
prosecuted through the Board’s general 
counsel, Greenbaum, Wolff & Ernst, with the 
use of the Fighting Fund. Practically ajj 
of the cases mentioned in this section of the 
report have been previously reported in these 
columns. At the conclusion of that part of 
the report dealing with the Fighting Fyng 
cases, the secretary said: 

“It is a strict rule of the Finance Com. 
mittee that creditors in requesting use of the 
Board’s Fighting Fund for the investigation 
and prosecution of a debtor must first make 
application. The committee was accordingly 
compelled to refuse a request by creditors 
for reimbursement where they had taken the 
case into their hands without previously hay- 
ing applied for an appropriation. The ex. 
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CHICAGO DISTRICT 


ceptionally bad precedent that such a pro- 
cedure would establish is obvious.” 

The financial report was presented by 
Emile Tas, treasurer, and indicated that the 
Board is in good financial condition. 

This report was followed by the reports 
of the various honorary vice-presidents. 
They were presented in the following order: 


REPORT OF J. M. BRAUDE, HONORARY VICE 
PRESIDENT OF THE CHICAGO DISTRICT 


It is with pleasure that I report to you the prog- 
ress made in the Chicago district during the yeaf 
1926. We close the year with a total membership 
of 275, of which number 133 are within the terri- 
torial limits of the city and 142 without. During 
the past year we have added to our roll 15 new 
members, but have lost through failures, expulsions 
and resignations 25, leaving a net loss for the year 
of 10 members. This showing is not a bad one 
when we consider that the percentage of resigna- 
tions and suspensions in our district was no greater 
than that in the other districts and when we further 
reflect upon the fact that several applications were 
flatly refused consideration by our directors when 
it appeared that the applicants were not entitled to 
membership in the Board because of the doubtful 
character of their business. 

During the year 1926 a total of 10,008 reports 
were dictated as compared to 8,988 during the year 
1925, or an increase of 1,020. During the past 
year 22,976 trade revisions were made as compared 
with 19,911 for 1925, or an increase of 3,165. 
Despite this substantial increase in dictated re 
ports, which represents the principal item of work, 
the cost of operating the Chicago office increased 
but $187.08 during the period in question or from 
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0,085.00 in 1925 to $30,272.58 in 1926. Every 
effort has been made to conserve the funds of the 
Board and to avoid wasteful expenditures. In- 
creases in salaries were voted only where careful 
investigations seemed to warrant such action. Early 
in the year the question of moving the Chicago 
office into the new jewelers’ building came up and 
action on the matter was indefinitely deferred be- 
cause the change would have necessitated the ex- 
penditure of a considerable sum not warranted at 
that time. : 

The Chicago Adjustment Committee has been un- 
usually active during the past year, as will be ap- 
parent from the report submitted by that committee 
governing its operations in 1926. ; 

Our district annual meeting, for the first time in 
years, was made the occasion for a gathering of a 
large part of our active membership. This meeting 
was held on Thursday, Jan. 6, at the Palmer 
House. Its success exceeded the expectations of 
those who had planned it, and it is almost assured 
that in the future annual meetings will be more 
than pure formalities. 

The scope of the activities of the Board in the 
Chicago territory is of necessity limited because a 
great deal cf the work done by the Board in New 
York and other districts is here done by the Chi- 





GEO. C. RUECKERT, HONORARY VICE-PRESIDENT 
NEW ENGLAND DISTRICT 


cago Jewelers’ Association, one of the oldest, if not 
the oldest, trade organization in our city, which 
has fcr years been active in its endeavor along 
many lines in the interest of the jewelry trade, so 
that similar activity on the part of the Board 
here would be but mere duplication, and we find 
that more can be accomplished through useful co- 
operation than unnecessary duplication, and it is 
along the former line that we have been proceed- 
ing for the past number of years. 

I feel confident that my successor in office next 
year will be able to report even greater progress 
for the coming year than I have been able to for 
the past. 

Respectfully submitted, 
M. Braupe, 
Honorary Vice President, Chicago Directorate. 


REPORT OF GEORGE C. RUECKERT, HONORARY 
VICE PRESIDENT OF THE NEW 
ENGLAND DISTRICT 


I am enclosing you a short report of the New 
England Branch. You will probably appreciate that, 
this being my first year as chairman and somewhat 
on the outside of the direct jewelry business, I may 
not be so conversant with the immediate needs or 
troubles of the directly-interested jeweler. 

Our section of the country, which is mostly con- 
cerned with manufacturing, seems to show a consid- 
erably better situation than for some time past and 
also appears to feel more optimistic for the coming 
year of 1927, 

While the novelty items lead, there are good re- 
Ports from ring, bracelet, and watch concerns, and 
a little better demand for standard articles, some- 
tames called “card jewelry.” 


THE JEWELERS’ CIRCULAR 


At our annual gathering, Jan. 6, we were pleased 
to have President Coffey with us, and he gave us 
a very fine and interesting talk on the general work 
of the National Jewelers’ Board of Trade and also 
spoke very clearly of some intimate work done by 
the Board’s directors and committees, especially of 
the good work done by the Board’s committee, who 
are handling the Fighting Fund cases. 

Mr. Backus also gave the members some interest- 
ing figures of the special work which requires the 
Board’s constant attention during the year’s work. 

I wish to thank the New England directors for 
their kindly help and co-operation, which is very 
much appreciated. 

Respectfully submitted, 


Grorce C. RUECKERT, 
Honorary Vice President, New England Directorate. 


REPORT OF JULIUS HAHN, HONORARY VICE- 
PRESIDENT OF THE CINCINNATI DISTRICT 


As honorary vice-president of the Cincinnati 
District of the National Jewelers Board of Trade, 
it gives me pleasure to report that our directors 
gave their whole-hearted support to me and our 
manager-secretary during the past. year. 

I think, as a whole, there were very few com- 
plaints from our members of this district. 

The directors sent Mr. Hinds to Toledo and 
Cleveland to increase the membership in these two 
cities, but the prospects in Toledo were very poor 
as there are no large concerns there; and, in 
Cleveland, we obtained one member and have pros- 
pects for one or two more if same are followed up. 

Mr. Hinds has given you the details of what 
has been accomplished in our district. It gives 
me great pleasure to say that Mr. Hinds is a very 
capable secretary and manager of this district. 

Our Adjustment Committee has been very active 
and have done their utmost towards the welfare 
of this district. Seven cases were handled with 
liabilities of over $200,000. 

As I am about to relinquish my position as 
honorary vice-president, I take this opportunity to 
thank you and the Board of the New York office 
who gave me their assistance in accomplishing 
what has been done. 

Respectfully submitted, 
Juxtius Haun, 


Honorary Vice-President Cincinnati Directorate. 


REPORT FROM CINCINNATI OFFICE, READ BY 
MANAGER HINDS 


From the standpoint of actual work performed 
by the Cincinnati office, we have had the most 
prosperous year to date. In addition to the actual 
work, as shown by the report, there are a num- 
ber of other things that have been transacted, 
which I feel you should know about for the pur- 
pose of your report at the annual meeting. 

In the matter of membership during the year, 
we have received five new members as follows: 
American Swiss Watch & Supply Co., L. Litwin 
& Sons, Fox & Son, Peck, Selmeier & Peck, and 
George Scribner & Co., Cleveland, O. Although 
this may not appear to be a great number of new 
applications, but when you take into consideration 
that the number of members in this district, as 
well as the field for new membership, which we 
have, especially here in Cincinnati, I consider it 
excellent. With the possible exception of one or 
two firms, I do not believe there is a firm at the 
present time in the city of Cincinnati, who is large 
enough or desirable enough to become a member 
of our organization. Another pleasing point with 
regard to membership is the fact that we have 
made no resignations during the year. 

With regard to our reporting department, I. like 
to make special comment with reference to the in- 
quiries handled at this office. Referring to the 
report you will find not only have we handled in 
the neighborhood of 500 more inquiries during 1926 
than 1925, but also of the entire number of in- 
quiries received at this office, there were only 553 
upon which we had no information at all at this 
office. This means that our office is more and 
more able to take care of its own inquiries and 
do it promptly rather than incurring the usual 
delay in the mails, etc., in sending to Chicago 
and New York. 

During the year the Cincinnati directors have 
given their whole-hearted support and co-operation 
in the management and direction of the business 
of the Board. They have held eight regular meet- 
ings and two special meetings during the year. 

The Arbitration Committee was formed during 
the year, composed of Ed. Richter, Arno Dorst, 
Eli Gutmann, and this phase of our work is now 
cpen to the Cincinnati members, although up to 
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this writing no actual cases have been submitted 
to the committee. 

The Cincinnati Adjustment Committee has been 
exceptionally active in this branch of the work 
during the year and have handled cases whose 
liabilities aggregated in the neighborhood of 
$200,000. 

Sig. Strauss of the firm of Sig. Strauss & Co. 
and who is the Cincinnati member of the Good 
and Welfare Committee, has given his time un- 
selfishly to this work and has been active in cases 
in this city involving deceptive advertisement and 
misrepresentations. He together with the com- 
mittee have considered one case of false stamping 
of jewelry arising in this city. The fact that the 
particular company involved has made every effort 
to correct the harm that has been done and the 
fact that the companies who indulged in deceptive 
advertisement have retracted the same by way of 
newspaper advertising, gives you some idea of 


the. excellent work he is doing. 

There have been some minor complaints during 
the year, all of which have been promptly and 
satisfactorily adjusted, but I am glad to say that 
we have had no serious criticisms or complaints 
at all. 

The Cincinnati office of the Board to my mind 
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is in the most healthy condition from a stand- 
point of both ability to render service to the mem- 
bers as well as the standpoint of co-cperation re- 
ceived generally from the membership, than it has 
ever been heretofore. 

In concluding, I want to take this opportunity of 
thanking you and the members of the New York 
office and the New York Adjustment Committee 
for the co-operation and assistance you have ren- 
dered us during the year and with every wish that 
this pleasant condition will continue. 

Respectfully submitted, 
CINCINNATI OFFICE. 


REPORT OF E. V. SAUNDERS, HONORARY VICE 
PRESIDENT OF THE WESTERN DISTRICT 


The close of my term as chairman of the board 
of directors for the Western District of the Na- 
tional Jewelers Board of Trade, prompts me to 
submit a report of the activities in this district of 
the Board, for the year of 1926. Business has been 
very active in this territory during that period, and 
the Board has kept pace with the business growth. 
Trade organization work is uplifting in its ten- 
dency, and when properly conducted, always pro- 
motes closer affiliations among those who enter in 
the true spirit into its field of operation. 

I will not attempt to furnish any definite figures, 
as the report of our manager, A. V. Davidson, in- 
cludes every detailed operation, and reflects fully 
the condition of the Pacific Coast Office. I will, 
however, take this opportunity to thank the mana- 
ger and the office force for their faithful perform- 
ance of duties assigned to them, and for the con- 
stant attention that has been given to the members’ 
interests. 

Our Pacific Coast branch of the Board’s Adjust- 
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ment Committee has mow been in operation for a 
little over one year, and has shown splendid re- 
sults. The personnel of the committee includes men 
of the highest standing in our trade here, all of 
whom have worked very faithfully and efficiently 
to promote the interest of both the debtor and the 
creditors interested in the cases handled. 

It is my opinion that the jewelry trade, and 
particularly our Board, should watch very closely, 
the changes that are becoming more and more ap- 
parent in our trade, and this is particularly true of 
the installment selling, which has shown in the 
last few years, a great increase, and from all ap- 
pearances bids fair to show even more astonishing 
results in the future. Conditions in this line of 
business should be carefully supervised by our 
Board, and reflected very carefully in its reports 
and ratings. 

My particular thanks is extended to the members 
of our board of directors here, all of whom have 
workedwith me very faithfully and efficiently, and 
have~been very regular in their attendance at Board 
meetings, and at special meetings called to discuss 
important trade matters. 

I trust the general meeting of the membership 
in New York will be a very successful one, and I 
close with every assurance to you of our continued 
effort to upbuild the constructive work now’ being 





DAVID BELAIS, CHAIRMAN GOOD AND WELFARE 
COM MITTEE 


done by the Board, and by its many splendid com- 


mittees. 
Respectfully submitted, 
E. V. SaunpDERs, 


Honorary Vice President, San Francisco Directorate. 

Mr. Rueckert and Mr. Braude read their 
own reports, while Mr. Hahn’s was pre- 
sented by Mr. Hinds, manager of the Cin- 
cinnati office. Mr. Saunder’s report was 
submitted by Secretary Backus. 

The report of the Good and Welfare 
Committee was rather short but interesting 
and indicated that this committee, of which 
David Belais is chairman, has been very 
active during the past year. The report was 
read by Mr. Belais and is as follows: 


REPORT OF DAVID BELAIS, CHAIRMAN OF THE 
GOOD AND WELFARE COMMITTEE 


On behalf .of the Good and Welfare Committee, 
I wish to report that we have had many complaints 
brought to us for investigation and for action 
wherever possible. The largest number of com- 
plaints we have received have been in regard to 
false stamping, improper and deceptive advertising, 
and in names which are apt to deceive the public 
such as “‘silval,’’ “dirigold,” ete. These complaints 
have in every case been thoroughly investigated, 
and in many of them the abuse complained of 
has been rectified with the able assistance of 
counsel for the Board. The number of complaints 
received would seem to indicate that the ethical 
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plane of at least a part of the trade could very 
well be elevated. 

In regard to Mr. Ernst’s conference with the 
Federal Trade Commission relative to proper 
marking of diamonds, precious stones, etc., the 
following resoluticn was passed at the Good and 
Welfare Committee meeting held Jan. 18, 1927: 

“That in view of the conditions expressed by 
Mr. Ernst, and the desire of the Federal Trade 
Commission to get a trade expression in regard to 
standards, nomenclature, etc., on gems and imita- 
tion gems, we recommend to the incoming Good 
and Welfare Committee to request the Board to 
take the initiative and arrange for a meeting of 
the different branches of the precious and imita- 
tion stone trades in conference with the repre- 
sentative of the Federal Trade Commission for 
the purpose of settling such standards. That the 
chairman of the Good and Welfare Committee be 
empowered to appoint at least four committees of 
not more than thrée on each committee, one of 
the diamond trade, cne of the pearl trade, one of 
the precious stone trade and one of the synthetic, 
semi-precious and imitation stone trades, to ar- 
range and prepare for such a meeting of their 
particular industry to be called under the auspices 
of the Board at the earliest possible moment. 

We_hand over our work to the next Good and 
Welfare Committee, satisfied that they will be able 
to pick up, without loss of time, anything we 
have necessarily left uncompleted. I wish to con- 
vey to my confreres on the committee, and to our 
counsel, my thanks for their prompt attendance 
and for the great help they have been in the con- 
sideration of the questions which have come before 
us. 

Respectfully | submitted, 
Davip BELaAIs, 


Chairman Good and Welfare Committee. 


The activities of the New England Good 
and Welfare.Cemmittee were outlined in a 
brief report signed by H..L. Carpenter as 
chairman which was as follows: 


REPORT OF-H. L. CARPENTER, CHAIRMAN NEW 
ENGLAND GOOD AND WELFARE COMMITTEE 


The work of the New England Good-and--Welfare 
Committee has required very little activity during 
1926; the only special matter requiring attention 
arising in connection with a complaint brought in 
regard to the method of stamping used by a Provi- 
dence manufacturer of- bracelets. The stamp to which 
objection was made. showed the karat mark preced- 
ing the fractional marking, and might easily be mis- 
leading to a buyer receiving the bracelet from a re- 
tail jeweler. 


Through the manager of the Providence office this _ 


case was brought to the manufacturer’s attention, 
with the result that new stamps have been made to 
correct the error, which appears to have been the 
result of misunderstanding rather than of wrong in- 
tention. 

An assay of the bracelet was made showing the 
quality to be very close to the manufacturer’s claim, 
and we believe there will be no further cause for 
complaint in this case. 

Respectfully, 


. H. L. Carpenter, 
Chairman, New England Good and Welfare Com- 
mittee, 


When this report was ordered. placed on 
file) Mr. Hinds submitted the report -of the 
‘Cincinnati Good and Welfare Committee. 
This report was signed by Sig Strauss, as 
chairman and was as follows: 


REPORT OF SIG. STRAUSS, CHAIRMAN, CIN- 
CINNATI GOOD AND WELFARE COMMITTEE 


Protecting the jewelry industry, in the Cincin- 
nati District from fraudulent stamping of mer- 
chandise, misrepresentations and false advertising 
has been a problem which your Good and Welfare 
Committee has been striving to correct and elimi- 
nate. 

It requires no argument to convey to you, the 
jewelry trade in general comprises a type of men 
and women who seek those sound principles, 
which have placed the jewelry business upon a 
high standard. 

There have been a few exceptions in our dis- 
trict, principally by installment houses, such as 
deceptive advertisements, and misrepresentations, of 
which I am enclosing only a few exhibits for 
your inspection. I wish to call your attention to 
exhibit “A”—This ad was retracted in the same 
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newspaper in which it appeared, within a month 
Such public retractions can only have beneficial 
effects: 

Exhibit “‘B’’—pertaining to diamond rings, ad. 
vertised as ‘“‘perfect.”” One of these was pur. 
chased by The Better Business Bureau, and upon 
examination was found to be considerably jm. 
perfect. 

Exhibit ‘“C’—Wrist watches, have been adver. 
tised “Guaranteed” to be gold filled, and to wear 
25 years, and upon investigation were found to be 
only electro plated. 

One manufacturer has been making and stamp- 
ing platinum mountings 10 per cent. iridium plat. 
inum, which upon examination were found to be 
filled with hard solder. 

Jewelry auctions have also been given our at- 
tention. One such auction we had stopped, while 
another, under receivership, was allowed to op- 
erate only a short time and discontinued. 

In conjunction with The Better. Business Bureau, 
we have inaugurated a bulletin which is being sent 
monthly to the manufacturers, wholesalers and re. 
tailers in this district to inform the jewelry trade 
of the business ethics to be maintained, and of 
violations which have been under investigation, 

In conclusion, I desire to add, it is the aim of 
the Good and Welfare Committee to exercise con- 
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stant vigilance to eliminate any violations which 
come to our attention and observation. 
Respectfully submitted, 
Sic. StRAuss, 


Chairman Cincinnati Good and Welfare Committee. 

In the absence of Julius Kaufman, chair- 
man of the membership committee, his re- 
port was presented by Secretary Backus. It 
was as follows: 


JULIUS KAUFMAN, CHAIRMAN OF THE MEM- 
BERSHIP COMMITTEE 


The past year has been one of vicissitude in the 
jewelry industry and the Board has fared very well 
considering the fact that we have raised our dues 
and have become very much more critical as to the 
standards of new applicants. 

We closed this year with about the same number 
of members as we had at the end of 1925. Dur- 
ing the year we have received 136 new applicants 
and have had 111 resignations and 49 suspensions 
and expulsions. ‘ 

The Membership Committee has had opportunt- 
ties of rejecting a number of applicants who have 
not lived up to the ethics and standards that they 
think necessary for the welfare of the Board. A 
question has arisen as to whether the membership 
could be broadened with the admission of retailers 
who might become members of the Board of Trade, 
and we feel that only good can be derived by in- 
creasing the membership and having the assistance 
of all those affiliated with the industry to the 
Board. In this way we will become much broader 
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in our scope and our treasury might be helped so 
that we can increase the activities of the Board. 

We look forward to the new year with a great 
deal of hope that the Board will become much 
stronger and that the membership will be in- 
creased somewhat as the Board’s work is becom- 
ing better known throughout the trade. 

In conclusion, I wish to thank my fellow mem- 
bers of the committee and the secretary as well 
as his assistants for the co-operaticn given me. 

Respectfully submitted, 
: Jurtius KauFMAN, 
Chairman Membership Committee. 


When the report of the New York Ad- 
justment Committee was called for, it was 
explained that Mr. Herzog, chairman, had 
gone abroad, but that it would be presented 
by Zach Oppenheimer, acting chairman. This 
report follows: 


ANNUAL REPORT OF NEW YORK ADJUSTMENT 
COM MITTEE 


During 1926 forty (40) applications in new cases 
have been received by the New York, Chicago, Cin- 
cinnati and Pacific Coast Adjustment Committees. 
Twenty (20) new cases have come to the New 
York Adjustment Committee, making a total of 
122 cases handled by that committee since 1921. 
Assets and liabilities in all the cases have involved 
over $14,000,000 and almost 11,000 creditors have 
been involved. 

In the 20 new cases handled in 1926, the audit 
made by the Adjustment Committee showed liabili- 
ties aggregating over $1,400,000; assets of about 
$1,100,000, and 1,567 creditors. There were 13 
cases pending at the beginning of the year, making 
a total of 33 cases which were handled by the com- 
mittee throughout the year, of which 17 are still 
pending. 

The recommendations of the New York Adjust- 
ment Committee in the cases originating in 1926 
were as follows: 

In four cases bankruptcy was recommended be- 
cause of irregularities on the part of the debtors. 

In three cases—liquidation without court pro- 
ceedings and release to creditors. 

In 11 cases—compositions and extensions running 
from 25 per cent. to 100 per cent., averaging 
about 60 per cent. 

Two cases were under consideration by the com- 
mittee at the close of the year, the applications hav- 
ing been received during the last part of December. 

In two cases the New York Adjustment Commit- 
tee had to withdraw from the case because a credit 
insurance company refused to co-operate and at- 
tempted to secure a preference through court pro- 
ceedings. Both cases showed a solvent condition 
and no irregularities. Since the difficulty referred 
to with the credit insurance company, the commit- 
tee has had a conference with the official repre- 
sentatives of the credit insurance company as a 
result of which the committee has been assured that 
in the future the insurance company will have a 
representative at the meeting of the Adjustment 
Committee at which time it will state its views and 


. attitude. 


The committee feels that the result of this con- 
ference is a step forward toward overcoming the 
conflict with this insurance company experiment in 
the past. 

During the past year, a resolution presented by 
the Adjustment Committee has been approved by 
the board of directors, providing that charges of 
the Adjustment Committee covering its expenses 
shall be fixed according to a graduated reducing 
schedule of rates based on the settlement liabilities. 
These rates do not provide for any profit. There 
is no intention to make any profit, but merely to 
make the operation of the committee self-support- 
ing and the rates will be adjusted from time to 
time accordingly. 

Your committee desires to call to the attention 
of the members of the Board that the Adjustment 
Committee not only accepts an application where a 
debetor is honest, but as well where irregularities 
are known to exist or where there is suspicion of 
Irregularities involving the honesty of a debtor or 
a necessity to account for assets. In such instances 
the committee can beneficially serve the trade and 
the creditors through its investigation and the rec- 
ommendation. 

During the past years, the number of members 
on the New York Adjustment Committee have been 
increased to 27. 

In conclusion, I wish to thank the members of 
the committee for their unselfish devotion of time 
and effort and I must again impress upon the 
members of the Board that the success of the Ad- 
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justment Committee depends on the full co-operation 
of our membership. 
Respectfully submitted, 
Zacu OPPENHEIMER, 
Acting Chairman, 
National Adjustment Committee. 





That the Chicago Adjustment Committee 
was unusually active during the year was 
indicated by the lengthy and detailed report 
next submitted by Jacob M. Braude, chair- 
man. It showed that the committee had 
handled a number of cases during the past 
year. The report was read by Mr. Ortel. 


REPORT OF JACOB M. BRAUDE, CHAIRMAN OF 
THE CHICAGO ADJUSTMENT COM MITTEE 
The year 1926 has been a busy one for the Chi- 
cago Adjustment Committee since in the 12 months 
past it has been called upon to act in more cases 
than during any other similar period of its exist- 


‘ence. This speaks well for the idea of internal 


trade adjustments, and if only certain mechanical 
defects in the operaticn of the committee can be 
remedied, the future for the adjustments in the 
jewelry industry would look bright and encour- 
aging. I can think of no better way in which to 
present to you a report of our year’s activities 
than to enumerate the cases in which we have acted 
and the results that have been obtained. 

Case No. 1.—The committee began functioning 
in this case during the latter part of 1925; how- 
ever, final. distribution was not made until early 
in 1926. The committee had previously recom- 
‘mended liquidation through a public auction sale. 
This sale was conducted and a net dividend of 17 
per cent. paid to creditors. Local conditicns were 
such as to prevent more from being realized from 
the sale, and although a large number of creditors 
seemed disappointed with the comparatively small 
dividend which they received, upon investigation 
they assured themselves that it was the best that 
could have been paid them under the circum- 
stances. Some criticism was leveled against cur 
committee as a result of certain action taken by 
the creditors’ committee, in this case appointed by 
the creditors themselves, and which resulted in 
a resolution heing adopted by our committee. 

Case No. 2.—This was a small case which in- 
volved less than $800 in all. Because of the dis- 
tance of the debtor from Chicago the committee 
decided that it was not in a position to handle the 
application, but offered its moral support to the 
debtor, as he seemed to be honest and willing to 
do the right thing. 

Case Ne. 3.—This is the same as Case No. 3 
in my report of last year. The committee worked 
out a plan of general extension under the super- 
vision of a creditors’ committee. Small creditors 
were paid off in full last year and during the year 
1926 four payments have been made to creditors, 
so that now they have received 30 per cent. of 
their claims. This looks like a 100 per cent. ex- 
tension, and the committee is well proud of this 
case, because its recommendations as to the opera- 
tion of the business have been religiously adhered 
to by the debtor with the apparent success already 
noted. 

Case No. 4.—Since it was apparent in this case 
that the expense involved in taking an inventory 
and making an audit and appraisal would be fairly 
large, and since the debtor was in no position to 
make an advance covering preliminary expense, 
the matter was referred directly to the creditors 
with an offer of assistance on the part of the 
committee, with the suggestion that they act 
through some local attorneys of good standing in 
conjunction with the Chicago attorneys for the 
Board. 

Case No. 5.—The committee in this case recom- 
mended the taking of a deed of trust and the 
operation of the business under the supervision of 
a creditors’ committee, with a general extension in 
mind, distribution to be made to creditors as 
funds become available. After the proposed plan 
became operative, the debtor resorted to the use 
of liquor and became inattentive to his affairs, 
which made it necessary for the creditors’ commit- 
tee to liquidate the business under the trust agree- 
ment. 

Case No. 6.—This case was one handled by the 
New York committee in which the Chicago com- 
mittee co-operated to the extent of checking stock 
on consignment with local representative and hav- 
ing an appraisal made. 

Case No. 7.—After going into the facts of this 
case, the committee decided it was not one to 
which it ought to give its support, and therefore 
declined the application. 
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Case No. 8.—In this, also a. New York matter, 
the Chicago committee was*of. some assistance in 
the audit and appraisal which were made and lent 
its support in endeavoring to line up certain credi- 
tors who were reluctant to accept the proposal of 
the New York committee. 

Case No. 9.—In this case, which is still pend- 
ing, at the time application was made to our com- 
mittee, a local bank at Fort Dodge was in posses- 
sion under a_ bonafide chattel mortgage. The 
committee, after investigating and considering the 
matter, decided to allow the bank, while in posses- 
sion, to take the proceeds from sales to retire its 
claim, since they felt, that the bank, as mortgagee, 
would be entitled to a similar right in the bank- 
ruptcy court. Accordingly, a deed of trust was 
taken in favor of the Chicago counsel for the 
committee and for the benefit of all creditors. At 
the time this report is being prepared, notice has 
come to the committee of the bank’s action in fore- 
closing on its mortgage and a relative of the debtor 
buying in at the foreclosure sale. The matter re- 
quires investigation to determine whether or not 
the committee has been imposed upon and that 
investigation is now in progress. 

Case No. 10.—-At the committee’s first sitting 
on this application, certain irregularities were ap- 
parent which caused the committee to decline to 
act. The matter subsequently went into the bank- 
ruptcy court. 

Case No. 11.—The committee in this case rec- 
ommended a 35 per cent. settlement consisting of 
7 per cent. cash and 28 per cent. in endorsed 
notes due three, six, nine and 12 months after 
date.. The plan was accepted by the creditors and 
put into effect. The total expense in this case is 
being borne by the debtor. 

Case No. 12.—This matter is still pending be- 
fore the committee, and although no definite rec- 
ommendation has yet been made, it seems as 
though a settlement of 55 per cent. to 60 per 
cent. will be proposed to creditors with a sub- 
stantial cash payment and suitable endorsements 
and security on the notes evidencing the balance. 
The matter will be referred to creditors. for adop- 
tion as soon as details of the plan are formulated. 

Case No. 13.—This application was filed with the 
Board on Dec. 31, 1928. It is the largest matter 
thus far to be referred to our’attention. An audit, 
inventory and appraisal were ordered at once and 
as soon as these are completed, the committee will 
meet to consider a solution of the problem pre- 
sented. Steps have been taken to safeguard the 
interests of creditors and to reduce operating ex- 
penses pending acticn by ‘the committee. In this 
instance for the purpose of aligning all interests, 
it was decided by the committee to retain joint 
counsel to consist of the local attorney for the 
Board and the local attorney representing the 
Manufacturing Jewelers’ Board cf Trade. It is 
hoped that by this means no difficulty will be en- 
countered in inducing all creditors to accept what- 
ever proposal the committee may make. This is 
by way of experiment and if it proves successful, 
may be adopted as a regular policy in the larger 
cases. (The concern has since been petitioned into 
bankruptcy.) 

The matter of the assignment of cases has, this 
year, as well as in preceding years, been of some 
concern to our committee. It is important to 
formulate some set of rules governing the allo- 
cation of applications. The Naticnal Adjustment 
Committee has in the past taken the position that 
the status of the creditors is the determining ele- 
ment in the assignment of cases, and that the 
locus of the debtor is only of secondary importance. 
If this were to be adcpted as the general principle 
regulating this question, the District Adjustment 
Committee outside of New York would depend 
for their existence upon matters so small as not 
to justify their functioning at all, since from past 
experience it is evident that in larger matters a 
majority of the creditors, bcth in number and 
amount, are to be found within the territorial 
jurisdiction of the New York office. There are 
many reasons why adjustments should be handled 
as close to the applicant’s place of business as 
possible, let alcne that personal and _ intimate 
touch with the operation of a business under an 
extension is always desirable, a large saving in 
items of expense should also be one of the re- 
sults of such an arrangement. The Chicago Com- 
mittee believes that it voices the feeling on this 
matter of the other district committees, and hopes 
that during he coming year some plan will be 
adopted which will result in the assignment of cases 
with greater equity to the various districts. 

As chairman, I wish to express my thanks to 
the fellow members of my committee, who have 
unselfishly given of their time when called upon, 
and to the New York cffice, which has at all times 
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given .me whatever assistance I have required. 
Respectfully submitted, 
Jacos M. BRavuDeE, 
Chairman Chicago Adjustment Committee. 


The next report submitted was one signed 
by Morris Mayer, as chairman of the Pacific 
Coast Adjustment Committee. This was also 
read by Mr. Ortel and was as follows: 


REPORT OF MORRIS MAYER, CHAIRMAN PACIFIC 
COAST ADJUSTMENT COMMITTEE 


As chairman for the Western District Adjust- 
ment Committee, I desire to submit to you briefly 
a report on the activities of this committee for the 
year of 1926. 

Edson Adams, now deceased, was the original 
chairman of the committee, and I succeeded to this 
position at the time of his death, which occurred in 
April, 1926. I had previously been a member of 
the Pacific Coast Adjustment Committee, and was, 
therefore, familiar with its operations. 

During the year our committee has handled di- 
rectly 10 cases, practically all of which are still in 
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operation, the matters having been worked out un- 
der forms of extension which, for the most part, 
run over the period of the year. In one case han- 
dled, a 25 per cent settlement was arranged and 
has been completed, and this case disposed of. 

The committee members have met regularly in 
the handling of these matters, have made splendid 
recommendations in each case, and in only one in- 
stance, in the number of cases listed, has its final 
recommendation failed of adoption by the creditors 
interested in that case. 

In one matter, where the committee endeavored 
to handle a case through adjustment, the circum- 
stances surrounding it were not favorable, and, 
through the action of outside creditors, the case 
went into bankruptcy, and, therefore, the efforts of 
the committee in this respect were nullified, and, in 
my opinion, without good and sufficient reason for 
such action being taken. This matter was in addi- 
tion to the 10 cases above referred to, and not con- 
sidered one of the cases handled for that reason. 

The funds handled in these cases, as represented, 
have been all accumulated in a special adjustment 
committee fund, the account being carried in the 
Bank of Italy, San Francisco, subject to proper 
safeguards in the handling of these moneys. 

The fees earned during the period of the year, 
which are held in a separate fund in the bank, have 
not been sufficient to cover the actual expenses of 
the committee’s operation; however, with the new 
schedule of charges placed in effect by the national 
directors, during the year, it is believed that these 
expenditures can be covered for the coming year, so 
that at least the committee will be self-sustaining 
in its operations. In every instance, efforts are 
made to produce an advance fund to cover the com- 
mittee’s operations for the handling of any particu- 
lar case, and debtors are required to meet this ad- 
vance, if it is at all possible for them to do so, oth- 
erwise these expenses are underwritten by some of 
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the creditors interested, and there has, so far, been 
no case where any loss has been sustained in this 
particular. 

This is a young committee, but the members are 
heartily interested in the work, and are gathering 
experience constantly in the scientific handling of 
adjustments. I am personally very much interested 
in this work, and you may be assured I will do all 
in my power to further the interest of the commit- 
tee on the Pacific Coast, and will see that the af- 
fairs of involved debtors, where the situation has 
not reached an involved legal stage, are turned over 
to the committee for handling, for the benefit of the 
creditors and the debtor, and that every possible 
means are used to prevent unnecessary dissipation 
of assets, and the saving of expense to creditors, 
and the conservation of the good name and good- 
will of businesses which are worth saving for our 
trade. 

Permit me to close this report with best wishes 
for continued success of the Adjustment Committee 
work at all points covered by the Board, and I take 
this opportunity to express my thanks to my loyal 
co-workers on the committee, and the trade in gen- 
eral, for the support given to me in this work. 

Respectfully submitted, 
Morris MAYER, 
Chairman, Pacific Coast Adjustment Committee. 


The last report of the afternoon was one 
presented by John W. Sherwood, as chair- 
man of the Arbitration Committee. His 
report was read by Secretary Backus as 
follows: 

REPORT OF ARBITRATION COMMITTEE 


During the past year important progress has been 
made in commercial arbitration. 

By arbitrating disputes in business, time and 
money are saved. Thousands of cases that now 
clutter the court calendars could obviously be 
settled by arbitration, quickly, cheaply and _ satis- 
factorily. More than 25,000 civil cases are await- 
ing trial in New York alone. It is possible to dis- 
pose of only 10,000 cases a year, yet about 15,000 
cases are filed annually; thus it is almost impossible 
to get action in less than three years after a suit 
is commenced. The delay often works hardship 
upon one or both litigants and, of course, it entails 
economic loss to the country’s business as a whole. 

Since 1920 the National Jewelers Board of Trade 
has maintained an arbitration committee, available 
to the jewelry industry at large (to members of the 
Board and non-members alike). This service is 
rendered without profit to the Board and no time 
nor expense has been spared in keeping this service 
abreast of the times. 

In April last the Board’s general counsel, Green- 
baum, Wolff & Ernst, were instructed to study 
arbitration matters from all angles and to submit a 
draft of rules, regulations and method of procedure, 
under which the arbitration committee could func- 
tion with the utmost speed at a minimum cost, with 
an assurance that harmonious adjustments could be 
made between the disputants. This draft was re- 
ceived and accepted in June last and the commit- 
tee is now working thereunder. 

In the new draft, an amendment was made as 
to procedure, by the selection of three arbitrators 
to sit on a case, each disputant having the right to 
select one arbitrator from the panel and those two 
to select a third; as against the previous procedure 
of “submitting the entire panel cf 50 to each side, 
with the privilege of eliminating one out of every 
five, and from the balance, the secretary to select 
three by lot.” That amendment certainly simpli- 
fies procedure. 

Very few cases were submitted to the arbitration 
committee for adjustment during the past year, but 
several cases were quietly adjusted by our secre- 
tary, Fred C. Backus, through conferences. 

This condition would indicate that business in 
the jewelry industry has been conducted in an 
honorable way which speaks well for the high char- 
acter of our calling. 

The Board now has the proper machinery at all 
its branch offices, to efficiently handle any matters 
requiring arbitration and the trade should avail 
themselves of this service when necessity requires. 

Respectfully submitted, 


Joun W. SHERWoop, 
Chairman Arbitration Committee. 
After all these reports had been accepted 
and ordered placed on file, the meeting was 
turned over to Otto D. Wormser who then 
called for the nomination of- officers. 
Arthur Lorsch lost no time eulogizing the 
excellent work and the splendid qualities of 
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President Coffey and also pointed oyt the 
great sacrifices which Mr. Coffey is making 
to serve the Board. He then presented the 
name of Mr. Coffey for re-election. ang 
to make this election unanimous, every mem- 
ber in the room arose to register his vote. 
Mr. Coffey was then escorted back to the 
chair by Mr. Gutmann, of Cincinnati, and 
Mr. Rueckert, of Providence. He thanked 
the members for re-electeing him, and 
particularly extended his thanks to Milton 
L. Ernst, first vice-president, and Melville 
Untermeyer, chairman of the finance com. 
mittee. These two men, he stated, had been 
most generous in their support and assistance 
to him during 1926 and he expressed the 
hope that they would continue to aid during 
the present year. 

Milton L. Ernst was next nominated for 
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first vice-president and on one ballot cast 
by the secretary he was re-elected to that 
office. He also thanked the members and 
assured them that it had been a great privi- 
lege and honor to serve under Mr. Coffey. 
He called attention to the fact that Mr. 
Coffey, in again accepting office, is making 
sacrifices which few of the members actually 
realize. He assured Mr. Coffey that he 
would certainly lend every assistance pos- 
sible during his present incumbency. 

The name of Walter P.. McTiegue was 
next placed in nomination for second vice- 
president by Otto D. Wormser. This nomi- 
nation was quickly seconded and Mr. Mc- 
Tiegue was again re-elected. 

The last officer elected was Emile Tas, who 
was again selected as treasurer. 

As there was no unfinished business to 
be taken up at the meeting, President 
Coffey called for the transaction of new 
business. The only matter to come up under 
this heading was the discussion and adoption 
of a new amendment to the by-laws. This 
was read to members who voted on chang- 
ing one word in the proposed draft and 
then accepted it. This amendment as it was 
adopted and which is added as Section 6 to 
Article XIII, reads as: follows: 

: “See. 6. Any member whose quarterly 

dues remain unpaid for two months from 
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the date when said quarterly dues are 

payable shall immediately be required to 

surrender to the Board the Reference 

Book of the Board and automatically shall 

not be entitled to receive any of the 

service given by the Board to its members, 

until such dues are paid.” 

Old Section 6 is to be renumbered Sec- 
tion 7. ; 

As there was no other business to be pre- 
sented the meeting adjourned. 





Meeting of Members of New York District 
of the Board 


The members of the New York District 
of the National Jewelers Board of Trade 
gathered at the headquarters of the organiza- 
tion shortly after 2 o’clock on Thursday 
afternoon at which time directors and a 
nominating committee were elected. After 
President Coffey called the meeting to order 
Secretary Backus read the notice sent to 
members notifying them: of this session. 

The first report submitted was one by Zach 
Oppenheimer, as chairman of the nominating 
committee. In this report he nominated four 
members to serve as directors for the com- 
ing year. The report was accepted and 
accordingly the following were elected to 
serve as directors in the New York District 
for a term of four years: P. J. Coffey, of 
J. A. & S. W. Granbery; Joseph L. Herzog, 
of Joseph L. Herzog & Co.; Frank G. 
Moyer, of the American Watch Case Co., 
and S. C. Powell, of S. C. Powell & Co. 

Before going on with the next order of 
business, Arthur Lorsch took occasion to 
call attention to the work done by Julius 
Kaufmann during the past seven years, prin- 
cipally as a member of the membership 
committee. The thanks of the Board were 
extended to Mr. Kaufmann and it was also 
ordered that a set of resolutions be adopted 
and tended to Mr. Kaufmann. 

The following were then selected to. serve 
as a nominating committee: G. H. Nie- 
meyer, August Goldsmith, Arthur Lorsch, 
Marcel Mirabeau and Max Fine. With the 
selection of this committee the meeting ad- 
journed and a recess of five minutes was 
taken prior to the annual meeting which 
followed. 





In honor of the three honorary vice- 
presidents who came to New York ex- 
pressly to attend the annual meeting of the 
Board, a luncheon was tendered at the 
Metropolis Club, 105 W. 57th St. at 12 
o'clock noon, on Thursday. The honored 
guests included Jacob M. Braude, Chicago; 
David J. Gutmann, Cincinnati and George 
C. Rueckert, Providence. In addition to 
the honored guests the following attended 
the dinner; P. J. Coffey, president; Milton 
L. Ernst, first vice-president; Emile Tas, 
treasurer; Melville Untermeyer, chairman 
of the Finance Committee; Herbert A. 
Wolf, of Greenbaum, Wolff & Ernst, 
counsel for the Board; Fred C. Backus, 
secretary, and. James M. McDermott, 
manager of the Rating Department of the 
Board. 

Various important matters pertaining to 
the Board’s affairs throughout the country 
were discussed at the luncheon and a most 
friendly ‘spirit. of .co-opération pervailed. 
Following the luncheon the honored: guests 
and other officers of the Board returned to 
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the executive headquarters where they at- 
tended the annual meeting. 








Elmira S. Carrier, Trading as P. S. Carrier 
Co., Providence, R. I., Goes Into 
Bankruptcy 
Provipence, R. I., Jan. 22.—Elmira S. 
Carrier, of 138 Albert St., Cranston, con- 
ducting a manufacturing jewelry business at 
25 Fountain St., this city, under the firm 
name of the P. S. Carrier Co., on Wednes- 
day filed a voluntary petition in bankruptcy 
in the United States District Court, here. 
The schedule of assets show a total of $637 
and the liabilities $3,630. There are 34 mer- 
chandise creditors, among whom are the fol- 
lowing, with claims of $100 and over: Paul 
Castiglioni (rent), $250; Ocean Pearl Co., 
Providence, $800; Hub Loan Co., Provi- 
dence (money loaned), $700; Shambach 
Bros., Newark, $227.80; Oakville Co., Wa- 
terbury, Conn, $167.19; E. Huebner & Sons, 
Newark, $368.83; Freeman-Daughaday Co., 
Chartley, Mass., $115.38; Providence Collar 
Button Co., $200. Taxes to City of Provi- 

dence, $25. 

Included in the schedule of assets are: 
Stock in trade, $100; household effects, $300, 
for which exemption is claimed; machinery, 
tools, etc., $200; accounts receivable, $35. 

The business was established in January, 
1912, by Paul S. Carrier, husband of the 
present owner of the concern, with Charles 
E. Siegel and John J. Strobl, as the S. S. 
Novelty Co. (Inc.), Mr. Carrier becoming 
treasurer of the concern. Mr. Siegel with- 
drew in September, 1914, and Mr. Strobl in 
July, 1923, but the business was continued 
by Mr. Carrier alone until July, 1923, when 
he made an assignment, with assets of ap- 
proximately $40 and liabilities of $2,000. 
The business was sold out at auction, and 
Mr. Carrier reorganized under the style of 
the P. S. Carrier Co., using his wife’s name 
as proprietress. 








Creditors of David Fellman, Woonsocket, 
R. I., Offered 20 Cents on the Dollar 
ProvipENcEe, R. I., Jan. 22.—David G. 

Adelman, attorney of this city, assignee of 
David Fellman, retail jeweler, 70 Main St., 
Woonsocket, who made an assignment early 
in December, is making an offer of 20 per 
cent. to the creditors in full settlement of 
claims. This is to be paid on the following 
terms: 10 per cent. cash and 10 per cent. in 
notes of equal amount, payable with interest 
on May 15, 1927, and Oct. 15, 1927. This 
offer is now under consideration of the 
creditors. 

The assignee has issued a statement that 
an appraisal of the effects of the concern 
shows assets of approximately $9,800 and 
liabilities of $15,900, of which $14,800 is 


owing on merchandise. 








Millard G. Cox, who is engaged in the 
jewelry business at Hickory, N. C., was re- 
cently married to Miss Lillie Anona 
Childers, attractive daughter of Mr. and 
Mrs. J. F. Childers of Florence, S. C. The 
ceremony was performed in the presence of 
a few relatives and friends. The young 
couple. spent their honeymoon in Florida. 
Mr. Cox is connected with the Dellinger 
jewelry store, Hickory. 
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Window Smasher Gets Loot Valued at 


Several Hundred Dollars from Provi- 
dence, R. I., Jewelry Store 


Provipence, R. I., Jan. 22—The plate 
glass window at the entrance to the Kay 
Jewelry Co.’s retail jewelry store, 240 West- 
minster St., was smashed shortly after 1:30 
o’clock the other morning, and the thief or 
thieves escaped with several hundred dollars’ 
worth of property, including some 20 or 25 
women’s platinum wrist-watches, the cases 
of which were studded with diamonds, and 
a number of men’s watches in gold and plati- 
num, 

The practice of a number of local firms 
in leaving valuable watches, jewelry and 
similar articles overnight in display win- 
dows called forth a very vigorous protest 
and warning from Superintendent William 
F. O’Neil, head of the Providence police 
force. “In these strenuous times diamonds 
and watches, with a quarter of an inch of 
glass between them and the open air, are 
just an invitation to any fickle person to 
become a thief and is an opportunity for 
the watchful criminal to make an easy haul, 
with excellent chances of a successful ‘get- 
away, ” was his comment on the report of 
the Kay company break. s 

Plate glass in the recessed doorway” was 
smashed by someone who was obscured from 
view from the street. An electric alarni 
brought the police and Horace Dryfuss, one 
of the proprietors, to the scene. The latter 
stated that diamond-studded and _ other 
watches formed the articles that were miss- 
ing. The loss, he said, would total several 
hundred dollars. _ Low-priced jewelry, of 
which there were considerable in the win+ 
dow, was not disturbed. All of the missing 
watches, Mr. Dryfuss said, are identifiable 
by the Kay company’s mark. 

The electric alarm, indicating ‘penetration 
of the store window, sounded- at 1:30 o’clock. 
At about that time Martin Cooney, watch- 
man at Alwin’s department store, next door 
to the Kay establishment, saw a man about 
six feet tall, 50 years of age and weighing 
199 pounds leave the front of Kay’s store 
and disappear into a side street. This man 
wore a dark overcoat and black derby and 
had a stubby, gray moustache. The local 
police are searching for the man in the hope 
that he may be of aid in solving the 
robbery. 

The store window was broken with some 
heavy article wrapped in a muffler or over- 
coat to prevent the sound being audible any 
great distance. A hole about one foot in 
diameter permitted easy access to the win- 
dow’s glittering display, which was within 
arm’s length. 








DeForest Hulburd, president of the Elgin 
National Watch Co., made a special trip from 
Chicago last week to present “Lord Elgin” 
watches to Miss Alice Kinney, David C. 
Brandt and Alfred M. Russell, each of whom 
has completed 50 years service with the 
company. The trio entered the _ plant 
at Elgin, Ill., Jan. 18, 1877. -Mr. Brandt 


has been continuously in the plate depart- 
ment, jobmaster several years; Mr. Russell 
has been in the dial department and Miss 
Kinney has been in the assembling plant. In 
the decade since the 50-year service recog- 
nition plan was instituted more than 20 em- 
ployes have been honored.. 
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Annual Meeting of Jewelers’ Security Alliance 








New President Elected, Reports Submitted and Other Business Transacted at 
Gathering in New York 

















The members of the Jewelers’ Security 
Alliance held their 44th annual meeting last 
Friday at the organization’s headquarters, 15 
Maiden Lane, New York. There were sev- 
eral changes made in the officers of the as- 
sociation, Harry C. Larter being elected as 
president to succeed Alpheus L. Brown. 

The meeting was called to order by Presi- 





PRESIDENT-ELECT 


H. C. LARTER, 


dent Brown, who immediately proceeded to 
deliver his annual report. This follows: 


REPORT OF PRESIDENT ALPHEUS L. BROWN 


Last January when you elected me as your 
president for the third time, I accepted the hcnor 
with the proviso that it would be my last term. I 
have served our organization as faithfully and 
capably as I could, and I hope, may be pardoned 
a feeling of pride and gratification in the good 
work acomplished during the period of my admin- 
istration. My third term as president has drawn 
to a close and although retiring from this office I 
shall continue to take a deep interest in the work 
and welfare of the Jewelers’ Security Alliance. 

You will have a report from Mr. Butts, the 
Chairman of the Executive Committee, to whom 
must be given much credit for the very interest- 
ing bulletins we have issued during the year. 
This. report will touch on the high points of our 
activities, the details of which will be given in 
our annual bulletin. I earnestly urge your care- 
ful perusal of this “Red Book.”’ 

I wish to commend Mr. Noyes, our secretary, 
for his efficient and faithful services, and also his 
assistants, the other members of our office force. 

I wish to thank the officers and members of the 
Executive Committee for their punctual attend- 
ance at meetings and their close attention to all 
matters pertaining to the successful conduct of the 
affairs of our organization. 

We are losing one member of our Board, Leo- 
pold Stern, who retires voluntarily at this time. 
Mr. Stern has been a member of our Executive 
Committee since 1902 and we shall sorely miss 
his genial companionship and very able counsel. 

I cannot close without expressing our very 
hearty appreciation of the most able and thorough 
co-operation afforded us by Pinkertons’ National 
Detective Agency. Reports from hundreds of our 
members throughout the country testify to the 
uniform courtesy and most efficient service ren- 
dered them in time of disaster by this branch of 
our organization. 


My very best wishes to every one of our mem- 
bership during the year just begun. 


The annual report of the executive com- 
mittee was next read by H. H. Butts, chair- 
man. It is as follows: 


REPORT OF THE EXECUTIVE COMMITTEE 


Your executive committee submit herewith their 
44th annual report to the members of the Jewel- 
ers’ Security Alliance. 

We have held during the past year 11 regular 
and one special meetings. 

Our membership on Dec. 31st, 1926: 


SEER. CESS sba'p un acdc sk mothaneemaae 472 
RRM ost oe oa iG wutice swe buenos 4,583 
Total membership Dec. 31, 1926......... 5,055 


During the year past 357 members were robbed. 
This total includes every kind of crime. Of these 
154 were window smashings when the store was 
closed, and for which no detective service was 


given: 54 cases were class A members or for sneak- 
taken 


theft where the amounts were less than 
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$100. Therefore, no detective service was ren- 
dered in these particular cases. This leaves 149 
cases of various kinds of robbery, for which 
service was given and 109 arrests were made and 
disposed of as follows: 

Fifty were sentenced to imprisonment for a 
maximum term of 421 years; one insane; one 
committed suicide; three forfeited bonds; six sen- 
tenced for other charges; three escaped jail; 25 
awaiting trial; 20 released on account of insuffi- 
cient evidence. 

A large amount of the stolen goods was recov- 
ered and returned to members. There were 51 
arrests made by the police for window smashings 
when the store was closed. Twenty-seven were 
convicted and sentenced to imprisonment for a 
maximum term of 197 years; nine were sentenced 
for other charges; two are awaiting trial; one 
committed suicide; one escaped; 11 were released 
for insufficient evidence. 

During the year 51 thieves were convicted and 
sentenced for crimes committed during 1925 and 
prior thereto, and received sentences of imprison- 
ment for a maximum period of 324 years. 

We have paid during the year $7,900 in rewards 
for the arrest and conviction of 111 thieves who 
committed robberies on 80 members. In 60 of 
these all the stolen goods were recovered; in five 
a large part, and five suffered no loss, leaving 
only 10 cases in which no recovery was made. 

It is equally as important to. keep criminals in 
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jail as to send them there, and in order io over 
come the indeterminate sentence and parile laws 
which operate in many States we filed 14 protests 
with parole and pardon boards during 1926 against 
the release of professional criminals at the end of 
their minimum sentence, or through parole or 
pardon, and we believe that these protests were all 
effective. 

It is gratifying to repcrt a marked reduction in 
the value of the goods stolen from members in 
1926 as compared with the year 1925. This re. 
duction is 50 per cent. and is attributed to fewer 
holdups having occurred, there having been. 16 in 
1926 as compared with 48 in 1925. 

In considering the problem for 1926, as com. 
pared with 1925, on a basis of all the . jewelry 
trade we again get a very encouraging showing. 
There were 872 robberies reported in 1925 and 
but 777 in 1926 and the amount stolen was 50 per 
cent. less than 1925. 

For the past six months a band of safe bur. 





A. L. BROWN, RETIRING PRESIDENT 


glars have been operating in Oklahoma, Kansas, 
Texas, Nebraska and Missouri, sparing no mer- 
chants in their choice. When they attacked the 
safe of a member, the Alliance started working 
and cc-operating with the sheriffs and police off- 
cers in the various cities and counties of the 


States mentioned, brought about the arrest of six 
of the bandits. Identifications have been secured 
of others and their arrest is expected. A trunk 
of jewelry was recovered, also many burglars’ 
tools found. All jewelers, banks, stcres and gar- 
ages, who suffered at the hands of these criminals 
have profited by the work of the Alliance. 

During the latter part of 1925 and in the year 
1926 a large number of jewelers in the eastern 
States and particularly in New York City were 
held up and robbed in such sensational ways that 
property and even life was at stake and no one 
knew who would be the next victim. Co-operating 
with the police departments and other associations 
the Alliance took an active part in the arrest and 
conviction of five distinct gangs of holdup men, 
viz.: The Whittemore gang, whose leader was 
hung for the murder of a prison guard in at- 
tempting to escape; the Amberg gang, several of 
whom were killed in trying to escape from the 
Tombs prison; the Jerus gang, three of whom 
received 20 year sentences; the Kramer brothers 
sentenced to 40 years each and the George Cohen 
gang, who came from Chicago to hold up a jeweler 
in Maiden Lane. 

Your committee wishes to express its approval 
of the “‘Baumes Law” passed during 1926, and to 
say that it is proving effective in curbing crime. 

The usual Annual Bulletin (red book) will con- 
tain full details of the operations of the Alliance 
during 1926 and will be sent soon to all members. 

Your committee wishes to remind the members 
that prevention of robbery is most important. 
Toward this end four small bulletins have been 
sent to the members during the past year contain- 
ing such information and advice, and _ losses 
through sneak theft and store burglary can be very 
much reduced if proper attention is given to the 
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contents of these bulletins and due care taken in 
the handling of stock when shown to strangers. 
The Alliance desires to thank the chiefs of 
police, chiefs of detectives, sheriffs and State 
police throughout the United States who have 
willingly co-operated in the arrest and conviction 
of the criminals, as set forth in this report. 
Respectfully submitted, 
H. H. Burts, Chairman. 


Mr. Butts was congratulated on the very 
interesting report which he was able to make 
and especial satisfaction was shown on ac- 
count of the large number of professional 
jewelry thieves who had been captured and 
convicted, and many of whom had received 
such long sentences of imprisonment that 
they will not be able to molest the jewelry 
trade for many years to come. It was very 
gratifying also to note in how many in- 
stances, especially when rewards were paid, 
that the stolen property was recovered and 
returned to the member. 

The next order of business was the nomi- 
nating of officers. The slate of candidates 
submitted by the nominating committee was 
accepted -and.the following were unanimous- 
ly elected to office: “President, Harry C. 
Larter; first vice-president, Hayden H. 
Butts; second vice-president, Conrad J. 
Brotherly, and third vice-president, Leo 
Wormseer. 

After the election, Retiring President 
Brown appointed Nathan J. Stern to escort 
the newly elected president, Mr. Larter, to 
the chair, and the latter, in accepting the 
office, made a graceful speech, which was 
highly appreciated. He regretted deeply 
that Mr. Brown had not felt in a position 
to continue in office, because he felt that it 
was men of that type—men of outstanding 
integrity, honesty and fidelity to the trade— 
who are necessary to take command of the 
organizations at the present time. In speak- 
ing of his predecessors as presidents, Mr. 
Larter called attention to the men who had 
held the office in the past and said that he 
hoped that at the end of his term of office, 
at least some of the fine things might be said 
of his administration that could be so truth- 
fully said of theirs. 

Those selected to serve on the executive 
committee include: Henry Abbott, Frank 
T. Sloan, Nathan J. Stern, and Alpheus L. 
Brown to complete the unexpired term of 
Mr. Brotherly, and H. H. Dillingham and 
Prentice Luckey, whose terms expire next 
year. 

J. W. Sherwood, of the Solidarity Watch 
Case Co., was appointed auditor for the year 
1927, 

A special vote of thanks was passed to 
the trade papers for their kindness in pub- 
lishing the various items of interest and co- 
operating with the Alliance in its efforts to 
curb the activities of the thieves and rob- 
bers who have been so active during the 
past two years and have caused such large 
losses to the jewelry industry. 

Immediately after the annual meeting ad- 
journed, the executive committee went into 
session and re-elected H. H. Butts as chair- 
man. J. H. Noyes was also re-elected as 
secretary of the Alliance. 

Bernard Karsch was again re-elected 
treasurer, an office he has held for many 
years. 

The committee also accepted eight new 
members, while six Class A members were 
transferred to Class B. There were four 
rewards ordered paid. 
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A motion was adopted expressing the ap- 
preciation of the executive committee of the 
valuable services rendered by Leopold Stern 
during the past 25 years, he having been a 
member of this committee constantly since 
1902 and his resignation at this time was 
regretted by all the members of the commit- 
tee, who, however, take pleasure in wel- 
coming his son as successor, believing that 
he will carry on in the footsteps of his 
father and prove a satisfactory member of 
the committee. On a motion made and car- 
ried the meeting then adjourned. 








CHOOSE LEADERS 





New York Jewelers’ Benevolent Association 
Elects Officers and Plans for 
Installation Ceremony 


On Tuesday evening, Jan. 18, members 
of the New York Jewelers’ Benevolent As- 





ADOLPH PUSRIN, PRESIDENT 


sociation, held a meeting at which time they 
elected officers for the coming year and dis- 
cussed plans for future activities. Several 
changes were iade among the officers who 
will be installed at a ceremony, to be held 
Wednesday night, Feb., 2, at Savigny Hall, 
229 Lenox Ave., New York. 

The election resulted in the selection of 
the following: President, Adolph Pusrin, 
first vice-president, S. Yamplosky; second 
vice-president, A. Rolinick; treasurer, L. 
Klein, recording secretary, Jack Goldstein ; 
financial secretary, H. Lewis and sergeant- 
at-arms A. Rosenthal. Trustees elected in- 
cluded, B. Cantor, H. Ratner and L. Fried- 
lander. Mr. Cantor was also chosen as 
keeper of valuables. 

The special installation ceremonies will be 
for members and their families only. At 
this time the new officers will be installed 
after which the members and their families 
will enjoy an entertainment and refresh- 
ments. Preparations for this ceremony are 
now being made. 

The organization is at the present time 
making elaborate plans for the 40th anni- 
versary of the association which will take 
place sometime in February 1928. From 
plans that are being made, the members are 
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endeavoring to make this affair the greatest 
ever held by the organization. 

Max Schoenbrun, one of the officers who 
retired this year, had served the association 
as recording secretary for more than 10 
years. Through this connection he has be- 
come well known in the trade. 








HOLD ANNUAL MEETING 





Members of Cleveland Jewelry Crafts Asso- 
ciation Elect Officers and Transact Other 
Business Following a Dinner 


CLEVELAND, O., Jan. 22—The annual meet-. 
ing of the Cleveland Jewelry Crafts Asso- 
ciation was held on Monday evening Jan. 17 
at the Hotel Statler. A dinner preceded 
the meeting and immediately following it 
routine business was transacted and then the 
important feature of the evening, the election 
of officers, took place. As a result Leo D. 
Markowitz was elected president, A. E. 
Schultz vice-president, Walter Harbuth sec- 
retary, Charles Hierl treasurer and Theodore 
Hammer executive committeeman. 

The new president, Mr. Markowitz, is 
head of the firm of Markowitz & Friedman, 
manufacturing jewelers with offices and shop 
in the Truman building on Euclid Ave. He 
has the distinction of being the founder of 
the organization and was its president 1919- 
1920. The retiring president S. R. Zwee of 
the firm of Zwee & Burr, manufacturing 
jewelers, Prospect and E 15th Sts. has held 
the office on six different occasions. Both 
he and his successor have been always taken 
a very deep interest in the welfare of the 
association and have been among its leading 
workers. 

The association while not very large is 
noted for the invariable good attendance at 
all meetings and the fine teamwork among 
members. It has created harmony between 
the allied trades and its members and 
smoothed out labor difficulties. It was 
founded in 1916 under the name of the Cleve- 
land Manufacturers’ Association and in- 
corporated under the name of the Jewelry 
Crafts Association in 1920. The installation 
of the new officers, who are all well known 
in the trade will take place at the February 
meeting, at which time a banquet will be held 
at the Hotel Statler. 
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Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 
for the past week. 


Official Selling Price 
Date London U. S. Gort New York 
Assay Bars Official 
Lae: See 2538 5814 55% 
tie A9o 3 5 25% 58% 55% 
hy | Se 26% 58% 56% 
Jas Ble dc sn 2S 58% 56% 
Jae, 22.25... 26 59% 56% 
Jan. Bee 267; 59% 56% 








Charles E. Hayes is no longer connected 
with the Charles E. Hayes Jewelry Co., High 
Point, N. C., and in the future the firm will 
be known as the Wagger Jewelry Co. 
Robert J. Wagger will be in charge of the 
business. The repiar department will be in 
charge of W. L. Langdon, said to be rated 
among the best watchmakers in the business. 
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Sterling Silversmiths Guild Meets 








Members of Sterling Silversmiths Guild of America Convene in New York to 
Elect Officers and Receive Reports on Progress 
of the Industry 

















Sterling silver sales reached a high record 
in 1926, members of the Sterling Silver- 
smiths Guild of America were told last 
Friday when they gathered in New York 
for the annual meeting. Other interesting 
and important reports were also made and 
officers re-elected at the meeting which took 
place at the Hotel Biltmore. 





W.. A, KINSMAN, RE-ELECTED PRESIDENT 


The meeting, over which President W. A. 
Kinsman presided, was preceded by a 
luncheon at the Biltmore. After the lunch- 
eon the members went into the annual busi- 
ness session and heard reports, submitted by 
the officers, showing the remarkable pro- 
gress made by the organization and the 
silver trade during the year just passed. It 
was these reports which showed that sterling 
silver sales had established a record for the 
year. 

The various committees reported prog'ress 
and reviewed the simplification program 
adopted at Washington, D. C., through the 
co-operation of the Department of Com- 
merce. This program provides that manu- 
facturers are allowed to issue only one flat- 
ware pattern every two years. 

There was also a great deal of enthusiasm 
among the members over the success of the 
advertising campaign of the organization and 
the co-operation of the retail jewelers. 

The principal theme of Secretary Vin- 
cent’s report was that the problems which 
had been responsible for the organization of 
the Guild dealing primarily with production 
have been solved. These questtons~ solved, 
the report indicated leaves the association en- 
tirely free to devise ways and means to 
increase distribution. The secretary in his 
report also traced the activities of the Guild 
during the past year and showed how most 
of the problems confronting the organiza- 
tion had been solved. The big thing neces- 


sary, the reports showed, is the co-operation 
of the jewelry trade. 

At a previous meeting of the Guild a 
nominating committee was appointed con- 
sisting of George H. Wilcox, chairman, 
Alfred K. Potter and George E. Fahys. 
This committee submitted its slate of nom- 
inees, indicating that all of the present of- 
ficers were deserving of re-election. Ac- 
cordingly the report of the nominating 
committee was accepted and the following 
officers were unanimously re-elected: Presi- 
dent, W. A. Kinsman; vice-president, Wil- 
liam F, McChesney; treasurer, Sinclair 
Weeks, and secretary, Alexander Vincent. 





ALEXANDER VINCENT, SECRETARY 


Those present and the firms they represent 


include: George E. Fahys, Alvin Silver 
Co.: William F. McChesney, Dominick & 
Haff; Edmund C. Mayo and Alfred °K. 


Potter, Gorham Co.; Harry B. O’Brien and 
Craig Munson, International Silver Co.; 
Sinclair Weeks, Reed & Barton; George B. 
Lunt and Denham Lunt, Rogers, Lunt & 
Bowlen Co.; W. A. Kinsman and Claudius 
Pendill, Towle Mfg. Co.; C. D. Morris, 
Floyd Wallace and H. A. Norton, R. Wal- 
lace & Sons Mfg. Co., and Alexander Vin- 
cent, secretary. 

Practically the entire membership of the 
organization remained over in New York 
to enjoy the silver anniversary banquet of 
the Jewelers 24 Karat Club of New York. 














A meeting of the Winter Bros. Tap & 
Die Relief Association was held Monday at 
the company’s plant at Wrentham, Mass., 
when it was voted to raise the weekly bene- 
fits from $6 to $10.50, and after two weeks’ 
illness to give pay for the first week. The 
association has over $2,500 in its treasury. 
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R. I. SCHOOL OF DESIGN 





Reports of the Executive Committee Reflect 
Progress During Final Quarter of 1926 


ProviDENCE, R. I., Jan. 22.—The Rhode 
Island School of Design, with a registration 
now totalling 1,627 students, has been gs9 
enriched by its new museum space, its 
steadily growing collection of objects of art 
and proportionately augmented facilities for 
imparting instruction, that it has reached an 
ability to serve its purpose beyond any point 
attained in the past, according to the school 
officials as set forth in their latest reports. 

It is interesting to note in connection with 
his growth of the institution that there is an 
apparent awakening of interest among the 
manufacturing jewelers of this section, espe- 
cially in the Attleboros, in the unexcelled 
jewelry and silversmithing department, and 
that the Attleboro Chapter of the American 
Federation of Arts, co-operating with the 
Attleboro Chamer of Commerce, has not 
only provided for six new scholarships but 
has awarded them to young men employed in 
jewelry establishments in the Attleboro 
district. 

During the rehabilitation period following 
the World War, during which disabled 
soldiers were given special industrial instruc- 
tions under government supervision, the 
School of Design’s jewelry department 
afforded opportunities to several hundred of 
these men. As these pupils have completed 
their courses the machinery that was used in 
the instruction of rehabilitation students is 
being removed to make way for more class- 
room space, which, it is expected, will soon 
be required in taking care of the jewelry 
students under the part time system that is 
said to be gaining favor with the manufac- 
turers. 

Reports of the executive committee, 
museum committee and the librarian, to the 
board of trustees, covéring the final quarter 
of 1926, indicate that the school’s ‘progress 
during that period has been productive of're- 
sults highly satisfactory to the institution’s 
guiding spirits. 

From the standpoint of attendance, the 
executive committee points out, the institu- 
tion with its 1,627 students has experienced 
an increase in regisration of 105 students. 
more than it had at the end of 1925, when 
the total was 1,522. Analyzing the senti- 
ment of those now studying, the reporting 
group claims that short period courses are 
losing popularity. This is taken, with other 
facts, to indicate that many students are stay- 
ing on to take work supplementing the 
especial need for which they have entered 
the school. 

In its report of accessions and gifts the 
committee lists numerous articles, including 
silverware, casts, terra-cottas, ivory, pottery, 
glass, jewelry, lacquer and medallions. Of 
especial interest is a Greek figuring in terra- 
cotta of a horse and rider, and a Greek XII 
century pottery cup. A Nailsea glass smell- 
ing salt, English, was given by Harald W. 
Ostby, of the Ostby & Barton Co., anda 
Roman conerary urn with cover, by Mr. 
and Mrs. Henry D. Sharpe. Other additions 
included: Silver teapot made by Saunders 
Pitman, American, XVIII century; pair of 
enamel curtain-holder English and silver 
teaspoon made by C. Wheaton, American, 
late XVIIT century. 
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NEW OFFICERS ELECTED 





Directors of Jewelers Safety Fund Society 
Select Leaders for Ensuing 
Year 


The annual election of officers of the 
Jewelers Safety Fund Society took place 
last Friday at the meeting of the board of 
directors held at the organization’s head- 
quarters, 22 W. 48th St., New York. This 





R. G. MONROE, NEWLY ELECTED PRESIDENT 


organization held its annual meeting on Jan. 
12, as reported in these columns last week. 

When the directors met last Friday, 
Harry Durand, of Durand & Co., announced 
that he would not be a candidate for re- 
election, expressing his belief that rotation 
in office was beneficial to the existence of 





HARRY DURAND, RETIRING PRESIDENT 


trade organizations. He expressed the 
thanks of his fellow officers and directors 
for the strong support which they had given 
to his administration, and laid particular 
emphasis upon the constructive work which 
had been accomplished during the past year 
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in preparing the Society for the underwrit- 
ing of jewelers’ block insurance: 

The following officers were then elected 
for the ensuing year: President, Rolland G. 
Monroe, R. G. Monroe & Co., Inc.; Vice- 
President, DeWitt A. Davidson, Davidson 
& Schwab, Inc.; Second Vice-President, 
Harry Durand, Durand & Co., Inc.; Sec- 
retary-Treasurer, Harwood E. Ryan, and 
Assistant Secretary-Treasurer, John B. God- 
dard. 

Upon assuming his new office, President 
Monroe complimented the retiring president 
upon the achievements of his administration, 
and humorously added that it was a condi- 


tion precedent to his acceptance of the office 
that he receive the same loyal support dur- 
ing his term. 

Last week the members of the Society 
held their annual meeting, which was un- 





VICE-PRESIDENT 


DEWITT A. DAVIDSON, 


usually well attended because of the interest 
attaching to the recent entrance of The 
Jewelers’ Safety Fund Society into the field 
of block policy insurance. The board of direc- 
tors as now constituted, is as follows: August 
Oppenheimer, Oppenheimer Bros. & Veith; 
Harry Durand, Durand & Co., Inc.; David 
Kaiser, Maurice Tishman; Rolland G. Mon- 
roe, R. G. Monroe & Co., Inc.; Halsey M. 
Larter, Larter & Sons; DeWitt A. David- 
son, Davidson & Schwab, Inc.; Cleveland A. 
Dunn, Graff, Washbourne & Dunn, Inc.; 
Zach A. Oppenheimer, Zach A. Oppen- 
heimer; Jacob Mehrlust, Jacob Mehrlust; 
Lemuel Skidmore, Attorney, Putney, T. 
Wombly & Putney, and Harwood E. Ryan, 
Secretary-Treasurer of the Society. 


Lee Rosenzviag, White Plains, N. Y., Offers 
Creditors Fifty Cents on 
the Dollar 


Lee Rosenzviag, doing business in White 
Plains, N. Y., and who recently assigned for 
the benefit of creditors, is offering to settle 
on the basis of 50 cents on the dollar. 

Goldman & Frier, 15 Maiden Lane, at- 
torneys for the assignee Stephen Roach, 
are notifying all creditors of the offer which 
is payable 15 cents in cash and the balance 
in a series of promissory notes to be in- 
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dorsed, Lena Rosensviag. These notes are 
payable as follows: five per cent within 30 
days after the first cash payment is made, 
five per cent in 60 days, 10 per cent in four 
months, five per cent in eight months, and 
10 per cent in 12 months. 


Mr. Rosenzviag made an assignment for 


the benefit of creditors early last December. 
He owes about $15,000 while the value of 
the assets consisting of merchandise and 


outstanding accounts, etc., is still tundeter- 
mined. 








Creditors of Chas. E. Graves Co., Chicago, 
Meet in New York 


A meeting of the eastern creditors of 
Charles E. Graves & Co., Chicago, IIl, 
whose financial difficulties were already 
recorded in a previous issue of this journal, 
was held Friday afternoon, Jan. 21, at the 
rooms of the National Jewelers Board of 
Trade and at the same time a meeting of 
the Chicago creditors was held in Chicago. 
J. M. Braude, chairman of the Adjustment 
Committee of Chicago, who had come to 
New York, presided at the meeting though 
it was not held under the auspices of the 
Adjustment Committee of the Board. 

Mr. Braude reported generally to the 
creditors the condition of the insolvent’s 
affairs, stating that the liabilities of the 
debtor company are approximately about 
$249,000 for merchandise and loans, while 
in addition, will be a substantial addition to 
the amount for personal and excise taxes. 
Against the liabilities, he said, the debtors’ 
assets consist of merchandise which cost 
about $73,000, accounts receivable of about 
$23,000, face, (worth probably about $15,000) 
and fixtures and other incidentals of small 
value. However, he said, the company had 
a very valuable lease on the premises in 
which it conducted business and for which 
it was recently reported to have received an 
offer of $35,000. It was hoped, arrange- 
ments could be made with the landlord for 
the sale of this lease in a way that would 
substantially increase the amount coming to 
creditors. He felt that something could be 
had also from the good will of the business 
if sold as a going concern. 

It was the sense of the meeting that a 
committee of eastern creditors be appointed 
with a view of securing co-operation among 
all creditors in the election of a trustee 
who will be guided by the recommendations 
of the creditors’ committee appointed in the 
east and in Chicago, and also one who will 
make possible a sale of the assets of the 
conipany as a going concern. 

A committee of three creditors consisting 
of Edward Detjen of A. Wittnauer Co.; 
Alexander Grabhorn of Grabhorn & Dubiner, 
Inc., and E. J. Morse of Morse Bros., all 
of New York, were appointed to represent 
the eastern creditors. 








Jewelry valued at about $600 was stolen 
early one morning recently from the dis- 
play window of Thomas & Co.’s store, at 
235 S.-Main St., Findlay, O. The thief or 
thieves smashed the south display window 
of the store after attempting to cut a half 
moon opening in the plate glass in the en- 
trance alcove. A padded brick or hammer 
was used in breaking the glass, it is be- 
lieved. 
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IN FINANCIAL TROUBLE 





Chester A. Scull, New York Gem Dealer, 
Arrested After Investigation Discloses 
Jewelry Worth About $75,000 
Had Been Pawned—Bankruptcy 
Proceedings Started 


The discovery of jewelry, said to be worth 
about $75,000, found in pawnshops in New 
York and Newark, N. J., led to an investiga- 
tion which finally resulted last week in the 
arrest of Chester A. Scull, of Scull & 
Thompson, importers and dealers in precious 
and semi-precious stones, 170 Broadway. 
Mr. Scull was given a preliminary hearing 
last Wednesday morning and his bail was 
fixed at $25,000, but the following day he 
was again brought before Magistrate Simp- 
son at which time the prisoner's bail was 
reduced to $7,500. In securing a reduction 
in his bail Mr. Scull’s attorney contended 
that, while the defendant pledged goods in 
various pawnshops, much of it was mer- 
chandise which actually had been bought 
by the concern and for which notes had been 
issued. A few memorandum pieces, it is 
alleged, were pawned. Scull waived exam- 
ination and was held for the grand jury. 
After furnishing bail he was released. 

The fact that a considerable quantity of 
diamonds and jewelry was being pledged by 
Mr. Scull was discovered by Captain “Matt” 
Stratton, general superintendent of the 
Jewelers’ Co-operative Bureau. He im- 
mediately had Mr. Scull call at his office 
at which time the latter, it is claimed, said 
that a particular piece which Mr. Stratton 
asked about had been bought and notes given 
in payment. Captain Stratton, however, 
continued his investigation and in a few 
days merchants were calling at the office 
of Scull & Thompson clamoring for a re- 
turn of their merchandise. 

On Tuesday afternoon a complaint was 
made by Alex. Grabhorn, 71 Nassau St., and 
thereupon Detectives Michael Regan and 
John Howe, from the Maiden Lane Squad 
went to Mr. Scull’s office where he was 
placed under arrest. The specific complaint 
charges Mr. Scull with obtaining two dia- 
mond rings from Mr. Grabhorn on Dec. 30, 
1926, and pledging them the same day at 
Koplik’s on Park Row. The rings were 
valued at $1,150 and were pledged for $650. 
The detectives, it is claimed, found a num- 
ber of pawn tickets in the concern’s office, 
. which it is said represents the pledged goods. 

Investigation it is alleged, showed that 
Mr. Scull had obtained merchandise from 
35 different concerns in New York and 
Philadelphia. It is claimed that 22 pieces 
were pawned at Koplik’s, 101 Park Row, 
seven pieces with the Consolidated Loan 
Co., 145 Fulton St., and 15 pieces in 
Krimke’s Pawnshop, Newark, N. J. 

To redeem these pieces it would require 
$26,339. It is claimed that Mr. Scull had 
been pledging merchandise since last April 
and that the pawned goods include rings, 
bracelets and loose diamonds. Upon turning 
over the tickets to Detective Regan, Mr. 
Scull gave him a detailed report and history 
of pledges and whose property each ticket 
represented. 

Money obtained from the pledges, Mr. 
Scull, it is claimed told the police, was 
put into the business. He attributes his 
actions to a period of bad business and 
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an unprofitable holiday season. Notes were 
falling due and it is claimed he admitted 
that this was the only way he could raise 
money. 

At the first hearing on Wednesday morn- 
ing, Richard C. Murphy, representing the 
Jewelers’ National Crime Committee made 
a vigorous request to Magistrate Goodman 
that Mr. Scull’s bail be fixed at a high 
figure. Accordingly the bail was placed at 
$25,000. The following day, however, Mr. 
Scull’s attorney raised the contention that 
a great deal of the stuff in the pawnshops 
represented goods purchased by the defend- 
ant for which notes had been issued. After 
this, the Magistrate, Mr. Murphy and Fred- 
erick Van Zandt attorney for Mr. Scull 
held a conference and bail was reduced to 
$7,500. 

Since Mr. Scull’s arrest, creditors have 
brought bankruptcy proceedings against the 
concern in the United States District Court, 
New York. On Tuesday, Jan. 18, shortly 
after Mr. Scull was taken into custody a 
petition in bankruptcy was filed against 
Scull & Thompson by George Schofield, Jr., 
who has a claim of $200; Grabhorn & 
Dubiner, Inc., creditors for $200, and the 
Joseph Mazer Co., for $200. The petition 
was filed on behalf of these creditors by 
Sternberg & Rosen. 

Last Wednesday Judge Thacher signed 
an order appointing Oswald L. Johnson as 
receiver under a bond of $5,000. This order 
claims that the firm owes in excess of 
$50,000 and has assets, the nature of which 
are not known but which are assumed to 
consist of diamonds, precious metals and 


jewelry worth approximately $10,000. 








Irving Cohn & Co., Wholesale Jewelers of 
Chicago in Financial Difficulties 


Cuicaco, Jan. 21—At a meeting of the 
creditors of Irving Cohn & Co., Inc., whole- 
sale jewelers, 5 S. Wabash Ave., held at the 
offices of Goldman, Allshouse & Healy, yes- 
terday, a general review of the debtors’ sit- 
uation, as disclosed by the auditor’s report, 
was submitted. The statement of assets and 
liabilities is as follows: 


Assrtts As or Dec. 31, 1925 


ee RE Pee ih eee ea eee $50.00 
Accounts .receivable-schedule.......... $55,729.59 
Taken at ledger valne..........5.-0.00 $49,135.81 
Sold to Schiff & Green............ 20,757.67 


$28,378.14 


\ccounts in hands of Schiff & Green.. $20,757.67 
DAWES DROERGRONS: 56 dos euns ecw adeeses 344.26 
_American Express claim......... es 2,599.75 
Art. Ivory Mtg. Co. was given a note 

for $1,800 which is included in the 

notes payalle 
Cash Deposit-Securities Mkg. Ce. Milw. 2,450.00 
Stock certificate said to be held by 

Re Aco X50. 
Inventories: 
DEEN: viGbsess oses4un dubs «4500 $15,949.00 
NI ire Acs one boa aly ed oo sk we 27,467.15 


Ree ENE doc ee asia se es $43,436.15 


Goods on loan Amount Value 


L. Neudorfer.... $650.00 $1,300.00 
M. Barnett ...... 509.00 1,000.00 
eo ere 3,370.00 6,740.00 
oH. W.. Cole..«.. 425.00 $50.00 
Harold Kakn .... 6,800.50 13,601,00 
Pe ee ee 3,460.00 5,990.00 
A, Levinson 4,550.69  6,30C.00 





$19,785.50 $35,781.00 


ie: AO BORD ins cos cscs sdnesese 


$35,781.00 


$79,197.15 
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PAMSEEES oid a5 Uh Gatun ts eet oss $5,286.05 
WO? GN oae ces nee ni scot swe ees orG 1,156.25 
MMS AS esis kis hates saG Reseda $140,189 27 
PRIME To costs saci a aie Senos 27,700.42 
; ti 
ee ee eT Oe $167,889.69 


LraBILitieEs As oF Dec. 31, 1926 
Notes Payable: 





ee rer were rere $50,548.66 
SRE core o ye gis Sessions 64,936.51 
———e $59,548.66 
Exchange checks owing.... $3,630.77 
SRO WICOT, 5k wos bos bows 7.314.96 600.00 
Notes pavable—Ida Levy............ 550.00. 
Due fer loans’ secured by _ stock 
RSET ESNEINOD) i igieid-o close oer e100 440 19,785.50 
Hi, Pistt laan not sécured..........5. 2,323 74 
Netes payable Morris Plan.......... 926.00 
BE; I. ore Sieh oar e se wks Cin alba wine ges a 790.00 
Oe! IN Woes tai es el Bids Boaiaia ta ph S)SN: 0 360.00 
I. C. says not owing 
1. Cohn, I. C. says should be Parks.. 1,420.75 
Schiff & Green—assigned account..... $20.757.67 
IS 5 5 sa ss ov bic sivo:910'6'5 8/0.) 00% 7,866.18 





Site Ge We her. sy 06s k ecb sh eas $12,891.49 
Checks in transit—Amalgamated...... $10,038.79 
Bank statement credit............. 771.23 
[OPED cae ewaceameee pg aeses ease $9 267.56 
Checks in transit—Chicago Trust Co.. $1,952.80 
Bank statement credit............... 58.09 
RBCRD ee Lee cee es meee Reo $1,894.71 
Accounts Payable: 
I caer Pore rar a eee wear ee $66,891.28 
SNM 9 Soise hes sia sv ad pses ke kee steele 61,063.27 
MMM Soko uew eee e as Sdn s Sie $167,889.69 


Liabilities stated to be not due 





a errr $3,630.77 
I ae ia iain xmkan kad aa eis 6,714.96 
OE, PEERS ib oe shew hass oem sakes se 360.00- 

$10,705.73. 


The creditors present at the meeting were 
of the opinion that before any solution or 
proposed settlement offer was considered, 
ihat a further investigation should be con- 
ducted by a creditors’ committee. All 
creditors present agreed to take no action 
pending the committee’s report, and creditors. 
that did not attend the meeting are asked to. 
co-operate. 

The committee appointed consists of the 
following: Edward Tishman, of the R. 
Wallace & Sons Mfg. Co., chairman; J. C. 
Petersen, of the International Silver Co.; 
F. E. McCullom, of Wm.’A. Rogers, Ltd. ; 
Harry Lackritz, of Paul Lackritz & Co... 
J. S. Michelson, of Emanuel Maltz & Co.; 
Benjamin Hattis, of S. Buchsbaum & Co., 
and E. B. Voynow. 

The committee has placed a representative 
in charge of the business, and all receipts 
and disbursements, as well as all sales and 
purchases, will be properly checked and ap- 
proved by that representative. 

A general creditors’ meeting will be 
called as soon as the committee is in a posi- 
tion to report with its recommendations. 








Diamond rings valued at more than $2,000 
were stolen from the front window of the 
Holt Jewelry & Optical Co., 704 Main St., 
Stillwater, Okla., one evening recently, by 
someone who entered the building through 
a rear window, after prying apart the 
heavy iron bars. The glass window inside 
the bars was raised. The rings were in 
five trays containing eight each under the 
light of the show window at the south side 
of the store in front. No other articles 
were taken. Discovery of the robbery was 
made by Miss Gertrude Holt, daughter of 
M. W. J. Holt, proprietor. 
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HOLD BANKRUPTCY HEARING 





Witnesses Heard at Investigation of Affairs 
of Le Roy Present Co., New York, 
Now in Bankruptcy 


Examination of witnesses summoned in 
the investigation of the affairs of the LeRoy 
Present Co., now in bankruptcy, being con- 
ducted under Sec. 21A of the Bankruptcy 
Act, was resumed last Thursday morning 
at the office of Referee Robert P. Stephen- 
son, at 42 Broadway, New York. Only 
two witnesses were called. 

An important feature of the hearing was 
the arguing of a motion to declare Mr. 
Present in contempt. William Jasie, of 
Jasie & Solomon, counsel for the receiver, 
told the referee that Mr. Present had been 
served with a summons to appear at a 
previous hearing but when he failed to ap- 
pear his default had been noted on the 
records. Mr. Jasie in his argument endeav- 
ored to show that Mr. Present was wilfully 
dodging his appearance at these hearings. 
This accusation Joseph Frier of Goldman & 
Frier, attorneys for the bankrupt, vigor- 
ously denied. Mr. Frier invited the referee 
or the receiver to designate any physician 
that they might select to, to examine Mr. 
Present who is now confined in a sanitarium 
jin Connecticut. Mr. Frier was emphatic 
in his remarks that Mr. Present would cer- 
tainly appear at any of these hearings if 
physicians found him physically and men- 
tally able to take the witness stand. The 
referee denied the motion for a certificate 
declaring Present in contempt but ordered 
Mr. Frier to write to the physicians at the 
sanitarium giving them his permission to 
allow any doctor designated by the court 
to examine Mr. Present. 

The argument of this motion interrupted 
the testimony of J. R. Theise the first wit- 
ness called at Thursday hearing. Mr. Theise 
who was formerly in the diamond business 
at 68 Nassau St., retired on Dec. 31, 1925. 
While in business, the witness stated, he 
bought from and sold to Mr. Present mer- 
chandise and on his retirement was offered 
a position with the Present concern at 
$10,000 a year. Mr. Theise testified he 
accepted, but only made one trip for the 
concern, this in company with Mr. Present. 

The witness stated he refused to continue 
on the road until Mr. Present could obtain 
insurance. His employer, he testified, was 
optimistic and was certain that he could get 
this insurance. In the meantime Mr. Theise 
remained with the Present firm. Mr. Theise 
testified that he received $1,200 on his salary 
account in April, from Mr. Present, but 
received nothing again until June. Mr. 
Present was in Europe in June when several 
notes, which Mr. Theise held against the 
concern for merchandise purchased from the 
witness before he went out of business. As 
Mr. Present had not provided funds for 
these notes and others, which it is claimed 
were due, Mr. Theise testified that Philip 
Present, father of LeRoy Present, suggested 
using some of the stock as collateral in 
order to raise the necessary money. 

In accordance with this alleged suggestion 
the bookkeeper, it is claimed, gave Mr. 
Theise a quantity of diamonds which he 
Pledged at the pawnshop of M. Goodstein 
& Son, in Brooklyn, receiving $7,000 in cash. 
Mr. Theise testified that the pawnbroker is 
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a relative. With the cash, the witness stated, 
he took up about $4,800.in Present’s notes, 
which had been discounted and also deducted 
$1,400 for his personal use which was to 
apply to his salary. The balance of the cash 
was turned over to the bookkeeper. 

While on the stand Mr. Theise testified 
ihat he had held several notes against Mr. 
Present amounting to about $16,000 for 
diamonds which he had sold to the latter 
before he, Mr. Theise, went out of business. 
The latter part of July, Mr. Theise claims, 
he told Mr. Present, that inasmuch as the 
latter could not get insurance he would not 
remain, but would quit his job about Aug. 1. 
This he said he did, but continued to make 
occasional visits to Mr. Present’s office 
from time to time. 

The only other witness called at the hear- 
ing was Miss Hornstein, a stenographer, 
employed by the Present concern, who testi- 
fied to the making out of stock sheets, etc. 

The next hearing will be held at the same 
place on Wednesday morning, Jan. 26. 








POLICE ARREST SUSPECT 


Baltimore Authorities Get Man Said to 
Have Passed Worthless Checks 
at Jewelry Stores 


Battimore, Md., Jan. 24.—Police here 
have under arrest a man who gave the name 
of Edward Collins, who, according to Cap- 
tain Charles M. Cole, Western Police Sta- 
tion, is wanted in a number of cities for 
obtaining jewelry on worthless checks. In 
this city he is charged with obtaining a 
diamond ring valued at $135 from the J. 
W. Mealy Sons Co., 16 W. Lexington St. 
Rapid police work resulted in the man’s 
arrest. He is described as 48 years old, 
five feet 10 inches, 170 pounds, good dresser, 
good complexion, dark hair heavily mixed 
with gray; quiet in manner and tone. When 
searched checkbooks on the following banks 
were found in his pockets: Hamilton Na- 
tional Bank, New York City; Pennsylvania 
National Bank, Philadelphia, Pa.; Ruther- 
ford Trust Co., Rutherford, N. J., and 
National Bank of Baltimore. He is believed 
to have lived in Boston, Mass. 

Collins was arrested after visiting the 
jewelry store of the Naron Jewelry Co., 
108 N. Eutaw St., by Sergeant Edward 
Schleigh. When searched in the office of 
Captain Cole, an empty velvet ring box 
bearing the name of the Mealy firm was 
found in his pocket. A member of. the 
Mealy firm told Captain Cole that he had 
accepted a check for $135 drawn on the 
National Bank of Baltimore when Collins 
visited his store Jan. 22. Collins, police 
say, said that he had been drinking and 
had sold the ring which he obtained from 
the Mealy store. Collins will be photo- 
graphed and his picture will be sent to a 
number of cities. Collins is charged with 
obtaining the ring from the Mealy firm 
through misrepresentation. 

After being questioned by Detective Cap- 
tain Charles H. Burns the detective chief 
said he would take the necessary steps to 
have Collins identified. 











F. L. Gregory has opened a jewelry busi- 
ness at Hot Springs, S. Dak. 


ROBBERY THWARTED 


“Crusing” Detectives of Philadelphia Police 
Force Surprise Three Bandits in 
Jewelry District But They 
Escape 
PHILADELPHIA, Pa., Jan. 24—For the sec- 
ond time within a few months the “cruising” 
detectives of the police force thwarted a 
robbery of one of or more stores on Sansom 
St., the wholesale jewelry center of Phila- 
delphia. The detectives, Martucci, Plunkett, 
Lerner and Williams, were driving about the 
center of the city early in the morning in 





‘their nightly search for suspicious characters 


when they saw a car parked on Sansom 
St., between 7th and 8th Sts. in the 
block where are located most of the jew- 
elry establishments. They saw that the motor 
of the car was running and attempted to 
draw up closer to it but were seen by the 
driver who shouted an alarm. 

As he did so three men ran from the hall- 
way of a jewelry building and threw them- 
selves into the car, the driver of which sent 
it dashing at high speed toward 8th St., 
almost turning it over as it rounded the cor- 
ner. The car speeded south on 8th St., 
with the detectives standing on the running 
board of their machine and firing at it. The 
pursuit continued for four or five blocks, but 
the suspected car was of much higher power 
than the police machine and soon drew away, 
until it was out of range. The occupants of 
the suspicious car made no attempt to return 
the fire but crouched low in their machine 
while the policemen emptied their re- 
volvers. 

Last Summer detectives while riding about 
the same vicinity early in the morning halted 
another suspicious car and after a struggle 
arrested three men, who later were identified 
as well-known crooks, one of whom was 
known as a counterfeiter of international 
fame. It was believed at the time they had 
intended to rob one or more jewelry estab- 
lishments. 








SENT TO PRISON 





Leroy Warren Given Ten Year Term After 
Hold-Up of Jewelry Store 


CINCINNATI,. O., Jan. 22.—A_ deterrent 
effect upon those who might be inclined to 
rob jewelry stores was given by Judge Fred 
L. Hoffman in the Criminal division of 
the Common Please court in Hamilton 
County when he sentenced Leroy Warren, 
26, Cleveland, O., to the penitentiary for 
10 years, Monday. Warren entered a plea 
of guilty when arraigned last week and the 
Court imposed sentence upon him Monday. 

The defendant held up the manager of 
Allen’s Loan & Jewelry Co. on E 6th St. 
several weeks ago and stole 12 rings valued 
at $1,000. He then engaged in a revolver 
duel with those who gave chase and got 
away but later was picked up by two police- 
men after a window washer who followed 
in the chase kept on Warren’s trail. 








A watch and jewelry department under 
the management of B. G. Erick, who is at 
the present time head of the Tampa Watch 


Co., is being added to Payne’s Drug Store 


at Frostproof, Fla. 
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“When Better Banquets Are Possible The Jewelers 
en Club Will Run These’—S.o..n of the 
ub. 


T was the 25th banquet that was held by 
the Jewelers’ 24-Karat Club of New 
York, Saturday night, and no pains were 
spared to make this silver anniversary a 
gala occasion that would stand out promi- 
nently even among the wonderfully success- 
ful functions of this kind that have been 
run off by the club in the past. For once, 
the club whose insignia has been associated 
with gold in the past, had to change it to 
the white metal, and silver was the odmi- 
nating note in everything. Yet nothing was 
lost in the way of beauty and effectiveness 
in decorations or atmosphere. 

As usual, the banquet was held in the 
beautiful ballroom of the Waldorf-Astoria 
Hotel, 34th St. and Fifth Ave., New York 
city, which has been the seat of these din- 
ners for more than a decade. But those 
who have attended past banquets would 
hardly recognize the place, owing to the 
lavishness of the decorations, which convert- 
ed this large and magnificent hall into a 
veritable palace of silver. 

To those who know the Hotel Waldorf 
and the banquets in the past, it is super- 
fluous to enlarge upon the excellence of the 
cuisine or the selection of viands of the ban- 
quet committee for this occasion. Suffice it 
to say that it was fully if not more than up 
to the standard of past affairs, while the 
entertainment, which followed the dinner, 
was one of the most enjoyable ever given 
by any organization in the country, in or 
out of the jewelry trade, and in fact, a show 
such as would have been hailed by the most 
prominent theaters as a success of the sea- 
son. 

Equal in importance and in keeping with 
the event was the principal souvenir which 
was one of the most beautiful and elaborate 
ever presented at a banquet in the jewelry 
trade. This consisted of a square sterling 
silver folding desk-case decorated with a 
handsome straight lined engine-turned pat- 
tern and an oblong shield for a monogram, 
which was especially manufactured for the 
Jewelers 24 Karat Club by the Elgin Ameri- 
can Mfg. Co., of Elgin, Ill. In this was 
fitted a 12-size, 7 jeweled Waltham 24-hour 
movement with a silver dial and radium 
numerals, set in an easel so that when the 
case was opened it made a handsome desk 
or boudoir clock. It was only through the 
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generosity of the two manufacturing con- 
cerns who supplied it, that the souvenir was 
possible inasmuch as each company took 
heavy losses on the production in order that 
it might bring the price within the figures 
set by the committee. As a result, the 
souvenir presented to the guests was actually 
worth more than the price charged for the 
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tickets. Another beautiful souvenir was the 
leather pocket case which contained the 
menu, program, list of officers and other 
data connected with the banquet. In keep- 
ing with the occasion, the leather was in 
silver finish and contained the name of each 
member or guest to whom it was given. 
The banquet committee, under the head of 
that veteran chairman, Herb Reichman, had 
worked long and arduously to produce an 
affair that would mark an epoch in jewelry 
trade banquets, and one that would be re- 
membered for a long time to come. That 
they succeeded in every way was the unani- 
mous opinion of all the members and guests 
who attended and who, one and all, united 
in unstinted praise of the dinner, the show 
and everything connected therewith. Like 
preceding affairs of the club, the arrange- 
ments had been made down to the finest de- 
tails, even the waiters having been rehearsed, 
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with the result’ that every part of the pro- 
ceedings were run off with clock-like pre- 
cision on a timetable adhered to to the 
minute. 

Though arrangements were made for 850 
guests (which was the maximum capacity 
of the ballroom), many of the members and 
their friends had to be disappointed, because, 
veritably, hundreds had to be turned away 
at the last minute, and it seemed as if every 
prominent member of the trade in north, 
south, east and west had desired to come to 
this affair. The lucky ones who were able 
to get invitations, arrived early. For though 
the banquet took place at 6:30 o'clock, the 
members and their guests began arriving an 
hour before that time, even before the re- 
ception committee, with ex-President Sloan 
at the head, had arrived to greet them and 
to make them feel at home. For though 
there is a social half-hour in the middle of 
the banquet, the members who attend this 
affair appreciate the opportunity for social 
intercourse to such an extent that they take 
advantage of every minute possible before 
the banquet proper to meet, swop anecdotes 
and cement old friendships. 

By 6 o'clock, the galleries outside the ban- 
quet hall were crowded with representative 
jewelers from all the leading cities and the 
hum of conversation and of general merri- 
ment grew louder and louder until the bugle 
call announced that it was time to proceed 
into the banquet hall. 

As each guest checked his clothing, he 
was presented with a seating list and table 
arrangement, which contained a diagram of 
the tables and boxes, in addition to an alpha- 
betical list showing not only his table but 
the number of his seat. As usual, the bulk 
of. the guests were arranged for 12 long 
tables on the first floor in front of the stage, 
12 small round tables under the gallery, 


and 
the remainder being accommodated in the 
two tiers of boxes which run around the 


hall. The schedule on which the banquet 
was run was also printed in this booklet and 


was as follows: 
SCHEDULE 
6:30 Bugle Call. 
Members and their Guests will kindly take 
their places in the Banquet Hall. 
6:45 Guests of the Club escorted to their places by 
. Reception Committee. 
6:50 Invocation by Rev. Dr. Nathan Krass. 
7:00 Dinner will be served. : 
8:30 Welcome by Melville Untermeyer, President 
of The Jewelers’ 24-Karat Club of New York. 
8:45 Intermission. ; 
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9:15 Members and Guests will return to their 
~ geats PROMPTLY. 
9:30 Entertainment. 

‘Auld Lang Syne’”’ 

The sight that met the eye of the guests 
as they entered the dining room was one 
that will hardly be forgotten by those who 
had the pleasure of attending. The beauti- 














HERBERT REICHMAN, CHAIRMAN BANQUET 
COM MITTEE 


ful ballroom of the Waldorf-Astoria had 
been turned into a veritable silver grotto, 
the walls, boxes, pillars and ceilings, a shim- 
mering mass of silver cloth, while at one 
end of the room, taking up the room from 
side to side, was a reproduction of an enor- 
mous silver jewel box, studded with various 
gems. The silver cloth, about 2,000 yards 
of it, was caught and festooned from box to 
box in long wavering crystal lines, and at 
the center of each box clustered a bunch of 
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silver leaves, giving the appearance of hold- 
ing the shimmering silver cloth to its sup- 
ports. The great columns at the sides of 
the grand banquet hall, also completely 
draped with silver cloth, looked like huge 
bars of silver, and each column was sur- 
mounted with a silver eagle with wide- 
spread wings. The jewel box was 27 by 32 
feet in dimension and across the top were 
set emeralds rubies and sapphires, 10 in all, 
which reflected the lights, as did the larger 
gems, five in. number, of a similar kind, 
which were embedded in the front or cover 
of the box. The illusion was more perfect 
than could be imagined by anyone who did 
not have the pleasure of attending the ban- 
quet. 

This year, as on previous 24-Karat Club 
evenings, the program as arranged accord- 
ing to the definite set schedule, was followed 
closely throughout the evening. At 6:28 
o'clock, the bugle call for assembly in the 
grand ballroom was heard above the hum of 
many voices and the first of the members 
and their guests started to take their places 
at the tables. 

Under ordinary conditions, it is hard to 
paint a word-picture of an assembly of 850 
people in one room, and this year the elabo- 
rate decorations and the arrangement of the 
stage in the form of a jewel box was so 
complete in every detail as to be almost be- 
yond description. 

As usual, there was no confusion in the 
seating, as every man knew where he had 
been assigned from the seating lists, which 
had been distributed. When those at the long 
tables in the hall and in the two tiers of 
boxes had all found their places, the orches- 
tra struck up, and the cover of the gigantic 
jewel box was raised, showing the guests’ 
table with the guests already assembled. The 
table in itself was elaborately decorated with 
flowers and against the background of black 
velvet, shot with streamers of silver, made 
a most imposing picture. 

When President Melville Untermeyer 
raised his hand for silence, the great gath- 
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ering quieted down as if by magic and the 
invocation was pronounced by Rev. Dr. 
Nathan Krass, of Temple Emanu-El. Presi- 
dent Untermeyer then proposed a toast to 
the President of the United States, and 
everybody arose as the orchestra started to 
play the “Star Spangled Banner.” Follow- 
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ing the break as the waiters filed in to serve 
the first course, the dinner was started with 
the serving of the following elaborate menu: 


THE MENU 


Cape Cod Oysters 
Green Turtle Soup, English Style 
Celery Assorted Nuts Olives 
Filet of Sole, Marguery 
Potatoes Parisienne 





. Sweetbreads, Montebello Style 
Asparagus Tips Au Gratin 


Pineapple Sherbet 











VIEW OF BANQUET 





HALL SHOWING ELABORATE SILVER CLOTH DECORATIONS AND GEM SET JEWEL BOX ON THE STAGE 


Some 


hl BE PR i ar I 0 om 


Sescincialieeee see 


Sait 


betieilieeliaieeleet til sn 
pecteaecceesisaccmese 


tinea ange naen ea 


oe 


Bistros 





puberine rem eEE RR we 2 Spee 


Sie Es 











78 


Breast of Guinea Hen with Ham, Chasseur 
Romaine Salad, French Dressing 





Plombiere of Chestnuts Ice Cream 


Assorted Cakes Macaroons 
Coffee 

Astoria Cup Cigars 

Cigarettes 


White Rock 

Seated at the guest’s table, on either side 
of President Untermeyer, were the follow- 
ing guests: Sidney Y. Ball, president of 
the Chicago Jewelers’ Association; J. Clare 
Crawford, president of the Jewelers’ 24- 
Karat Club of Pittsburgh; James H. ‘Parks, 
president, Boston Jewelers’ Association ; 
Major-General Charles P. Summerall, 
Chief-of-Staff, U. S. A.; Maj.-Gen. J. H. 
McRae, U. S. A.; Rear-Admiral C. P. 
Plunkett, U. S. N.; Hon. George V. Mc- 
Laughlin, Police Commissioner, City of New 
York; Rev. Dr. Nathan Krass and Harold 
L. Godshalk. Bartley J. Doyle, president 
of the Philadelphia Jewelers’ Club, was un- 
able to be present because of sickness. 

At the tables on the floor and in the boxes 
were jewelers from all sections of the coun- 
try, from the north, the east, the south and 
the west, representing one of the largest 
gatherings of members of the jewelry trade 
ever assembled at a banquet and represent- 
ing every branch and element in the indus- 
try. ; 
During the course of the dinner, a musical 
program was interwoven and the dinner was 
marked by an unusual spirit of friendly in- 
tercourse, which carried over from the time 
prior to the sounding of the bugle, when old 
acquaintances were renewed and new friends 
were formed, in the long corridor and room 
adjoining the banquet hall. Following the 
serving of the last course, President Mel- 
ville Untermeyer offered a few words of 
welcome. He said: 
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“Honcred Guests and Fellow Members of the 
Jewelers’ Twenty-Four Karat Club: 

“We, Jewelers, know exactly what the term 24K 
implies, and yet, undisturbed by possible accusations 
against our purity, are gathered here tonight to 
celebrate a Silver Anniversary. 

“Tonight marks a quarter of a century of 
cordial fellowship, genuine scciability and laudable 
co-operation in the same field of endeavor. We 
have grown from a handful of charter members to 
a membership of 200 with a present waiting list 
of almost half that number. 

“Although this evening is one of joy and grati- 
fication, may we not, in the midst of our pleasure, 
stop for a moment, and give a thought to the 
memory of fellow members who are no Icnger with 
us, yet who. by their efforts contributed so largely 
to the building up of this organization, 

“And now, dear friends, I welcome you with 
the request that ycu join with us, and make this 
evening which marks the first important milestone 
of our career, an evening of splendid sociability and 
enjoyment. 

“May this Silver Night be a prelude to our 
Golden Jubilee, and may the fine feeling created 
within our Organization grow stronger with the 
passing of the years, 

I take this opportunity of thanking the chairman 
as well as the members of the various committees 
who by their efforts have made this evening possible. 
I am going to ask you to co-operate with them and 
return to your seat at the end of 30 minutes. 

“I thank you.” 


At 8:45 p. m. began the intermission, 
which lasted until 9:15 Pp. m., during which 
time the members and guests availed them- 
selves of the opportunity to continue the 
exchange of friendly greetings, moving 
about from table to table and filing out into 
the lobby, each guest having been supplied 
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with a 24-Karat Club button, with a silver 
background, on which the emblem of the 
club was shown in gold. It was necessary 
that this button be displayed in order to re- 
enter the banquet hall. That this plan for 
having a half-hour entertainment between 
the conclusion of the serving of the banquet 
and the beginning of the entertainment fea- 
tures is one which adds very materially to 
the enjoyment of the evening was again evi- 
denced this year and will undoubtedly be 
continued from year to year as a feature of 
the great jewelers’ banquet. 


The Program of Entertainment 


At the end of the intermission at 9:15 
P. M., the members and guests reassembled 
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unique and altogether pleasing spectacle 

They received generous applause and were 
quickly followed by a humorist, who kept 
the jewelers and their guests entertained for 
some time with a rapid-fire line of witty 
sayings and funny stories in which he {eq- 
tured remarks about “Bill” Juergens anq 
Sol Hess, of Chicago, making drive after 
drive at these two well-known members of 
the Chicago jewelry trade. The humorist 
proceeded to tell about a visit which “Bit!” 
and Sol paid to New York and interspersed 
his story with remarks about what they did 
and what they saw, also commenting upon 
their ability as golf players, in one instance 
remarking that “Bill” Juergens plays golf 
for his own “amazement,” but never keeps 
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BEAUTIFUL SOUVENIR IN THE FORM OF A 


in the banquet hall, the honored guests, who 
had occupied the head table within the jewel 
box, having been escorted to the large cen- 
ter box in the first tier, where they enjoyed 
the evening’s program. 

The program began with the opening se- 
lection by the orchestra. As the lights 
faded out and a colored spotlight was turned 
on the jewel box, it again opened, disclosing 
the stage, at the back and sides of which 
were black velvet curtains, against which 
were hung long, narrow streamers of silver 
cloth. Again the lights died down and as 
the stage came into focus again, a large gem- 
set necklace and pendant, in the center 
of which was a beautiful young woman in 
an artistic pose, slowly became more and 
more distinct as the colored spotlights played 
upon the stage, producing a beautiful effect. 

As the picture faded out, the jewel box 
closed and quickly reopened to show the 
Sixteen Allan K. Foster Girls in rhythmatic 
dances. They were all dressed exactly alike 
and that they had been carefully trained 
was evidenced by the absolute uniformity 
with which they went through their part of 
the program. The maids were decked in 
yellow, gold and black, and against a back- 
ground of silver cloth, presented a most 
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a card on his rounds, inasmuch as he picks 
up the ball and counts the dents in it. The 
rapid-fire patter met with the approval of 
the jewelers and kept them in good humor. 
Next came Leota and Lola Lane, girls 
from Gus Edwards’ Revue, who entertained 
with songs, which were well received, and 
then came one of the star events of the eve- 
ning, introduced by Violet Cunningham, 
master of ceremonies, as Natacha Notova, 
a premier dancer. This was indeed a most 
exceptional part of the evening’s program 
and received a big hand. The dancer from 
the Greenwich Village Follies and her stage 
companion gave some of the most sensational 
acrobatic dancing seen anywhere on the 
stage, and her every move was most artistic. 
This number was especially well received. 
Moran & Mack, the blackfaced comedians 
from Earl Carroll’s Vanities, were next in- 
troduced and to say that they were funny 
and that they kept the audience in a gale 
of merriment falls far short of describing 
their act, which was billed as a comedy scene, 
but which went far beyond the usual “funny- 
man stuff” seen on the stage, and proved to 
be unusually humorous. To attempt to re- 
peat the many catchy lines and humorous 
savings in their dialogue would be ineffect- 












927 


i Were 
D kept 
ed for 
Witty 
e fea. 
S and 
after 
ers of 
Orist 
“Bill” 
persed 
PY did 
upon 
stance 
golf 
keeps 

















— ——— =o © 





rctacle. 








January 26, 1927 


nal, it being necessary to see these two black- 
faced boys to really appreciate their act. 

Next came the reappearance of the Allan 
K. Foster dancing girls, who were dressed 
i. red, yellow and black costumes on their 
second appearance. Sixteen pretty girls 
dancing in absolute accord across a stage 
which looked as if it had been transplanted 
from fairyland, produced an effect which 
was most pleasing to behold. 

Then came little Alice Lee, an acrobatic 
dancer who received her full share of ap- 
plause, and she was followed by Mann 
Holiner and Alberta Nichols in songs. 

The next number on the program, the 
Rath brothers, acrobats, was perhaps one 
of the best features of the evening’s enter- 
tainment. These boys certainly “know their 
stuff,” and the feats of strength and their 
clever performance of their part of the pro- 
gram went over with loud applause. They 
were followed by a reappearance of Natacha 
Notova, the premier dancer from the Green. 
wich Village Follies, and by another appear- 
ance of the Allan K. Foster girls, dressed in 
the costumes which they wore at the time 
that they first appeared on the stage. 

Helen Morgan, from the Americana com- 
pany, next entertained with songs, and as 
the jewel box slowly closed, the orchestra 
struck up “Auld Lang Syne” and the jewel- 
ers joined in singing as the great silver an- 
niversary banquet came to an end. 


The Members and Guests 


Head Table—Harold L. Godshalk, Major-General 
J. H. McRae, Major-General C.. P. Summerall, 
Hon. George V. McLaughlin, Melville Untermeyer, 
president; Rev. Dr. Nathan Krass, Rear Admiral 
C. P. Plunkett, James H. Parks, Sidney ¥. Bail, 
J. Clare Crawford. 

" Table 1—David Kaiser, Herbert Rosenfeld, Max 
Bauman, Dr. Arnold B. Kauffman, Frank Bier- 
freund, Henry Bodenheimer, Walter Bayly, Joseph 
M. Rosenbach, Louis A. Eppenstein, John 
Brantman, Eugene Edelstein, Martin C. Ansorge, 
Harry P. Dickinson, Louis Kades, a. C. Mumma, 
Max Goodman, Irving H. Bodenheimer, Roy Tilles, 
Bertram E. Goodman, Charles E. Berry, Guest of 
J. W. Brantman, William J. Royal, Nathan Seid- 
man, William H. Ross, Burtis F. Vaughan. 

Table 2—A. Graham, Frank E. Hafemann, 
R. G. Monroe, Jr., Joseph D. Nunan, Harwocd E. 
Ryan, H. N. Eliassof, D. H. Fisher, M. R. Elias- 
sof, L. Burton Hall, Isaac W. Cokefair, Charles i. 
Close, Walter G. King, Dr. H. T. Galpin, E. W. 
Hodgson, R. G. Monroe, Ten Broock Morse, H. B. 
Wallace, Gilbert T. Woodhull, Daniel E. Woodhull, 
Lewis Van Wezel, M. S. Van Wezel, Isaac E. 
Froehlich, Col. Malcolm C. Rorty, Henry Abbott, 
Herbert E. Rose, Leo Wormser. 

Table 3—Allan A. MacDonald, Charles H. Groeb- 
ler, A. R. Erskine, Harry B. O’Brien, John kK. 
Moors, William Bechtold, Denham C. Lunt, Charles 
D. Morris, Cortlandt W. Handy, George C. Lunt, 
M. E. Robertson, Parker D. Handy, W. A. Kins- 
man, Louis J. Donniez, Frank T. Sloan, Joseph D. 
Little, C. G. Pendill, John Gunther, Alexander 
Vincent, R. F. Drew, Howard W. Boynton, Hugh 
W. Spaulding, Thomas D’A. Brophy, C. R. Gardi- 
nor. G. H. Niemeyer. 

Table 4—C. LeB. Snedeker, M. W. Rayens, Irv- 
ing E. Richmond, Marcel Schiltz, Richard Hano, 
Reginald Reichman, Harold C. Richard, Arthur F. 
Reichman, Max A. Kohen, Edwin D. Hays, Dr. 
Bernhard Cohen, Dr, Marcus Rothschild, Leo Mor- 
tison, Simeon Englander, Harry Goldberg, Ralph 
Wolf, George C. Haigh, Hon. George S. Silzer, Lee 
Reichman, William N. Rosendale, Louis L. Grey, 
Louis Nussbaum, Arno Dorst, Henry Kaufman, 
Sol. C. Moss, Herbert A. Reichman. ; 

Table 5—Felix V. Hraba, Chauncey G. Nichols, 
Leland H. Holt, George Leggatt, George W. Read, 
Frank Kind, John B. Sandford, Phillip H. Stevens, 
Halsey M. Larter, E. H. Saxton, Warren R. Lar- 
ter, H. W. Slaudt, George H. Hoyt, Thomas F. 
Evans, George N. Joyce, Jr., J. Warren Alford, 
Robert Loch, Thomas F. Brogan, C. Sidney Cook, 
H. Julian Knox, Matthias Stratton, Stuart H. Lees, 

Monroe Larter, A. M. Veghte, Harry C. 
Larter. 
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Table 6—Otto Wegener, C. M. Hopping, R. S. 
Gough, J. N. Carter, W. J. Bell, Herbert A. Wolff, 
Lawrence S. Greenbaum, Alfred Lowenthal, Alfred 
M.Kahn, Guest of Walter N. Kahn, Edward A. 
Eisele, Earl H. Stamm, Albert L. Kahn, Charles 
H. Hone, A. W. Van Ness, W. A. Brown, H. L. 
Farrow, Elwood Davis, James Wallace, Morris L. 
Ernst, Guest of Morris L. Ernst, Guest of Albert 
L. Kahn, Frank O. Roe, Gus Bastheim, Herbert 
L. Gardner, Walter N. Kahn. 

Table 7—Robert M. Dowd, Dr. J. P. McQuillin, 
J. M. Greenwald, Joseph Weinberger, Jacob J. 
Cohen, Theodore Hetzler, Sigmund Wyler, B. 
Berger, Joseph M. Schwab, Edwin V. Hutten, 
Philip Leserman, Jr., G. E. McKinney, David 
Schwab, Jacob Mehrlust, Hon. Julius Miller, Wil- 
liam J. McQuillin, Aaron William Levy, Sydney 
Diamant, Otto D. Wormser, Richard C. Murphy, 
Richard S. Wormser, Lemuel Skidmore, jr. Har- 
old E. Dana, Godfrey Abrams, Harold H. Gibson, 
DeWitt A. Davidson. 


Table 8—Henry F. Cook, John Hall, G. Ernest 
Fahys, Jr., Emil Goldmark, Henry Lorsch, Henry 
Greenthal, F. J. Leary, F. D. Waterman, is:, FD. 
Waterman, Philip Barr, Sigmund Arnstein, Abra- 
ham DeRoy, William N. Enstrom, Herman J. Cook, 
John Rankin, Jr., Charles F. Kastenhuber, Howard 
J. Lacy, Charles R. Bosse, H. Van Messel, George 
E. Fahys, Frank C. Beckwith, Charles F. Miller, 
Arthur Lorsch, Egbert B. Shepard, William A. 
Henrich, Henry L. Sherman, F. S. Waterman, 
W. I. Ferris, Guest of S. Arnstein, Alexander E. 
Arnstein, Emanuel DeRoy, Joseph A. Mack, Joseph 
J. Smith, William F. Lehrfeld, Karl D. Johnson. 
Hugo R. Lehrfeld, Charles R. Stein, George Sam- 
ter, Emile Tas. 

Table 9—Robert H. Klitz, James B. Arthur, 
Howard J. Stieb, Edward R. Brevoort, W. Wallace 
Hurd, William DeF. Finn, Patterson, Andrew, 
Lester Tallman, Vincent S. Mulford, Clarence W. 
Thornton, Joseph Varga, Solon Mamluck, Frank J. 
Keller, Fred H. Buehler, Frederic W. Bryant, In- 
spector John D. Coughlin, Aaron Lauterbach, 
Samuel Lauterbach, Emil Freyer, Newton B. El- 
tinge, Albert F. Strasburger, Charles R. Jung. 
Robert I. Smythe, Dr. Horace E. Ayers, Harold 
F. Jung, Eduard F. Achilles, I. E. Boucher, F. C. 
Dumaine, Julius Mamluck, Edward E. Allsopp, 
Mark Mamluck, Fred H. Felger, Cliffcrd W. All- 
sopp, A. B. Sutherland, Louis Schwob, Guest of 
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Adolphe Schwob, James Burke, Henri Schwob, 
Adolphe Schwob. 

Table 10—Alan I. Brown, George A. Barnard, 
Frank P. Brennett, William G. McDougall, J. 
Frederick Kahl, C. E. Roll, Harry Heyman, Simon 
Sichel, Ed. I. Levy, Edward Sickles, Edward 
Hardy, C. P. Fenno, H. M. Stegeman, George 
Gruen, Rowland W. Pierson, William O. Harrison, 
Eugene Cohn, Adolph Cohn, Benjamin Ogush, 
Alpheus L. Brown, J. Landon Obrig, Charles P. 
Ward, Wilson A. Streeter, John B. Madden, Pierre 
Cartier, Albert L. Stearns, S. Harry Ashe, Fred 
Gruen, Percy H. Savory, L. Gustav Brandt, Al. 
Voss, Randolph L. Wadsworth, Anthony Peter, 
John A. Earl, Jr., Robert Anderson, Jacques Kreis- 
ler, Benjamin S. Katz, Sidney Cohn. Sigmund 
Cohn. 

Table 11—William J. Ward, Edwin E. Brooks, 
James N. Clinch, Kenneth A. Henke, Ross M. 
Fanning, Barton P. Turnbull, R. M. Horton, Jean 
R. Tack, Daniel J. Coffey, Charles Platner, O. W. 
Kohn, Frank H. Hewitt, F. P. Scofield, J. T.- 
Fritts, Jerome T. Congleton, Z. A. Oppenheimer, 
Samuel H. Sternberg, William G. Knapp, Guest 
of William G. Knapp, Edwin H. Dean, F. Leon 
Shelp, Frank G. Mildeberger, Alphonse W. Weiner, 
Irving Krielsheimer, John A. Malcolm; C. A. How- 
ard, P. J. Coffey, Conrad J. Brotherly, F. A. 
Croselmire, E. P. Kohn, John Koschtial, J. T. 
Blake, W. Fred Antemann, Jr., William Everett 
Ward, William A. Loeb, Gustav J. Rosen, Fred C. 
Backus, Guest of A. E. Allsopp, Albert E. Allsopp. 

Table 12—S. Stanwood Menken, James S. Blake, 
Leuis J. Montagnon, Roy Linthicum, Robert Cul- 
ver, J. J. Schmukler, DeForest Hulburd, Charles 
H. Schlacks, James K. Thompson, W. F. Drex- 
mit, Jay G. Engel, J. L. Keenan, Max Al- 
berts, F. E. Goode, Irving Alsberg, Henry E. 
Eckert, Louis Freund, Sig. Goldsmith, John M. 
Kelsey, John W. Sherwood, Harry H. Pond, Jere- 
miah McGrevy, Walter H. Tarlton, J. T. H. 
Mitchell, W. H. Fowlie, Taylor Strawn, Fred E- 
Hyatt, John McKnight, F. A. Denninger, Nathan 
Alberts, F. W. Trewin, J. F. Eisley, E. P. Axen- 
rcth, August Beucke, W. E. Lake, David Heitel, 
William Goudeket, Fred C. Tag, D. M. Perry. 

Table 13—Coleman Adler, E. C. Mayo, A. T. 
Hubbard, A. K. Potter, Henry C. Tilden, Ralph C. 
Putnam, William L. Stone, Arthur W. Kennard, 
George E. Wells, William G. Thurber, H. J. Lance, 
Millard F. Davis, J. A. Macfarland, F. A. Rhodes, 
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James L. Chapman, Clifford H. Hall, Allan L. 
Daniells, George A. Roskan, William H. Hoeffer, 
C. M. Fuller, H. J. Fuller, C. W. Oakford, Henry 
Il. Moulton, Fred B. Thurber, R. L. Barrows, 
A. F. Chapman, George Abel, W. C. Hydecker, 
Frank T. Cram, Gordcn Lang, E. S. Quinlan, 
H. C. Berdan, M. P. Francis, H. C. Hoyt, Irving 
H. Chase, William H. B. DuMont, George D. 
Sullivan, M. J. McNulty, M. I. Girdany. 

Table 14—Walter J. McTeigue, Harry V. Clark, 
Samuel R. Burns, William J. Harber, Max Gold- 
stein, H. A. Martin, Leo R. Heiden, Marcel M. 
Mirabeau, H. E. Oppenheimer, Jr., Aaron Green- 
baum, Nathan J. Stern, J. Irwin Shaw, Charles A. 
Whiting, Fred M. Cook, Sturgis C. Rice, Ben 
Cohen, Lazar Kroll, Julius Kroll, William Fehl- 
haber, Walter P. McTeigue, Peter J. Kane, Walter 
Volk, Fred R. Keeler, Charles J. Straehle, Simon 
Miller, Guest of Simon Miller, Edward D. Oppen- 
heimer, H. E. Oppenheimer, Mitchell J. Hamil- 
burg, J. Ernest Stern, J. M. Johnstcne, William 
T. Schneider, Walter E. Steiger, William T. 














BANQUET 


MEMBER OF 
COM MITTEE 


NIEMEYER, 


Schneider, Jr., W. J. Brunmark, Charles Kroll, 
Hon. John A. Lynch, Robert T. Dieges, Prosper 
Clust. 

Round Table 1A—Edward Detjen, J. P. V. 
Heinmuller, Harry Ulmer, Alfred Reeves, F. H. 
Wilkinson, J. S. Jones, Henry Menke, Charles 
Cummings, A. S. Wright, Adrian Lesperence, 
T. M. Nelson, Maurice Merz. 

Round Table 15—Kenneth L. Matheson, Charles 
H. Hill, Alfred H. Dickinson, William F. Juer- 
gens, Joseph A. Reilly, William V. Laurino, Haw- 
ley Stone, Joseph P. Meurer, Sterling Hubbard, 
E. B. Denaldson, Guest of E. B. Donaldson. 

Round Table 16—William Lynch, Alfred Dum- 
rose, Frederick W. Rauch, Guest of Frederick W. 
Rauch, John A. Wortz, Arthur Bockel, Frank 
Hocking, A. O. Burgess, Edward Kraft, H. K. 
Sturdy, Jr., R. H. Booth, A. D. Leveridge, F. 
Eugene Simonson, Guest of Joseph Rosenberg, 
Joseph Rosenberg. 

Round Table 17—Roland S. Ccndit, Edwin S. 
Simons, Charles Ludwig, William G. Rattey, Wal- 
ter Wesp, Frank J. Mascuch, John J. Cappy, John 
E. Lane, Harry McMakon, James E. Conklin, 
Edward D. Cole, F. R. Hollister, William A. Rob- 
inson, A. N. Williams, Jerome Richheimer. 

Round Table 18—-John D. Battin, Fleetwood Lan- 
neau, John R. Greascn, E. H. Eckfeldt, Charles .D. 
Graff, W. E. Pearse, William L. Washbourne, 
Cleveland A. Dunn, Benjamin M. Van Cleve, 
George W. Lebolt, Harry A. Bliss, Benjamin F. 
Griscom. 

Round Table 19—Paul G. Schoncite, ‘Albert 
Straus, Charles Braunstein, Bert Sinauer, Charles 
Murray, Otto H. Wolff, N. Brewster Morse, Wal- 
ter J. Oppenheimer, Otto Sinauer, Monroe F. 
Mannheimer, David Shiman, M. J. Jackson, Cyrus 
Price, J. H. Schaefer, Joseph Klein. 

Round Table 20—-Sol Kranich, Jonas Koch, Jack 
Gerson, J, M. Clawson, Joel S. Koch, Guest of 
Jonas. Koch, Milton Belgard, Charles L. Frank, 
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Harry C. Schick, James H. Wordley, Sidney Roths- 
child, George Brecht. 

Round Table 21—Joseph Rees, David Zimmern, 
Otto J. Somers, Jack Aul, E. P. Miller, Jercme 
B. Katz, Leonard J. Katz, Bertram R. Levy, 
M. G. Levy, Milton B. Freudenheim, Benjamin H. 
DeJong, ‘Clarence Lang, David Belais, Fred N. 
Finger. 

Round Table 22—Witherbee Black, A. V. Frost, 
D. B. Pickering, A. B. Tuthill, Julius Reunheim, 
F. I. Grinberg, Frank S. Demarest, Guest of 
Julius Raunheim, Arthur Jacoby, Louis Felden- 
heimer, Alex Feldenheimer. 

Round Table 23—Charles C. Tinckler, George A. 
Street, Walter E. Morrell, Guest of Milton L. 
Ernst, Milton L. Ernst, Samuel Heller, Henry C. 
Von Elm, Allan H. Bach, Lee Bach, Myrcn A. 
Finke, Oscar Heyman. 

Round Table 24—William Perry, Edwin Lyons, 
C. Glenn Sipe, Charles T. Dougherty, Alfred Man- 
ning, Harry Limouze, George W. Beardsley, Her- 
bert Cockshaw, Jr., George W. Scribner, Jr., C. V. 
Dougherty, Waldo S. Green. 

Box 25—L. Moss Pangborn, Lorence F. Carter, 
John B. Goddard, Fred L. Goddard, Jchn N. Thur- 
low, David C. Thornhill, H. R. Williams. 

Box 26—Horace R. Benedict, Clifford F. La- 
mont, Henry .W. Sowade, Thomas H. Benedict, 
William H. Benedict, H. I. Busha Charles A. 
Allspach. 

30x 27—-William Herries, Lester Russell, W.1- 
liam Gordon, Joseph Fiddelman, Guest of Albert 
FE. Levy, Sidney Fiddelman, Albert E. Levy. 

Bex 28—Meyer Gcodfriend, David Livingston, 
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Henry B. Goodfriend, Grover C. Trumbull, Henry 
S. Bartow, Rudolph Epstein, Julius Kaufman. 

Box 29—George F. Johnson, Stanley A. Lynch, 
Herbert C. Wendler, William F. McChesney, 
J. M. Kipp, B. J. Clark, Howard A. Hilcken. 

3ox 30-31—Herman H. Barr, E. D. Cahn, AI- 
bert J. DeRoy, Max M. Freund, Harold A. Lin- 
kow, Charles Peters, Meyer L. Robbins, Albert 
Sigmund, Walter Untermeyer, Max Herz, Charles 
F. Hartshorn, Thcmas G. Jones, Lawrence S. 
Mayers, Sam Probstein, Albert M. Stern, Martin 
E. Untermeyer, William E. Jones. 

Box 32-33—William Allison, John R. Wilcox, 
Frederick W. Thorne, Frederick Wolfhegel, Richard 
T. Higgins, Amos P. Hawley, Jerome B. Wiss, 
John LeLand Cross, Arthur L. Nichols, William 
H. Joers, G. M. Stevens, Walter A. Morris, Henry 
Healy, Newton H. Rogers, Robert Barrie, R. M. 
Shipley, William E. Hinsdale, Otto H. Beuerlein, 
Charles R. Cook. : 

Box 35—Andrew Alexander, Arthur H. Hadley, 
C. L. Bleecker, Geofgé* H. Beattie, William C. 
Gruner, DeWitt. P.. Brokaw, Daniel Price, Harold 
J. Henry, Louis*:A. Jackes. 

Box 36—William I. Rosenfeld, Walter H. Ben- 
nett, Edward C. ‘Wilson, William I. Rosenfeld, Jr., 


Arthur Pearson, Guest of William I. Rosenfeld, 
John R. Hackes, Arthur A. Kahn, Morris B. 
Hanauer. 


Box 37—-Charles Marx, Joseph C. Newman, 
Ed. W. Freeman,‘ Josh. Crolin, J. ‘Baumgold; Fred- 
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erick G. Crabb, Charles Marx, Jr., M. Ufland 
Box 38—Jerome C. Adler, Mortimer C. Adies. 
Harry C. Adler, Henry J. Rippas, H. Lionel 


Bibro, Earl H. Woodnorth, Walter J. Buffington 
William F. McManus, J. Alex. Hardy. ; 

Box 39-40—Charles W. Sommer, John A. Som. 
mer, Louis L. Summer, Raymond C. Yard, Henry 
J. Hauck, Frank J. Duerr, Herman H. Knoepfe, 
Joseph L. Davis, Arthur E. Taylor, W. Raymond 
Ayre, Charles B. Evans, Fred Skinner, Benjamin 


J. Banks. 

Box 41—George A. Moore, William S. Frink 
Charles H. Conant, Bertram Goldsmith, Louis ro 
Conant, A. L. Chapin, A. I. Demarest. 

Box 42—Smith A. Keim, William G. Doelker, 


Frederick H. Osterwald, Joseph M. Rogers, Hew. 
ard D. Wilcox, James A. Goewey, Edmund (Cot. 
trell. 

Box 43—John L. Warner, George S. Thornley, 
Edward T. Warner, Albert Gebhardt, Thomas J, 
Tierney, Frank C. Osmers, Frank C. Osmers, Jr. 

Box 44—Norman L. Strauss, William L,. 
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Strauss, Edward Merz, W. L. Marchant, Joseph 
V. Mayer, George Rice. 

Box 45—Henri Van Dam, Carl Ornstein, Edgar 
Hume, Joseph H. Kincaid, Frank Schaller, Emile 
Angot. 

Bex 46—Irving E. Goldsmith, Rowland D. Good- 


man, Max Moser, Ingomar Goldsmith, Albert 
Krolik, Guest of Albert Krolik. 

Box 47—Harold O. Knight, Irvine Heidell, 
Lloyd P. Remington, James O. Davis, Walter 


Eitelbach, Claude H. Beaty. 
Box 48—Frank G. Moyer, P. H. Oppenheimer, 
I. Berk, J. J. O’Brien, H. W. Matalene, E. L. 


Vail. 


Box 49—Jules Franklin, Louis Heyman, Louis 
Berger, Nathan Heyman, Leonard Lane, Bert F. 
Young. 


Box 50—George A. Jochum, Maurice Tishman, 
William J. Kaufmann, Alexander Grabhorn, H. D. 
Dubiner, George W. Korper, Edmond E. Frisch, 
Carl Weilbacher, Walter J. Brooks, William Shipp, 
Thomas W. MacLeod, Harry H. Collard, Ben 
Cohen, Joseph Pulvermacher, Isidor Lassner, Sam- 
uel Bamberger, Louis Aisenstein, Henry Korones, 
William A. Dehnel, Amos T. Blackington. 

Box 51—Jan W. Paris, Ransom J. Arthur, 
George Cheshire, Henry A. Clinkunbroomer, Paul 
Gillot, Charles T. Greenwood. 

Box 52—George H. Keller, H. B. Billings, John 
S. Darcy, Herbert H. Seeley, Edmond E. Robert, 
Arthur E. Henderson. 

Box 53—Albert Pafenbach, William E. Staiger, 
Reno Freeman, Hugo M. Staiger, Harry L. 
Strauss, Guest of Harry L. Strauss. 

Box 54—J. L. Bennett, William Barthman, Jr., 
Emil R. Brunner, E. Van Scoy, George H. Tomes, 
Harold H. Voorhees. 

Box 55—Ralph Mothner, Jerome M.. Lissauer, 
Guest of Jerome M. Lissauer, H. R. Slaght, S. E. 
Bolles, S. L.- Look. 

Box 56—Frank A: Rydstrom, Henry R. Arnold, 
Samuel ‘Strauss, Frank J. Hattenback, Theodore 
Coords, Austin Homer. é, 
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Press Table—Albert Ullman, T. Edgar Willson, 
Caleb M. Wiker, Howard H. Hetherington, Charles 
L. Harter, Charles J. Chapman, William E. Teftt, 
Geo. Wallace, Ives L. Lake, E. D. Stowe, A. Mer- 
chant Clark, W. Calver Moore, Gene Abbott, 
William Wagner. 

Broadcast from the Banquet Hall 

Charles Berry of Washington was the guest of 


, h Py . 
Henry Bodenheimer /_ 


Emile Tas, who sat away at the end of Table 8, 
was able to see the show. 
* * * 
Police Inspector John E. Coughlan was again the 
guest of Aaron Lauterbach. 
* .* * 
Of course Henry Abbott was there, for he never 
misses a function of this kind. 
* * - 
The Oppenheimer Bros. & Veith party cecupied 
a prominent place around Table No. 19. 
_ * * 
The Sigmund Cohen and Katz & Ogush party, 
who sat at Table 10, did not miss a thing. 
* * * 
Walter McTeigue, president of the Jewelry Crafts 
Association, headed a merry bunch at Table 14. 
* * * 
Ex-President J. Warren Alford, though out of 
the jewelry trade, met his friends again at this af- 


fair. 
* * * 


Henry Bodenheimer looked almost as happy as he 
does at a Philadelphia banquet, and that is saying 


some. 
* ” * 


Retiring President Frank Sloan, chairman of the 
reception committee, was happy on the floor this 
vear, seated with his associates in business at 
Table 3. 

* 7 * 


The John Battin, Jack Greason, Eddie Eckfeld 
and Harry Bliss aggregation kept things lively 
around Table 18. 


* * 

Secretary William “Jewelry” Ward and Eddie 
Dean, of ‘the banquet committee, helped to keep 
things lively at Table 11. 

» * * 

As usual, the Keystone party was a large and 
merry one, and was headed by President Schlacks 
and Vice-President Hyatt. 

* * * 

Treasurer Charley Jung and his partner, Bob 
Klitz, had the usual merry party, all of whom en- 
joyed themselves to the utmost. 

* * * 

We listened for Fred Rauch’s beautiful voice 
around Table 16, but did not hear it. Perhaps he 
did not sing, but we know he can. 

* * - 

Of course August Beucke was there. He is one 
of the founders of the club, and, if he has missed 
a banquet yet, we haven’t noticed it. 

” * * 

As usual, the Fahys party, presided over by 
George Fahys, his son, G. Ernest Fahys, and Henry 
F. Cook, had a good place at Table 8. 

* * * 

Jake Mehrlust couldn’t complain that he did not 
have a good seat, nor could Hon. Julius Miller, 
President of the Borcugh, who was his guest. 

» * *» 

Lewis Van Wezel, who has the distinction of be- 
ing the last member of the club elected: before the 
banquet, was one of the merry party at Table 2. 

* * * 

Henry Tilden, president of Spaulding & Co., 
Chicago, was warmly greeted and was among those 
jn the Gorham party who enjoyed the affair to the 
utmost, 

* * * 

I. W. Cokefair didn’t sit with his International 
friends, but at Table 2 with his old cronies and 
former business neighbors, Walter King and Leo 
‘Wormser. 

* * * 

Matt Stratton didn’t wear his pclice badge; but, 
as a member of the banquet committee, might have 
found it an aid in quieting some of the more volu- 
ble guests. 

* * & , 

Ex-President Harry P. Dickinson, who sat at 
Table 1 with his associate, B. F. Vaughan, really 
enjoyed the! dinner because this time he had little 
to do but to eat and listen. 
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Otto D. Wormser, chairman of the Jewelers Na- 
tional Crime Committee, and his right hand, Rich- 
ard C. Murphy, the counsel for the organization, 
sat side by side at Table 7, but they really had 
nothing to do. 

* * * 

Albert Ulmann, historian of the Maiden Lane 
Historical Society, was put at the press table, but 
he felt perfectly at home among the scribes, even 
if he has been out of the business for over a quar- 
ter of a century. 

* * * 

Ex-President Walter Kahn and his brother, Al- 
bert, had a large party at Table 6. At the same 
table the members of the jewelry trade’s own coun- 
sel, Morris Ernst, and his partners, Eddie Green- 
baum and Herb Wolff. 

* * * 

Jake Mehrlust changed the seat of his son, R. H. 
Mehrlust from the Press Table to his own, but 
we do not think that this was intended to reflect 





MEMBER 
COM MITTEE 


WALTER N. KAHN, 


on the influence of the members of the trade pub- 


lications who held forth here. 
* * * 


Fred Bryant for a short time dropped propaganda 
for men’s engagement rings, long enough to do 
some clever tricks with lumps of sugar. Fritz 
was in fine fettle. In fact he said that if he ever 


felt better he would “blow up.” 


* * * 


Harry F. Radix, who was to have been the guest 
of ex-President Niemeyer, was unable to be pres- 
ent. Radix has charge of the Chicago banquet, and 
no doubt has much to do, but he might have learned 


something from a visit to New York. 
* * - 


Prominent among the leaders of other organiza- 
tions at the head table were Sydney Y. Ball, presi- 
dent of the Chicago Jewelers Association; James H. 
Parks, president of the Boston Jewelers’ Club; 
and J. Claire Crawford of the Pittsburgh organiza- 


tion. 
* * * 


If there was a jollier bunch than that in the 
Hayden W. Wheeler party, we did not see them. 
Headed by Will Joers, Newton Rogers, the guests 
of the firm occupied Boxes 32 and 33, and had a 
nice “comfy” evening to themselves until the show 


began. 
. * * 


The Larter party, as usual, was among the larg- 
est, and they cccupied nearly all of Table 5. Pre- 
sided over by “Mayor” Henry C. and his brother, 
Halsey M., it is needless to say that everyone of 
the out-of-town jewelers among the guests had a real 


good time. 


* * * 


P. J. Coffey, chairman of the National Jewelers 
Publicity Association, and Conrad J. Brotherly, pres- 
ident of the American National Retail Jewelers As- 
sociation, were as close together: at the dinner as 
they are in Newark. They sat side by side at 


Table 11. 
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Of course Uncle Dave Kaiser was there, and his 
place was No. 1 at Table 1. Brother Kaiser had 
some explaining to do to his many friends, who, 
learning that he had retired from the trade, later 
learned that he had purchased an interest in a New 
York concern and was now acting in the capacity 
of “advisory engineer.” 


” * * 


The Army and Navy were, as usual, well repre- 
sented at the head table, the Army by General C. P. 
Summerall, an old friend of the club, who is now 
advanced to Chief of Staff, and by his successor in 
command of this district, Major General J. H. Mc- 
Rae, and the Navy by another old friend of the 
club, Rear Admiral C. P. Plunkett, in charge of the 
Navy. Yard. 

* * * 

President Untermeyer, though new to the position, 
gave no evidence cf being an amateur as presiding 
officer or toastmaster. One of the reasons that his 
speech was heard by many, it is said, was due to 
the fact that he had tried out the hall beforehand. 
But this could not be verified. However, altogether 
he reflected credit on himself and upon the organi- 
zation, and was warmly ccngratulated on the suc- 
cess of the affair. 

* * * 

The Gorham party, at Table 13, numbered 30 in 
all and was headed by President E. C. Mayo and 
A. K. Potter, In it, of course, Providence was rep- 
resented by the members of the Tilden-Thurber 
Corp.; Chicago, by Henry Tilden; Wilmington, 
Del., by Millard F. Davis, and other cities by other 
jewelers in the party who have become almost a 
fixture at these affairs. The table number (13) cast 
no “hoodoo” on this bunch. 


» ad 2 


Police Commissioner McLaughlin has met many 
of the jewelers since he began his term of office, 
and has given hearty co-operation to them in their 
fight against the criminal in New York. However, 
it was the first time that he had an opportunity to 
meet them socially, and, as he sat at the head table 
next to President Untermeyer, he must have rea- 
lized that his jewelry friends were one of the finest 
bodies of citizens with whom he had yet come in 
contact. 

* * * 

The tall figure of R. M. Shipley stood out 
prominently in the group in Box 32 and 33 where 
the Wheeler party held forth. This was ‘‘Bob’s” 
introduction to the 24 Karat Club dinners and we 
have no doubt that he found it beats anything in 
Wichita where he is the head of the Vail Jewelry 
Co. and the Blue Lantern Gift Shops. As one 
of the leading officers in the jewelry organizations 
of the country Bob has gone to many affairs and is 
able to make a comparison, 

* * * 


Table 3, or a good part of it, might be termed 
the “silver table,” for, in addition to the Handy & 
Harman party presided over by Parker D. Handy 
and G. H. Niemeyer, and their associates in bus- 
ness, it contained also William A. Kinsman, presi- 
dent of the Sterling Silversmiths Guild of Amer- 
ica, and Alexander Vincent, secretary; George C. 
Lunt, of Rogers, Lunt & Bowlen, and his son, D. C. 
Lunt, and Harry V. O’Brien and Joseph D. Little, 
of the sterling silverware end of the International 
Silver Co. 

* - * 

The ' Reichman party occupied an entire table 
(Table 4) and included not only two ex-presidents 
of the club (Herbert A. and Lee Reichman) and 
Arthur and Reginald Reichman and Louis Nuss- 
baum, of the firm, but a large number of prominent 
Iccal bankers and jewelers from other cities. Among 
the bankers present were ex-Governor George S. Sil- 
zer of New Jersey, president of the Interstate Trust 
Co.; Harold C. Richard, president of the State 
Bank; George C. Haigh and William N. Rosendale, 
vice-presidents of the American Exchange Irving 
Trust Co. Arno Dorst, of Cincinnati, and Max 
Kohen, of Minneapclis, were also among the guests, 
as were Irving E. Richmond and Marcel Schiltz, of 
Cartier. Of course Charley Snedeker and Sim Eng- 
lander had their usual seats in the bunch, and Leo 
Morrison, who had charge of the show, sat vis-a-vis 
with Herb Reichman, who, as chairman of the ban- 
quet committee, had charge of the whole affair. 

* * * 


The first living picture caused a sensation. When 
the curtain was drawn back the entire rear of the 
stage disclosed an enormous necklace, covering the 
entire background. Suspended from this was a 
representation of a jeweled pendant in color and 
this was a nude ivory figure, the figure being a 
beautiful woman-—alive. Whether any of the 
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jewelers present designed the necklace was not made 
public. 


William Loeb of Méleé fame was seen around 
Table 9. 
oa * * 


Frank T. Kelly of George F. Brecht was seated 
in Box 53. 
— * * 
Louis Aisenstein and his cousin Dave Woronock 
were present. 
* * * 
Henry Haussman helped to keep up the reputa- 
tion of New Orleans. 
* * _ 
George W. Korper was much pleased with the 


progress of prohibition. 
* * * 


Henry Korones got downstairs to Table 9 be- 
fore the evening was over. 
x * *# 
The two Benjamins, Katz and Ogush “certified” 
to the wonderful evening. 
* + * 
Three Sommers were listed at Box 39, Charles 
W., John A., and Louis L. 
* * * 
Jacob Schmukler postponed his European trip 
so that he could be present. 
* * * 
The Kohn Boys from Newark E. P. and O. W. 
sat opposite each other at Table 11. 
x * * 


During tke show the guests of honor sat in 
Box 34. 
+ * * 
Nathan Heyman, while he was not on the fioor 
enjoyed the proceedings from Box 49. 
ex & 
“Dad” Davidson was kept busy shaking hands 
and answering the many warm greetings received. 
mee + 


Dave Kaiser was an active sergeant-at-arms and 


took good care that there was quiet around the 
door. 
* * * 
If Sam ‘“Whitegold’ Bolles misses a banquet 


in the jewelry trade we would like to know where 
it is. 
a * * 
Harold H. Gibson and his salesman Harold E. 
Dana liked the Foster Girls better than any other 
part of the show. 


* * 


Frank J. Hattenback came down from his box 
when the show started and viewed the show from 
a more advantageous place. 

* * * 

Arno Dorst felt it was well worth coming all 
the way from Cincinnati to be present and Arno 
enjoyed every minute of the time. 

* * * 

Table 23 contained a jolly party, which included 
Milton Ernst and his guests, and Lee Bach, Sam 
Heiler, Oscar Heyman and others. 

* 7 ” 

Otto Wormser seemed to have a new story 
about every 10 minutes and, of course; he insisted 
on sharing these with all his friends. 

* * * 

Irving E. Goldsmith, who was a Lieutenant in 
General McRae’s division in France had a chance 
to talk over old times with tke General. 

* * * 


A. T. Hubbard, one of the oldest jewelers pres- 
ent, who-occupied a place at the Gorham table, 
greeted many of his friends in the trade. 

* * 

Pretty wel] hemmed in was George Wallace of 
Jules Racine & Co., but he managed to enjoy him- 
self at the Press Table. He and E. D. Stowe were* 
the guests of I. L. Lake. 


* * * 


As usual Arthur Lorsch was happy and helped 
to enliven things at Table 8 where he sat with 
his paitner Egbert B. Shepard and his brother 
Henry. Emil Rilk, Albert Lorsch & Co., who just 
returned from Europe covld not be seated with the 
rest of the Lorsch contingent at Table 8 so was 
given a box seat. 

* * * 


Among the Philadelphians who kept up the 
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reputation of this city, at Table 1, were Walter 
Bayley and Frank Bierfreund who sat on either 
side of Henry Bodenheimer. 

* * * 

Carl Ornstein did the honors royally for his chief 
Henri van Dam, ‘who missed the banquet again this 
year by being detained in Europe. Carl had cap- 
able assistants in Edgar Hume and Joseph Kin- 


caid. 
* . — 


The presence of Leopold Stern, one of the 
pioneers of the diamond trade, was missed. His 
son, Nathan J. Stern saw to it that all Stern 
Bros. & Co.’s guests at Table 14 were properly pro- 
vided for. 
* * aa 

A. L. Brown makes the 24 Karat Club Banquet 
the occasion of remembering a number of his in- 
timate friends, each year, with a delightful souvenir 
and it is needless to say that his generosity was 


warmly appreciated. : 
* * * 

The monologist used “Will’ Juergens as the 

subject for a number of jokes on Chicago, 
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gclf and other subjects. Will did not mind about 
the golf part, but felt he went to far in joking 
about the ‘‘add-a-pearl’’ necklace. 

* * * 


Dave Belais, chairman of the Good and Welfare 
Committee of the National Jewelers’ Board of Trade 
was thcroughly happy and no doubt enjoyed the 
congratulaitons he received upon certain good work 
accomplished at the end of his term. 

* * * 

Manager Mosher of the Pinkerton Detective 
Agency had the opportunity of meeting a number 
of his friends in the jewelry trade that he is not 
able to see at any other time. He is also one of 
those who enjoyed the affair to the utmost. 

- * * 

Meyer Rotschild was missed by his many friends 
and was one of the few heads of trade organizations 
not present. ‘“‘M. D.” as he is familiarly known, 
was unable to be there as he is on a trip to Africa, 
Asia and Europe and will not be back until Sep- 
tember. 

* * * 

Rolland G. Monroe, new president of the Jewelers’ 
Safety Fund Society was highly congratulated 
wherever he went. He had in his party Howard 
E. Ryan, the new secretary of the organization, 
who was introduced to a number of the leading 
jewelers. 

* * x* 

Simon Sichel, one of the veterans of the dia- 
mond trade and a member of the firm of Eichberg 
& Co., enjoyed the proceedings from beginning to 
end, and Brother ‘Sichel is a connossieur in affairs 
of this kind for he kas attended nearly all of them. 

* * * 


Leave it to George Tomes, of Cross & Beguelin, 
to find right good places from which to see the 
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entertainment. Assisted by Harold Voorhees, Emi} 
R. Brunner, Westfield, N. J., and E. Van Scoy, 


Poughkeepsie, were entertained by the C. & B. 
organization. 
* * — 
Frank Waterman always enjoys these affairs 


and there was no doubt about this last one, Frank 
has completely recovered from the strains he under. 
went while running for Mayor of New York as 
Republican candidate and is now able to fcrget 
politics, much to the joy of his friends. 

* OK Ok 


William E. and Hugo Staiger who entertained a 
group in Box 53 adjourned to Room 428 after 
“Auld Lang Syne” had been sung and contniued 
the party until the wee hours of the morning, 
Among their guests were Glen Sipe and Albert 
Pafenbach of Pittsburgh, Reno Freeman of Toledo, 
Fred’: Antemann of Albany, and Jack Greason of 
New York. 

* * a 

The contingent from Philadelphia was not as 
large as usual and among the most prominent 
absentees were Lou White of Philadelphia the 
“mainspring” of the Philadelphia Jewelers’ Club 
who was kept away by illness, and also his partner 
and associate in club affairs Bob Coates. Lou has 
missed few if any dinners in the past and his many 
friends regretted his absence on this occasion. 

*x* * * 


One of the jolliest groups, in spite of the ab- 
sence of Louis Freund who was detained in Europe, 
was the Freund crowd at Table 12. Irving Als- 
berg and William Goudeket, assisted by David 
Heitel and Sanford J. Monheimer saw to it that 
nething was lacking for their guests who were 
Henry E. Eckert, Watervliet; William A. Dehnel, 
Sandusky, O.; Walter E. Lake of the Chase Na- 
tional Bank, and Sig Goldsmith. 

+ = * 

Owing to the fact that Arthur Reichman cele- 
brates his birthday directly after the banquet, his 
birthday parties have beccme associated with the 
affair for many years back. They have grown and 
grown in importance, until this year it proved to 
be a function that would have been worthy of 
trade recognition had it been held alone. Arthur 
and his brothers Lee and Herbert received their 
friends in the ‘‘White and Gold’’ room of the hotel 
directly after the banquet and for sometime after 
the suite was crowded with jewelers from all over 
the country who came to extend their best wishes. 
A Butiet-Russe and other refreshments were served 
to the guests who included the most prominent mem- 
bers of the trade. 

* a. * 

As usual, the decorum as well as the perfection 
of arrangements by which everything went off like 
clock-work, was a matter of surprises and astonish- 
ment to some of the proniinent jewelers, officials and 
bankers who were present for the first time. That 
a banquet of 850 can be run off on timetable 
schedule without a hitch and without an untoward 
incident to mar the occasion, is something that 
seems impossible to most men who participate in 
other affairs; but like many impossible things it 
has been accomplished by the 24 Karat Club for 
years and years. Despite the increasing numbers 
in attendance, the banquet has become more and 
more perfect as time goes on. The silver anni- 
versary banquet was no exception in this regard. 

* * * 

There is one unfortunate feature of this affair 
that cannot be remedied. The utmost capacity of 
the ball room of the hotel is about 848, when the 
stage is used and this includes the seats in all the 
boxes and in every corner under the galleries. More 
people could not be crowded in by a Subway 
guard, even if he had to use a shoe horn. As 
about 1,000 members of the trade wish to come 
each year naturally a large number have to be 
disappointed. Even among those who are fortunate 
enough to get tickets, some have to go in the upper 
boxes and some in the corners under the gallery. 
The only way this could be remedied and good seats 
obtained for all, would be to rebuild the banquet 
hall, (which is, of course, out of the question) or 
by cutting down the attendance about one half 
(which would result in a universal protest from the 
trade). As things are, the banquet committee can 
give desirable seats to about half the guests and 
must refuse reservations to a large number of mem- 
bers whom they would like to accommodate. 

* * * 


J. Fahys Cook occupied the seat assigned to 
Henry F. Cook who could not attend; others in 
the Fahys party beside George E. Fahys were 
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G. Ernest Fahys, Jr., John Hall, Frank C. Beck- 
with and Charles F. Miller. 
*x* * * 
Max Bauman enjoyed the show from Table 1. 
* * * 
Major Generat McRae was greeted by many 
ans of his war time division. 
* * * 


yeter 


Harry McMahon, as usual, had a good time with 
two guests John E. Lane and James E, Conklin. 
x * * 


Of course Albert L. Stearns, a charter member 
of the club and his side kick Harry Ashe were 


there. 


* * * 


Frank Schaller, of Phoel & Schaller, entertained 
the Staiger crowd by tickling the ivories in Room 
428 after the show. 

* * 

In addition to P. J. Coffey, its president, the 
National Jewelers Board of Trade was also repre- 
sented by F. C. Backus, secretary. 

* ” * 

From one of the best boxes, Arthur A, Kahn 
of American Gem & Pearl Co. entertained with 
John R. Hackes and Morris B. Hanauer. 

* * * 


Ww. G. McDougall, attended the dinner and 
brought with him a fresh supply of Scotch humor- 
ous stories which he traded with his many friends. 

* * * 


Everything was in silver in keeping with 25th 
anniversary of the Club, even the boxes contain- 
ing the cigarettes were rapped in a silver covering. 

* * * 


One of the most impressive figures at the ban- 
quet was Millard F. Davis, the oldest jeweler 
in Wilmington, Delaware, who just arrived from 
Europe. 

* * * 

H. K. Sturdy Jr. we think should have remon- 
strated with Harry Booth because of his peculiar 
weakness for shaking bye-byes to his friends and 
some strangers too. 

* <a 

Sigmund Cohn headed a big party at Table 10. 
Besides Eugene and Adolph Cohn, he had Robert 
Anderson, Jacques Kreisler, Benjamin Katz and 
Benjamin Ogush at his table. 


* * * 


Hon. George S. Silzer, ex-governor of New 
Jersey, president of the Interstate Trust Co. and 
Harold C. Richard, president of The State Bank 
had a fine view of the show from Table 4. 

* * * 

Dave Belais didn’t seem to be at all conceited 
over the fact that he is now a real, full fledged “up- 
town” diamond merchant. We have a hunch now, 
that he has simply made it public recently. 

*x* * * 


Belgard and Frank when asked if the dinner 
had come up to their expectations said, ‘Quoting 
one of our neighbors, and subscribing fully to .the 
sentiment, it has, for every ‘drop’ so far has been 
excellent.”’ 

+ * + 

Isidore Lassner and Sam Bamberger were con- 
stantly seen with Ben. Cohen, and as that trium- 
virate represents the pclitics of the Jewelers 
Square Club no doubt the next slate is in course 
of prepsration. 

* * * 
: H. Abbott graced the occasion from his habitat 
in Providence, R. I. He said that he had re- 
cently returned from a western trip, and the dinner 
was a relaxation. We say that trip must have 
been akin to a typhoon from that. 

* * * 
_ Happy as usual, the happiest moment in the 
life of “Joe” Meuerer is a 24kt Club banquet 
where Joe can entertain and sing to his heart’s 
content. Among Joe’s guests was Alfred H. Dickin- 
son of T. & E. Dickinson of Buffalo. 


* * * 


Walter Eitelbach likes pearls, sells pearls and 
told us a lot of things about pearls that were in- 
structive, illuminating and appreciated, but he re- 
fers us to Julius Raunheim for our ultimate decision 
when some pearl problems are put up to him. 

* * * 


Warren Alford has been away from the jewelry 
business too long.. He asked for help to fathom 
the intricacies of the past-president’s badge he had 
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been given. The safety catch, that once he under- 
stood so well, had him “buffaloed’’ for certain. 
* * * 


Henry Korones started rather late to enter the 
dining hall, and got into a jam at the door for 
a moment, but O, Boy! when he oozed through the 
entrance and saw a short open space ahead he did 
everything but prove that large bodies move slowly. 

_ * * 

Charlie Whiting, Sturgis C. Rice and Fred Cook 
were noticed with their heads together in the hall 
consulting the seating directory in concert. More 
of that prepardedness being perfected before start- 
ing to what? Goodness knows, and we didn’t dare 
ask, 

* * * 

Charlie Kestenhuber and “The Lehrfeld Boys” 
didn’t keep the lassoo on Boesse very well this time. 
He was off the pasture several times during the 
evening, and away with other gangs, but C. R. B. 
was in with the bunch at the finish, and that’s what 
counts. 


* * * 


“Mitch”? Hamilburg checked his sample case of 
“Rings that are different’? somewhere in the west 
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and hurried to the banquet where he and his 
partner, Erwin Shaw of Hamilburg Shaw Corpora- 
tion, were among the most popular of the younger 
lights of the jewelry trade. 

* * — 

The Waterbury Clock Co. turned out its heavy 
artillery, intellectually, financially and avoirdu- 
poisedly in the persons of Irving H. Chase, George 
A. Roskan, Wm. H. B. Du Mont, Allan H. 
Daniels and Clifford H. Hall. No more broad 
minded group attended than this one. 

*x * x 


F. C. Osmers, accompanied by his son, F. C. 
Jr. occupied a place in Box 42 and enjoyed the 
dinner and evening’s entertainment. Frank Sr. 
is an ex-mayor of Haworth, N. J., but for some 
reason which he failed to explain, he did not 
wear his official badge at the dinner. 

* * * 

. L. Warner must have been teaching E. T. 
Warner and George Thornley one of their daily 
lessons by example. We heard him remark to a 
representative, “How much rebate do we get on 
that bill for the order we sent you recently with- 
out solicitation?” The older foxes are still wisest! 


* * * 


A. I. Demarest, of Gorham Co., was watched in- 
tently by the writer of this note during the enter- 
tainment after the dinner, and on one occassion it 
was distinctly noticed that his eyes glistened, and 
his smile widened, but perhaps it was because the 
curtain had just gone up for the first event of his 
evening. 

* * 7 


C. P. Ward, Yonkers, N. Y., jeweler, enjoyed 
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the evening and accepted the opportunity to renew 
friendships. He was heard to express warm com- 
ment on the dinner and we feel sure he enjoyed 
the entertainment. We saw him joining hands with 
a number of other retail jewelers in singing ‘‘Auld 
Lang Syne” as the banquet closed. 

* * * 


G. C. Lunt left the place in Greenfield in 
charge of Davis this time, and brought the younger 
generation, D. C. Lunt to New York for the af- 
fair. We say everything is coming along well 
for Rogers, Lunt & Bowden Co. 

* _ 7” 


F. A. Croselmire was present; we searched for 
him three times at his seat at his table, and saw 
the top of his head once between the torsos of 
about eight people standing around him and engag- 
ing him in animated conversation. The other two 
times his seat was vacant and he was undoubtedly 
returning the visits, which is polite. 

_ * a. 

Lee Bach and his son Allan, who headed a 
large delegation at Table 23, entertained their 
guests with a number of real snappy stories. Their 
guests included Henry C. Von Elm, of the Manu- 
facturers’ Trust Co., Charles T. Pennington of 
Black, Starr & Frost, Myron A. Finke, of Klein, 
Hinds & Finke, and Oscar Heyman. 


* * * 


The revolving colored flood lights playing upon 
2,000 yards of silver cloth produced a fairy-like 
effect never before seen in a banquet hall in the 
Metropolis, and judging from the favorable com- 
ment which was heard on all sides, the committee in 
charge of the dinner can take it for granted that 
their efforts were certainly appreciated. 

* * * 


Another absentee was Julius Kaufman who was 
listed in Box 28 which seated a large delegation 
from Gsodfriend Bros. Meyer Gocdfriend and 
Henry Goodfriend and David Livingston made 
ideal hosts for their group of guests who included 
Grover C. Trumbull, vice-president of the Guardian 
Trust Co.; Henry S. Bartow of the New York 
Trust Co., and Rudolph Epstein. 

x * * 


The folder containing the menu was a work of 
art in itself and would have been a_ suitable 
souvenir for almost any banquet. It was in silver 
finished leather, decorated with lines of gold and 
each member’s and guest’s name was printed in 
gold letters above the emblem of the Twenty-four 
Karat Club. It is not only an excellent souvenir, 
but a very convenient pocket letter case. 

* * * 

H. R. Benedict, accompanied by his understudies, 
H. G. Benedict and William Benedict, took ad- 
vantage of Tom’s absence by really enjoying the 
theatricals. Tom has been in Europe on a busi- 
ness and honeymoon trip, but is on his way back 
with his bride, and hopes to dock next Wednesday 
with the La France. Perhaps it is just as well that 
Tom missed the song, ‘‘Go Ahead Then, Get Mar- 
ried.” 

* * * 

That there is a greet deal of detail in connection 
with the staging of a banquet, attended by 850 and 
where the appointments and other details are so 
magnificent, goes without saying but it is hardly 
to be expected that the committee would see to it 
that every dainty traveling clock was wound and set 
at the proper time and that when the jewelers 
received their souvenirs of the evening, the clocks 
were ticking away and indicating the correct time. 

* _ * 


Without the Wittnaur delegation occupying an 
entire table, a banquet would be lacking in some- 
thing. This year as usual Harry Ulmer headed a 
group assisted by John Heinmuller in making 
Table 1A (sounds like a Bradstreet rating) the 
most popular and plentiful table in the hall. Their 
guests included J. S. Jones of J. E. Caldwell & 
Co., Philadelphia, Henry Menke of Lebolt & Co., 
A. S. Wright of Bailey, Banks & Biddle Co., 
Philadelphia; Charles Cummings, Black, Starr & 
Frost Co.; T. M. Nelson of Tiffney & Co., Adrian 
Lesperence of Bigelow, Kennard & Co., Boston and 
Philip H. Stevens of Hartford, Conn. 


* * * 


The souvenir of the occasion was appreciated by 
the members and guests, to a degree that exceeded 
any prvious one. A traveling clock, the movement 
for which had been supplied by The Waltham 
Watch Co., and the sterling silver ornamented case, 
of heavy weight and strong design furnished by the 
Elgin American Mfg. Co., was the exemplification 
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of beauty, intrinsic value and utility. The move- 
ment was one of the Waltham Co.’s fine jeweled 
masterpieces and the case was specially built and de- 
signed for the occasion. Many jewelers present, in 
possession of facts, stated that this remarkable 
souvenir alone would readily sell over the counter 
for far more than the cost of the banquet ticket. 
* * * 
Pittsburgh was well represented by C. Glenn Sipe, 
a “chip off the old block.” 
* * * 
Harry Limouze, smiling as usual was one of the 
happy party at Table No. 24.° 
* oa * 
Edward Lyons, of the Smith Patterson Co., was 
a guest of genial Charles T. Dougherty. 
* * * 
George Beardsley, of Kohn & Co., Newark, 
greeted his many friends at Table No. 24. 
* * 
Thomas Tierneys’ guests must have been numer- 
ous from the number of people who were inquiring 


for him. 
* . * 


“Bill’ Perry of Raymond C. Yard, Inc., re- 
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gretted that they did not have singing at the table. 
According to Charlie Sommers he made up for it 


afterwards. 
* * * 


We wonder if there was anybody at the banquet 
who did not know Charles T. Dougherty. His 
many friends almost prevented him from enjoying 


his dinner. 
* * + 


A. Patterson at Table 9 was a considerable addi- 
tion to the life of the party at that station. He 
“‘started it’? early and I. E. Boucher later joined in, 
in a somewhat larger way. 

* * * 

H. D. Leveridge had time to talk of other things 
than diamonds though when it comes to fancy cut 
brilliants, his friends are always willing to listen 
to what he has to say. 

* * ’ 

George L. Neuhoff, of the Heffern Neuhoff Co., 
St. Louis, Mo., seemed to enjoy his first attendance 
at a 24-Karat Club dinner. His many friends hope 
to see him there again. 

* * * 

E. E. Robert is “‘Little, But O My!” More than 
once we saw a crowd collected, and upon investiga- 
tion as to the cause, found E. E. being greeted by 
delegations of friends from everywhere. 

nk ou 


Ed. Sickles from Philadelphia don’t require physi- 
cal strength to make his way through a crowd. Ed. 
weaves, and ducks and turns himself to such good 
account in a tie-up, that he moves steadily ahead 
in any direction without notice, effort or any fuss 
whatsoever. 

x * * 

M. M. Miribeau stopped one of the past pres- 
jdents of the club who was wearing the badge pre- 
sented to him by the organization. This badge dis- 
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played five bars denoting meritorius service, which 
effect prompted Miribeau to ask him if he was a 
sharpshooter.” 
*x* * x 
A. Feldenheimer, and A. Jacoby were both mix- 
ing with the moving mass throughout the room 
preceeding the show, and Feldenheimer was heard 
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WILLIAM H. JOERS, BANQUET 


to say to a friend, who addressed him, “Wait a 
minute. I went to speak to that mai a_ second, 
he’s a customer.” 

x" & * 

Assisting Chairman Herbert A. Reichman on the 
banquet committee were: Edwin H. Dean, William 
H. Joers, Walter N. Kahn, Robert Loch, H. C. 
Larter, R. G. Monroe, G. H. Niemeyer, John W. 
Sherwood, Matthias Stratton and Leo Wormser. 
All worked hard and arduously to make the affair 
a success and the: congratulations they received on 
the achievement were as deserved as they were 
welcome. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week ending Jan. 22, 1927. 
The U. S. Assay Office reports: 


Gold bars exchanged fer ecld ccin.... $827,165.42 
Gold bars paid depesitors.......... £4,226.39 
SE sce se oa chuouhe Saews $881,391.81 


Of this the gold bars exchanged for gold 
coins are reported as follows. 


Date Eachanges 
Sg Ree ees TO en e eT $263,961.89 
RS Beh re Craigie ge are als wey wl eie 118,990.82 
SRE hs a Swialivn sean tankiewcaun eos 129,073.12 
ee er re ere 139,442.31 
SRR Sco Ses us SA eee es ee eowe see 149,805.95 
SRR OEPaGhowssawsesssar ane Paleip mer 25,891.33 

MURO? “SackasGee sche cue ee adaulsiws $827,165.42 








Edyth Dartmouth, who was formerly with 
the Fitzgerald Jewelry Cu., St. Joseph, Mo., 
has been added to the mechanical staff of 
J. A. Johnson, Coffeyville, Kans., where she 
will do engraving and also help out as floor 
saleslady. Mr. Johnson, who has been in 
the jewelry business for over 30 years, re- 
tired from the business for a while to hunt 
big game in Africa with his son, Martin, who 
was formerly in business with him. Martin 
has since became world famous as a big 
game hunter and a photographer of wild life. 
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JURY DISAGREES 





Benjamin Levy, Who Was Accused of Be. 
ing Implicated in New York Jewelry 
Store Robbery, May Again Face 
Trial 


The jury selected to try Benjamin Levy 
one-time hotel owner, who was accused of 
attempted robbery, failed to agree on a ver. 
dict last Wednesday after deliberating fo, 
many hours. Judge Collins dismissed the 
jury and then continued Levy in bail. It js 
understood that he will be placed on trial 
again next month. 

Levy was accused of being implicated in 
the robbery of Joseph Schwartz’s jewelry 
store, at 229 Grand St., New York, in Ay- 
gust, 1925. This was one of the stores 
robbed by the former Whittemore gang. 

Levy, it is alleged, was implicated in the 
Whittemore gang’s operations by Anthony 
Palladino, one of the members of this mob 
still awaiting sentence. He testified that 
Levy went to the Schwartz store and pawned 
his watch merely to get the “lay” of the 
place for the Whittemore gang. William 
Unkelbach, another of Whittemore’s former 
cohorts, told the jury he met Levy in the 
Hotel St. George in Brooklyn, where the 
Whittemore band frequently gathered. Mr. 
Schwartz testified at the trial, but merely 
told of the circumstances of the robbery. 

Levy took the stand in his own behalf and 
was the only witness called for the defense. 
He stated that he met Palladino in front ot 
the Schwartz store just as he (Levy) was 
coming out. He testified that in reply toa 
question, he told Palladino that he had gone 
into the store to pawn his watch for the 
purpose of raising money to buy dishes for 
his hotel in Coney Island. Levy denied any 
connection with the robbery. 

The trial lasted for almost a week and 
when it was seen that the jury could not 
reach a verdict, it was discharged. 








Providence Jewelers Take Active Part in 
Entertainment of Prince William of 
Sweden During His Visit 
in That City 


ProvipeNce, R. I., Jan 22.—Jewelers in 
this city figured very prominently in the 
reception and entertainment of Prince Will- 
iam of Sweden during his visit to this city 
yesterday. The royal visitor .was attended 
during his stay here by George F. Berk- 
ander who is one of the two citizens of 
Providence who have been honored by in- 
vestiture of the decoration of a Knight of 
Vesta, given him some months ago by King 
Gustave, father of Prince William. 

Among the members of the reception 
committee in addition to Mr. Berkander, 
were the following: Frank W. Matteson, 
Gorham Mfg. Co.; Henry D. Sharpe, 
Brown & Sharpe Mfg. Co.; Samuel M. 
Nicholson, Nicholson File Co.; Jerome M. 
Fitz Gerald, Col. Joseph Samuels, The Out- 
let Co.; William A. Viall, Brown & Sharpe 
Mfg. Co.; Emery J. San Souci, Archibald 
Silverman, Silverman  Bros.; Arthur 
Henius & Co.; Walter R. Callender, Cal- 
lender, McAuslan & Troup Co.; Axel H. 
Helander, John C. L. Shabeck, Oscar R. 
Johnson, O. R. Johnson Co:; and Eric E. 
Berkander, E. E. Berkander Co. 
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EIGHTY YEARS IN BUSINESS 





Employes of Wm. H. Enhaus & Son, New 
York, Present Head of House with 


Bronze Tablet to Commemorate Event 


A distinction enjoyed by few concerns in 
the jewelry trade is now being celebrated 
by the firm of Wm. H. Enhaus & Son, re- 
tail jewelers at 26 John St., New York. 
This house is commemorating its 80th year 
in business and to mark this unusual event, 
the employes of the firm presented William 
Albert Enhaus, grandson of the founder and 
present owner of the business, with a beauti- 
ful bronze tablet which is illustrated here- 
with. The present owner is the third gener- 
ation of the family to enter the firm which 
is not only widely known in the trade but 
is well known among the public. 

The founder of this business, John W. 

















BRONZE TABLET PRESENTED TO WILLIAM A. 
ENHAUS BY EMPLOYES 


Enhaus was a native of Germany, coming 
from Badbergen, where he was known as a 
watchmaker and gold and silversmith. He 
came to this country on the old Constitution 
arriving here on Sept. 1, 1837. It took the 
boat 60 days to make the journey and 
records in possession of Mr. Enhaus’ grand- 
son indicate that the Constitution was not 
an exceptionally staunch ocean-going boat. 
When it was out only a few days, the cap- 
tain of the boat was compelled to return to 
port for repairs. A letter, still in the pos- 
session of Mr. Enhaus which was carried 
by his grandfather at the time he made the 
trip, requested that the bearer of this com- 
munication be shown every consideration 
possible if anything happened to the boat 
and he landed in some foreign port. This 
letter was written by the steamship com- 
pany. 

When Mr. Enhaus first landed in the 
United States, he peddled clocks and later 
worked for the old firm of Benedict Bros., 
then located on Wall St. He had another 
position but started in business for himself 
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in 1847 at 56 Chatham Square, where he 
maintained a small shop in which he did 
watch repairing. Later he moved further 
downtown locating in an office on one of the 
upper floors in the building at 64 Nassau St. 
He continued in business until his death, 
March 10, 1872 and after that it was car- 
ried on by his son, William H. Enhaus, 
who gained all his knowledge of the busi- 
ness from his father. 

In 1878, the business was moved to the 
old Post Office which was then located at 
Liberty and Nassau Sts., where the Mutual 
Life Insurance building now stands. When 
the old Post Office was sold to the insur- 
ance concern in 1880, Mr. Enhaus was com- 
pelled to again move his business to another 
store on Liberty St., where he remained 
until the Bryant building was completed at 
43 Nassau St. He remained in that location 
for sometime and then went to 22 Maiden 
Lane, where he remained until 1904. In 
that year, he moved his business to 31 John 
St., and then admitted his son, William 
Albert Enhaus into the firm. With the 
admitting of his son into the firm the busi- 
ness became known as Wm. H. Enhaus & 
Son and is still conducted under this style. 
They remained at the 31 John St., address 
for 15 years and in 1920, moved to the 
present quarters at 26 John St. 

William H. Enhaus, son of the founder 
and father of the present head of ‘the con- 
cern, died on Jan. 7, 1918. Since then the 
son has continued the business alone. 

The tablet illustrated herewith was pres- 
ented to Mr. Enhaus on Monday by. Morris 
Zwillinger, manager of the store, on behalf 
of the employes. This tablet was made by 
the J. F. Newman Co. 











Head of Philadelphia Detective Agency 
Charged With Larceny by Local 
Jeweler 


PHILADELPHIA, Pa., Jan. 24.—The head of 
a private detective agency here, which spe- 
cialized in protecting mercantile establish- 
ments from being burgarlized, was arrested 
on a warrant sworn out by Jack Landau, 
wholesale jeweler at 5th and Chestnut Sts., 
which charges him with larcency by bailee. 
Landau accuses the detective of having ob- 
tained jewelry valued at $1,400, which he 
avers, the detective promised to sell for him. 
The warrant charges that the accused has 
not returned to Landau either the goods or 
money although he promised to do so several 
times. 

This man and his agency are also under 
investigation by the district attorney’s office 
and Director of Public Safety Elliot, as the 
result of an affidavit made to the police by 
Benjamin H. Zimmerman, a former manager 
of the agency. The affidavit, which was 
turned over to the Better Business Bureau 
by Director Elliot, charges that he had re- 
ceived approximately $100,000 in one year 
by guaranteeing protection to business houses 
from burglars. 

Several jewelry firms, mostly retailers, 
were on his lists, each one receiving in re- 
turn for his fee a metal plate to be placed 
prominently on the store front announcing 
the place was protected by the detective 
agency. The agency also agreed, it is 
charged, to send one of his operatives to the 
customer’s place of business in the event of 
a ‘robbery and assist in tracing the robbers. 
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Zimmerman asserts in his affidavit that al- 
though the agency received an average of six 
calls a day from merchants who had paid 
the fee and wanted operatives, none ever was 
sent. 








Providence Police Arrest Man on Charge 
of Receiving Silverware Which Had 
Been Stolen from Plant of 
Gorham Mfg. Co. 


Provipence, R. I., Jan. 22—The system- 
atic hunt for an escaped prisoner from the 
Rhode Island State -Prison at Howard, 
proved a boomerang for Carmine Russo, a 
jeweler, 45 years of age, of 223 Carpenter, 
St., who was unexpectedly found in a shack 
on Bowen St., the other night while the 
police had a drag net operating for the 
fugitive prisoner. Russo received a special 
arraignment before Judge Howard B. Gor- 
ham in Sixth District Court, following his 
arrest, on a charge of receiving silverware 
valued at nearly $100, which had been stolen 
from the plant of the Gorham Mfg. Co. at 
Elmwood. He was also charged with oper- 
ating a foundry without having secured a 
license. A plea of not guilty was entered 
in both cases and Russo was held for trial 
under $500 bonds in each case until 
Jan. 28. 

The arrest of Russo was a “break” for 
the police, who had no suspicion that he was 
in the neighborhood. Chief Inspector 
Robert M. Connors with Inspectors Coffey, 
Godfrey, McShane and Lieut. John Murphy, 
were hunting through the section for the 
fugitive from the prison when they came 
upon the shack on Bowen St. Hearing the 
hum of a motor the police suspected that 
the “Gorilla” as the fugitive was known, 
might be in the building. They charged 
the doors and found Russo in act of melting 
silverware into ingots. A quantity of silver 
spoon blanks valued at $44.80 together with 
64 ounces of cast silver were found in the 
shop, and a considerable amount of scraps 
of silver metal. 

When questioned by the police, Russo 
declared that the silver had been “brought” 
to him by an unknown man that he had 
agreed to melt it for him at 10 cents an 
ounce and the “unknown” was to call later 
for a settlement. The metal was taken to 
police headquarters, where with the aid of 
Bernard M. Goldowsky of the Jewelers’ 
Protective Association, and representatives 
of the Gorham Mfg. Co., it was identified 
as part of stolen wares that had been re- 
ported as missing from the Elmwood plant. 
According to information given by officials 
of the Gorham Co., thefts amounting to 
hundreds of dollars have been discovered 
recently, the disappearance of which covers 
a short period, and the police believe that 
with the arrest of Russo they have un- 
covered a systematic steal, and are making 
investigations with hopes of arresting the 
members of the gang. Russo gave “jewelry 
worker,” as his occupation, although it was 
said that he has never been employed at 
the Gorham plant. 








Mrs. Clara B. Ball, who had been the 
San Antonio, Tex., correspondent of THE 
JewELers’ CrrcuLtar for several years, 
passed away recently, after an illness of 
about’ six months. 
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DEATH OF LEE KOHNS 


Former Head of Crockery Board of Trade 
Passes Away at His Home in 
New York 


Lee Kohns, well known in the jewelry 
trade through his former connection with 
L. Straus &-Sons, prominent cut glass and 
china concern and as former head of the 
Crockery Board of Trade, died on Tuesday, 
Jan. 18, at his home, 38 E. 52nd St., New 
York. The funeral services were held at 
his late residence last Friday morning with 
Bishop Thomas F. Gailor of Tennessee of- 
ficiating. At the grave in the cemetery of 
Temple Beth-El in Cypress Hills, Brooklyn, 
prayers were said by the Rev. Dr. Samuel 
Schulman, rabbi of the Congregation. Mr. 
Kohns retired from business several years 
ago and since that time had devoted himself 
to educational and charitable work. 

Mr. Kohns was born in Columbus, Ga., 
Sept. 1, 1864, the son of Lazarus and Her- 
mine (Straus) Kohns. He was educated at 
the Dona! Institute, Grammar School No. 
35, New York, and the College of the City 
of New York, from which he was graduated 
in 1884. Shortly after his graduation he 
was made the permanent president of his 
class, and since then had presided at the 
annual dinners and reunions. 


Mr. Kohns entered business in 1884 with 
his father and grandfather in L. Straus & 
Sons, manufacturers and importers of china 
and glassware. He was admitted to the firm 
in 1892 and when he retired he had been 
managing partner for 15 years. He was for 
years vice-president of Abraham & Straus, 
from which post he retired in 1925. 

He was a director of the American Ex- 
change Irving Trust Co., a trustee of the 
United Hospital Fund and of the Hospital 
Saturday and Sunday Association; vice- 
president of the Educational Alliance, a 
member of Phi Beta Kappa and a trustee 
of the Andrew Freedman Home. Mr. Kohns 
retired from the presidency of the New York 
Board of Trade and Transportation in 1924 
after having served seven years. He also 
had been president of the Association of 
Alumni, Coilege of the City of New York. 

Mr. Kohns was a member of the Man- 


hattan, National Democratic, National Arts, 





Hardware, Manhasset Bay, Sound View, 
Lotos and Bankers Clubs. 
His widow, Mrs. Clare E. Kohns, a 


daughter, Irene Dorothy Kohns, and two 
sons, Robert Lee and Paul L. Kohns, sur- 
vive the deceased. 








Death of E. C. Wettengel 


CINCINNATI, O., Jan. 22.—Edward C. 
Wettengel, 62, founder of The Gem novelty 
shop now located on the ground floor of 
the Glenn building, 5th and Race Sts., died 
at his home 209 Hosea Ave., Clifton, Mon- 
day. 

Mr. Wettengel founded the gift shop at 
613 Race St. in 1898 and since that time 
it has developed into a large business or- 
ganization. The decedent retired from ac- 
tive business in 1919 and for six year he 
devoted all of his time to travel and to his 
philanthropic enterprises. He was an ardent 
supporter of many charitable institutions 
and was a director of the Cincinnati alten- 
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heim in addition to being vice-president of 
the Bodman Widows’ Home. 

Mr. Wettengel was widely known in 
jewelry circles as he sold novelty jewelry 
of all kinds in The Gem. He was a di- 
rector Western Bank and Trust Co., the 
Ohio Traction Co. and the Cincinnati Car 
Co. His name was enrolled on the roster 
of the Maketewah Country Club and the 
Queen City Club. Fraternally he was a blue 
lodge Mason, and had taken both the Scot- 
tish and York rite work following which he 
became a Shriner. 

Funeral services were held at the residence 
in Clifton Thursday. 

Mrs. Wettengel and one son, Karl, survive. 








DEATH OF JAMES E. BLAKE 





Pioneer in Silver Manufacturing Industry 
and Manufacturing Jeweler Passes on 
at Sturdy Memorial Hospital in 
Attleboro, Mass. 


ATTLEBORO, Mass., Jan. 22.—James E. 
Blake, one of the pioneers in the silver manu- 
facturing industry and prominent as a manu- 
facturing jeweler of this city for many 
years, died at the Sturdy Memorial Hospital, 
here, tonight, after several months’ illness. 
Funeral services will be held at his home on 
S. Main ‘St., Tuesday afternoon. 

He was born in Chicopee Falls, Mass., in 
1851, and after receiving his preliminary 
education in the public schools of his native 
place attended Wesleyan Academy in Wil- 
braham. On graduating from the Academy 
he accepted a clerkship in a hardware store 
in Springfield, but after a short time ac- 
cepted a position with the sales forces of a 
Springfield paper concern. He remained in 
the capacity of a salesman until i880. 

In 1879 he married a daughter of B. H. 
Sturdy, manufacturing jeweler of this city, 
by whom he was given a position with the 
Sturdy Jewelry Co. as a salesman. The fol- 
lowing year he was admitted to the firm, 
together with Edward F. Claflin, who had 
been a foreman of the concern for several 
years, and shortly afterwards the business 
was incorporated as Blake & Claflin. A few 
years later Mr. Blake retired from the con- 
cern. 

Mr. Blake, in 1896, founded the James E. 
Blake Co., for the manufacture of silver 
trinkets, and in 1913 the business was in- 
corporated, Mr. Blake at that time retiring 
from active participation in its affairs. He 
was identified with numercus realty develop- 
ment projects in this city, and under his 
direction a large number of important build- 
ings along S. Main St. were erected. 

He is survived by his widow and one son, 
Harold Sturdy Blake. 








Death of Jules Cahn 


Datias, Tex., Jan. 19—Jules Cahn, 50 
years of age, 3208 Colonial Ave., a resident 
of Dallas for 40 years, who was in the 
jewelry business for 20 years, died at St. 
Paul’s Sanitarium, at 8:30 o’clock Thurs- 
day morning, Jan. 13. 

He was born at Galveston, Feb. 20, 1876, 
and was a member of Metropolitan Lodge, 
No. 1182, A. F. & A. M., The Spanish- 
American War Veterans, the Veterans of 
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Foreign Wars and of Temple Emanu-E}, 

Surviving are his widow, Mrs. Rose 
Cahn, two sons, David and Robert Cahn, 
hoth of Dallas; two brothers, Dave Cahn of 
Houston and Morris Cahn of Chicago; two 
sisters, Mrs, Estelle Kaufman of New York 
and Mrs. Hettie Goldsmith of Cleve. 
land, O. 








Creditors of Kaplan Jewelry Co., Trenton, 
N. J., Told That Offer of Full Pay- 
ment Will Be Made 


Creditors of the Kaplan Jewelry Co, 
¢ ’ 
Trenton, N. J., which concern was petitioned 
into bankruptcy several weeks ago, held a 
meeting last Friday at the Hotel Astor, 
New York. The’ meeting was called by the 
attorney for the Kapian concern, who sub- 
mitted figures showing th concern’s financial] 
condition and then told creditors that it was 
his client’s intention to offer a 100 ver cent, 
settlement over a period of time. 

The figures given out at the meeting indi- 
cate that the concern owes $418,273. The 
assets consist of accounts receivable $520,160, 
divided into the following classes: “A,” 
$201,243, more than 30 days old and consid- 
ered good; “B,” $35,699, 60 days old and 
considered fair; “C,”’ $288,370, more than 60 
days old and considered doubtful, and “D,” 
$5,102, considered bad. Theré is also mer- 
chandise consisting of jewelry amounting to 
$79,030 at cost; clothing, $40,176, at cost; 
and in addition there was $43,000 worth of 
jewelry pledged with the bank for a loan of 
$10,000. It is also claimed that the outstand- 
ing accounts have been pledged with a finance 
company upon which there is $50,000 due. It 
is understood that arrangements are being 
made to have one of the local banks take 
over the claim so that the interest and service 
charges will be lessened. 

After a great deal of discussion the fol- 
lowing committee was appointed to devise 
ways and means of working out the best 
adjustment possible for creditors: Mr. Roth- 
stein, of Rothstein & Nelson, clothiers ; Sam- 
uel Wieder, American Clothing Credit Ex- 
change; Joseph H. Frier, Goldman & Frier ; 
William Jasie, Jasie & Solomon; Edward B. 
Levy, representing dress goods interests; 
L. D. Pierce, representing the Mechanics 
Bank of Trenton, and Jesse Adler, of Adler 
& Heine. Gustav Rosen, of Sternberg & 
Rosen, has been appointed chairman ex- 
officio of this committee. As soon as the 
accountant completes his report another 
meeting will be called. 








ROBBED OF VALUABLE GEMS 





Jewelry Salesman Kidnapped on Street in 
Kansas City 


Kansas City, Mo., Jan. 21.—According to 
an Associated Press report, E. K. Harris, 
who said he was a jewelry salesman of St. 
Louis, was kidnapped and robbed of dia- 
monds worth $50,000 at a downtown corner 
shortly after noon today. 

The bandits’ car drew alongside Harris at 
the curb and he was forced into the car as 
he was covered with a gun. He was re- 
leased several blocks away after the bandits 
had taken the jewels, which he carried in a 
small bag and in his pockets. 
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Pendants in the Past 





(Translated Expressly for THE Jewerers’ Crrcuiar) 




















N interesting discourse on pendants is 
A given by P. Rouaix in his “Dictionaire 
de Arts Décoratifs.” He says: 

“Prehistoric art offers a number of pen- 
dants: these are sometimes disks with open 
centers in which are smaller disks swinging 
within and attached to and suspended from 
the disk common to both. Of such is the 
pendeloque of the treasure of Vaudevanges 
in the St. Germain Museum. Sometimes they 
are bronze plaques coarsely punctured with 
circular holes something like rings. We also 
come across little figures of reindeer with a 
ring in their backs, where they become the 
finial ring of a small chain. Metal girdles 
with numerous pendeloques occur with equal 
frequency in prehistoric art. In the civic sa- 





Fic. 1—17TH CENTURY JEWEL 


loon of the Museum of Egyptian Antiquities 
of the Louvre are curious ear pendants. 
Egyptian necklaces are furnished with pen- 
dants which repeat the same decorative mo- 
tifs and on which are sometimes strung a 
succession of little figurines representing the 
most diverse objects. The kings of Assyria 
also wore pendants, as can be seen in the 
bas-reliefs of Assyrian antiquities. The an- 
cient Greco-Latins were acquainted with ear 
pendants and necklace pendants. The crota- 
lia were ear buckles with pendeloques in 
twos and threes which, by their motion, pro- 
duced a tinkling sound, to which they owe 
their name of castanettes (crotalia in Latin). 
Pliny, the Elder, in this context, was indig- 
nant that the glitter of jewels did not suffice, 
they had still further to make a noise. The 
round pearl pendant was called ‘water drop’ 
or stalagmium. The elenchi were pendants 
of pear shape. Necklaces were decorated 
with crescents or metal drops or precious 
stones. This kind of decoration composed 
part of the Etruscan jewelry. They were 
placed even on the hair chains. 

“The neck pendant, origin of the medal- 
lion, existed among the Romans. Children 
wore them suspended from a necklace, a flat- 
tened sphere called bulla. These jewels, more 
or less rich according to the child’s position, 
affected, according to what may be judged, 


rather considerable proportions, probably 7 
or 8 centimeters diameter. The Roman ladies 
place a smaller bulla on their necklaces, the 
bullula, which approaches the present medal- 
lion and ornamented with filigrains of gold 
twisted threads and interweaving precious 
stones. 

“In the Middle Ages crosses, termed pen- 
dants, were suspended from a necklace, fall- 
ing on to the breast. Frequently, the fermail 
(ancient fastening for the mantle) was, it- 





Fic. 2—PENDANT, LOUIS XIV STYLE, WITH 
BUOLETTE 


self, decorated with pendants, and one reads 
in inventories mention of ‘fermail a pent-d- 
col’ (fastening for the collar). Most often 
the subjects were of a religious character, 
the neck pendant having, like the bulla with 
the Romans, the function of averting witch- 
craft, sickness and bad accidents. The ma- 
terial, also, not chosen indifferently, of such 
and such substance, as such and such prec- 
ious stone. Certain pent-d-cols were destined 
to contain relics. One reads in an inventory 
of the 14th century: ‘Reliquary of jasper in 
pent-a-col fashion.’ Enamel work, carving, 
jewel work, enter into the manufacture of 
these neck pendants. 

“Religious subjects appear to have con- 
tinued to rule during the early 16th century. 
Among the materials were rock-crystal, 
hardwoods, most frequently. The forms are 
quite various. Alongside of the religious 


Sif 


subjects, toward the end of the 16th century, 
one sees the appearance of profane subjects: 
a gold enameled pendant of which the prin- 
cipal subject represents a cavalier in hunting 
costume with a lady riding on the croup. 


\ ° 
\ 





Fic. 3—PENDANT BY HANS COLLAERT, ABOUT 
1580 

Pearls are suspended below the principal 

subject, in this way two tiny chains may 

support them. The ‘boites a porter au col’ 

(lockets) often enclosed medallions, enam- 

eled portraits. Pear-shaped pearls naturally 





JEWELRY MOTIFS AT THE END OF THE 16TH 
CENTURY 


pointed to formation of pendants, either sep- 
arate or hanging below jewels, pendants, etc. 

“The 17th century, early, did not make 
any noticeable change in the form and style 
of these jewels. However, the carving and 
enamel work disappeared little by little, to 
give place to the mounted gem (joaillerie). 

(Continued on page 87) 
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Archibald Silverman, of Silverman Bros., 
was a business visitor in New York city last 
week. 

Clarence M. Dunbar, of the Cook-Dunbar- 
Smith Co., was on an extended southern trip 
the past week. 

Mr, and Mrs. Arthur Henius, who recent- 
ly left for California, are now at Coronado 
Beach for a stay. 

Mr. and Mrs. Ralph G. Ostby have re- 
turned from a several days’ stay in New 
York and vicinity. 

Mr. and Mrs. Richard W. Blanding were 
in New York the past week, registered at 
the Hotel Chatham. 

Douglas Young, of Young Bros., was in 
New York and vicinity the past week in the 
interests of that concern. 

A mortgage for $4,000 against property 
of Frank E. Farnham has been discharged 
by Henry L. Aldrich et al. 

Mr. and Mrs. Henry G. Thresher left last 
Monday for Florida, where they will stay 
the remainder of the Winter. 

Samuel H. Workman has been appointed 
a member of the speakers’ committee for 
the Jewish Community Centre. 

Among the guests registered at the Hotel 
Chatham in New York city the past week 
were Mr. and Mrs. Ralph S. Hamilton, of 
this city. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
was in northeastern Massachusetts the past 
week on revisional work. 

Frank Kelley, traveling representative of 
the Manufacturing Jewelers’ Board of 
Trade, was in New York and vicinity the 
past week for the board. 

William Aronovitz, a manufacturing 
jeweler of this city, has been granted a 
marriage license by the City Registrar. 
The bride-to-be is Blanche Abrams. 

William A. Viall, vice-president of the 
Brown & Sharpe Mfg. Co., and director of 
the Gorham Mfg. Co., has been elected a 
director of the Blackstone Canal National 
Bank. 

Mortgages for $4,000 and $1,500, respec- 
tively, against property of William F. 
Quarters et ux, have been discharged by the 
Hamilton Co. 

A handsome bronze tablet to the memory 
of Samuel Pomeroy Colt hung in the lobby 
of the Industrial Trust Co. building last 
Monday was designed and made at the Gor- 
ham Mfg. Co. 

The Rabinowitz Mfg. Co., 137 Chestnut 

_St., manufacturers of jewelers’ specialties, 
is owned and conducted by Jacob S. Rabino- 
witz, according to his statement filed at the 
City Clerk’s office. 

The annual corporation meeting of the 
Manufacturing Jewelers’ Board of Trade 
will be held Friday afternoon, Jan. 28, at 
4 o'clock, at the office of the Board, Turks 
Head building, this city. 

Charles F. Irons, Arthur O. Ostby, 
Charles C. Darling and Samuel J. Greene 
were elected. trustees of the Citizens’ Safe 


Deposit Co..at the annual meeting of the, 


stockholders on Thursday. 
Edgar W. Martin and E. Cornell Martin, 
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of the Martin-Copeland Co., are on their 
way to the Hawaiian Islands, after a short 
stay at Corobano Beach, Cal. They are 
accompanied by Mrs. E. C. Martin. 

G. Fred Perry, formerly of the manufac- 
turing jewelry concern of Ford-Perry Co., 
of this city, has become associated with the 
Leach & Miller Co., Attleboro, and will 
become manager of the concern’s sales de- 
partment. 

William P. Chapin, Jr., William C. Dart, 
Walter A. Griffith, Alfred K. Potter, Archi- 
bald Silverman, Joseph Samuels and Herbert 
J. Wells were among the directors of the 
Morris Plan Co. of Rhode Island at the an- 
nual meeting of the stockholders on Friday. 

Among the directors elected at the anntial 
stockholders’ meeting of the Industrial Trust 
Co. last Tuesday were the following: 
Everett I. Rogers, Erling G. Ostby, Samuel 
M. Nicholson, R. Livingston Beeckman, 
Walter S. Ballou, John S. Holbrook, Paul 
C. Nicholson and Joseph Samuels. 


At the annual meeting of the stockholders 
of the Union Trust Co. on Tuesday, among 
the directors elected were the following: 
George F. Berkander, C. Joseph Fox, Sam- 
uel M. Nicholson, Albert A. Remington, 
Charles A. Russell, Joseph Samuels, Emery 
J. San Souci and William G. Thurber. 

E. M. Hayden, of the Stanley Chemical 
Co., East Berlin, Conn., gave an interesting 
address on “Lacquers” at the regular meet- 
ing of the American Electro-Platers’ So- 
ciety, Providence-Attleboro Branch, at the 
association’s room, Engineers’ Hall, 44 
Washington St., this city, last Thursday 
evening. 

The stock, both finished and unfinished, 
and all the tools, machinery and equipment 
of the R. L. Moorehead Co., 92 Westfield 
St., this city, have been bought by the Gert- 
sacov Jewelry Co. The R. L. Moorehead 
Co. will liquidate its business and discon- 
tinue because of the recent death of Mr. 
Moorehead. 

The W. & H. Jewelry Co. has been in- 
corporated under the laws of Rhode Island, 
to conduct a manufacturing jewelry business 
in Providence, with a capital stock consist- 
ing of 500 shares of common, no par value. 
The incorporators are Maurice Robinson, 
Charles M. Robinson and David C. Adel- 
man, all of Providence. 

L. Earle Rowe, director of the Rhode 
Island School of Design, is making an ex- 
tended trip through the middle west to lec- 
ture at the Institute of Art at Minneapolis, 
and to serve on a committee of judges for 
the annual exhibition at Chicago. He will 
also lecture at the Institute of Chicago be- 
fore his return to Providence. 

At the 4lst annual session of Palestine 
Temple, Ancient Arabic Order of Nobles of 
the Mystic Shrine, held at Rhodes-on-the- 
Pawtuxet last Monday evening, Adelbert E. 
Place (O. E. Place & Sons Co.) was elect- 
ed second ceremonial master; Robert I. Dur- 
fee (Gorham Mfg. Co.), chief director, and 
Norris G. Abbott (Rhode Island Tool Co.), 
a representative to the Imperial Council. 

At the first annual meeting of the Provi- 
dence Community Fund, Inc., held Friday 
at the Turks Head Club, Henry D. Sharp, 
of the Brown & Sharpe Mfg. Co., was re- 
elected president and Erling C. Ostby and 
‘Samuel M. Nicholson, vice-presidents. 
Among the directors are: Arthur L. AI- 
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dred, Edmond C.: Mayo, Mrs. Alfred K. 
Potter, Joseph Samuels and Archibald Sjj. 
verman. 

The following is the list of oficers who 
have been elected by the Gorham Savings. 
Bank and duly qualified : President, 
Thomas J. Docker; vice-president, Henry 
V. Gardiner; treasurer and clerk, David 
Berquist ; trustees, Thomas J. Docker, Henry 
V. Gardiner, Christopher Webster, Elisha. 
W. Crocker, Alfred K. Potter, David Ber- 
quist, Richard E. Peters, Chester C. Greene, 
William H. Grout and Robert J. Hill. 

State police, Thursday afternoon, con- 
voyed truckloads of jewelry and other arti-. 
cles of Van Allen & Co., Inc., 42 Weybos- 
set St., this city, to the Washington Trust 
building, Westerly, R. I., where the concern: 
intends to establish its headquarters. For: 
several weeks the concern, which was re- 
cently incorporated under the laws of Rhode: 
Island, has maintained an office in Westerly 
and now intends to operate its business from 
there. 

Jules P. Goldstein, general chairman of 
the campaign for the Jewish Community 
Centre, has announced that the stage is all’ 
set, after weeks of preparation, for an in- 
tensive membership drive for 1,000 new 
members in this city. Among the team lead- 
ers and workers are the following: Alfred’ 
Spear, Joseph Finberg, Bernard M. Goldow- 
sky, Charles Silverman, Samuel Steiner, 
Charles Brier, Daniel Donig, Israel Kaplin 
and Theodore Markoff. 

T. Dawson Brown, with the Wolcott Mfg. 
Co., was elected president of the Greater 
Providence Council, Boy Scouts of America, 
last Thursday evening at the annual meet- 
ing held at the Providence Art Club. Among 
the members of the General Council were 
elected the following: Howard F. Barker, 
Manton N. Coombs, H. Anthony Dyer, Mar- 
tin S. Fanning, Harvey J. Flint, N. Darrell 
Harvey, Arthur Henius, Walter Hidden, 
Frank W. Matteson, Samuel M. Nicholson, 
Joseph Samuel, Leon Samuels, Emery J. 
San Souci, Henry D. Sharpe and. A. T. 
Wall. 

The annual meeting of the Brown & 
Sharpe Mutual Relief Association was held 
last Tuesday in the employment office of the 
Brown & Sharpe Mfg. Co., at which the 
following officers were elected for 1927: 
President, David Arnott; vice-president, J. 
W. Chappell; treasurer, Sherman B. Moun- 
ton; assistant treasurer, Charles H. Diggle; 
secretary, John Harrop. The association, 
which has completed its 40th year, is con- 
ducted by employes of the Brown & Sharpe 
Mfg. Co., who have built up sick and deatlr 
benefit funds from which has been paid out” 
$326,023.97, of which $21,947 was paid dur- 
ing 1926. Organized in 1886, the associa- 
tion has grown rapidly and is becoming 
stronger and better each year. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: Mr. Herz and Miss 
Hill, of Mandel Bros., Inc., Chicago; Mr. 
Weinreich, of the Weinreich Bros.’ Co., 
New York city; Ed Heim;.of R. H. Bend- 
heim & Co., New York city; Mr. Birnbaum, 
of Birnbaum & Kasper, San Francisco, Cal., 
Mr. Morey, of Broadway ‘Department Stores, 
Los Angeles, Cal.; I. P. Glantz, of W. T. 
Grant & Co., New York city; Sot Cerf, of 
the Sol Cerf Co., Pittsburgh, Pa.; Mr. Fos- 
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ter, of Samstag & Hilder Bros., New York 
city; Miss Johnston and Mr. Howes, of 
Abraham & Straus, Brooklyn, N. Y.; C. E. 
Griffen, of Marshall Field & Co. (whole- 
sale), Chicago; H. Silverman, of the Atlas 
Jewelry Co., Pittsburgh, Pa. ; Misses Bag- 
jey and Donaldson, of Marshall Field & Co., 
Chicago. 

_P. Benjamin, vice-president of the Rex 
Mfg. Co., has left on an extended business 
trip of six weeks through the middlewest. 

Mr. and Mrs. J. J. White, of the J. J. 
White Co., have left Providence on an eight 
months’ pleasure trip to California. They 
plan to stop off in New York and Chicago 
for a few days and then go on to Los 
Angeles, and they will make short trips 
from there. 

On Friday evening, Jan. 14, a farewell 
surprise party was given Colin D. Barrett, 
formerly of the Gorham Mfg. Co.’s design- 
ing staff, at his residence, 18 Glenn Ave., 
Edgewood, R. I., by his former shopmates. 
Mr. Barrett has accepted the position of art 
director of the Scovill Mfg. Co., Water- 
bury, Conn., which position he will assume 
next month. During the evening a beautiful 
studio clock was presented to Mr. Barrett 
by his fellow designers and sculptors. The 
presentation was made by Hugo O. E. Carl- 
borg. Mrs. Barrett was remembered with 
a handsome bouquet of roses. Mr. Barrett 
has been instructor of silverware design for 
the past five years at the Rhode Island 
School of Design. Refreshments were served 
during the evening. Those present were 
Norman Marble, Angelo Del Sesto, Robert 
J. Hill, Verne Calkins, Arthur Poscucci, 
Fred Whitaker, Harold V. Shaw, Hugo O. 
E. Carlborg, P. Bernard Johnson, Edward 
McAlice, Erik Magnussen, Aristide Cian- 
forani, Herbert Ward, Gaston Lenoir, Jack 
Garrity, Thomas E. Swain, Ira Williams, 
A. H. Staf, W. J. Glover, A. Wainwright, 
J. H. Ring, William T. Brown, Lucien 
Sermon, Lucio Pastore, D. U. Mackenzie. 











Ralph Rhodes, of New York, has taken a 
position with the T. G. Frothingham Co. 

Mr. and Mrs. Orin Clifford left last week 
for the south, where they will spend several 
weeks, 

James P. Black, the jewelry wholesaler, 
has returned from a two weeks’ trip to 
Canada. 

The Evans Case Co. is working an over- 
time schedule in several of its departments 
because of increasing demands. 

At the meeting of the Girls’ Friendly So- 
ciety last Wednesday evening in the Grave 
parish house, Andrew Flagg gave a talk on 
the subject, “History of Costume.” 

Louis E. Morse, Louis E. Morse, Jr., Cur- 
tis Carpenter and John E. Tweedy attended 
the Winter hunt of the New England Fox 
Hunters’ Association the past week at Ware- 
ham, 

The Mandalian Mfg. Co. has been in- 
creasing the facilities and force of employes 
for the production of fish-scale meshbags, 
especially in colors, at its plant in the Manu- 
facturers’ building. 
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The campaign committee to raise funds 
for the proposed new Masonic Temple has 
organized under the leadership of J. Frank 
Mason. Seven teams are being formed, 
each with a master, among whom are Wil- 
liam H. Heckman, David Sinclair, Ira L. 
Robinson, Frederick E. Sturdy, Jr., and 
Denald A. Barrows. On the memorial com- 
mittee are John L. Thompson, George W. 
Cheever, Donald LeStage and Harry E. 
Hull, 








~~ 
a) 


La a 9 vo . 
al SS 23S] SB a 
. chy Sy ' 
oe cayeieme  Sha 
( = BAe Pe Ld 
PE Name mc Higy = ths ' 


inp = 
aes | 





Samuel M. Stone has been named by Gov. 
Alvan T. Fuller a member of the Board 
of Trustees of the State Hospital for the 
Insane at Taunton. 

Harold E. Sweet, who was this city’s first 
mayor, attended the meeting of the Massa- 
chusetts Mayors’ Club at Young’s Hotel, 
Boston, last Saturday afternoon. 

The Attleboros were well represented at 
the luncheon-meeting of the New England 
Manufacturing Jewelers’ & Silversmiths’ As- 
sociation at the Biltmore Hotel, Providence, 
last Thursday. The next luncheon will be 
in Attleboro, Feb. 3. 

The Factory-Office bowlers took two 
strings from the Stamp and Press Division 
in the first tournament of the L. G. Balfour 
Co. on the Elite alleys last Wednesday eve- 
ning. Joe Brooks, of the winners, was high 
man, with a three-string total of 319. 

Frank Grant, for 29 years an employe of 
J. F. Sturdy’s Sons, has resigned and will 
operate the O. T. Fuller Co., an old-estab- 
lished brushmaking plant at Attleboro Falls. 
Its owner, Mr. Fuller, died several weeks 
ago, and Mr. Grant has purchased his in- 
terests. 

The annual meeting of the stockholders of 
the Attleborough Savings and Loan Asso- 
ciation was held last Monday evening, when 
among the directors elected were Raymond 
M. Horton, H. P. Kent, William L. King, 
Joseph Finberg, Harvey E. Clap and Aldro 
A. French. 

The Toolmakers bowling team won three 
straight from the Die Cutters, and the Press 
Hands took two from the Stampers in the 
Robbins Co. League games on the Elite 
alleys, Friday evening. G. Nelson, of the 
Toolmakers, with a total of 295 and a single 
of 111, was the high man. 

The Massachusetts Department of Labor 
and Industry has announced that the mini- 
mum wage rates for women employed in 
this State are now effective. These are $14.4 
per week for women of 20 years or more 
who have had six months’ experience. A 
minimum of $12 a week applies to all 
others. 

The annual meeting and reports of of- 
ficers of the Relief Association of the D. E. 
Makepeace Co. was held last Monday after- 
noon at the factory. A very good year was 
reported, with a good financial balance on 
hand. The officers for the ensuing year 
were elected, as follows: President, Wil- 
liam Carnes, Jr.; vice-president, William 
Brown; secretary and treasurer, Kenneth 
Wilkinson; directors, E. Frank Macdonald, 
Adrian Howes, Charles Douglas, Marshall 
Spriggs and Herbert Whittemore. 
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The year of 1926 was a successful one 
with the R. F. Simmons Co., and in con- 
formity with its policy of a number of years 
the company, to show its appreciation of the 
faithfulness of its employes, has been dis- 
tributing bonus checks, the amount depend- 
ing on the length of service at the factory. 
These bonus checks were distributed the 
past week, and while no statement is made 
by the management as to the size of them, 
it is understood that they were in the main 
practically as large as those of preceding 
years. 


— 


Plainville, Mass. 


William Ayer has been installed as master 
of Plainville Grange, Patrons of Husbandry. 
John W. Dodge is overseer and Percy 
Rhodes steward. 

The Whiting & Davis Relief Association 
held its annual meeting on Monday evening 
and elected the following officers: Presi- 
dent, George Hayes; vice-president, Eugene 
Manchester ; secretary and treasurer, Danief 
Crotty. The report of the treasurer showed 
that during the past year the total receipts. 
had been $2,220.50 and the expenditures, 
$1,814.39. The balance in the treasury at 
the end of the year amounted to $4,291.38. 
During the past year a total of $1,566.14 
was paid out in sick benefits. After the 
business meeting, a gocial and dance was en- 
joyed. 

















Canada Notes 


A. C. Skinner, Ltd., jewelers, have regis- 
tered at Sherbrooke. 

S. Samuels, jeweler of Young St., Toronto 
has sustained fire loss. 

W. A. Hopper, jeweler of Coburg, Ont., is 
spending the Winter in Florida. 

J. M. Hicks, jeweler of Whitby, Ont., has 
given a chattel mortgage to R. N. Bassett. 

Armand Montaudon, jeweler of St. Joseph 
d’Alma, Que., is offering to compromise with 
his creditors. 

Shute & Co. jewelers of Fredericton, 
New Brunswick, are succeeded by Shute & 
Company, Ltd. 

Joseph Horwich, jeweler of Toronto, Ont., 
has assigned, and N. L. Martin has been ap- 
pointed custodian. 

J. P. Gratton, jeweler of Ottawa, Ont., 
has assigned and Bert Cole has been ap- 
pointed custodian. 

J. E. R. Robineault, jeweler of Montreal, 
has assigned and George Duclos has beer 
appointed custodian. 

Clyde J. Larkworthy, jeweler of Mitchell, 
Ont., has given a chattel mortgage to Johr 
Larkworthy for $1,200. 

Alfred J. Lemieux, jeweler of Sherbrooke,. 
Que., has assigned and-T. Belanger and G. 
E. Begin have been appointed custodians. 

R. L. Welsh, jeweler of North Bay, Ont., 
has assigned and the Canadian Credit Men’s: 
Trust Association has been appointed cus- 
todian. 

Swift & Anderson, Inc., manufacturers and 
dealers in optical instruments and supplies, 
incorporated under the laws of Massachu- 
setts, have been licensed to do business ir 
Ontario with a capital of $40,000, and have 
appointed W. O. Detwieler of Toronto as 
their representative. 
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Where Good Taste Expresses Itself Elegantly 


— is awakening to the charm and beauty of her 
Colonial past. In ever-increasing numbers we find modern 


homes being built and furnished with a view to reproducing the 
gracious charm of Colonial days and ways. 





To meet this trend in taste, the Adam Style in “Treasure” 
Solid Silver was designed. It is especially effective in those din- 
ing rooms furnished in the late Colonial and Georgian Styles, be- 
ing in complete harmony with that more decorative and refined 
phase of our Colonial era, in which we find the furniture of Chip- 
pendale, Hepplewhite, Sheraton, and Adam predominant. 


Rich and aristocratic, yet delicate and graceful, the style 
evolved by the Brothers Adam as wrought in “Treasure” Silver, 
is admirably fitted to modern fine homes where good taste ex- 
presses itself elegantly in things that endure. 


af ROGERS, LUNT & BOWLEN CO. N 
~a Silversmiths ~, Creators of Distinctive Tableware $2. ‘ 
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Definitions of Gem AS recently an- 


Terms Should Be nounced in these 
Settled by the columns, the Federal 


aidan Trade Commission has 

contemplated the call- 
ing together of a number of wholesale 
jewelers of the country for the purpose of 
getting concerted action on uniform practices 
im announcements, catalogs, etc., which 
would tend to eliminate or diminish mis- 
statements in description as to quality, 
quantity and substance of the merchandise 
described. A superficial investigation dis- 
closes that a large amount of complaints re- 
ceived by the commission and on which the 
proposed action for a conference or prac- 
tically a “trade submittal’ was suggested, 
relates to gems—imitation, synthetic and 
real; and it was hoped that misleading or 
improper statements in regard to gems in 
announcements, advertisements, catalogs, 
etc., would thereby be eliminated. 

While we feel that the jewelry industry, 
as a whole, naturally supports the proposi- 
tion of the Federal Trade Commission in 
principle, at the same time, we think that 
the action proposed is not wholly adequate 
to meet the situation, particularly in regard 
to misrepresentation of real and imitation 
gems. In our opinion (which we feel is 
similar to that of those who have followed 
this situation in the trade for some time) 
much more can be accomplished both for 
the benefit of the trade and public, if the 
various questions relating to the nomencla- 
ture of gems and the description of their 
qualities, weights, etc. be taken up 
separately by the different branches of the 
industries affected (particularly the im- 
porters and cutters of gems) instead of by 
the wholesalers or manufacturers, who get 
them practically at second-hand. We feel 
that good work could be accomplished by 
the Federal Trade Commission if at least 
four conferences were called of members 
of the diamond trade, the pearl trade, the 
semi-precious stone trade and those engaged 
in handling synthetic and imitation stones; 
at these the definition of names, terms, etc.. 
and methods 
quality could be settled directly by those 
who put these articles into commerce in this 
country at first-hand. We understand that 
such a recommendation has been made by 
the outgoing Good and Welfare Committee 
of the National Jewelers Board of Trade 
to its successors and to the Federal Trade 
Commission and we think that in this most 
of the importers, wholesalers and retailers 
will heartily concur. 

Deliberate misrepresentation in gems is in 
no way as great as complaints about it would 
lead the public to believe. Much of the so- 
called misrepresentation is due either to 
ignorance on the part of the dealer or con- 
fusion in the trade as to the proper term 
to be used in description. A conference 
of the various people interested in the sub- 
ject would not only tend to eliminate con- 
fusion in terms or nomenclature but would 
no doubt serve to dissipate some of the 
ignorance on the part of the handlers of 
these gems and the result would be to make 
the trade, as a whole, much more careful and 
more accurate in describing the merchandise. 
Our merchants, our wholesalers, and our 
importers are essentially honest. As a rule, 
they will describe a gem accurately if they 
know what it is but when the accurate term 


of describing weight and, 
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has no definite trade sanction, many are 
prone to use terms which are ambiguous 
or misrepresentative of quality. The mere 
fact of the trade getting together and giving 
proper sanction to definite terms, names and 
definitions, will*be sufficient to eliminate a 
great part of the confusion (and often mis- 
‘epresentation) which has given rise to the 
complaints of the public which the Federal 
Trade Commission has in mind. 





HE announcement 
in the last issue of 
Receivers of THE JEWELERS’ CiR- 
CULAR, telling of the 
Stolen Goods truly great work done 
by the Prison Committee of the Association 
of Grand Jurors of New York County in 
presenting its report on “Criminal Receivers 
in the United States” was read throughout 
the industry with deep satisfaction. In fact, 
this report while especially valuable to the 
jewelry trade (inasmuch as it lays a founda- 
tion for the work of our crime committees 
and protective assoviations, to start a real 
war against the “tence”’), is also of vital 
interest to other industries as well, as was 
shown by its reception in the daily press of 
the country. Few reports of any civic body 
have ever received the publicity or the favor- 
able editorial comment that this did. For 
it showed that the “fence,” the receiver of 
stolen goods, is the creator of criminals ; 
that he is the hidden force which ferments 
organized crime against life and property; 
that he not only benefits by the proceeds of 
crime but is the instigator of the crime it- 
self. In other words, the “fence” is the 
key of the situation in our warfare to stop 
the crime wave that has spread over the 
country in the last few years. 

The report of this committee not only 
exposes the work of the “fence” in its rami- 
fications but it is replete with suggestions 
as to how we can strengthen our criminal 
laws and criminal procedure to make the 
prosecution of the “fence” possible. It ex- 
poses the weak points of our present statutes 
against receivers of stolen goods and shows 
how and why the prosecutions are falling 
down. But after pointing out the inadequa- 
cies of existing practices and laws and 
their laxity in enforcement which favor the 
“fence,” it shows how these can be remedied 
and gives examples of existing laws and 
‘practices declared legal by the courts, which 
can be extended and strengthened to make 
them equally applicable to the receiver of 
stolen property. 

As a compilation of all the existing facts 
relating to stolen property and the “fence” 
the report in itself would prove valuable 
but even more valuable are the constructive 
suggestions and criticisms which it contains. 
Truly in every way it is a wonderful piece 
of work which should be read and studied 
by our crime committees and protective as- 
sociations from the first page to the last if we 
are to lay a proper foundation in our war- 
fare against the criminal receiver of stolen 
property and conduct a fight that will be 
really effective. 

How seriously the business world is 
menaced by the “fence” few outside of those 
who have been conversant with the crime 
situation really appreciate and even to them 
the report will be a revelation. The work is 
termed “A valiant service in the fight against 


A Great Report 
Dealing with 
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crime” by the New York Evening Worlg 
in an editorial which we produce elsewhere 
in this issue. Other papers have been equally 
commendatory but in none has the praise 
been put too high. 





The Great Banquets co of the 
of the Trade and trade banquets in 


: the jewelry trade is on 
Their Good Effect oid it looks as if the 


success of these affairs this year will be 
even more pronounced than those of previous 
years, despite the fact that they have grown 
greater in number and better and better each 
year in the past decade. The banquet of the 
Jewelers 24 Karat Club of New York held 
last Saturday, which was so generally de- 
lightful and its social features so thoroughly 
enjoyed, is probably a criterion of those to 
come. 

Of course this was a gala occasion, 
being the silver anniversary banquet of this 
great social body of the east, but the spirit 
manifest by members and guests alike 
showed that more and more each year the 
big and outstanding men of the industry 
have grown to thoroughly appreciate the op- 
portunity which these functions afford to 
have the manufacturer, importer, wholesaler 
and retailer get together outside of business 
and talk as man to man instead of as dealer 
to customer. They have shown that the 
social side of the industry is a strong force 
for its good and that the development of the 
fraternal spirit will be as greatly nurtured 
by those who have the industry at heart as 
will the development of the trade on business, 
economic and ethical lines. 

Following this banquet will come the 
banquet of the Chicago Jewelers’ Association, 
tomorrow night; then the banquet of the 
Boston Jewelers Club on Feb. 9; the great 
affair of the Philadelphia Jewelers’ Club in 
the latter part of the month and later the 
leaders of the trade will probably gather 
together at the Winter banquet of the 
Manufacturing Jewelers and Silversmiths’ 
Association of New England. And in be- 
tween there will be a number of dinners of 
the local associations in various sections of 
the country. As said before, from present 
appearances, all of them bid fair to be a 
great success and to duplicate in enjoyment 
if not in numbers and program, the func- 
tion held last Saturday at the Waldorf- 
Astoria. 

We should congratulate ourselves that we 
are so rich in social organizations and in 
functions of this kind and that their growth 
from small beginnings to their present size 
and importance has been so steady and 
strong. For the social organizations per- 
form a function that the business organiza- 
tion cannot accomplish, in establishing a 
general feeling of good will and an identity 
of interests outside of business life. We 
have always contended that they have done 
more to solidify the trade and bring our 
members together in a common cause than 
any other factor that we can name. They 
have helped make the jeweler, be the manu- 
facturer or distributor; employer or em- 
ploye, proud of his calling and proud of 
his associates in the industry itself. The 
success of these social functions is, there- 
fore, a sign of a healthy condition which 
we hope may continue for many years to 


» come, 
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Among the visitors in New York last week 
was William A. Dehnel, Sandusky, O. 

The business of E. J. Schenck is being 
moved from 5 Cortlandt St. to 37 Maiden 
Lane. 

The American Novelty & Notion Co., will 
move on Feb. 1 to larger quarters at 628 
Broadway. 

Wm. Cross of Chas. F. Cross & Bro., 
Gadsden, Ala., who was recently married, 
is spending his honeymoon in New York. 

E. V. Clarke, formerly with the U. S. 
Agency, Omega Watch Co., is now with 
Louis Manheimer & Bros., Inc., 20 W. 
47th St. 

The Antique Jewelry Co. has moved from 
room 806, at 71 Nassau St., to room 506 
in the same building where the concern has 
more spacious quarters. 

Myron J. Meyer has been added to the 
sales force of Bernard West & Son, 215 W. 
40th St., and will call on the trade in New 
York city and Pennsylvania. 

The business of the Art Novelty Co., 29 
E. 22nd St., will be moved to more spacious 
quarters in the Carey building at 16 W. 
36th St., where the concern will display gold 
and silver novelties. 

The business of the Juchem & Simon Co., 
jewelers, was incorporated at Albany, last 
week, with 50 shares of common stock, no 
par value. The incorporators are S. M. and 
F. Lazarus and A. Bender. 

The Ace Watch Corp. was incorporated at 
Albany, N. Y., last week, with authority 
to engage in the jewelry business in this 
city. The capital is $10,000 and the incor- 
porators are R. Fleinger, M. Berman and A. 
Goldberg. 

Owing to increasing business the firm of 
Greenberg, Schwartz & Litoff, (formerly 
Greenberg & Schwartz) 102 Fulton St., has 
taken larger quarters in room 502, the same 
building. The concern recently added a new 
member to the firm. 


Morris Goldstein, of M. & I. Goldstein, 
diamond importers, 21 Maiden Lane, return- 
ed from a purchasing trip on the Homeric, 
last Thursday. While abroad Mr. Gold- 
stein visited the diamond markets of Ant- 
werp, Amsterdam and Paris. 

The Anco Silver Co., maker of sterling 
silver wares, which for 15 years has been 
located at 29 E. 22nd St., is moving to the 
Corey building at 16 W. 36th St. Here the 
concern will enjoy larger quarters and show 
a complete line of sterling silverware. 

The interests of Louis E. Berger, of the 
firm of Berger & Kronstadt, 123 Liberty St., 
have been purchased by Max Kronstadt, who 
will conduct the business the same as ‘here- 
tofore. Mr. Kronstadt has assumed the lia- 


bilities and assets of the firm of Berger & 
Kronstadt. 
Max Goodman, of the 


E. Hertzberg 


Jewelry Co., San Antonio, Tex., arrived in 
New York last Wednesday to attend the 
Jewelers’ 24 Karat Club banquet. He is 
accompanied by his wife, whom he married 
Jan. 16 before leaving for New York, and 
is spending his honeymoon here. 

S. Weintraub, manufacturer of watch 
cases, 125 Canal St., has announced to the 
trade that in the future, the firm name will 
be the Arista Watch Case Co., and because 
of the increased demand for its product, the 
firm had moved its offices and factory to 
larger and more commodious quarters at 
137-139 Grand St. 

The O. J. Somers Co., now located at 36 
W. 47th St., will move on Feb. 1 to the 
National Jewelers’ Board of Trade building 
at 22 W. 48th St. It was announced at the 
same time that Milton L. Braun retired from 
the firm as of Dec. 31, 1926. The business 
will be continued by the Somers company 
under the same name. 

A. Rosenthal, manufacturer of gold and 
silver novelties, 29-31 E. 22nd St., who has 
been located at this address for the past 15 
years, is moving to more spacious quarters 
in the Corey building at 16 W. 36th St., just 
west of Fifth Ave. In his new quarters, 
Mr. Rosenthal will show an original and 
attractive line of gold and silver novelties. 

Edward J. Gross, treasurer of the Ben- 
jamin & Edward J. Gross Co., Inc., diamond 
importers and manufacturers, returned 
Thursday, Jan. 20th, on the Homeric, after 
a five weeks’ trip in the European diamond 
centre in the interest of the Gross organ- 
ization. Mr. Gross visited the European 
offices of the concern at London, Paris, 
Antwerp and Amsterdam. 


The Benedict Mfg. Co. has transferred 
its New York office and display room from 
the Bush Terminal building on 42nd St. 
to the seventh floor of the building at 225 
Fifth Ave. There they will show their 
merchandise in conjunction with the Fulper 
Pottery Co. of New Jersey. The Benedict 
concern has a new and exceptionally fine 
display of silver plated toiletware and silver 
mounted English china at the new quarters. 

Through an inadvertency the name of 
Mortimer Stavenhagen, re-elected recording 
secretary of the Brooklyn Retail Jewelers’ 
Association, was omitted from the report of 
the meeting of this organization published in 
last week’s issue of THE JEWELERS’ CiRCU- 
LAR. Mr. Stavenhagen served in this 
capacity last year and his work was so satis- 
factory to the members that he was re-elected 
at the meeting held on Thursday evening, 
Jan. 13, at the St. George Hotel 

Creditors of Todres Struhl, Gersch Struhl 
and Joseph Struhl, trading as the Union 
Merchandise Co., and also as Struhl Bros., 
dealers in jewelry, novelties and leather- 
ware, 83 Bowery and 239 N. Miami Ave., 


Miami, Fla., started bankruptcy proceedings 
against these concerns recently in the United 
States District Court. The petitioning 
creditors are Korantz Leather Goods Co., 
$70; Judson Cutlery Co., $556, and Atlantic 
Toy Mfg. Co., $19. Sherman Baldwin has 
been appointed receiver under a bond of 
$10,000. The liabilities. are placed at 
$50,000, while the assets are estimated at 
$25,000. 

David Kaiser, who, as recently noted in 
THE JEWELERS’ CIRCULAR, retired after 60 
years of active work in the jewelry trade 
on his resignation as vice-president of the 
Powers & Mayer Mfg. Co., like some 
famous ghosts of old could not stay put. 
Last week, he announced to his friends that 
he had .purchased an interest in the firm 
of Maurice Tishman, .manufacturer of dia- 
mond mountings, 71 Nassau St., and will 
assume the office management of the firm. 
Mr. Kaiser has been congratulated by many 
of his old friends in the trade who had 
deplored the idea of his quitting the business 
entirely. 

It was reported last week that the Ander- 
son building, a 12 story structure at 12-16 
John St., was purchased for J. P. Morgan 
through the Flintlock Realty Co. The sale 
was made by the Goldsmith-Anderson Realty 
Co. The Anderson building, said to be 
valued at approximately $700,000 is situated 
just east of Broadway. Brown, Wheelock- 
Harris, Vought & Co. acted as brokers for 
the investor. It is reported that J. Pierpont 
Morgan acquired, 15 years ago, the Jewel- 
ers’ building at 9 Maiden Lane, which oc- 


cupies a frontage of slightly over 56 feet. 


and backs on the rear of the recently ac- 
quired Anderson building. 


On suspicion of stealing a wallet of dia-: 


monds, over a year ago, from Louis Stein- 
berg, who occupies space in the Jewelers’ 
Exchange on the Bowery, a man who says he 


is a broker was arrested last week and held: 
in $10,000 for further hearing. The prisoner 


stands more than six feet tall and is said te 
answer the description of the man who dis- 
appeared with Steinberg’s wallet containing 
$38,000 in diamonds. The robbery is said 
to have been accomplished by using the old 
telephone ruse. For several days the sup- 
posed customer, whose description answers 
that of the prisoner, came to the Jewelers’ 
Exchange and spoke to Steinberg about the 
purchase of a piece of jewelry. On Nov. 4, 
1925, the stranger asked to he allowed to 
examine the display of stones in a wallet in 
Steinberg’s little showcase. While he was 
examining them a telephone in the rear of 
the exchange rang and a man’s voice asked 
for Steinberg. MHastily replacing the gems 
in his case, Steinberg went to answer it. 
When Steinberg returned to his stall after 


(Continued on page 87) 
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Over One Hundred Years the J ewelers’ Bank 


A Bank’s Best Friend 
Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 
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a three-minute conversation, from which he 
said he could “make neither head or tail,” 
the supposed customer and the wallet cf dia- 
monds had disappeared. 

It was announced on Monday that the 
frm of Schliff Bros., 170 Broadway, has dis- 
soived partnership. J. Schliff will continue 
business in the same office under the name 
J. Schliff & Sons. A. Schliff & Son are 
now located at 68 Nassau St. 

The store of Phelps & Perry, 3 Maiden 
Lane, was closed last Wednesday afternoon 
out of respect for John P. Staats, a sales- 
man for the concern who died at his home 
in Bound Brook, N. J., on Sunday, Jan. 16. 
The body of the deceased was buried in the 
Bound Brook Cemetery on Wednesday after- 
noon. Mr. Staats was in his 63rd year at 
the time of his death and had been with the 
Phelps & Perry concern for more than 10 
years. Deceased is survived by a widow, 
one daughter and one son. 


The Jewelers’ Co-Operative Bureau is 
searching for a pearl necklace lost recently 
in this city. It contains 110 graduated pearls, 
each weighing from two grams to 15 grams. 
To the necklace is attached a platinum clasp 
with three rows of small diamonds, three 
diamonds in each row. One of the diamonds 
in the clasp is missing. Anyone having in- 
formation about this necklace should com- 
municate with Captain “Matt” Stratton, 
seneral superintendent, Jewelers’ Co-Opera- 
tive Bureau, 15 Maiden Lane, or THE 
JEWELERS’ CIRCULAR, 11 John St. 

Ths jewelry trade in this city, particularly 
the Fifth Ave. jewelers, are warned to be 
on the lookout for a pair of sneak thieves, 
who it is known stole a gold mounted bead 
bag from one concern in the trade. The 
man stands about five feet six inches tall, is 
about 40 years @d and has a full face. He 
is inclined to grow a heavy beard and when 
last seen wore a tan hat and gray coat. 
The woman who accompanies him stands 
about the same height and is probably 35 
years old. She wore a brown hat, dark 
wown dress and a squirrel fur coat. The 
woman had a long chain with a watch on 
one end and a green stone at the other end. 
If this pair is seen, immediately notify Cap- 
tam “Matt” Stratton, of the Jewelers’ Co- 
Operative Bureau, 15 Maiden Lane, who is- 
sued this warning. 


According to a decision handed down last 
Wednesday by Judge Allen in the Court of 
General Sessions the re-indictment of persons 
against whom previous indictments have been 
dismissed for lack of evidence may ie ob- 
tained without authorization of the Court. 
The case was that of Herbert and Joseph 
Roth, proprietors of several pawnshops in 
’ Harlem, charged with receiving stolen goods. 
They were indicted Aug. 12 last, and held 
m $7,500 bail each by Judge Mancuso, pend- 
ing trial. Their counsel, former Assistant 


District Attorney John Caldwe'l Myers, re- 
cently made a motion to dismiss the indict- 
ment on the ground that no legal or com- 
petent evidence had ween submitted to the 
Grand Jury. Judge Allen granted the motion 
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dismissing the indictment. District Attorney 
Banton sought permission of Judge Rosalsky 
to resubmit the testimony to the Grand Jury. 
Judge Rosalsky referred the matter to 
Judge Allen, who held that the court’s per- 
mission was not needed when additional evi- 
dence had been found. 








Business Troubles 


Phil L. Marion, Kenmore, O., is offering 
25 per cent in full settlement. 

Carr & Bremerkamp, Fort Wayne, Ind., 
are in the hands of a receiver. 

F. R. Smith & Co., Emporia, Kans., are 
reported to be in bankruptcy. 

James Wagner, Lewistown, Pa. has filed 
a voluntary petition in bankruptcy. 

The Bernz Jewelry Co., Arkansas City, 
Kans., is reported to be in bankruptcy. 

Robins-Jewelers, Port Huron, Mich., have 
filed a voluntary petition in bankruptcy. 

The business of Victor Nedland, Cadott, 
Wisc., has been foreclosed by a mortgage. 

An involuntary petition in bankruptcy has 
been filed against Julius A. Gerber, St. Paul, 
Minn. 

Culver Bros., Ft. Payne, Ala., has as- 
signed and the business has been dis- 
continued. 

An involuntary petition in bankruptcy has 
been filed against Geo..O. Swenson, Minnea- 
apolis, Minn. 

A receiver has been appointed for the 
business of the Arnold Jewelry Co., 
Columbus, O. 

Thomas J. Davis, Waynesville, N. C., is 
offering 3343 cents on the dollar in settle- 
ment to creditors. 

An involuntary petition in bankruptcy has 
been filed against Robert H. Schaffer, West 
Palm Beach, Fla. 

The Goldstein Jewelry Co., Omaha, Nebr., 
is in bankruptcy and a receiver has been 
appointed for the business. ‘ 

Broadway Jewelry Shop, Paterson, N. J., 
of which A. Kiselstein is the proprietor, is 
reported to be in bankruptcy. 

Maurice Barnett, Cumberland, Wis., has 
filed a voluntary petition in bankruptcy. The 
assets are placed at $2,500 and the liabili- 
ties, $2,988. 

Walter O. Landry, jeweler and watch- 
maker, Worcester, Mass., has filed a petition 
in bankruptcy. His liabilities are $2,600 and 
assets $610. 

Andrew Kanar, Detroit, Mich., has filed a 
voluntary petition in bankruptcy. The lia- 
bilities are placed at $12,000 and the amount 
of the assets is given as uncertain. 

Brilliant Jewelry & Mercantile Co., 
Denver, Colo., is offering 25 cents on the 
dollar. in settlement of claims. The assets 
are given as $25,000 and the liabilities, 
$35,000. 

An involuntary petition in bankruptcy has 
been filed against the Harrison-Smith Co., 
Detroit, Mich. The assets consist of stock, 
$7,000, and accounts, $5,000, while the liabili- 
ties amount to $18,000. 

David Klein, McKeesport, Pa., has filed a 
voluntary petition in bankruptcy. A _ re- 
ceiver has been appointed for the business. 
The assets consist of merchandise and 
fixtures valued at $6,200 and accounts re- 
ceivable, $7,000. The liabilities are esti- 
mated at $17,000. 








been elected a director of the Kenmore Re- 
tail Merchants Association. 

Sol. L. Levy, pioneer installment jeweler 
in Main St., sailed from New York Sun- 
day night on a Mediterranean cruise. 

About 100 employes of the King & Eisele 
Co., wholesale manufacturing jewelers, will 
be the guests of the firm at a get-together 
dinner-dance at the Buffalo Consistory on 
the evening of Jan. 27. 

Jewelry valued at about $300 was taken 
early on Jan. 22, from T. & E. Dickinson’s 
window by a thief who first hurled a brick 
wrapped in newspaper, breaking the glass. 
Two diamond rings, a watch and a bottle 
opener were stolen. 

Clarence Packard, who has been in the 
wholesale jewelry business in Buffalo for 
the past 12 years, since he came here from 
Syracuse, has closed his offices in the Elli- 
cott Square building and has left for San 
Diego, Cal., where he intends embarking 
in the retail jewelry business. 

Theodore (“Teddy”) Lipp, who has been 
associated with Fred J. Dorn, Genesee St., 
jeweler, for the past eight years, first as 
a clerk and later as buyer, will sever this 
connection to join the wholesale jewelry 
firm of J. K. Thompson & Son Co., as 
salesman in Buffalo and surrounding towns. 

Samuel Subkoff, whose stock was closed 
out at sheriff’s sale to satisfy a judgment, 
has filed a petition in bankruptcy, listing 
liabilities of $6,269.75 as against assets of 
only $402.98. The largest creditor is the 
Quality Ring Co., of Buffalo, with a claim 
of $1,089.23. The sum of $1,725 is due on 
a lease which does not expire until 1929. 

The annual dinner-dance of the Twenty- 
Four Karat Club will be held in the ball 
room of the Hotel Lafayette on the night 
of Feb. 23. An invitation has been extended 
to members of the Buffalo Retail Jewelers’ 
Association“to join with the younger orga- 
nization in making the affair a_ success. 
Arrangements will be in charge of the 
following committee, of which Al. C. Sigrist 
is chairman: Edward Leininger, Arthur 
Weber, Robert M. Obenauer and Gustave 
A. Frisch. 








Pendants of the Past 


(Continued from page 81f) 











There are less reliefs and the piece is more 
flat, by reason of the disappearance of carv- 
ing. The variety consists only in the open 
work of the design. Our cut (Fig. 4) of 
jewelry motifs is a good example of this 
work in the transition from the 16th to 17th 
century. The forms imitate knotted ribbons, 
gem stone constellations, leaving piriform 
stones hanging (as seen in Figs. 1 and 2). 

“The 18th century gave us pendants in ca- 
pricious forms, often imitating utensils, mu- 
sical instruments, etc. The fashion for cam- 
eos, under the Directory and the Empire, was 
invaded both by medallions and neck pen- 
dants, which from that period have had a 
defined style, that is to say, a repetition of 
the ancient: styles.”—C. W. C. 





THE JEWELERS’ CIRCULAR January 26, 1927 











as 


mi 
Banking DIRECT ORS § 
In All Its Branches en 
Commercial and Travelers’ Charles Scribner 
Credit issued; Correspondents Richard Delafield 
. Se a ae m " Francis R. Appleton 
in all principal Cities in the Cornelius Vanderbilt 
World. Foreign Exchange Gilbert G. Thorne 
bought and sold. Corporate puenes 2. vowor 
John G. Milburn 
‘ ; and Personal Trusts ; Safekeep- William Vincent Astor 
ith Bc 74 —pepnusst ing of Securities; Collection of Joseph D. Oliver 
Were 4 ii I e Investment Service Larwis Lose Ledyard, Jr. 
‘4, nie cdl ill a . David M. Goodrich 
Ha ny y ansag as for Customers. Safes in our Eugenius H. Outerbridge 
‘Hi Safe-Deposit Vaults at moderate Kenneth P. Budd 
| = 1 John H. Fulton 
rental. Frank L. Polk 
CAPITAL, SURPLUS and Benjamin Joy 


act 


ie 
NATIONAL PARK BANK 


of NEW YORK 
214 BROADWAY 





Established 
1856 


Uptown Offices 
Park AVENUE and 46TH STREET 
SEVENTH AVENUE and 32ND STREET 





UNDIVIDED PROFITS, $34,000,000 s George M. Moffett 

















Gems*,;. Orient 


Rubies Star Rubies 

Emeralds Star Sapphires 

Sapphires Cats-f:yes 
Lapis-lazuli 





LUCIAN M. ZELL 


522 Fifth Avenue New York 




















THE BUYERS’ DIRECTORY 


Price One Dollar 














Jewelers’ Circular, 11 John St., New York 














cnn 











——— | 








Leo J. Devine, 1814 S. Alden St., has reg- 
istered himself as trading as the Keystone 
Watch & Diamond Co. at 802 Chestnut St. 

Alexander J. Hamilton, of 1217 S. Broad 
St., has registered himself as trading as the 
Jewel Shop in the Drexel Building, 5th and 
Chestnut Sts. 

Berenson Bros., diamond setters, formerly 
on Walnut St., but who have been out of 
business for some time, have returned to their 
trade and opened an office at 735 Sansom St. 

A. W. Soifer, diamond setter, who for 
some time had an office at 801 Sansom St., 
has moved into room 102, Legar Building, al- 
most directly opposite his former place of 
business. 

Nat J. Barskey, who went into bankrputcy 

several months ago with liabilities far in ex- 
cess of assets, has filed a petition in Federal 
Court asking for a discharge. A hearing 
has been set for Feb. 28. 
* Max E. Gordon, receiver in the bankruptcy 
case of the Penn Jewelry Co., has sold 
the stock at auction for a total of $1,201. The 
stock, which comprised practically all the as- 
sets, was appraised at $1,320, but bidders 
failed to offer enough to bring the receipts to 
that figure. 

George Bowser, retail jeweler at Everett, 
Pa., has qualified as a real hunter by shooting 
a lynx, sometime called a bobcat, and usually 
a fighting animal, while on a hunting trip 
near Everett. The animal has been placed 
on exhibition in Mr. Bowser’s store and at- 
tracts much attention. 

William Mills of Payer, Pretzfelder & 
Mills, watch importers, New York, has 
been calling on his friends in the trade here 
during the last few days. W. D. Snow, ad- 
vertising manager for the International Sil- 
ver Co., has been another visitor -and was 
the guest of Aisenstein & Gordon. 


The annual meeting and dinner of Behr 
Gordon Lodge, Independent Order Brith 
Sholem, of which the membership is com- 
posed wholly of jewelers, wholesale and re- 
tail, will be held at Apollo Hall, Broad St., 
and Coumbia Ave., in February. At the 
January meeting 16 members were admitted 
making the roll now well over the 500 mark. 


‘rnold Kerfuss, for a number of years 
manager of the Cross company jewelry 
store, Chester, Pa., which recently went out 
of business, will open a retail store in the 
same city, his location being in the Y. M. C. 
A. building at 7th and Edgemont Sts. Mr. 
Kerfuss had been with the Cross firm since 
his boyhood and has many warm friends in 
Chester and vicinity. 

Several New York and Philadelphia firms 
are listed among the creditors of Simon H. 
Worsley, who conducted Worsley’s Gift and 
Art Shop at 68 W. Broad St., Bethlehem, 
Pa. The creditors include, A. A. Vantine & 
Co., Pompeiian Bronze Co. and Kay’s El- 
linwood, New York City and S. Kind & Sons 
of. Philadelphia. The liabilities are stated as 
$7,280 and the assets at $2,235. 

After a partnership of 20 years, the firm of 
I. Ehrlich & Co., diamond dealers and whole- 
sale jewelers at 807 ‘Chestnut St., has been 
dissolved by mutual consent, Abraham Weil, 
retiring from the business. I. Ehrlich will 
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continue the business at the same location. 
Mr. Weil has not yet decided on his future 
business but his friends in the trade expect 
he will continue in the diamond line on his 
own account. 

Jacob Gross, retail jeweler, who had a 
store at 2916 Germantown Ave., has closed 
his place and has gone to work elsewhere. 
He has a number of creditors and has of- 
fered them a composition at 20 cents on the 
dollar, but it has not been decided whether 
to accept the offer.. This will be decided at 
another meeting. Gross failed once before 
some four years ago, but returned to business 
in a few months. Creditors are unable to 
state just what his liabilities are at this time. 

Harry Kerstein, who has a retail jewelry 
store at 9th and Market Sts., has been held 
in $500 bail by Magistrate Pennock for a 
further hearing on complaint of John Hay- 
maker, a former football star at the Uni- 
versity of South Carolina, who alleges in his 
complaint that he paid $50 to Kerstein as a 
deposit on a ring and that Kerstein substi- 
tuted an inferior mounting when he went to 
the store to pay the balance and get the ring. 
He also charges that when he protested sev- 
eral employees of the jeweler held him while 
Kerstein struck him several times in the face. 
Kerstein denies the charges. 

One “Curbstone artist’ will not bother 
Sansom St., merchants for some time, Philip 
Gans, for years a familiar figure on the 
“curb” having been sentenced by Judge Terry 
to serve from 18 months to 3 years in the 
county prison after his conviction on a charge 
of larceny by bailee. Prosecution was 
brought by Samuel Lashoff, who charged 
that Gans, obtained on memorandum, two 
rings valued at $665 and pawned or sold them 
without accounting to Mr. Lashoff for them. 
Joseph Goldberg, wholesale jeweler of 735 
Sansom St., was another complainant, his 
claim being for a bracelet valued at more 
than $600 obtained in the same way. Sansom 
St. wholesalers say that there are a number 
of the “curb” merchants doing the same thing 
and they are glad of Gan’s sentence hoping 
it will be a warning to others. Hints of 
prosecutions against several other “curb 
brokers” are made by dealers from whom 
they have obtained goods on memorandum 
and failed to account for them. 














jewelers who also have op- 


Memphis 
tometric departments attended the recent 
State convention held in Jackson, Miss., of 


the Mississippi optometrists. They will also 
be represented at the Tennessee meeting, to 
be held in Knoxville in February. 

The A. Graves Co., 93 S. Main St., one 
of the largest retail jewelry stores here, has 
amended its charter, increasing the capital 
stock from $5,000 to $100,000 and changing 
the style to the A. Graves & Steuwer Co. 
The incorporators are O. K. Steuwer, George 
J. Hugger, L. B. Jacobs, William T. Smith 
and John Vonderburgge. 








Keller, Inc., jeweler-optician, has opened 
for business in a location at- 12 E. 6th St., 
St. Paul, Minn. 





The Kramer & Bell Co., a new concern, 
has opened in business at 5 Bromfield St. 

John Donnelly has returned to his position 
with Harkins & Murphy after a brief illness. 

Ailman & Son, known to the trade for 90 
years, have moved from 5 Bromfield St. to 
Newbury St., Back Bay. 

Tom Byrnes, of South Boston, was seized 
with sudden sickness in the Jewelers build- 
ing, while in the offices of J. M. Kirby Co. 
An ambulance took Mr. Byrnes to the relief 
hospital. Later he was removed to his home 
where he is under medical care. 

The wholesale jewelers have joined forces 
to entertain the ladies at the annual con- 
vention of the retail jewelers in March. The 
event, to be held at the Copley Plaza, Boston, 
is to be more elaborate than ever. Excur- 
sions, theatre parties, luncheons and visits 
to historic spots are to be included in the 
program of entertainment. Henry R. 
Arnold is head of the committee, and Harold 
Page, treasurer. 

The Smith, Patterson Co. was host last 
week to its wholesale salesmen and buyers 
at a dinner at the Exchange Club, M. N. 
Smith presiding. Other members of the 
company present were Carl D. Smith, Nelson 
H. Smith and A. G. Gilmore. After the 
dinner business topics of great interest were 
discussed and plans for the year dealt with 
at length. Much benefit, social and commer- 
cial, derives from these get-together dinners 
which have been a marked feature of the 
company’s activities for years. 

Elmer E. Knight, who was with A. S. 
Hirshberg, diamond importer in the Jewelry 
building, for 28 years, is to be associated 
with Max Elkon on and after Feb. 1. Mr. 
Elkon will move into larger offices in the 
Jewelers’ building about that time. Mr. 
Knight is one of the most familiar figures in 
jewelry circles and has been identified with 
business and social affairs in a marked de- 
gree. He has a large acquaintance with the 
trade throughout New England and numbers 
among his clientele many of the largest dia- 
mond dealers in this part of the country. 
His many friends wish him success in his 
new venture. 

David J. Dannahy is receiving many con- 
gratulations on his rounding out 62 years of 
continuous activity in the jewelry trade, the 
greater part in this city. He started on his 
career with the Waltham Watch Co. when it 
was located at 158 Washington St. in the 
early days of its history. After 16 years of 
service with the company he started in busi- 
ness for himself in this city and has been 
at ‘it ever since without serious interruption. 
He enjoys most remarkable health and 
always is the personification of optimism and 
cheerful spirits. He still is regarded as one 
of the most skilful watchmakers in this part 
of the country. He has a Roosevelt type of 
family, nine boys and three girls, and one 
one occasion had the privilege of showing 
them to the Colonel and receiving his con- 
gratulations. Mr. Dannahy excels at his 
favorite past time, curling, there being no 
better player hereabouts. 








Richard L. Hudson is now located at 108 
W. 3rd St., Alton, Ill. 











Aaron DeRoy, well known to the jewelry 
trade, who has been in Europe, has returned 
to Pittsburgh. 

Lew M. Smit, formerly of the M. J. Smit 
Co., and well known to the trade, was a 
visitor in Pittsburgh last week. Mr. Smit 
is now a resident of Atlantic City. 

J. Alexander Hardy of the Hardy & 
Hayes Co., went to New York last week 
to attend the Jewelers’ 24 Karat Club ban- 
quet of that city, as did J. C. Crawford. 

Abe I. and Emanuel DeRoy were in New 
York attending the annual dinner of the 
Jewelers 24-Karat Club of. that city. They 
also visited the trade and bought some 
merchandise for S. H. DeRoy & Co. 

Herbert Haase, of Melnick & Haase, 406 
Pittsburgh Life building, was married Sun- 
day, Jan. 9, to Miss E. Silverberg, of this 
city. They are spending their honeymoon 
on a trip to Atlantic City, New York, Nor- 
folk and Richmond, Va. 

Among the out-of-town jewelers in Pitts- 
burgh last week buying goods were Charles 
Szabo, Sharon; Abe Levinson, Charleroi, 
and Joseph Amster, Clairton, Pa., all of 
whom report that the business of the dis- 
trict has been fairly good. 


Hugo Baum, vice-president, and Max 


Bloom, secretary of the Kaufman & Baer, 


Co., are retiring from that concern Feb. 1, 
they having been with the company since 
its organization. Mr. Bloom,is being suc- 
ceeded by his son. Mr. Baum’s successor 
has not been named. 

C. F. Helmstaedter and F. H. Hahn of 
the Helm & Hahn Co., manufacturing and 
wholesale jewelers, are leaving this week 
for Michigan and Indiana respectively in 
the interest of their firm, while Mr. Foss is 
to cover Wisconsin and Illinois. They are 
looking forward to a very prosperous sea- 
son in 1927. 

Announcement was made here during the 
week that the Monongahela National Bank 
will erect a building in the jewelry section 
and that it will be of the flatiron type, like 
the one in New York. Quite a lot of im- 
provements are going on in this vicinity all 
of which are important to the jewelry 
merchants of the district. 

The Opticians of the Jewelers Bowlers 
League are in first place and the S. Gal- 
lingers, second, the Opticians having a big 
fead on all of the rest of the clubs. It is 
expected there will be some change in the 
standing of the teams before long, but the 
Opticians are highly elated because of the 
showing which they are making. 

James Feldman, receiver in bankruptcy 
for the estate of David Klein of 543% Fifth 
Ave., McKeesport, will hold a public sale 
of the assets of the bankrupt in McKeesport 
at 1 p. M., Jan. 28. The terms of sale will 
‘be 25 per cent. of the amount of the bid at 
the time of he public auction and the balance 
«upon the confirmation of the sale. A deposit 
of $100 will be required of all persons de- 
siring to bid. The first meeting of the 
creditors was scheduled to be held yesterday 
in the office of the referee in bankruptcy, 
‘Watson B. Adair, Pittsburgh. 

The annual trade tour of the members of 
the Chamber of Commerce will be taken 
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through eastern Ohio during the first week 
in May, at which time a special train, to 
be used as a hotel, will be operated by those 
making the trip. The jewelry trade as usual 
will be represented. The towns to be visited 
will include East Palestine, Salem, Alliance, 
Akron, Canton, Massillon, Mansfield, Mount 
Vernon, Zanesville, Columbus, Cambridge, 
Bellaire, Martins Ferry and Steubenville. 
It will be the 26th trip to be made by the 
organization. 

T. H. Tregoe, executive manager of the 
National Association of Credit, Men, who 
was in Pittsburgh last week and addressed 
the members of the Pittsburgh Association 
of Credit Men, declared that a_ pros- 
perous year is ahead provided all con- 
cerned produce prudently, market carefully 
and handle credits wisely. Mr. Tregoe 
traced the development of the country over 
the last three decades and claimed that 
the nation’s success in a business way is 
due in part to credit and to the activities of 
the national association. 

Decision has been made here on the part 
of the members of the Credit Merchants, 
Inc., an organization of credit jewelers, to 
make the matter of joining the Pittsburgh 
Credit Bureau one of individual concern, 
with the result that the majority of the 
members of the trade doing a credit install- 
ment business have already joined. The 
organization, however, will be maintained 
for social features. The Credit Merchants’ 
Association held a meeting last Thursday 
night. It is recognized, it was stated, that 
under the new arrangement, the Pittsburgh 
Credit Bureau is the logical concern in which 
to hold membership, in view of the fact 
that the department and other leading stores 
are all allied with it. The bureau is said 
to be functioning remarkably well under the 
management of A. B. Buckeridge. 








Allentown, Pa. 





Louis W. Schattenstein, jeweler at 120 N. 
6th St., reported to the police Sunday night 
that his automobile had been stolen while 
parked in Bethlehem. 

The following traveling men are calling on 
the trade in this locality: Norton Stemler, 
Lewy & Co.; Mr. Alkin, L. H. Keller & Co.; 
Henry G. Edinger, Irons & Russell Co.; 
Mr. Booth, with J. F. Sturdy’s Sons Co.; 
Miss Lillian Corbett, the Moore Pen Co. 

Community Shopping Day, a merchandis- 
ing event sponsored by the local newspapers, 
was staged in Allentown on Tuesday, and 
brought thousands of shoppers to stores on 
the main thoroughfare. All the leading 
jewelers on Hamilton St., participated by 
offering “specials” on certain items in their 
stock. 

Louis Kraemer, who is employed at Bix- 
ler’s jewelry store, Easton, while motoring 
to work on Friday morning was struck from 
the rear by another car, hurling his machine 
against a telephone pole, badly damaging 
the car. The driver of the other machine 
continued on his way without stopping. For- 
tunately, Mr. Kraemer escaped serious in- 
jury, but his car will need considerable re- 
pairing before it can again be used. 








John M. McAllister, Jr., has opened a 
jewelry store at Neligh, Nebr. 
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William A. Dowding, local sales manager 
Dodge & Ascher, Chicago jewelers, has 
just secured a contract for fraternity rings 
and pins from the Georgetown University 
at which he is a student, going to school 
at night. He will graduate from the 
foreign service department this year. 
Harry Fischer, jeweler, formerly located 
at F. St., has sold out his entire stock of 
goods and moved to Miami, Fla., where he 
will engage in a similar business. Cameron 
A. Sharp, watchmaker, is now associated 
with Charles E. Tribby, Jr., since the re- 
moval of Mr. Fischer, with whom he had 
been connected for some time. 
Martin A. Leese has been re-elected presi- 
dent of the Chamber of Commerce. Mr. 





‘ Leese recently spoke at a meeting of the 


Retail Credit Association of Washington, 
at which Guy M. Huise, field secrtary of 
the credit service exchange division of the 
national association, was present, and gave 
a talk on credit conditions throughout the 
country. 

A joint meeting of representatives of the 
five trade associations of Washington, 
Arlington County and Alexandria, Virginia, 
was held recently in the office of the Mer- 
chants .& Manufacturers’ Association, for 
consideration of a plan for great expansion 
of the industrial life of Washington. The 
committee is contemplating the location of 
various new industries in and around the 
Capital City. 

The jewelry establishment of Kur, whole- 
salers, has been operating night and day in 
an effort to complete the arduous task of 
stock-taking without too much interference 
with regular business. Several employees 
have been absént due to illness from colds. 
Mr. Kur expects to visit New York soon 
im connection with his firm. He will buy 
new goods and confer with business asso- 
ciates and friends while in that city. 

President Coolidge has been invited as 
the principal guest of honor to the mid- 
Winter banquet of the Washington Chamber 
of Commerce to be held at the Mayflower 
Hotel, February 24. Vice President 
Dawes, Senator Arthur Capper, Congress- 
man Frederick N. Zihlman, and _ other 
notables have also been included on the list 
of guests. The affair promises to be the 
most elaborate affair of its kind ever held 
by the organization. 

Edward Frischknecht, for many years in 
the watchmaking and repairing business, re- 
cently moved his establishment to a portion 
of the Y. M. C. A. building, just across 
the street from the old location. The new 
stand is commodious and attractive, and 
handsome fixtures have been installed for 
the purpose of carrying on a regular jewelry 
business. A complete stock of jewelry has 
been ordered and will soon be on display. 
Mr. Frischknecht has with him in his latest 
undertaking the same personnel as assisted 
him while engaged in the watchmaking 
business exclusively. 











A. Litch, who conducts a jewelry store at 
Decatur, Ill, has moved ‘to a new address 
at 157 N. Water St. 
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Chicago Notes 





Gus Weinfeld, of the Block-Weinfeld Co., 
has recovered from a minor throat operation 
and is again able to look after his duties. 

Tom W. Stanek, of Graffe & Stanek, is 
able to be at his desk for a few hours each 
day this week, after being confined at home 
for a week with the flu. 

Arthur F.. Smith, of the A. F. Smith 
Co., Omaha, Nebr., was a visitor in Chicago 
during the past week. Mr. Smith was en 
route home from a buying trip. 

Edson Franklin, of E. I. Franklin Co., 
North Attleboro, Mass., has been calling on 
the trade in Chicago during the past week 
en route to his middle west territory. 

George Schwob, of Adolphe Schwob, Inc., 
New York, spent the past week in Chicago 
visiting with James W. Tice, their Chicago 
office manager and calling on the trade. 

G. D. Cullis, manager of the Chicago 
office of the Wadsworth Watch Case Co., is 
making a 10 days’ business trip through 
the northwest in the interest of this firm. 

Arthur Fuller, manager of the Chicago of- 
fice of the Towle Mfg. Co., 29 E. Madison St., 
is able to resume his duties again after being 
home for a week suffering with the grippe. 

E. L. Badgley, Chicago representative for 
Harvey & Otis, just completed a business 
trip through the middle west and the east 
as far as Pittsburgh. Mr. Badgley reports 
business conditions as good. 

F. Michelon, secretary of the Bulle Clock 
Corp., with headquarters at New York city, 
spent the past week in Chicago visiting at 
the local office located at 35 E. Wacker 
Drive, and calling on some of his friends. 

J. A. Gulbrandsen, Chicago and middle- 
west representative for the Sheets-Rockford 
Silver Co., at Rockford, Ill., arrived in 
Chicago last week. Mr. Gulbrandsen will 
spend a week here calling on his retail 
friends. 

P. Scharsig, factory representative and 
distributor of imported clocks, located on the 
Sth floor of the Jewelry Mart, 35 E. 
Wacker Drive, is spending 10 days in visit- 
ing the wholesale trade through the east. 

Taylor Strawn, vice-president of the Elgin 
National Watch Co., will return to Chicago 
this week from New York, where he went 
to attend the banquet of the Jewelers 24- 
Karat Club, and to visit with his many 
friends. 

Lou Sigel, traveler for A. Hirsch & Co., 
35 E. Wacker Drive, is again on the job 
getting ready to call on his trade in Chicago 
and suburbs. Mr. Sigel has just recovered 
from a two months’ illness and an operation 
for goitre. ‘ 





Fred C, Emerson, manager of the Chicago 
office of the Eisenstadt Mfg. Co., and Frank 
Redmond, of the local office returned last 
week from St. Louis, where they spent two 
weeks attending the annual sales meeting 
at the home office. 

Wm. F. Drexmit, manager of the Chicago 
office of the Keystone Watch Case Co., 35 
E. Wacker Drive, returned this week from 
New York and the east where he spent about 
a week visiting with friends and attending 
the annual banquet of the 24-Karat Club. 

I. S. Richter, manufacturers’ representa- 
tive, with offices on the seventh floor of the 
Heyworth building, left last week, accom- 
panied by Mrs. Richter, for a trip through 
the west and the coast. Mr. Richter will 


‘spend: several weeks in resting and looking 


over the sights. 

Word was received in Chicago last week 
from friends of George Boergerhoff, repre- 
senting eastern firms, that he has passed the 
crisis at the Clinic Hospital at Cleveland and 
is holding his own. Mr. Boergerhoff was 
stricken with pneumonia while in Cleveland 
making his usual business trip. 

Juston Johnson is now associated with A. 
Hirsch & Co., wholesale watch dealers, at 35 
E. Wacker Drive, as their Pacific Coast 
representative, with headquarters at San 
Francisco. Mr. Johnson is well known in 
this territory, and he formerly was connected 
with Sproehnle, Inc., of Chicago. 

Max Hirsch, importer and wholesaler of 
watches, at 31 N. State St., will leave this 
week to visit the trade in Jacksonville, Palm 
Beach, Miami, Tampa and St. Petersburg, 
Fla. He will also go to Winter Haven, to 
visit at the Winter home of his parents. Mr. 
Hirsch expects to be gone several weeks. 

Nat Pian, diamond broker, at 31 N. State 
St., left last Sunday night with Mrs. Pian, 
for Los Angeles, Calif. He will remain 
there until the first part of April when he 
will return home by way of Yellowstone 
Park. While in California Mr. Pian wili 
enjoy a good rest and will call on the trade. 

Sam Newman, Wisconsin representative 
for A. Hirsch & Co., with headquarters at 
Milwaukee, has left for his territory and 
will be gone for a few months. Maxwell 
Kramer, eastern representative with offices 
at Newark, N. J., has also returned home 
and will start out on his territory some 
time this week. 

J. M. Braude, of Emil Braude & Sons, 
wholesale jewelers, at 29 E. Madison St., 
left last week for New York, where he at- 
tended the annual meeting of the National 
Jewelers’ Board of Trade and visited friends 
in the east. Mr. Braude is chairman of the 
Chicago division of the National _ Jewelers’ 





Board of Trade and honorary vice-president 
for this district. Mr. Braude played an 
important part at the meeting of the Board 
Thursday where he delivered two reports. 
Friday he presided at the meeting of the 
creditors of the Chas. E. Graves Co., held 
at the Board’s rooms in New York. | 

E. A. Hamill, first vice-president and 
director of the Elgin National Watch Co., 
passed away at his home on Friday of last 
week from a short illness. Funeral services 
were held on Saturday from his home, 2450 
Lake View Ave., and interment was at 
Graceland Cemetery. Deceased who was 75 
years of age had been ill with, pneumonia for 
only a few days. ' 

The Dirigold Corporation, with headquar 
ters and factory at Kokomo, Ind., and. with 
offices and display rooms at 70 E. Jackson 
boulevard, held a meeting of its salesmen last 
week at the home office. The sales organiza- 
tion has been enlarged by 10 additional 
members and these new men together with 
the regular traveling force will cover the 
entire United States. This firm has added 
many new and practical articles in both hol- 
low and flatware. 

The sale of the retail jewelry business of 
Charles E. Graves & Co., East Madison and 
Wabash Ave., has been set for Feb. 8. 
Bids will be received before Judge Cliffe on 
the morning of that day. The Chicago Ad- 
justment Commiitee of the National Jewel- 
ers’ Board of Trade, called a meeting of 
creditors last Friday in the Board offices and 
the majority of the Chicago creditors were 
present. An involuntary petition in bank- 
rupcy was filed a week ago against Charles 
E. Graves & Co. 

E. S. Baker, who has been associated with 
the Juergens & Andersen Co., of this city, 
for more than 16 years, recently returned 
from New York and the east where he has 
made satisfactory arrangements with J. R. 
Wood & Sons, New York and Chicago, as 
their middle-west representative. Mr. Baker, 
traveled through the States of Minnesota, 
North and South Dakota, Iowa, Nebraska, 
Missouri, Kansas and Oklahoma, for a great 
many years, calling on the retail trade. He 
will have practically the same territory with 
J. R. Wood & Sons, and will travel out of 
the firm’s Chicago office located at 29 E. 
Madison St. Mr. Baker has many friends 
throughout the territory who wish him suc- 
cess in this new venture. 

“Rudy” Warner, of the Warner Box Co., 
Buffalo, N. Y., stopped off in Chicago 
last week for a few days to shake hands with 
his friends here enroute to the Pacific Coast 
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where he will spend several weeks calling on 
his trade. 

“Ted” Lampert, of M. J. Lampert & Sons, 
New York city, visited the trade in Chicago 
last week on his way through the middle 
west and the east. 

Max Goodman, of A. D. Goodman & Bros., 
wholesale jewelers, of St. Paul, Minn., and 
Mrs. Goodman, spent the past week in Chi- 
cago on their honeymoon trip. 

R. F. Spies, of Spies Bros., will leave this 
week with a party of friends for a three 
weeks’ sojourn in the sunny south. He will 
spend the greater part of his time in Florida. 

Fred Hall, of W. R. Cobb & Co., Paw- 
tucket, R. I., spent the past week in Chicago 
calling on his many friends here. Mr. Hall 
just completed a trip through the northwest. 

}: B. Lipsker, traveler for Goldsmith Bros.’ 
Smelting & Refining Co, 29 E. Madi- 
son St., has left for his territory through 
the middle east. Mr. Lipsker will be gone 
his usual six weeks. 


M. ‘A. Pokrass & Co., manufacturing 
jewelers, are now comfortably located 
in suite 1001, Goddard building, 27 E. 
Monroe St. This firm formerly was located 
on the fifth floor of the North American 
building. 

Slade, Tenney & Weadley, wholesale 


jewelers, located on the sixth floor at 27 E. 
Monroe St., are having their offices re- 
modeled. When this is completed they will 
have greatly enlarged quarters and addi- 
tional furnishings. 


William F. Juergens, of the Juergens & 


Andersen Co., returned to Chicago on 
Monday of this week, after spending sev- 
eral days of the past week in the east. Mr. 
Juergens attended the annual banquet of the 
Jewelry 24-Karat Club in New York and 
visited his son at Princeton. 

Zimmerman Bros., 58 E. Washington 
St., wholesale dealers in silverware and 
ivory goods, against whom an involuntary 
petition in bankruptcy was filed recently here 
offered a composition settlement of 20 per 
cent. of which 15 per cent. is cash and 5 per 
cent, in a note endorsed by their father, due 
in sixty days. 

H. Holsman, of H. Holsman & Co., whole- 
sale jewelers at 119 W. Madison St., ac- 
companied by his wife and three daughters, 
left last Sunday night for Palm Beach, Fla. 
Mr. Holsman, has a Summer home at Palm 
Beach and spends several months each Winter 
there resting and enjoying the warm climate. 
He expects to be gone for two months, and 
his family will remain there until May 1. 

Spies Bros., who have been located on the 
sixth floor of the Goddard building for a 
number of years are now located in beautiful 
enlarged quarters on the fifth floor of the 
same building. They occupy the entire Wa- 
bash Ave. side of the fifth floor, and have 
the offices equipped with new mahogany fix- 
tures. They have two private offices and the 
balance of the space is given over to general 
offices and salesroom. 

Leon Foulkes, was apprehended last Thurs- 
day night in the offices of Attorney W. W. 
O’Brien, by Lieut. Leo Carr, Sergts. Knowles 
and Quilter, detectives of the jewelry squad. 
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His bonds were set at $10,000, and the case 
is set for Feb. 1, at the Harrison Street Court. 
Charges against Foulkes carried larceny, in 
taking goods and chattels of the Vye 
Jewelry Co. Inc. 31 N. State St. Ap- 
proximately $1,800 worth of pawn tickets 
were recovered. 

The Jacobsohn Jewelry Store at 1624 W. 
Roosevelt road is in financial difficulties, and 
the proprietors have requested J. M. Braude, 
of Emil Braude & Sons, 29 E. Madi- 
son St., as one of their largest creditors to 
call a meeting of the creditors. The meeting 
was called on Monday, Jan. 24. Jacobsohn 
claims liabilities at $31,092.88, and says that 
the assets based on the physical inventory 
which he claims to have taken Jan. 10 (but 
which has not as yet been verified by audit 
or appraisal), amount to $17,237. 








Minneapolis and St. Paul 
Cuattiinen 

P. G. Zimmerman, retail jeweler, Rice 
Lake, Wis., was in Minneapolis all day 
Jan. 13 doing some buying. 

Mr. Hoglund, retail jeweler, Alexandria, 
Minn., who was in Mineapolis, Jan. 12, re- 
ported his holiday business as being very 
good. 

F. B. Sweet, traveling for the Charles 
Beard Co., wholesale jewelers, Ryan 
building, St. Paul, left the first part of 
February on a trip of about six weeks 


through western Minnesota and North 
Dakota. 

Charles Beard, of the Charles Beard 
Co., wholesale jewelers, St. Paul in re- 


viewing the business conditions of the past 
and the prospects for the future, said that 
1926 was better than 1925, and that 1927 
looks very promising. 

O. W. Jacobson, retail jeweler, Sandstone, 
Minn., was in Mineapolis the first week this 
month, while on his way to Hastings, Minn., 
to visit relatives. Mr. Jacobson called on the 
wholesale trade. This trip is part of a short 
vacation he is taking. 

Lessing Schleuder, who is associated with 
his father, H. O. Schleuder, New Ulm, 
Minn., in the retail jewelry and optical busi- 
ness, this month spent a week in Minneapolis. 
He visited relatives and took occasion to call 
on the wholesale trade. 

John Pehrson, who was employed about 
25 years as shipping clerk for Bullard Bros., 
retail jewelers, St. Paul, died Jan. 7. He 
did his last day’s work at the store on Dec. 
24. The funeral was on Jan. 10. Mr. Pehr- 
son was about 65 years old. 

A. A. McMillan, retail jeweler, Brook- 
ings, S. D., is conducting a sale this month 
under the direction of Kings Sale Service, a 
Minneapolis organization. It was scheduled 
to start Jan. 15. This is the first sale in many 
years held by Mr. McMillan. 

Miss Anita Johnson, sister of Elmer L. 
Johnson of Louis C. Gaus & Co., wholesale 
jewelers, 100 N. 7th St. Minneapolis, was 
killed Jan. 14 when an automobile in which 
she was riding was struck by a train at a 
crossing one mile from Fridley, Minn. 

Members of the Minnesota Wholesale Jew- 
elers’ Association were treated to a venison 
dinner when they met Jan. 13 at the St. Paul 
Athletic Club for their regular meeting of 
this month. A. M. Josten, Owatonna, Minn., 
and vice-president of the association, presided. 
A large proportion of the membership was 
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in attendance. C. M. Thomsen, wholesale 
jeweler, 100 N. 7th St., Minneapolis, secured 
the venison on his recent hunting trip. 

F. E. Murphy, northwest manager for 
Oneida Community, Ltd., on Jan. 12 met W 
f. Earl, sales director of jobbing sales of 
the company in Duluth, Minn., and proceeded 
with him on a business trip into Canada 
where they were to inspect branches of the 
company situated in Edmonton, Vancouver 
and Winnipeg. 

Charles H. Taylor, retail jeweler, Crosby, 
Minn., who is well ‘known throughout the 
State as a deer hunter, duck hunter and 
fisherman, spent several days early this 
month in Minneapolis. Mr. Taylor ex. 
pressed himself as being opposed to the so- 
called “One Buck” law which has been 
scheduled to come before the present Min- 
nesota Legislature. Mr. Taylor established 
his present store May 15, 1926. 











Miss Gail Hausmann, daughter of Mr. and 
Mrs. Gabe Hausmann, St. Charles and Broad- 
way, was entertained in honor of her fifth 
birthday on Sunday, Jan. 9, from three to 


six in the afternoon. Little Miss Haus- 
mann received her guests in her “Doll house.” 
There was a lovely birthday cake with five 
candles, and chocolate ice cream was served 
in the form of teddy bears. Each guest was 
given favors. Games were played and the 
merry-go-round and see-saw were well 
patronized. Moving picture slides were taken 
of the occasion and have been shown in some 
of the local moving picture theatres. 

Detectives Joseph Cassard and Fred Wil- 
liams and Patrolman Charles Knollman, re- 
ceived substantial recognition of their serv- 
ices recently in arresting and convicting 
two jewelry robbers. This recognition came 
in the form of a check for $100 from the 
Jewelers Security Alliance. The trio will 
divide the cash reward equally. The reci- 
pients of the check recently arrested Earl 
LeBlanc and Lloyd Miller for stealing 
jewelry from the Hiller Jewelry Co. with 
offices in the Godchaux building. Since Mr. 
Hiller is a member of the Alliance, the or- 
ganization offered the reward for the cap- 
ture and conviction of the thieves. LeBlanc 
and Miller were sentenced a few days ago 
to serve three years each in the State pen- 
itentiary. 








While the popularity of stainless steel table 
knives is growing apace, English makers re- 
port that there is little or no profit resulting 


‘from this trade because competition continues 


to be very keen. Sales in the home market 
have been slow, although business picked up 
with the receipt of orders for the Christmas 
trade, especially in export lines, and is now 
nearly normal. Owing to an alleged under- 
standing between Krupps and the makers of 
Firth’s stainless steel, German stainless table 
knives have not been sold in the English 
market, according to a dispatch received by 
the Department of Commerce from William 
W. Grace, foreign service officer at Shef- 
field. English exports of knives, handles and 
blanks in the quarter ended Sept. 30, 1926, 
showed a decline of about £16,000 from ex- 
ports in the corresponding period of 1925. 
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Ed Schoepp has taken over the jewelry 
store at Alma, Wis. 

C. D. Graff, of Elkhorn, recently visited 
the trade in Milwaukee. 

The Hannon Jewelry Co., Waupaca, was 
recently sold to I. G, Larson. 

Gerald V. Hearvey, formerly of Berlin, is 
now with Archie Tegtmeyer, Milwaukee. 

G. Spencer Brown, Seth Thomas Clock 
Co., Chicago, is spending the week in Mil- 
waukee. 

George Armbruester, Cedarburg, and O. 
H. Brickson, Madison, recently called on 
Milwaukee wholesale houses, 

Samuel Jacobs recently made the long 
trip from Iron Mountain, Mich., to call on 
Milwaukee wholesale houses. 

Paul Krumenacher, watchmaker, formerly 
with L. M. Shick of Milwaukee, is now with 
the Henry Bayer store at Whitewater. 

It is reported that Mrs. Wals, who is the 
wife of Edward M. Wals, of the Reliance 
Silver Co., is recovering very nicely from a 
recent operation. 

A fire recently broke out in the Beverly 
Jewelry Co. It is reported that it was start- 
ed when a celluloid glass frame was held 
above a flame. Only a slight loss was sus- 
tained. 

Ed Pelham, Sparta, is closing out his 
jewelry business, the change being made be- 
cause of ill-health, Mr. Pelham expects to 
enter a hospital for an operation in the near 
future. 

Theodore Stendel, Chilton, and Mr. and 
Mrs. A. Miller, of the A. Miller Jewelry 
Co., Monroe, recently called on Milwaukee 
wholesale houses while in Milwaukee to visit 
the Automobile Show. 

Henry Utzat, employed as a watchmaker 
by the O. H. Bingenheimer Co. for several 
years, is confined to Muirdale Sanatorium 
for his health. He is now out of bed and 
on the road to complete recovery, according 
to reports. 

Gustave Keller, retail jeweler at Appleton, 
was in Milwaukee, Jan. 15 and 16, to attend 
a State court meeting of the Catholic Order 
of Foresters. Mr. Keller addressed a gath- 
ering of members from Milwaukee county 
Sunday night. 

It was recently necessary for E. Speracek, 
Mishicot, Wis., to close up his store and go 
to the hospital for treatment. He is now 
at the Soldiers’ Home hospital, Milwaukee. 
Mr. Speracek had been ailing for about two 
years, ever since he returned from war, but 
it is expected that he will soon be on the 
road ta complete recovery. 

Gordon E. Warnke, of the E. H. Warnke 
Co., was recently inveigled into telling that, 
besides being prominent in local jewelry cir- 
cles, he has also had some success in the 
writing of short stories. Mr. Warnke’s taste 
runs to adventure and several of his stories 
have been accepted by nationally known 
magazines. He is now at work on a novel- 
ette, which he expects to complete within a 
short time. 

Carl Steckel recently opened a jewelry 
store on Hopkins St. Mr. Steckel came to 


this country from Germany about 25 years 
ago and was employed by the O. H. Bingen- 
heimer Co. as a watchmaker. 


He worked 
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for that company for about 10 or 12 years 
and then opened a jewelry business of his 
own on 12th and Vliet Sts., the present site 
of Schusters’ Store. He sold the building to 
Schusters and again opened a jewelry store 
at 37th and Vliet Sts., which he recently 
sold. He now owns the apartment building 
on Hopkins St., near 26th, and is conducting 
a very successful jewelry business in his new 
store. The trade wishes him success and 
good luck in his new venture. 











TRADE CONDITIONS 


Trade with the retail jewelers of Evansville and 
other towns in southern Indiana during the past 
week has remained stationary, and while things 
have not come with a rush, the dealers say that in 
spite of the bad business conditions, things have 
come along all right and they believe that January, 
taken as a whole, wili prove as good, if not better, 
than the corresponding month of last year. Reports 
from the rural communities are to the effect that 
trade has been affected some by the inclement 
weather and bad roads, but with the coming of 
better weather, it is believed that things will get a 
whole lot better. Local wholesale jewelers say the 
year has started out all right and they have no 
complaint to make over the state of trade. They 
are looking for a very good trade year. 





Remodeling of the store building at 603 
Main St., this city, has been started to pro- 
vide for a larger jewelry department for the 
National Jewelry & Clothing Co., at 605-607 
Main St. The remodeled store will provide 
for one of the most attractive jewelry stores 
in this part of the country, it is said by Jacob 
Hoffman, president of the company, and will 
be designed after stores in Chicago and De- 
troit. The floor will be laid in black and 
white tile. A new metal store front will be 
installed. Fixtures will be unique in their 
design. The cost of the improvements will 
be in the neighborhood of about $18,000. 
The new store will be ready for business 
about March 1, it is announced. 

It is expected that mussel shell operators 
along the lower Ohio, Wabash and White 
rivers will get busy by the first of March 
and not later than the first of April this 
year and that a good many men will be 
employed in the business during the Sum- 
mer months. The supply of shells in the 
rivers in this section is not as great as it 
was a few years ago as the diggers have 
exhausted some of these streams. The pearl 
button factories in southern Indiana buy all 
of these shells from the rivers in this section 
and as a rule the shells bring in a good price. 
There are three large pearl button factories 
at Shoals, Ind., on White river and when 
operating on full time, they employ a large 
number of operators at fairly good wages. 

Local retail jewelers will take a leading 
part in the Spring style exposition that will 
be held here from March 16 to 19. Plans 
for the event have just been announced by 
Curtis T. Mushlitz, secretary of the Evans- 
ville Retail Merchants’ Bureau and the 
Evansville Retail Jewelers’ Association. Be- 
tween 40 and 50 of the leading retail mer- 
chants along Main St. have expressed a 
willingness to take part in the style show, 
which is expected to be one of the greatest 
events of its kind in the history of the city. 
Expert window trimmers from all parts of 
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the country will be brought here to decorate 
the stores for the event. Ben Kruckemeyer, 
of Kruckemeyer & Cohn; Theodore Bitter- 
man, of Bitterman Bros.; Oscar Esslinger, 
of Esslinger & Salm, and many other local 
retail jewelers will co-operate with the com- 
mittee of arrangements from the Merchants’ 
Bureau in making the style show a success. 
About 60 of Evansville’s leading society 
girls will be models for the show and 
arrangements are being made for a 35-piece 
band and several orchestras in addition to a 
display of fireworks along Main St. on the 
nights of the style show. It is expected 
that many people will be attracted here for 
the event from towns in southern Indiana, 
southern Illinois and western and northern 
Kentucky. The style show will be widely 
advertised in the newspapers of southern 
Indiana. 











Frank Crane, Holdenville, Mo., and George 
W. Lewis, Perry, Okla., were visitors in 
Kansas City last week. 

D. B. Ward, of the D. B. Ward Jewelry 
Co., is out at present on a business trip 
through St. Joseph and the surrounding vi- 
cinity. 

C. H. Lennert, manufacturing jeweler, 
whose specialty is fine platinum work, has 
moved from 605, Chambers building, to the 
floor beneath, 505, Chambers, and reports 
that business is good. 

Gus Steinbeck, who has formerly repre- 
sented the Norton Jewelry Co. in Kansas 
and Missouri, will now cover a new territory 
in Oklahoma and northern Texas. D. C. 
Lewis, city salesman for the Norton Jewelry 
Co., will take over Mr. Steinbeck’s route in 
Kansas and Missouri. 


C. B. Norton, of the Norton Jewelry Co., 
with Mrs, Norton celebrated his 54th wed- 
ding anniversary on Jan. 16. This date had 
a double significance for Mr. Norton, in 
that it was also the anniversary of the estab- 
lishment of his business. He is to be found 
at his office nearly every day, except when 
ve takes the time to enjoy a game of 
golf. 

The annual report of the Better Business 
Bureau of this city tells of the fine co-opera- 
tion shown by the majority of jewelers in 
Kansas City toward the bureau in their ef- 
forts to raise the standards of advertising in 
this field. Occasional practices relating to 
diamonds advertised as “blue white,” or 
“perfect cut,” which were not entitled to 
such designations, were corrected. Exag- 
gerated illustrations of diamond sizes, incor- 
rect terms applied to plated ware, wrongful 
designations of imitation pearls, platinum, 
ivory, gold content of watches and other 
items were corrected. Educational bulletins 
on accurate terminology in jewelry lines 
were regularly issued and followed largely 
by the jewelers of the city. It is believed 
that the passage of a jewelry auction ordi- 
nance, passed largely through the efforts of 
the bureau, will have the effect of curbing 
periodic or seasonal auctions, which have 
afflicted Kansas City in the past and brought 
numerous complaints to the bureau of fraud, 
and misrepresentation. 
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pret ) Paces 
John Parthum, diamond setter in the 
Metropolitan building, is back at his duties 
again after a two weeks’ vacation. 

Dan Childs and Milton Sandfelder, both 
of Chicago, were in Detroit last week call- 
ing on friends in the wholesale trade. 

Sam Lachman, of Cole & Irwin, has re- 
turned from Grand Rapids where he looked 
over the firm’s branch store in that city. 

Harry Himelhoch and his brother, Joseph 
Himelhoch, have left for Los Angeles where 
they expect to remain for the remainder of 
the Winter. 

The Chase & West Jewelry Co. has re- 
cently been incorporated in Detroit. It is 
located at 5882 Dix Ave., and is engaged in 
a general retail business. 

John Turk, Wayne, Mich., came into De- 
troit last week where he made calls on_the 
wholesale jewelers, buying new merchandise 
for his mid-Winter trade. 

W. T. Blashill, Oxford, Mich., was in 
Detroit last week calling on the wholesale 
jewelers. He finds the retail trade picking 
up after the decline that followed the holi- 
days. 

Reid Berkey, of the Charles A. Berkey 
Co., left last week for an extensive trip 
through the south. He does, not expect to 
be back at the home office again until the 
warm weather sets in. 

Willard Jones, of the Luths, Dorweld 
Haller Co., in the Liggett building, will re- 
main at the home office until about Feb. 15, 
and then will resume his calls again on the 
retail trade throughout the State. 

The Rogers Jewelry Co. has been incor- 
porated in Detroit with a capital stock of 
$3,000. The owners are Morris Chernekov, 
David S. Block and Samuel S. Fisher. The 
address is 512 Woodward Ave. 

The sympathy of a large number of 
friends in the jewelry trade is extended to 
Miss McWhinnie, for a number of years 
with Edward P. Roehm, manufacturing 
jeweler in the Liggett building, who lost her 
mother on Dec. 23. 

Frank Dunn, Dunn Bros., Providence, 
R. I., was a caller on Detroit friends and 
the wholesale trade last week. He finds that 
the let-down following the holidays is be- 
ginning to improve and has no great fear re- 
garding the Spring trade in the jewelry in- 
dustry. 

Albert Kanberg, of E. H. Pudrith & Co., 
has resumed his calls on the Detroit retail 
trade again and reports business becoming 
better so far as the jewelry trade is con- 
cerned. He anticipates that beginning with 
February conditions will have decidedly 
improved. 

Charles V. Schaub, of Albert Schaub & 
Co., 355 Gratiot Ave., has recently been 
elected treasurer of the Detroit Lodgs of 
Elks, which has a membership of 7,000. The 
elevation of Mr. Schaub to this important 
post is an indication of the esteem in which 
he is held in this city. 

A. F. Muehlke, of the Muehlke Crafts- 
manship Shop, manufacturing jewelers, 801 
Metropolitan building, is making prepara- 
tions for an early start on a trip to Europe. 
He expects to be absent several weeks. He 
also announces he has just engaged in ex- 
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tensive production of a new decorated 
wedding ring. It is made entirely by hand. 

Gilbert Miller, retail jeweler, who was 
nearly killed in a motor car accident on a 
country road near Detroit last Fall, was able 
to visit his store this week. It was his first 
trip downtown since the crash. He is still on 
crutches and it will be some time before he 
is back in his old form. 

W. F. Broer, of the W. F. Broer Co., 
Toledo, paid a visit to the Detroit branch 
last week. He has just recovered from a 
three-weeks’ illness and is beginning to feel 
like himself again. He reports the W. F. 
Broer Co. had an excellent year-end trade 
both in Toledo and Detroit. 

Friends have received cards announcing 
the marriage of George Rock Loehr, former 
manager of the Detroit office of the 
Scribner & Loehr Co. Mr. Loehr is now 
an executive in the main office at Cleveland. 
Mr. and Mrs. Loehr will be at home at 
2552 Euclid Heights Boulevard, Cleveland, 
after Feb. 1. 

Detroit wholesale and manufacturing 
jewelers report collections are fair and be- 
ginning to show an improvement. There 
were only 10 failures following the advent 
of the new year as compared with 15 one 
year ago. The total liabilities also were con- 
siderably less. This is regarded as a good 
showing by the trade when the general trade 
slump during the holidays is taken into con- 
sideration. 

Garner Sly, of E. H. Pudrith & Co., is 
recovering from an attack of grippe and ex- 
pects soon to be calling again on the Detroit 
retailers. Owing to his illness the Pudrith 
bowling team has not been doing much of 
late. It expects soon to be back in form and 
ready for all comers. This aggregation of 
jewelry bowlers is now making preparations 
to go to Peoria, IIll., in April, to take part 
in the bowling congress. 

Wholesale merchants of Detroit are 
arranging for an exhibit of about every- 
thing under the sun that goes to make up 
the necessities and pleasures of life. It will 
be in the Fountain Room of Masonic Temple 
from March 8 to March 10. There will be 
everything from jewelry to loaves of bread. 
It is termed the “Better Merchandising Con- 
ference.” Aiready reservations for 41 units 
of display have been made. More than 
100,000 tickets will be distributed by 


exhibitors. 








Notes from Ohio 





Automobile bandits broke a window of the 
Sterling jewelry store, Springfield, O., re- 
cently and made their escape with watches 
and rings valued at near $1,000. A mer- 
chants’ policeman attracted by the sound of 
breaking glass, gave pursuit but was soon 
distanced by the thieves who escaped in an 
automobile. 

The Ohio Retail Jewelers’ Association will 
hold its annual board meeting late this month 
in the office of the Akron Merchants As- 
sociation. The meeting will decide on the 
details of the State jewelers’ convention 
which is to be held sometime in September. 
Dates and meeting place are to be selected. 
E. W. Chamberlin, Akron is president; C. 
F. Motz, Wadsworth, treasurer and Jack 
Moore, Akron, vice-president. James Al- 
ward, is secretary. 
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With only a small representation of the 
merhbership present, the monthly meeting of 
the Canton district 24-Karat Club was held 
Wednesday night, Jan. 19, at Hotel Court. 
land, Canton. A banquet at 6.30 Preceded 
the usual round table discussion. Clarence 
K. Tate, secretary of the club, reported the 
attendance the smallest in years and said 
that he believed lack of interest in the club 
would soon result in its discontinuance. 
“There seems to be little or no interest jn 
the 24-Karat Club in this district in recent 
months and it is not worth the effort of a 
few to try and hold monthly sessions,” he 
said. Other than general discussion there 
was nothing of interest transpired at the 
meeting. 











make a business trip to Dallas, Tex., next 
week. 

I. Finegold, Indiana representative of the 
firm of Hochberg & Letzer, New York city, 
was calling on Indianapolis customers last 
week. 

Indianapolis jewelers have felt the reaction 


from the Christmas rush. Increased efforts 
in the shape of clearance sales and cut- 
prices have been advanced. 

Gus Meister, former owner of the jewelry 
store at 568 Massachusetts Ave., is now in 
the repair department of this store which he 
sold last Summer to E. R. Simms. 

J. V. Rollins, who recently purchased the 
L. F. Kiefer & Son store, is well pleased 
with his new location. The interior of the 
shop has been tastefully redecorated and 
special attention has been given to artistic 
display of the jewelry. 

The Standard Jewelry Mfg. Co., was one 
of the many Indianapolis firms to realize the 
advantages offered by location in the new 
Illinois building, corner of Market and 
Illinois St. The concern is located on the 
sixth floor of this building. 

When Queen Marie of Roumania was the 
guest of this city she was presented with a 
key of the city and a replica of the Soldiers 
and Sailors Monument. This gift was the 
creation of Charles B. Dyer and was s0 
unique and appealing that Her Royal High- 
ness made special inquiry concerning details, 
when presentation was made by Mr. Dyer in 
the name of Indianapolis. Mr. Dyer’s art in 
creating the unusual was exemplified again, 
recently, in a hand-made badge of different 
kinds of 14-karat gold, which was given a 
newly appointed United States Marshal, 
Alfred O. Meloy, by friends, Jan. 1. 








Goods amounting to about $300 have been 
recovered and identified as the property taken 
from the jewelry store of P. M. Antonovich, 
Bristow, Okla., on Dec. 12. The stolen arti- 
cles, including pieces of jewelry, chains, 
watchcases and fobs, were discovered by of- 
ficers in their effort to raid a place where tt 
was believed liquor was being sold. A couple 
of men who were in the place at the time 
escaped and no trace of them has been found. 
The total loss to Mr. Antonovich at the time 
of the theft was approximately $12,000. Up 
until now no clue has been found as to the 
thieves. 
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E. L. Tiffany, Taft, was in this city re- 


cently calling on the trade. He reported 
his holiday business to have been very good. 

H. E. Jones, western representative of 
the Wadsworth Watchcase Co., with head- 

rters in San Francisco, is in Los Angeles 
calling on the trade. 

James G. Donavan reports that the Don- 
avan & Seamans Co. has just completed the 
most prosperous year in the history of the 
frm. The work of taking the annual in- 
ventory is now finished. 

H. L. Gruber, diamond broker located in 
the Title Guarantee building, took a pleas- 
ure trip to San Diego for the week-end. 
He made the trip by automobile, and was 
accompanied by Mrs. Gruber. 

Frank B. Gilrane, watchmaker and jeweler 
with office in the Title Guarantee building, 
has found it necessary to take a vacation 
and rest for a few months after an un- 
ustially strenuous holiday season. 

Ben Klein, diamond broker, with office on 
the fourth floor of the Title Guarantee 
building, is remodeling his rooms, improving 
the appearance and making them more con- 
venient for the handling of business. 

Owing to the great increase in his busi- 
ness, R. L. Oakes, specialist in the repair- 
ing of mesh bags, has found it necessary 
to move to a central location. He has opened 
an office in room 626 Metropolitan building. 

Ira W. Smith, manufacturers’ agent, 910 
Broadway Central building, has left for his 
annual Spring trip, which will include Salt 
Lake City, Denver, Portland, Seattle, and 
San Francisco. He will be absent several 
weeks. 

Among the out-of-town jewelers who have 
been in this city receritly are the following: 
W. E. Christie, Elsinore; Mel Smith and 
Frank Hoffman, Santa Ana; M. A. Stalmer, 
Fullerton; E. C. Kendrick and A. A. Cohen, 
Anaheim. 

The E. Bastheim Co., wholesaler in the 
Title Guarantee building, reports very good 
business over the holidays. It is now 
engaged in taking inventory. The traveling 
salesmen will soon start out on the first 
trips of the new year over their respective 
routes. 

E. H. Sandstrom, for the past eight years 
in business at the corner of 4th and Hifl 
Sts, has recently moved into a handsome 
new store in the arcade of the Subway 
Terminal building, on Hill between 4th and 
5th Sts., where he has ample show-window 
space. : 

The members of the jewelry trade in this 
vicinity are extending sympathy to the widow 
of W. L. Whedon, diamond broker, formerly 
with offices in the Pacific-Southwest build- 
ing. Mr. Whedon had been compelled to 
retire from business a year or so ago on 
account of poor health.. 

Among the manufacturers’ representatives 
calling on the trade in Los Angeles recently 
were: Sam Kierski, Robert Fulton and Fred 
Lee, all of San Francisco; Milton Sand- 
felder, western representative of the D. F. 
Briggs Co., with headquarters in Chicago; 
and Wm. LaVay, district manager for the 
Jos. H. Meyer Bros., Brooklyn, N. Y. 

Many of the old-time jewelers of Los 
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Angeles attended the funeral services re- 
cently of W. G. Young, pioneer watchmaker, 
who had an office in the Broadway Central 
building. Mr. Young was about 62 years 
of age, and had been engaged in watch- 
making in Los Angeles for 20 years or 
more. He was formerly in the employ of 
some of the large jewelry concerns, but 
recently had been in business for himself. 

The new Chester Williams building at 
the northeast corner of 5th St. and Broad- 
way is proving attractive to the jewelry 
trade. Among those who recently moved 
into offices in that edifice are T. H. Hindin, 
diamond broker, formerly for several years 
in the Title Guarantee building, and Skinner 
& Co., now under the management of Mrs. 
Skinner. The latter concern was also 
located for some time in the Title Guarantee 
building. 

It is reported that the jewelry store of 
Mrs. C. E. Buck, 726 S. Main St., was 
entered one afternoon recently by three men 
who asked to see a diamond ring. They 
were shown one costing $500. After they 
left Mrs. Buck found that the diamond ring 
was gone and a glass one in its place. That 
same night on the street she saw a man 
who resembled one of the trio who had 
been in the store. Her shouts brought a 
deputy sheriff, who arrested the man on a 
charge of grand larceny. Police say that 
he confessed to having engineered the ring 
substitution. 








Pacific Coast Notes 





Robert C. Brunner, jeweler of Zillah, 
Wash., has removed to Tacoma, Wash. 

J. W. Goldstein, formerly in the jewelry 
business at Wailuk Maui, T. H., is dead 
and his widow has closed out the business. 
Mrs. Goldstein is now in San Francisco. 

The Bells Jewelry Shop of Yakima, 
Wash., according to a statement made by its 
management, will not be moved into its 
new store before June 1, as the building will 
not be ready for occupancy until then. 

C. C. Lewis, of the Lewis Jewelry Co., 
Long Beach and Huntington Park, Cal., 
may erect a modern business building on 
the east side of Pacific Boulevard and in 
the 100 block. However, no definite plans 
have been formed for the building which, 
if erected, would be to replace a row of 
one-story structures which all the tenants 
have been notified to vacate. 








A ruling by Lincoln C. Andrews, Assist- 
ant Secretary of the Treasury, under Sec- 
tion 1514 of the Tariff Act of 1922, permits 
free entry of returned American goods only 
where the bill of lading shows the ex- 
porter to be the consignee or where im- 
ported by an agent for or in behalf of the 
exporter. The issue was raised by a pro- 
test made by the Automobile Insurance Com- 
pany of Hartford, Conn., against payment 
of duty on a bracelet purchased in New 
York, insured, and later stolen from the 
owner in Paris. The Paris police recovered 
the piece of jewelry and the insurance com- 
pany, which had in the meantime paid the 
owner the amount of the insurance, brought 
the bracelet back for sale in the United 
States. Assistant Secretary Andrew’s rul- 
ing held it was not entitled to free entry. 





George Dreiss, Chico, Cal., is visiting the 
local trade. 

Fred Lee and Fred Lee, Jr., of Fred Lee 
& Co., are in the south. 

The first trip through his territory with 
his new lines is being taken by Sam Kierski. 

William Fulton left in January to visit his 
trade in southern California on his first trip 
of 1927. 

George Smith of 150 Post St., representa- 
tive of the Keystone Watch Case Co., is 
visiting the factory. 

J. Klein representing Shiman, Bros & 
Co., was one of the first Spring travelers 
to call on the trade here. 

Ivan L. Smith, Coast representative of the 
Oneida Community Ltd. left in the middle 
of January for a three weeks’ visit to the 
factory. 

William I. Robinson, who has been travel- 
ing for Spitzel Bros. & Co., expects to rep- 
resent several lines out of ‘New York for 
which city he recently left. ‘ 

Howard C. Ball who came down from the 
Portland, Ore., office of A. I. Hall &. Son 
and spent some time with the home office 
here, has left to call on the Oregon trade. 
He works out of the Portland office. Lance 
Smith is the Portland manager. 

Frank L. Jeddis has left for the European 
diamond market where, it is stated, he is 
going to make extensive purchase for the 
Alphonse Jeddis Co., of which he is a mem- 
her. From the office’ of the company comes 
the announcement that it is representéd ‘on’: 
the road by James G. Rogers. : Mr. Roger's 
succeeds Charles E. Davis. wt? 

The Jewelers’ Building Co., ‘has: renewed 
the lease with the owners of the Jewelers’ 
building, 150 Post St., for a period of ap- 
proximately 12 years. A. W. Huggins, 
president of A. I. Hall & Son is the presi- 
dent of the Jewelers’ Building Co., and Ed- 
ward V. Saunders, Coast manager of the 
International Silver Co., is the secretary- 
manager. Both concerns occupy large 
quarters in the Jewelers’ building. 

Max Schoemann, diamond broker of 704 
Market St., and Mrs. Max Schoemann have 
returned from a visit of some duration to 
Los Angeles. They have many friends in 
the south and were entertained a good deal. 
Mr. Schoemann found that Henry Mayforth, 
who formerly occupied a responsible position 
with Granat Bros., here, is now very happy 
with M. Weinstein of the Title Guarantee 
Building and has become a Los Angeles 
hooster. 








Jokes from The Cracker Box 

An American was prowling around a 
Scottish churchyard. His eves caught an 
epitaph, “Lord, she was thin.” 

“Say, sexton, what d’ye make of that?” 
he asked. 

“That’s all richt, sir; the sculptor went 
over near the edge of the stone and didna 
leave room for the ‘e.’” 








Akers & Perkins, auctioneers, Cleveland, 
O., are at present conducting an auction sale 
for the Keith Jewelry Shoppe of Springfield, 
O. This is the second sale conducted by 
them for this concern. 














P. J. Murphy and son Gerald, Maysville, 
Ky., were Cincinnati visitors last week. 

Philip Adler, traveling man of A. G. 
Schwab & Sons, returned from his honey- 
moon through the east Monday and will leave 
in a few days to cover his territory in the 
southeast. He will take his wife with him. 

David j. Gutmann, honorary vice-presi- 
dent; Arno Dorst, a member, and Ralph L. 
Hinds, counsel of the National Jewelers 
Board of Trade in this city, left Cincinnati 
Wednesday for the national meeting at New 
York, Thursday. 

Four of the road representatives of the 
D. Jacobs Sons’ Co. are on the road for 
the first Spring trip. E. B. Jacobs is tour- 
ing Alabama, Tennessee and Mississippi; A. 
C. Jacobs, Kentucky and Indiana; Aaron 
Strauss, the Carolinas; August Spiegel, 
Texas and the southwest. 

J. Harvey Phillips, vice-president of the 
Richter & Phillips Co., talked before the 
Chamber of Commerce at New Albany, Ind., 
Tuesday. The Commerce organization of 
that city is endeavoring to create renewed 
interest among the business men of the city 
and Mr. Phillips agreed to help the cause 
along. 

O. B. Wise, jeweler on E 5th St. was one 
of those who attended the meeting of the 
Foremen’s Club at the Chamber of Com- 
merce, Tuesday night, to hear Hugh C. 
Blackwell, president of the Union Gas & 
Electric Co. speak. Mr. Wise had William 
A. Ackermann, paint dealer of Cincinnati 
as his guest. 

Members of the Cincinnati Wholesale 
Jewelers’ and Manufacturers’ Association 
have been invited to attend the dinner, dance 
and bridge party that will be given by the 
Cincinnati Association of Credit Men at’ the 
Hotel Gibson, Jan. 27. The invitation was 
extended to Ed H. Croninger, secretary who, 
in turn, sent individual invitations to mem- 
bers. 

Fred H. Ullman, who formerly was a road 
representative for Lindenberg & Fox in the 
Harrison building, has since joined the staff 
of Fox & Son in the Schmidt building. He 
will cover a territory taking in the States 
of Tennessee, Mississippi and Arkansas and 
will also call on the trade through some of 
the Central States. He and E. M. Valen- 
tine of the Fox firm leave Sunday for their 
first trip of the year. 

In some way the knowledge of the 46th 
wedding anniversary of Mr. and Mrs. Lee 
Loeb, came into the possession of the an- 
nouncer of station WLW, Crosley Radio 
Corporation in Cincinnati and it was broad- 
cast Jan. 5. Since that time the elderly 
couple has received word from all parts of 
the country congratulating them on the cele- 
bration. Mr, Loeb is the founder of the 
firm of L. Loeb & Sons. 

Albert Sauer, president of the Sauer 
Manufacturing and Jewelry Co. in the Glenn 
building, 5th and Race Sts., is taking a long 
looked for vacation. Accompanied by Mrs. 
Sauer the youthful manufacturer left Cin- 
cinnati Tuesday bound for Florida and then 
Cuba. The Sauers will spend about two 
months in the warmer climate of the south 
and return to the “Queen City’ some time 
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during March. During his absence Joseph 
Haas will have charge of the office while 
William Dinder will supervise the work in 
the shop. 

The Richter & Phillips Co. will supply all 
the necessary jewelry for the cabaret style 
show that will be given by the wholesale 
department of the Chamber of Commerce 
in February, but will not hold a single dis- 
play of its own. The firm previously em- 
ployed its own model and displayed jewelry 
worth thousands of dollars but decided not 
to do this again next month. All jewelry 
that other models wear, however, will come 
from the firm. 

Mr. and Mrs. William G. Cross, Gadsden, 
Ala., were the guests of Mr. and Mrs. Sam 
R. Young for several days last week as a 
part of their honeymoon. Mr. Cross, who 
is a son of the late Charles Cross, jeweler 
of Gadsden, and Miss Olive Sheperd, a 
beautiful brunette, of Attilla, Ala., were mar- 
ried Jan. 12 and as a part of the honey- 
moon they stopped for several days in Cin- 
cinnati as the guests of the president of the 
Richter & Phillips Co. They left Sunday 
night for the east and expect to spend a 
couple of weeks on the road. 

A return engagement to the theatre and 
dinner party given by A. G. Schwab & Sons 
last week, was given by employes of the firm 
in the form of a bowling party at Goode’s 
Alleys in Price Hill, Thursday night. The 
party made up four teams with eight persons 
on a team and the festivities included every- 
thing except the long remembered glass of 
beer which before the enactment of the 
Volstead Act was one of the most enter- 
taining features of a bowling contest. 
Bernard Bange was in charge of the occa- 
sion and it was he who presented prizes to 
Miss Mary Hengehold for being the best 
woman bowler and George Rothfus as the 
best male bowler. The firm was represented 
by Mr. and Mrs. Louis Lange, Mrs. E. 
Hagedorn and Mr. and Mrs. Herbert C. 
Schwab. 

Miss Carrie Paris, jeweler at 7 W. 4th 
St. for seven years will move her establish- 
ment to the third floor of the Ingalls build- 
ing, northeast corner of 4th and Vine Sts. 
at the end of the month. Miss Paris has 
been located in the Union Central building 
on the southwest corner of 4th and Vine Sts. 
for 10 years, seven of which have been on 
the ground floor. The Central Trust Co. 
needs more space on the ground floor and 
took over her lease so that she will move 
on the opposite corner but will not be on 
the street level. The bank will move her 
establishment hurriedly in order to obtain 
the 1,000 feet she now occupied. Miss Paris 
moves Saturday the 29th and the west wall 
that marked the line of her jewelry establish- 
ment will be torn down Sunday. 








Pinned to the back of an evening gown 
since the Fashion Show sponsored by the 
Independent in November, the $1,000 brooch 
reported missing from the collection of 
jewels loaned the exhibit by the Cole 
Jewelry Co., 419 Central Ave., St. Peters- 
burg, Fla., has been discovered in the Mit- 
chell’s Apparel Shop, 551 First Ave. Fol- 
lowing the closing of the Fashion Show, 
the brooch was missing and a careful search 
was made and in some manner the brooch 
was never removed from the dress. 
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Clarence Rock, Scribner & Loehr (Co, 
took a short trip to. Detroit last week for 
business purposes. 

Among manufacturers’ representatives jp 
Cleveland last week was C. H. Davidson, 
Morris Bros. of New York. 

Ralph Harburger, installment jeweler of 
the Euclid Arcade, left on Sunday for a 
couple .months’ stay in California. 

This would have probably insured a larger 
attendance especially from the retailers of 
northern Ohio and especially Cleveland, 

The Webb C. Ball Co. furnished a silver 
trophy that is to be awarded as one of the 
prizes at the National Carnation Show that 
will be staged in Columbus Jan 26 and 27. 

Karl F. Figenschuch, Alliance, was a visi- 
tor to Cleveland last week. Mrs. Figen- 
schuch who was recently operated on for 
goitre in a local hospital is reported to be 
progressing favorably. 

A. F. Walker retail jeweler of West 
25th St. narrowly escaped injury recently 
when an automobile crashed into the car he 
was driving damaging it badly. Neither of 
the drivers were injured. 

L. J. Bender, Cowell & Hubbard Co., has 
left for Palm Beach, Florida, where he will 
remain for the next couple of months. Dur- 
ing his stay there he will be connected with 
the Greenleaf & Crosby Co. 

Jim Alyward proprietor of Lakes jewelry 
store, Bucyrus, stopped off in Cleveland on 
his way home from Akron where he attended 
the meeting of the committee of the Ohio 
Retail Jewelers’ Association. 

Ed Levinson, who has had a store on 
Woodland Ave. for a number of years past, 
is moving to E 105th St. near Parkgate Ave. 
The Woodland Avenue district is changing 
so that there is little trade except that from 
colored people. 

W. H. Smith retail jeweler, E 89th St., and 
Hough Ave., has been confined to his home 
since Christmas with a severe attack of 
jaundice and is still under medical care. He 
is reported to be progressing favorably al- 
though somewhat slowly. 


The “Black Fez” official organ of the 
Grotto, Masonic order, carried a letter from 
Dr. W. J. Sterling, retiring monarch, in the 
January issue in which L. B. Bach general 
manager of the Sigler Bros. Co. was warmly 
praised for the support given during 1926. 


The Cleveland Times published a letter 
from William Van Horne vice-president of 
the Cowell & Hubbard Co. last Friday who 
is now on a vacation at St. Petersburg, Fla. 
The letter had to do with real estate con- 
ditions in that section and was considered 
of such importance that it was run in the 
editorial columns. 


The announcement that the Ohio Retail 
Jewelers’ Association will again hold its an- 
nual convention at Cedar Point this year 
is criticized by some of the trade in Cleve- 
land. It was hoped that the meeting date 
would have been changed to the cooler 
months and the affair staged in one of the 
large cities of the State. 

The Board of Trustees of the Cleveland 
24 Karat Club held a meeting at the Hotel 
Statler on Friday evening Jan. 21. Vice- 
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president Harburger presided. The meeting 
was a very interesting one as evidenced by 
the fact that it lasted until nearly 11 o’clock. 
A number of matters of interest to the trade 
were discussed and a committee was ap- 
pointed to arrange details for the annual 
meeting that is scheduled to take place on 
Friday Feb. 4 at the Hotel Statler. A 
dinner is to precede this meeting and fol- 
lowing it officers for the coming year will 
be elected and also the board of trustees. 
The club has made very satisfactory progress 
during the year and has accomplished far 
more in a quiet way than many are aware of. 
President R. A. Hayes will not be a candi- 
date for re-election as his business interests 
take him out of town. Much interest in the 
club is being evinced by the trade as it has 
proven itself a power for good in a number 
of instances. 

It seems as if bandits have singled out 
Reuben Colman proprietor of the Huron 
Watch Repair Co., 919 Huron Road, as their 
special victim for he was again held up and 
robbed in his store last week at the point 
of a gun by one of these gentry. This makes 
the second time within a couple of months 
that this has happened. In this last instance 
Mr. Colman and his assistant Miss Rose 
Frederick were in the store when the bandit 
entered and asked to be shown a diamond 
ring. Suddenly he pulled a gun out and 
leveling at Colman ordered him to the rear 
of the store where Miss Frederick was 
working. He then rifled the cash register 
of $45 in cash and kept the ring and de- 
parted. Both proprietor and clerk were 
plainly visible from the street as they stood 
with their hands above their heads as the 
store is a very small one. They wiggled 
their fingers and endeavored to make other 
signs to attract the attention of passersby 
but without success. Police were notified 
but no trace so far has been found of the 
lone bandit. The former proprietor of this 
store was held up about a year ago and 
bound and gagged. 
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The Junior Chamber of Commerce at 
Huntsville, which is composed of retail jew- 
elers and other merchants, has joined other 
civic organizations of the State in a con- 
certed effort to get the Alabama State Legis- 
lature to enact more stringent laws in regard 
to giving bad checks. Birmingham jewelers 
are confident that the State Legislature now 
in session will enact sufficent laws against 
the issuance of bad checks. Retail jewelers 
and other merchants for all sections of the 
State complain that the State is being flooded 
with bad checks, due to insufficent laws 
against this offense. 

Murray Brown, prominent wholesale mer- 
chant, was awarded the 1926 Birmingham 
News loving cup by the committee selected 
to make the award. Each year the Birming- 
ham News gives a loving cup to that man or 
woman, who in the opinion of a committee, 
has accomplished the most unselfish good for 
Birmingham during the past year. This cup 
cost $500 and was designed by Bromberg & 


Co., Birmingham retail jewelers. It is one 
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of the most handsome cups yet given by 
the News. For several weeks the cup was 
on display in Bromberg’s show windows and 
attracted a great deal of attention and fa- 
vorable comment. 
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L. M. Davies, jeweler at 844 Union Ave. 
N., reported to the police, Jan. 15, that two 
young men had come into his store to have a 
watch repaired, and while there stole 12 
diamond rings valued at $700, which had 
been in his showcase. Mr. Davies said that 
the men waited in the front of the store 
while he himself repaired the watch in the 
back room. Shortly after they left he noticed 
that a leather case containing the 12 rings 
was missing. 

Blase Portland policemen were astonished 
one day recently when a Chinese chap, aged 
27, was arrested for bad-check passing in 
the city. He was the first Chinaman, in 
the memory of local police officers, to be 
arrested on such a charge, as the Chinese 
have a_ well-established reputation for 
honesty. But this one fell from grace, and 
probably because of his countrymen’s repu- 
tation was able to pass bad checks totaling 
$239 in five days, all on Portland merchants. 
His downfall came when he gave a bad 
check to a local hotel, for his room, and 
then waited too long—until the check came 
back! Among the firms from whom he 
secured goods were Fields & Son, jewelers 
at 254 Alder St., from whom he purchased 
a ring and wrist-watch, to the value of 
$27.50; and H. Y. Zui, jeweler, at 281 Burn- 
side St., where he got a $20.80 watch, which 
he later pawned. On_ investigation, the 
Chinaman confessed that when he left 
Marshfield for Portland three weeks ago, he 
left behind him $70 in overdrawn accounts, 
but said he ‘fixed it up’ with the people so 
that he could pay them later. Also that in 
Oakland he had been arrested some time ago 
on the charge of embezzling a ring from a 
jeweler, but was released upon withdrawal of 
the charge. 

Frederick L. Miller, jeweler at 330 Alder 
St., Portland, has just heard that he has lost 
in his appeal to the United States Supreme 
Court for a rehearing on his sentence to the 
State penitentiary on a charge of involuntary 
manslaughter. The court has _ re-affirmed 
the decision of the Oregon Supreme 
Court, which gave Mr. Miller a sentence of 
15 months in the State penitentiary, and 
imposed a fine of $1, a fine being mandatory 
in Oregon for manslaughter cases. The de- 
cision of the Oregon Supreme Court was in 
its turn a reaffirming of the decision of the 
jury trial in the Multnomah County Circuit 
Court, June 27th, 1924, so that it can be seen 
that the case has been a hard fought one. The 
one recourse now is that application may 
be made within 30 days for a rehearing. 
This is improbable, however, as Mr. Miller 
has expressed himself as ready to surrender 
himself as soon as the mandate can pass 
down to the Oregon courts from the higher 
court, which will take about a month. Mr. 
Miller was driving his auto on Sandy Road, 
near Portland, Jan. 23, 1924, when he struck 
Mrs. Alma Hall, aged 68, as she walked 
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across. the’ road to’ a mailbox. The injuries 
inflicted caused her death within a short 
time. When he was first tried, the jury dis- 
agreed, but he was convicted on Jan. 27, with 
Judge Phelps, of Pendleton, presiding, and 
the sentence mentioned above given. The 
jury recommended leniency, and the daughter 
of Mrs. Hall testified that Miller had given 
her $5,000 in settlement of civil claims. 
Then Miller appealed to the Oregon Supreme 
Court on the ground that the Oregon State 
trafic laws were unconstitutional because 
they did not provide fixed rules of conduct 
for operators of automobiles. Miller has 
been at liberty since the night of his arrest 
under $2,500 bail, and has conducted his 
business as usual. He has a very attractive 
small shop, and specializes in the sale and 
fitting of diamonds. Mr. Miller is well and 
favorably known in this section of the coun- 
try. 











The stock of L. Perel, jeweler, Baltimore 
street, near Guilford avenue, is being sold at 


auction. The sale has been licensed under 
State law. “Another sale now in progress is 
that of Irving Bloom & Co., Fraxklin St., 
near Eutaw St. 


A number of wholesale jewelry houses here 
report brisk business for this time of the 
year. Salesmen who got out early in the 
year are sending in orders to replenish 
jewelry stocks in the cities of Virginia, 
West Virginia, North Carolina and the coun- 
ties of Maryland. 


The window of another Baltimore jeweler 
was smashed last week when thieves visited 
the new store of Samuel Braun, 538 N. Gay 
St. A brick was used to smash the window 
and watches and rings valued at $300 were 
stolen. Police obtained clues which may re- 
sult in the arrest of the smashers. 


A week ago the window of the Kay 
Jewelry Co., 7 W. Lexington St., was 
broken, but the management promptly had 
the window repaired and turned the unto- 
ward incident to advertising. The brick 
used to break the glass was placed inside the 
window with a card telling all how anxious 
the bandits were to get the Kay jewelry. 
The police, however, are anxious to lay their 
hands on the crooks who broke the window, 
as less than four window smashings have 
happened here within a year. 


An interesting suit was filed in Superior 
Court here Jan. 22, when the firm of Harry 
Agular & Co., pawnbrokers, Fayette St., 
near Park Ave., sued Mrs. Mabel Moore 
for $812.50. Mrs. Moore was convicted over 
a year ago of obtaining a bracelet valued at 
$2,500 through misrepresentation from F. 
Bucher & Sons 218 North Charles street. 
Through court action the jewelry firm sued 
and recovered the bracelet. Agular & Co., 
in turn, are now suing Mrs. Moore. The 
sum named in the pawnbroker’s suit repre- 
sents the $500 loaned plus the interest for 
two years under brokerage law. Mrs. Moore, 
who fled to California and was found and 
brought here by Detective Lieutenant C. A. 
Kahler, is now engaged in the tea-room busi- 
ness here. 
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Chapel Hall Chime 


E Chapel Chime No. 1 Hall Clock with full West- 

minster Chime is an ideal size for the modern home 

and designed to harmonize with the finest Colonial 
furniture. Its simplicity of line is relieved by the un- 
usually rich texture of its solid mahogany case. Hand 
rubbed to an antique-finish, this melodious clock will add 
great charm to the average hall or living room. 


The mellow chime each quarter hour is followed by 
harmonious chords of four blended notes indicating the 
hour. 


Every hall clock should be regarded as a family heir- 
loom, built to serve through several generations. The 
works of this clock are carefully selected to give many 
years of faithful time-keeping. Massive plates, sturdy 
parts and strong chains suspending the weights, are com- 
bined to insure satisfaction to the owner and to his 
children. There are no light cords to break; no springs to 
snap. The handsome raised numerals are integral parts of 
the silver dial back-ground. They can never loosen and 
drop from their positions. 


This hall clock makes an ideal anniversary er wedding 
gift for those who appreciate beautiful yet useful 
furnishings. 

Height, 6 feet 4.inches. Width, 18 inches. 
Dial, 12-inch silver with raised numerals. 
Case, Solid Mahogany, Hand-Rubbed, An- 
tique Finish. Full Westminster Chime on 
long Bell-Rods. Hour strikes on four-note 
chord. Jewelers’ Circular List $252.50. 


(Insert Above) 
ANDOVER WESTMINSTER CHIME 

Height, 18 inches. Width, 10 inches. Solid Ma- 
hogany, Antique Finish, Black Columns and Base, 
Cast Sash, Bevel Convex Glass, 6-inch Silver Dial, 
Raised Gold Numerals. Movement, New 8-Day 
Pendulum, Rod Chime and Strike. Jewelers’ Cir- 

cular List $98.00. 





"SAN FRANCISCO 
BRANTFORD ONT 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
Jeweers’ CircutarR regarding any advantageous 
device or plan which they are utilizing in con- 











nection with their business. 








A Seven Years’ Study of the Retail | 


Jewelry Trade 





‘Written expressly for THE JEWELERS’ Circutar by the Harvard Bureau 


of Business Research 




















General Showing for 1925 Encouraging 


ie is now eight years since the Harvard 
Bureau of Business Research undertook 
its first survey of the cost of doing business 
in the retail jewelry trade. During this pe- 
riod, which has been marked by sudden eco- 
nomic changes, the interest in these annual 
surveys has constantly increased. 

The general showing for the year 1925 was 
distinctly encouraging. In general, sales of 
merchandise and repairing receipts in jewelry 
stores increased in 1925 as compared with 
1924. Operating expenses in ratio to sales 


were lower for 1925 than for 1924; gross. 


margins were approximately the same for 
both years, and net profits increased in 1925. 
The rate of stock-turn was the same for 
both years. Stores with’ sales less than 
$20,000 commonly operated at a loss in 1925. 
The most economically operated group ap- 
peared to be those stores with sales between 
$100,000 and $499,000. 

From its study of the retail jewelry trade 
the Harvard Bureau has learned that operat- 
ing expenses have been consistently higher 
during the past seven years for this business 
‘than for any of the other retail trades which 
the Bureau has studied. The seasonal peaks 
in sales account for part of this high operat- 
ing expense, since it is difficult for a retail 
jeweler to expand and contract the stock of 
merchandise and the salesforce in accordance 
with such seasonal variations. Another cause 
is the low rate of stock-turn for which the 
common figure is less than once a year. It 
is obvious that the public does not spend 
money for jewelry as often as it spends it 
for groceries or for clothing. This condi- 
tion, however, makes it all the more import- 
ant that a jeweler should keep accurate busi- 
ness records that will enable him to know 
at any time just how fast or how slow a 
particular line is turning. For this reason, 
he should give careful attention to his buying 
methods and merchandise control problems, 
with a view to speeding up turnover in every 
way possible. ; 


Half the total expense in most retail stores 
is in salaries. In retail jewelry stores for 
the year 1925 total salaries and wages com- 
monly made up 46 per cent. of the total 
expense. This salary and wage item, 17.4 
per cent, of net sales, included not only pay- 
ments to employees for their services but 
also fair charges for the services of proprie- 
tors or partners equivalent to what they 
could have earned if employed by others. A 
special tabulation made by the Bureau re- 
vealed the fact that no matter how carefully 
a retail jeweler may watch his other expense 
items if his salary expense exceeds 50 per 
cent. of his gross margin, there is slight 
chance for profit. In almost every case 
where total salaries and wages were more 
than half the gross margin in 1925 the stores 
showed either a loss or only a very small 
profit. 

Buying Motives Should Be Studied 

The successful jeweler of the present day 
studies the buying motives of his customers, 
and caters to them with a view to incréasing 
his sales. What are some of these buying 
motives? Professor M. T. Copeland of the 
Harvard Business School, who has made an 
intensive study of consumers’ buying mo- 
tives, says some customers buy jewels as an 
expression of artistic taste; others purchase 
them for personal adornment. In this latter 
case, pride in personal appearance is the 
chief buying motive. Another person may 
buy an article of jewelry because it is the 
current fashion. The buying motive of this 
customer is emulation; the wish to,wear the 
same kind of thing that other people are 
wearing. Still another customer may pur- 
chase jewelry because of her desire to 
possess distinctive articles. These four buy- 
ing motives—artistic taste, pride in personal 
appearance, emulation, and distinctiveness— 
require entirely different types of sales ap- 
proach. Ifa salesperson attempts to explain 
to a customer who wants something distinc- 
tive that the particular article she is looking 
at is very popular and is being worn by 


everyone, he not only has failed to develop 
a proper selling point, but he actually has 
prejudiced her against that article. 

The importance of an intelligent study of 
customers’ buying motives is often more ap- 
parent when it is realized that not only can 
increased sales be built upon this foundation 
but also salesforce expense can be reduced: 
If a salesperson spends half an hour waiting 
on a customer and at the end of that time 
the customer leaves the store without hav- 
ing made a purchase, the firm must stand the 
expense of this salesperson’s time without re- 
ceiving any money with which to pay that 
expense. Inasmuch as the retail jewelry 
trade has a higher salesforce expense than 
any other retail trade which the Bureau has 
studied, jewelers can well afford. to analyze 
their selling methods. 

From its annual surveys the Bureau has 
found that the majority of jewelers are 
spending more than one per cent. of their 
sales for advertising. For 1925 the common 
figure was 3.4 per cent., an increase of 0.3 
per cent. of net sales over the common figure 
for 1924. Twenty per cent. of the firms re- 
porting spent five per cent. or more for adver- 
tising purposes during 1925. A special tabula- 
tion developed the fact that stores located in 
cities with a population less than 25,000 
whose advertising expense was in excess of 
seven per cent. of net sales showed a loss or 
only a very small profit. 


{nadequate Information Retards Turnover 

A part of the difficulty in securing a profit- 
able rate of stock-turn in numerous jewelry 
stores is inadequate information as to exactly 
which portions of the stock are retarding 
the turnover of the whole. One means of 
attacking this problem is for a firm to classi- 
fy in detail the sales, purchases, and stocks 
according to the types of merchandise han- 
dled. Records can be kept which show at 
all times the approximate value of the stocks 
on hand for each group of merchandise, such 
as precious stones, jewelry, watches, clocks, 
silver, glass,.and china and other classifica- 
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A Modern Up-to-Date Chop House, Convenient to the Uptown Jewelry Center, That Is Catering 
Especially for Jewelers Patronage. Open from 
































JACK KENNEDY'S CHOP HOUSE, Inc. 


121 WEST 45th STREET 
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tions, Sales of each group can be compared 
periodically with stocks on hand, and pur- 
chases decreased or increased accordingly. 
In numerous instances, no doubt, such rec- 
ords will show that it is advisable to dispose 
of goods, even at a sacrifice, which have 
been in stock for a considerable period of 
time, in order that the capital may be em- 


_ ployed more profitably in other ways. 


Indications are that during the last seven 
years numerous retail jewelers have been 
operating their businesses on only a small 
portion of their capital, the remainder being 
tied up in stocks of merchandise that move 
slowly or not at all. It is recognized, of 
course, that the retail jewelry trade is in 
many respects a specialty type of business 
and therefore cannot resort freely to the 
methods of sales promotion employed in 
stores where mere price-appeal constitutes an 
effective attraction for customers. On the 
other side of the balance, however, is the 
plain fact that the average retail jeweler in 
the long run cannot afford to permit large 
portions of his capital to stagnate on his 
shelves. 


A More Rapid Rate of Stock-Turn Possible 
for Large and Small Jewelers 

That it is possible for both large and small 
jewelers to obtain a more rapid rate of stock- 
turn is indicated from two reports received 
by the Bureau for the year 1925. One firm 
had net sales of $50,000, the other $500,000. 
The rate of stock-turn for the first firm was 
1.4 times a year and for the second 1.3 times. 
Total expense in each case was less than 25 
per cent, of net sales. It is apparent that 
both these firms achieved favorable results, 
not because of high gross margin but by 
means of definite economies in operating ex- 
penses. The gross margin for the first firm 
was 30.1 per cent. and for the second 35.4 
per cent. It also is. apparent that sales 
volume was not the determining factor. 


Lack of Definite Facts Hampering Many 
Jewelers 


From its study of the everyday problems 
of retail jewelers, the Bureau is convinced 
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New Quarters of Syman Jewelry Co., 
Tacoma, Wash. 














7 HE Syman Jewelry Co.’s new quarters 

in the Syman building, 929 Broadway, 
Tacoma, Wash., are shown below. The 
store is 25 by 100 feet. The furnishings 
are of circassian walnut. The main show- 
cases are 16 feet long and there are others 
measuring eight feet in length. The firm 
uses half a page of newspaper space every 
week and attributes much of its success to 
continuous advertising. Besides newspaper 
advertising, direct advertising is used every 
week. The mailing list comprises a number 
of out-of-town prospects, to whom literature 
is sent regularly. Both a credit and an in- 
stallment business are conducted. The firm 
makes good use of manufacturers’ dealer 
helps, including literature, window displays, 
etc. The window displays are changed 
every other day. All the leading makes of 
watches, both American and Swiss, are car- 
ried. 

This firm has a turnover in its diamond 
department of two, and the same turnover 
in the watch department. Three sterling 
silver patterns are handled and nine pat- 
terns in plated ware. The concern does 
practically all of its own jewelry designing 
and makes a specialty of remodeling jewel- 
ry. When asked what methods were adopt- 
ed to overcome department store and other 
competition, the manager of the concern re- 
plied, “We advertise.” 

Low-priced merchandise is carried in or- 
der to bring people into the store. Inven- 
tory is taken twice a year. The members 
of the firm belong to the Retail Jewelers 
Association and keep versed in all matters 
affecting the industry. In order to protect 
itself against pennyweighters and other 
thieves, the firm keeps the trays in the show- 
cases full at all times. The establishment is 
illuminated by 12 massive crystal chande- 
liers. The walls are done in imitation stone 


effect, which makes the interior look very 


massive. 





A Seven Years’ Study of the Retail 
Jewelry Trade 





(Continued from first column) 








that too many jewelers are fooling them- 
selves. A retail jewe'er often is convinced 
that there is something wrong with his busi- 
ness, but does not know how to go about in- 
creasing the earning capacity. They do not 
have definite facts which tell them what it is 
costing them to operate their stores and 
whether they are making or losing money. 
They are content to guess and blame bad 
business conditions for their losses. Natural- 
ly it is much easier to be successful in busi- 
ness when conditions are good than when 
they are poor, but a retailer should maintain 
such a firm control over his business that he 
can easily readjust it to meet the changing 
conditions. ‘He can do this if he will keep 
accurate records and will study these records 
every little while with a view to finding out 
the whys and wherefores of an extraordinary 
expense. If he will make a practice of doing 
this, no part of his business can possibly get 
very far out of line without his knowledge. 

Occasions are arising more and more fre- 
quently on which business men are finding 
accurate records of the ups and downs of 
business prosperity over a period of years 
highly useful. Even jewelers who maintain 
extensive systems of control have found com- 
parisons of their own figures with the Bu- 
reau’s common figures of value. 








Joseph Knorad will close his jewelry shop 
at Mason City, IIl. 








INTERIOR AND EXTERIOR VIEW OF THE ATTRACTIVE NEW STORE OF SYMAN JEWELRY CO., TACOMA, WASH. 
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ILLINOIS SAMUEL WEINHAUS Co. COMMUNITY 
SWISS WHOLESALE JEWELERS STERLING 
| WATCHES SEND FOR OUR CATALOG SILVERWARE 
720-722 PENN AVENUE | PITTSBURGH, PA. 





Mr. Retailer, Is Your Stock Complete? 


Attractive displays of merchandise in the “Other Fellow’s” windows and 
cases will not play sweet music on YOUR cash register. 
Buy now the goods which will transform your store into the shopping center for “Gifts That Last.” 


From our large and varied stocks of Diamonds, Jewelry, Watches, Clocks and Silverware, you 
can make a selection of Holiday Gifts that will delight your customers. 


cusees HEEREN BROS. CO. “es 


Jewelers to the trade for almost sixty years 











Penn Ave. and Eighth St. Pittsburgh, Penna. 
LANDOW BROS, Watches, Clocks and Silverware 
Also Watch Materials and Jewelers’ Supplies. 
628 Penn Ave. Pittsburgh, Pa. Orders Filled from Any Catalogue. 








ESTABLISHED 1888 


GRAFNER BROS. 


WHOLESALE JEWELERS 


DIAMONDS 


ASSORTMENT AND VALUES 


818 Liberty Ave. (2nd Floor) PITTSBURGH, PA. 
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Avoiding Complaints in the Jewelry Store 


Much Customer Dissatisfaction Averted by Telling the Prospect All He Should Know About 
Jewelry Articles—Also Makes for More and Better Sales 





Written Expressly for The Jewelers’ Circular 
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ANY complaints could be avoided by 

the jeweler were it always the policy 
to see to it that the customer knew all he 
should about purchased articles. With an 
eye on the sale—and this is all the more true 
when the salesman is rushed—there is a 
tendency to overlook the importance of in- 
structing the prospect properly. Far too 
many times nothing is told regarding the 
proper use, the right care of articles. Many 
jewelers never think to enjoin regular clean- 
ing of jewelry. Here alone the customer 
receives not full possible service, to both 
merchant and customer loss. Bear ever in 
mind, that customer who in any way is dis- 
appointed with a jewelry purchase—and 
though it may not be primarily the mer- 
chant’s fault—builds no promising thoughts 
for the jeweler. The customer may com- 
plain; oftentimes he does not. He simply 
stays away. Therefore it is well always 
to sell the customer thoroughly. 

How many people yearly make almost 
immediate return following a _ purchase, 
anxiety portrayed, much to the jeweler’s dis- 
pleasure? A ring is too small. At least 
the worried customer thinks so. And that 
notwithstanding there was whole-hearted as- 
surance that the ring was of the proper 
size. However, now the jeweler quickly 
reassures his customer, showing just how 
to remove the ring. It is so easy after all— 
when one knows. And there’s a load, now, 
off the wearer’s mind. “I didn’t know 
that!” the customer laughs. The jeweler 
had demonstrated how to work the ring 
round the finger, so it could readily be with- 
drawn. That, in fact, came within his prov- 
ince preceding termination of the sale. He 
had neglected. Probably he had forgotten. 
Does he think perhaps that it sometimes is 
unimportant ? 

Sometimes it may be reasoned unnecessary 
to point out matters connected with jewelry 
and other articles that may appear elemental. 
The foresighted jeweler perceives well. 
Many times he will take it for granted that 
the customer is ignorant; at any rate it will 
do no harm to caution and instruct custom- 
ers regarding proper care and use of arti- 
cles. The procedure, further, impresses the 
prospect, since he appears to be interested 
not merely in a sale. 


soNOw here you've got a good umbrella, 

a very sturdy one,” the thorough 
salesman will fondle the rain-stick impres- 
sively. “A good many years of service here! 
And I want to assure you that you can al- 
ways secure the right umbrella at our jewel- 
ry store even though we do not specialize in 
umbrellas.” He commands attention and ad- 
miration when he twirls the umbrella about 
a bit, so the folds unloosen, preparatory to 
opening, which he then proceeds to do. 





“Doesn’t the umbrella always open the easi- 
est when you do it that way?” he asks with 
a laugh. “Besides, it saves strain on the 
umbrella. Improper opening of umbrellas 
brings strain on ribs. The effect may not be 
immediate, but every such strain weakens 
the umbrella more, until finally the umbrella 
collapses in use, or a rib breaks, or wires 
snap. And how many times does the um- 
brella go out of commission just while 
opening it?” 

The lesson has carried home. The 
customer feels that here the jeweler ad- 
vances more information regarding um- 
brellas than he receives elsewhere. He is 
not only getting more for his money; he is 
convinced that the purchase will prove satis- 
factory. He has facts that are basis for 
satisfaction. What he knows now about 
umbrellas importunes him to exercise more 
care for them; he receives longer, and 
better, service. He holds the jeweler in 
high esteem. 

There is the young lady with the griev- 
ance because her string of pearls snapped. 
If the jeweler has had opportunity to go 
thoroughly into the complaint he will like- 
ly find that carelessness, oftentimes due to 
ignorance, is at the bottom. The young 
lady did not know how to work the catch 
properly; she became impatient; there was 
a jerk—and then the unexpected, the un- 
wanted. The hasty customer is irritated— 
and how often will she blame the jeweler! 
Oftentimes she will reason that had the pur- 
chase represented quality the string would 
never have broken., No good will for the 
jeweler here. 


T)ISSATISFACTION of divers sorts en- 

sues because wearers of rings neglect to 
take proper care of rings. One wise jeweler 
will forestall disappointment, vexation, and 
loss of trade, by counseling customers buying 
rings: “Rings should not be worn at every 
kind ot work. Now, there’s a man who 
came here recently to have a diamond re-set 
in a ring that he had worn while playing 
‘shinny’ with his boy. That is another 
thing that the ring-wearer must be careful 
about. The shinny, hit by the stick in his 
boy’s hand, came directly in contact with 
the ring. It was a hard whack, the setting 
receiving the full force of the blow, so that 
it was knocked out of shape. Not an odd 
instance, by any means! You can afford to 
take good care of your rings!” 

How much worriment, trouble for both 
jeweler and customer, and loss of possible 
future business, results because so many lit- 
tle mishaps and irritations surround bracelet- 
watch purchases? A customer buys one; 
however, soon thereafter there may be com- 
plaint because of inaccurate time, one of the 
hands has unloosened, or there is any one 


of a number of difficulties and disconcertions 
by reason of some small new-found de- 
fect. If the jeweler goes thoroughly into 
the matter he likely will find that the wearer 
had not taken proper care of the wrist 
watch. Delicate as such an article often is, 
that very fact alone should prompt special 
care on the part of the user. However, 
does the user always know? Then, within 
whose responsibility does it come? Is it 
not here the opportunity and duty of the 
jeweler’s salesman to tell the prospect all 
that he or she should know, thus to hold 
breaks and complaints down to a minimum? 
How many times, indeed, does a bracelet 
watch not receive proper care? 

How many times, too, do users of jewelry 
throw about costly and delicate - articles? 
Plain thoughtlessness, often. To expect the 
utmost of possible service from an article 
the user of necessity must regard jewelry as 
delicate pieces of work, calling for con- 
cordant handling. Here a big work. enters. 
Happier, to be sure, is that jeweler where 
it is the policy to enjoin customers to ex- 
ercise due consideration for purchased mer- 
chandise. 


NOTE the number of prospects who veer 

away from the jewelers because at 
some previous time annoyances were en- 
countered with fountain. pens! Opportuni- 
ties whereabout jewelry salesmen had fallen 
down. Couldn’t complaints here again be 
many times forestalled, and sales be mate- 
rially stimulated, by educating customers 
thoroughly regarding use and care of foun- 
tain pens? If purchased at all, many of the 
sales otherwise develop in other fields, per- 
haps to the credit of mail-order houses 2,000 
miles away. Better, and more, fountain pen 
sales could be made, right at the jeweler’s, 


' by stressing all important points connected 


with fountain pens, so neither fountain pen 
nor customer could go wrong. Big _ possi- 
bilities! Who is capitalizing them? 

The writer recalls of one foresighted 
jeweler who won the good graces of his 
young customers, buying watches, because he 
gave them many valuable pointers and sug- 
gestions. “Many boys,” he would say, “try 
to take a watch apart, then put it together 
again. expecting it to give good time again. 
I wouldn’t advise you to tamper with a 
watch. If anything goes wrong, or when 
you think so, just come here; we'll be glad 
to set everything aright.” 

Such precaution appealed to many of the 
youngsters, of course, as equally it did adults. 
The conviction resulted that the jeweler was 
out for satisfaction, for the customer, not 
only for sales. Naturally, he developed bet- 
ter business because of it, and complaints 
were held down to a minimum. 

The yearly complaints because of poor, 
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SAFETY 


IRST 


Heavy Shank 
Genuine one 
piece double head 
cameo, Belais 
white gold (also 
in green gold), 
6746— 

$24.50 
list. 








Exact Size Auarantees you gcauine di 


Electro upon request 

BUFFALO JEWELRY MFG. CO. 
“The Mail Order House to the Jewelry Trade” 
581 Washington St. Buffalo, N. Y. 





This <@> Reg. Trade Mark 
: diamonds. 


Solid Gold 14 Kt. White Gold 
Top. Genuine Hope Ruby. 


<—”* of the Business Men that fail come from the ranks of the Non-advertiser. Play Safe and 


Advertise. Write for our Free Cut Service. 





2 DIAMONDS 4/100 each A LL P RO FIT 2 DIAMONDS 4/100 each 


NO STOCK TO CARRY 


Carry one initial ring as gample. 
Order on five days’ memo. when 
you have a sale in sight. Orders 
filled same day received. 

ALL EMBLEMS arn INITIALS 
6517 on hand at all times $25.00 
in every size Retail 


Also in White Gold Incrusting 
Display Emblem Cards for your win- 
dow in original colors free upon request. 


CAN ALSO BE HAD IN FREE “ts in all emblems and initial 
BLACK ONYX, TOPAZ, with One or more Rings 


GARNET, SARDONYx WRITE FOR WHOLESALE PRICE, 





This = Reg. Trade Mart 
@uaranteces you gcaouine diamonds 








It is Built for the Wrist 





A Diamond Watch an Ideal Graduation Gift 


The name MAURAN on the dial is your 
assurance of quality and service. 


Mauran Watch Co., Inc. 
12 John St., New York, N. Y. 























JEWELERS’ TWIST DRILLS 


*ep._\ «Diamant Blue Label” JEWELERS’ SAWS 
The Best Made 


Lowest Prices Immediate Shipment 


SPIEGEL BROTHERS 


114 Franklin St. New York, N. Y. 


= 





If not available from your Dealer, write us 
Sample Shipments on Request 

















Non Tarnishing 
Flannel 


FOR THE 


Silverware, Jewelry, Cut Glass and 
Box Trades 


All Colors 


M. J. MACK CO., Inc. 


8 East 12th St. New York 














The C. G. BRAXMAR CO. 


242 W. 55th St., New York City 





Fraternal Emblems 
Medals and Class Pins 
Fire and Police Badges 








Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
number of customers. 

Our facilities for manufacturing and designing are at 
your service. 


Write for Emblematic or Badge Catalog 








ARE YOU MOVING? 


If so 
BUY YOUR SAFES NOW—At a great saving. 


Will store them for you until needed at no extra charge. 








S. KRASILOVSKY & BRO. 


216 Centre St. New York 
We Move Safes and Entire Jewelry Plants 
Canal—8885-0824-0817 


Safes — Bought and Sold 





The Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 


The Lion Safety Pin Clutch Co. 
Pat. Feb. 2, 1917 20 W. 22nd St., New York pas. May 25, 192 











THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 
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unsatisfactory service from eyeglasses! 
Many people do not clean their glasses prop- 
erly. When they do clean them, wearers 
oftentimes perform the office in a wrong way. 
Here, again, enters an opportunity that war- 
rants attention every time. There is much 
longer and better eyeglass service when the 
wearer cleans regularly and properly. Many 
people clean spectacles so that there is a 
strain on the frame, often causing early 
breakages at some point. In one case the 
merchant found that breaks in the frame 
were due to the fact the user had the habit 
of spreading the temples of the spectacles 
too far apart preparatory to wearing. That 
was a lesson for him, too. Thereafter he 
cautioned customers all the more. He right- 
ly feels that the more he tells customers of 
purchased articles, the more is it to his 
credit and to the store, as well as helping 
the customer. 


: -e there are the many dissatisfactions 
following use of silver goods. No mat- 
ter with what pride a woman purchases a 
set of silver table-ware, if this merchandise 
is not taken care of properly, disappointment 
is sure to result. Many times the improper 
cleaning materials enter into complaints. It 
would seem that it stands out as a big work, 
right here, to importune purchasers of silver 
goods anent its right care, and its right use. 
An intelligent, interested woman might play 
a big part educating women thoroughly on 
right care and cleaning of the articles. 

Lack of thought too many times is the 
reason clocks give undependable time to the 
owners. Clocks, sooner than they should, 
go out of order. Vexation, for customer, 
for jeweler. The customer too often feels 
that full value was not received. In many 
households, for instance, valuable clocks 
gather dust, and it works its way in to the 
mechanisms, to the detriment of the clocks. 
Assuredly many complaints could be averted, 
here again, did the man selling a clock give 
a little more information regarding its 
proper care and use. The instruction many 
times would hasten decision : favorably, 
where otherwise a prospect might depart un- 
buying. 

And the same credo is true relative to 
other articles the jeweler merchandises. 
Electrical goods!' The many worth-while 
electrical articles not being used now because 
people hesitate due to doubt. Many times 
on some previous occasion an electrical goods 
‘user ran up against disappointment, and sim- 
ply because she did not know how to operate 
an article. Whose fault? Where lies the 
solution? Right in the store, calling for 
thorough demonstratjon, so no important 
point possibly can be overlooked. The 
greater the knowledge concerning a given 
electrical article, the greater the service its 
use ensures; also, the lesser the disappoint- 
tment attending a given purchase. Better 
service, fewer complaints, bigger and better 
business. 


MUCH might be told jewelry prospects, 

the value of which salesmen many 
times do not hazard. There, also, is the 
matter of materials embodying the manu- 
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Boosting the New Style Wedding Rings 


THE plan of cashing-in to the fullest 

possible extent on the new style wedding 
rings is something worth the careful con- 
sideration of every live jeweler. 


One western jeweler makes sure that he 
isn’t passing up any opportunities along this 
line by always bringing the matter to the 
attention of all women who come into his 
store wearing old-style wedding rings. 

After the jeweler has served these custom- 
ers by giving them what they came into the 
store for, the jeweler will say something 
like this: 

“Would you be interested in looking at 
some of the new-style wedding rings we are 
carrying? We have a large stock and a con- 
siderable number of our patrons have se- 
cured the new style wedding rings to wear 
in place of their old rings. Some of our 
customers turn in their old rings on the new 
rings while others keep the old wedding rings 
in safety deposit boxes because of the senti- 
ment attached to them.” 

Most of the customers in response to this 
express a desire to look at some of the 
rings. The jeweler then takes out the rings 
and calls attention to their most interesting 
features and suggests that the customer pur- 
chase specific ones of the rings for their 
own use, or that the customer have the 
husband make the purchases. 

A large volume of business is worked up 
in this way. F. H. W. 


The Right Personnel 


WHILE waiting in a certain jewelry store 

the other day for the big boss to come 
in, I was surprised to see so many people 
coming and going. There were at least eight 
or ten people there to be waited on all the 


“time. Five or six clerks waited on the 


customers quietly and efficiently, bustling 
about with an air of knowing just what to 
do and how to do it. It was always “Yes, 
ma’am”! “Yes, sir”! “Thank you, ma’am’”! 
and “You'll be delighted with your purchase, 
I am sure,” which left a good feeling in the 
transaction. The salesmen wrapped up more 
than the merchandise in that jewelry store. 

After deliberating the question I came to 
the conclusion that this jeweler had built up 
a good efficient organization and that he paid 
his sales help enough to keep and hold them 
on the job. Without frequently changing 
personnel, and that this uniform courtesy 
was inborn in them and a part of the owner’s 
scheme of business building. 

In fact, when I interviewed the proprietor 
later, he said: “It’s like everything else in 
life—it all depends upon getting a good 
start that helps a lot—and then you’ve got 
to keep on going. ‘Give the customer ser- 
vice’-—that’s my motto. No sale is too 
small and none too large for us to handle 
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courteously .and willingly. We carry-every- 
thing in stock that a customer asks for, and 
if we don’t have it we get it for him. We 
never disappoint.” 


A Call Book 


EEPING the customer satisfied and al- 

ways coming back, is the aim of a pro- 
gressive jeweler who keeps a regular “Call 
Book.” Whenever a customer comes in and 
asks for something that the store cannot 
furnish, it is jotted down in the call book, 
with a view to stocking that line if possible, 
either in small or large quantities, and every 
month he looks this over to see if more than 
one call was received for any particular item. 
If so, he is sure to stock it. It makes no 
difference what the article may be, if it’s in 
the jewelry line he gets it. He never lets a 
customer go away dissatisfied if he can help 
it. F. E. K. 





Avoiding Complaints in the Jewelry 
Store 





(Continued from first column) 
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facturing of different articles. Enlighten- 
ment of this nature would not only stand out 
as useful but also prove entertaining to the 
future user. The more a customer knows 
regarding a specific purchase, pertaining to 
the materials and the assembling, the greater 
is the regard sure to be resultant for that 
purchase. The buyer, then, knows just what, 
and what not, to expect. Certain precau- 
tions must be exercised. Naturally that user 
of an article giving the best of care will be 
the one to receive the greatest satisfaction 
and longer service. 

Jewelry merchants find it to their advan- 
tage to educate customers thoroughly con- 
cerning their merchandise. Information that 
they offer not only plays its part following 
the sale; it has its big place during its de- 
velopment. ‘When the salesman presents im- 
portant suggestions regarding the use and 
care of a contemplated purchase, there is 
brought about quicker decision. The pros- 
pect decides to buy because she is sure she 
will receive dependable service. She has 
more faith in the salesman, as well as in the 
jeweler by whom he is employed. The mer- 
chant well might stage periodical meetings 
towards the furtherance of this object. 





A West Virginia darky, a blacksmith, 
recently announced a change in his business 
as follows: 

“Notice—De copardnership heretofore 
resisting between Me and Mose Skinner is 
hereby resolved. Dem what owe de firm 
settle with me, and what de firm owes will 
settle with Mose.” 





“Just think of it!” exclaimed Flora, the 
romantic. “A few words mumbled over 
your head and you’re married.” 

“Yes,” agreed Dora, the cynical. “And a 
few words mumbled in your sleep and 
you’re divorced.” 





She: “Would you kiss me, even if I 
told you not to?” 

He: “I sure would.” 

She: “Oh, goody! Then I can mind 
Mamma.”—Ala. Rammer-Jammer. - 
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Tips On February Advertising 


Newspaper Copy Suggestions for Valentine’s Day 


Written Expressly for The Jewelers’ Circular By I. V. Alldeyne 




















1* the jeweler were merely a storekeeper 
he would stop advertising just after the 
holiday season. Numerous forms of com- 
petition make necessary more consistent ad- 
vertising and enterprising jewelers now 
advertise more frequently than was cus- 
tomary 10 years ago. In fact, many jewelers 
now advertise throughout the entire year. 


If any one suggested some years ago that 
a jeweler’s advertising appropriation should 
be $30,000 per year he would be considered 
foolish, yet today a representative retail 
jewelry firm in the west appropriates just 
that amount, and it pays. 

They make it pay because they advertise 
wisely and merchandise wisely. Every 
month in the year offers some opportunity 
for advertising but the advertising oppor- 
tunity does not exist without the merchan- 
dising instinct and the ability to buy just 
the right kind of. merchandise—something 
suitable for all occasions and for all people, 
appropriate gifts for anniversaries, birth- 
days;, bridge parties, for outdoor sports and 
indoor, sports, for women with white hair, 
for. women with blond hair and black hair. 
This is creative, work and the kind of work 
that increases turnover and keeps the sales 
people busy. 

The new conditions need not be feared 
with the proper advertising, the right kind 
of merchandising and Jast but not least a 
study of the buying motives of people in 
one’s territory. Right after the holiday 
season it is usual to advertise a January 
sale. This will operate to clean up slow 
moving stock and to make way for new 
merchandise. Wise jewelers advertise their 
stock at revised prices, if necessary, and 
that is about the strongest inducement that 
can be offered to bring the people into the 
store and the inducement used by every firm 
that caters to the public as a whole. - This 
policy need not conflict with the price 
maintenance standards of certain  trade- 
marked lines of merchandise. 

A wisely conducted January sale will do 
much to lessen heavy inventories and put 
into the cash til! money which could advan- 
tageously be used for spring buying and thus 
allow you to continue to boast of having 
“always the newest stock at the most reason- 
able prices.” 

x * * 


Valentine’s Day is an occasion which can 
readily be turned into profit by any pro- 
gressive jeweler. This is a day that can be 
made to appeal to both young and old, to 
new lovers and old lovers for that matter. 
Here is a suggestion that might be used to 
advantage : 





Remember ‘Her’’ 


On Valentine’s Day 


FOR that is truly lover’s day and a 
little gift presented at that time 
will be all the more appreciated, be- 
cause of its timeliness. Every girl 
likes a piece of jewelry and you will 
find plenty of moderately priced gifts 
in our stock which will appeal most 
favorably to your sweetheart. 


Some Suggestions: 
(Print List Here) 

If you contemplate giving “Her” 
that diamond ring, why not make the 
gift on St. Valentine’s Day. We have 
some beautiful scintillating diamonds 
full of fire at most reasonable prices. 
A diamond which she. will be proud 
to wear may be bought here as low as 
$100. 


(Print name and address here) 











Keep the show window busy and display 
the February birthstone. The birthstone 
for February is the amethyst which might 
be displayed in the form of bracelets, rings, 
rosaries, brooches, etc., and the stone in the 
rough might also be shown with a few 
briefly printed facts indicating the origin of 
the amethyst, where it is found, legends 
connected with it, etc. A suggestion for 
advertising the February birthstone is this: 





Beautiful Amethysts 
February's Birthstone 


“The February born may find, 

Sincerity and peace of mind 

Freedom from passion and from care 

If she an amethyst will wear.” 

The amethyst is a very attractive 
stone in different hues of blue and is 
found chiefly in India, Spain and 
Liberia. This stone combines most 
artistically with diamonds and pearls 
as you will see by inspecting our line 
of Valentine Gift Jewelry, including 
bracelets, rings, bar pins, brooches, 
scarf pins. A Valentine gift will be 
appreciated. Drop in at once and let 
us offer you suggestions without any 
obligation whatever on your part. 
Here you will find gifts that are bound 
to please as low as $—— 


(Name and address here) 











The present popularity of bridge gives 
another opportunity to the enterprising retail 
jeweler. Suggest appropriate gifts for the 


card party. Here is a suggestion along this 


line: 





Dainty Little Prizes 
for the Bridge Party 


We have gone to great pains to 
select dainty little gifts for the card 
party—gifts that are inexpensive and 
exclusive. You will not have to spend 
a large amount to secure something 
suitable which at the same time will 
be rich and appreciated by your 
friends. 

Well chosen bridge party gifts, 
moreover, make the doner favorably 
remembered. 

We have an extensive line of 
beautiful little novelties that will suit 
one’s purpose without pinching one’s 
purse. The prices range from $— to 


Make the party more enjoyable by 
dropping in at once and allowing us 
to show you some of these cute little 
prizes at easy prices. — 

Every article is neatly packed in an 
attractive little box, bearing our name 
which has stood for integrity during 
the past — years. 

(Name and address here) 














Rings are big sellers for Valentine’s Day 
so that a timely idea may be found in the 
following: 





She'll Remember 
That Valentine Ring 


A ring has always been a symbol 
of affection and love and you will find 
in our stock just at this time a beauti- 
ful assortment of rings in white gold 
mountings set with genuine and 
synthetic stones. The price range is 
low enough to suit the purse of any- 


Give Her 4 Ring— 
Make Her Happy 


You will be happy and .she will be 
happy and the expense need not be 
great to bring about this result. Every 
ring sold is placed in a handsome box 
bearing our name which means some- 
thing after 20 years of confidence-in- 
spiring service. 

The latest in artistic mount- 
ings set with beautiful precious 
and semi-precious stones. 
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Bear in mind that there will be numerous 
card and fun parties of all kinds on St. 
Valentine’s Day and here is where your gift 
department can serve you and your customers 
well. Familiarize yourself with the kind of 
merchandise which will be acceptable for 
these affairs. Feature these well-chosen 
gifts in your newspaper space and when the 
price is advantageous, play it up in bold 

pe. Bits of graceful glassware, silver 
candlesticks, silver vases, should all be given 
due consideration. Feature in your adver- 
tising some ideas on how to make the 
Valentine dinner party more _ enjoyable. 
Books may be had giving a description of 
various games. 

On Valentine’s Day one may also feature 
the remodelling of wedding rings. Why not 
appeal to husbands, suggesting that they 
have the old plain band of gold modernized 
in keeping with the times and at the same 
time the good wife will have the substance 
of the old with the attractiveness of the new. 

Never at any time in the history of the 
world have women spent more time and 
money to beautify themselves and this the 
far-sighted jeweler will recognize. All that 
is needed is a suggestion on the part of the 
jeweler indicating how the various types of 
beauty may be enhanced by the proper 
jewelry embellishment. Jewelry should be 
chosen not only in keeping with the gown 
but in keeping with the complexion and hair. 
This is a thought which has. been featured 
in THE JEWELERS’ CIRCULAR On many 
occasions. Nevertheless few jewelers have 
capitalized the idea in their advertising. 
Why not show in the display window, 
photographs of beautiful women, perhaps 
motion picture actresses or dramatic celeb- 
rities, wearing jewelry to harmonize with 
their individual beauty, which means their 
eyes, hair, complexion, etc., and in keeping 
of course with the type of gown worn. In 
the’ window might be a card conveying an 
idea something like this: 





Nature’s Beauty 
Enhanced by Jewels 





Attention might be called to these pictures 
on display in the window through the news- 
paper advertising and booklets might be dis- 
tributed which by the way are readily avail- 
able, now bearing the title—“Expressing 
Yourself Through Jewelry.” The text in 
one of these booklets reads as follows: 

“Smart women wear jewels in harmony 
with each costume. No longer does a 
woman own a single string of pearls, a 
ring or two and perhaps a pair of bracelets. 
She collects her brilliant colorful jewels 
as avidly as an art connoisseur his 
masterpieces. 

“To keep hand in hand with the modern 
jewel-trend she owns a veritable treasure 
chest, filled to the brim with gleaming 
emeralds, diamonds, sapphires and jade, 
wearing only those which harmonize with 
her coloring. She achieves in this fashion 
rare color symphonies instead of mere 
costumes. 

“Thus does your favorite actress accentuate 
her natural charm and express the very 
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essence of allure. She knows, if her eyes 
are like “violets steeped in dew” that 
amethysts caress her and belong to her as 
naturally as the perfume to a flower. Let 
your personality be your guide in choosing 
jewels; the investment in style will pay 
dividends of charm.” 

Mother’s Day is becoming popular as a 
selling event and the jeweler can offer the 
most suitable merchandise for the occasion. 
Among the gifts for mother which might be 
suitable to advertise and feature are birth- 
stones, brooches, diamond and platinum pin, 
beaded bag, lorgnette, rosary, clock, brace- 
lets, wrist watch, appropriate earrings, neck- 
lace or pendant. 

* * * 


The selection of type for the newspaper 
advertising is an important detail, especially 
in the advertising of jewelry. Jewelry is a 
product of art and the type should be in 
keeping. One would not, for example, think 
of advertising jewelry in the massive type 
so often used for advertising machinery. The 
type for advertising jewelry should be artistic 
in appearance, bold enough to be readable but 
not too heavy or ponderous in appearance. 
Too many styles of type used in the same 
announcement detract considerably from its 
appearance and_ readability. Simplicity 
should always be the keynote. Numerous 
tests have proven lower case letters are easier 
to read than all capitals. Observation shows, 
moreover, that the use of all capital head 
lines has been decreasing, many believing 
the lower case forms the most easily readable. 

The jeweler in his home town should 
first find out the kind of type possessed by 
his printer. The printer may readily send 
him a proof sheet showing the various styles 
of type which he has in stock. It will then 
be up to the artistic sense of the advertiser 
to select the type that will be most suitable 
for his purpose. A characteristic name plate 
should be used. This need not involve great 
expense. Every advertisement should have 
what is known as “‘character”—something to 
distinguish it from other advertisements. 
Sometimes character is evidenced by the 
copy itself, because of its originality, terse- 
ness, or brevity and sometimes by a slogan 
or a name plate. 

A certain style of type is often adopted 
by retailers and. used exclusively.. The pub- 
lic ‘in this way after a time recognizes the 
advertiser even though his name does not 
appear. 

Ordinary type sizes were originally indi- 
cated by arbitrary names such as pearl, agate, 
nonpareil, minion, brevier, long primer, small 
pica. Later a system was devised by which 
the inch was divided into 72 points. This 
system is known as the point system. We 
have therefore what is known as six point, 
eight point, 10 point, 12 point, 14 point, 18 
point, 24 point, 36 point, 48 point, 72 point, 
etc. The 72 point type is one inch high. 
The word pica is also used and is equal to 
12 point or one-sixth of am inch. This is 
generally used to indicate the length or width 
of a page or column. Em is used to desig- 
nate the square of the body of type. There 
is an em for every size of type; six point 
em, for instance, is six points in width and 
six points in height, and a 10 point em is 
10 points in width and 10 points in height, 
12 point em is 12 points in width and 12 
points in height or one pica high and one 
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pica wide. (The pica meariing 12 points.) 

Newspaper columns vary in width, some 
being two inches wide (12 picas), while 
others are 2% inches wide (13 picas). 
Some papers have eight columns on a page 
while others have seven columns. There are 
numerous books published on type and any 
jeweler interested may write to the editor for 
further information. 

The main thing to send the printer is what 
is known as the layout which is a diagram 
clearly informing the printer of the shape 
and size of the advertisement and indicating 
the size of the cuts and where they are to 
go. Some advertisers versed in type indicate 
the size and the kind of type while others 
not so well versed leave this to the dis- 
cretion of the printer himself. The layout 
according to the advertisement department 
of the New York Times should give this in- 
formation : 

1. Size of the ad. 

2. Whether or not a border is wanted. 

3. The sizes and names of type faces. 

4. Position and size of all plates. 

5. Classification under which advertise- 
ment is to appear. 

6. Whether drawing or plates accompany 
copy or are to follow. 

7. Exact dimensions of plates if they do 
not accompany copy. It is otherwise 
obviously impossible for the composing room 
to set the type matter. 

Properly selected type and the right kind 
of copy with a characteristic name plate and 
a neat identifying border will often be quite 
as effective as if illustrations where used. 
Illustrations when properly designed for the 
newspaper and when actually worth showing 
in order to allow the reader to visualize the 
article advertised are undoubtedly most pro- 
ductive but it is often better to use no 
illustration at all than to use those which 
are unattractive in appearance, poorly drawn 
or purposeless. 

Good type, good copy that says something, 
copy with a sparkling thought in it will 
often put the message over. 





Watchmaker Featured in This 
Folder 


Hjalman Anderson, Freemont, Nebr., has 
announced the opening of his new store by 
means of a folder 5%4 by 734 inches. When 
opened the reader sees an attractive view of 
a beautiful jewelry store interior and an 
artitic store front which adorns an equally 
artistic building. “We are offering a selec- 
tion of everything,” says the advertiser, “to 
be found in the jewelry stores in the larger 
cities and at prices in keeping with the lower 
overhead of a city the size of Freemont.” 
R. J. Kewin, watch and clock maker with 
35 years’ experience, is in Mr. Anderson’s 
employ and is’ featured in the folder. 

One hour optical service for broken frames 
or for duplicating lenses is also featured in 
bold type. Mr. Anderson’s business was 
established 23 years ago. 








W. D. Jacobus, jeweler, who has con- 
ducted his business for 18 years at 120 N. 
Main St., Elmira, N. Y., will move Feb. 1 
to the second floor of the Snyder building. 
The removal will establish the largest second 
floor jewelry business in the city. He will 
continue to handle the same line of goods. 
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Without a Dust Collector You 


































tiga tt Must Breathe the Dust! 
andrea Dust being very light will naturally float in the air and no matter 
Pe aes how careful you may be you can’t help but breathe it into your lungs 
ig Replying to your letter of I'sy 7th when polishing—You must breathe the air and the dust is there laden 
j Sestcinbeeshne Wactral atch ws Gurdeaead abent anvune with sharp irritating metallic particles from the metal article you 
Sst soe oat crite ns ctu oe, Stee eae ae ee ee ee 
oF our sho . rT tae Ss causing Bic . con- 
‘ ‘ ia ne Eien ei venient, inexpensive dust collectors. 
efficient, trouble aoa piaaies an etical =e Pays for itself in the gold it saves! 
pee dog fa rent pe ay Rat ee gl aga This irritating metallic dust has no business in your lungs—let this 
Outfit to any one who 1s im the market for a macniae machine breathe it into the lungs provided for it. The strong air \ 
ae ae. See a ee Se suction or current of air at each of the dust hoods drags this dust 
Yours very truly into ths cloth bags underneath the machine where it is easily recoy- 
— ered, sent to the refiner, melted down and returned to you to pay the 
eost of your — and an — > you over after. 
ousands in use sections! 








Cleanliness of shop and person is no respecter of location and so we 
find these dust collectors in as wide use in the West as in the Bast, 


 — 
a F é o 
in the South as well as the North, because they do as they promise— 
3 keep the shop clean, protect the operator’s health, pay back their own 
cost and create an income for the owner where no income exists now. 
e ey Sure reasons enough for the purchase of one of these highly valuable 
and surely necessary outfits. 
O Is in Strongly built to last a life time! 
These machines are very heavily built not only for the purpose of 


lasting a lifetime but also to eliminate vibration, sound, etc., so that 
they may be used anywhere without disturbing customers or other 
us workmen or neighbors. 
“ff The largest factories find them long-lasting and so do the small shops 
and stores—and lasting many years they give the same smooth service 


e e e f h a 
“nN polishing ee ‘Gna . few cents a day for electricity! 
e e 


You only pay for electricity according to how much you use the ma- 

silver, ewelr chine. The heavier you press on the buff the more current will be 
9 , used, but heavy pressing means a shorter run, so it equalizes the 

expense for current which even for the heaviest service rarely if ever 


etc. exceeds a few cents daily. 
Comes complete all set up as shown and ready to begin work 
LEIMAN BROS. at once! 
e ° Every machine on being completed is carefully tested for a half day 
Polishing or more under a strain much greater than it will ever be called upon 
to endure in actual service. It is then ready for you—it is shipped 


out all ready to begin work as soon as you receive it—it only bei 
Dust Collector necessary - ae the —— + sage to oa bge = 7 — 
4 You can’t do polishing work efficiently or we ust fiying in your 
Conveniently arranged for quick work! face—even a little dust, a very little, daily breathed constantly Tinto 


No matter how little or much work you have to polish it should be dome your lungs is bound to affect the most robust in after years because 

quickly and well—stores as well as workshops use these machines—they are it sticks there and accumulates.day in and day out. 

so convenient, fitting into out-of-the-way corners, yet keeping all other Your present walls and ceiling if you have been polishing without a 

corners of the premises free from dust and dirt that formerly were dusty dust collector for any length of time will show you what your lungs 
will be like soon. So delay no longer! Act today! 


and dirty. 
LEIMAN BROS., 23 Walker St., New York °® MFLETE HLUsTRATED catatog 


MAKERS OF GOOD MACHINERY FOR NEARLY HALF A CENTURY 
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SURE CURE FoR \- 
THAT MALADY. 















LD “Doc Melting Pot” 
knows what’s good for the 
jewelry industry. 





























Take his prescription and send 
along a shipment of old jewelry, 
optical goods, scrap, or filings. 








All shipments held intact 
until our estimates are 
approved 


iy 


KASTENHUBER & LEHRFELD, 24 John St. New York 


y Smelters and refiners of precious metals for over 31 years. 













































































His Nine Hours 








Written Expressly for The Jewelers’ Circular by Marvin W. Walters. 

















O man is more intently bent to the work 

than the watch-repairer. His work is 
almost all microscopic, his possibility of 
“spills” and subsequent nerve wrackings great. 
No man knows that so well as the man who 
nine hours a day, year in and year out, toils 
at watches and tries to “make them run.” 


A Watch-Repairer’s Sense of Humor 


It was way out there in the mountains of 
Idaho: I had bought in with a good watch- 
repairer and was serving an apprenticeship 
under him. Business engaged us through the 
day and kept us from spending quite as much 
time at the bench as we would like. I found 
from the very first that I could sit down at 
the bench and could absolutely forget the 
world. I enjoyed it. No days ever slipped 
away with such lightning speed. So fast 
they went that Winter went into Spring with 
the wave of the hand. The snows slid down 
the face of the mountains with alacrity and 
we found ourselves surrounded with that 
inexplainable blanket of Spring humidity and 
growing urge. Up the mountain for three 
years a log railroad had been trying to go. 
An old man, much too old for those rough 
frontier days, had surrounded himself with 
a group of adventurous fellows and they 
wished to run a continuous log tram road 
up the canyons, one following into the other 
till they should be able to carry out of the 
mountains those wonderful logs. This train, 
long waited, was making its maiden trip 
down the canyon, puffing, chugging and stop- 
ping. I had spent two days on a staff job 
for a 16-size watch. Holgate, my boss 
and partner, would not discourage me 
by offering any help unless it was actually 
necessary, unless I had got clean into a 
state of impassé. 

I had much trouble making staffs for this 
watch. I had made and broken three and 
was just now trying to complete the job 
for the fourth, with all that wobbly balance 
and winding roller jewel and plate and with 
that bump and bang of the old, oily, bent 
hairspring—just such a condition as an 
amateur must get into before he can learn 
anything. Let me say here that I haven't 
the slightest patience with that .man. who 
learns watchmaking without a spill. I can- 


not tolerate that sort of school that will not 
allow the learner to ruin a watch or two each 
week. My partner had far too much brains 
for that. He had a whole bushel of cast-off 
junkers and he allowed me to ruin as many 
of his own junkers as I actually needed to 
(providing, of course, I was actually trying 
to do something and to learn. I learned 
more by getting bangled up with hairsprings, 
more in letting the plates apart with the 
wind still on in the mainspring, more by 
dropping apart all those multitudinous parts 
of an old cheap stop watch, than I 
ever learned by all the lectures; by all 
the scoldings, by all the articles like this 
which I came onto in the trade journals. I 
stepped out into that marvelous spring eve- 
ning after trying for hours to time that 
watch and set it into beat. The seat where 
the collar of the hairspring was, was larger 
where I started it on than down farther 
toward the hub, but I didn’t know it, so in 
trying to set the roller and the spring to 
place, it was always out of beat. Well, that 
old engine on the tramway was just heaving 
into sight from behind the hills. The man 
who had doctored up the thing had not suc- 
ceeded much better than I had, so without 
thinking a moment, my nerves gave way and 
I said almost out loud, “why, that engine’s 
out of beat.” That tells the story. A 
watch-repairer can just bend himself to his 
troublesome work until the whole universe 
seems to be turning on his hub. The very 
crickets and frogs in the night will awaken 
in him some trouble point of the day be- 
fore. His mind has reached the “saturation 
point” where he can feel all filled up with 
watch trouble. Then something had better 
be done. Oh, no, he won’t go directly to 
the mad house, but he will do what is almost 
as bad. He will quickly and silently settle 
back onto himself. Like a bear in hiberna- 
tion, he will begin to consume the inner 
vitals of himself and he will before long, be 
almost unstrung and unfit even to detect 
trouble, much less able to fix it. 

I worked for some months for a man by 
name of C. W. Gifford, a dear old man of 
Tacoma, Washington. He was not hard to 
satisfy. He thought a great deal of me, and 
treated me kindly, so kindly that, having 


lots of work, I made the fool of myself and 
would take but thirty minutes noon hour. 
There were the bridges over the wonderful 


Puyallup river! There were the vast waters 
of Puget Sound! There were the great 
skylines ever changing with the mellow hues 
of weather that we have on that coast, and 
none of these could keep me out of doors 
more than thirty minutes for lunch. As I 
think of it now I think what a fool I was. 
I was younger then, strong as an ox, and 
could so absolutely fill my mind with watches 
so as to forget the whole world. So I did 
and so I labored with the result that when 
the time had come for me to close my work 
with Mr. Gifford, while I had turned out 
nearly double the amount of watches that 
the shop had ever done previously (I was 
glad for that) yet I was all in. I had not 
only worked nine hours per day but some- 
times I had actually sat down and worked 
for eleven, working when he would say: 
“Time to quit now. You mustn’t sit there 
a minute longer.” 


A Watch-Repairer’s Sense of Play 


Thinking back on that now, I am sure that 
it is totally wrong for a watch mechanic to 
work like that. If I were running a shop 
where I had several men working under me 
I would arrange some plan by which each 
man would not be allowed to sit more than 
two or three hours at most without relaxa- 
tion. It is not much trouble to have a 
little play equipment in the back rooms. It 
would do a watch-repairer much good to 
get up from the bench, go back, take a good 
drink of water, and punch a bag violently 
for ten minutes. Then let him lie down 
another ten minutes on a cot, letting his 
nerves completely relax and his muscles too. 
Then when he came again at his work he 
would have a new flush of life in him. His 
mind could think. How we are worried to 
have somebody come in when we are at a 
ticklish place in a watch, say, at the recoil 
job on a small Swiss cylinder hairspring. 
Can you think of anything harder? I learned 
in very self-defense to get up in the very 
midst of such a job, to lay aside my things 
and wait on trade, or what I deemed worse, 
to hear a sad story of a watch that was 
coming back unsatisfactory. I schooled my 
nerves to that place where I liked to be 
interrupted. I always went back in a better 
temper. How we do feel like sending tools 
and things flying across the floor. Let a 
man break a roller table on a high grade 
Swiss watch, trying to stake it onto a staff 
too tightly, trying to make an American 
staff “do,” and’ firiding it too.-hard to cut 
with the graver, we assume that the roller 
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Confidence in 
REFINING 
SERVICE 
Is Represented in 
Our Check 


We Reclaim Every 
Grain of Value 
O 
Ask Any Old Time 








And so in 
Platinum— 


HE recognized position of leader- 
ship enjoyed by Handy & Har- 
man in the field of silver is evidence 
of their ability to serve you well in 
the field of platinum. A firm with the 
standing of Handy & Harman can af- 
ford only to excel in all its depart- 
ments. 

With special emphasis on platinum, 
| you will find Handy & Harman’s 
prices reasonable, quality high, and 

terms satisfactory. 


HANDY & HARMAN 


57 WILLIAM STREET 
NEW YorK CITY 
Dealers in and Refiners of Precious Metals. 





























YOUR QUESTIONS about WORKING WHITE GOLD 


ARE ANSWERED IN OUR NEW BOOKLET 


Send us name of Shop foreman or other individual in your 


firm and we will mail this booklet without obligation. 








January 26, 1927 


Refining Plant 
317-319 .E. Ontario Sx. 
¥ 


WE belebe-\habbas as 
oy > ¢ Coy. Vere) 


Sales Office 


5 So. 


Jeweler 
O 
THOMAS J. 


) 0) 3) OR at of eB 


Refiners 
Wabash Ave. 


HOOVER & STRONG. Inc: 


0.3? Netallurgists eo 
SILVER Orr Works, 119 West TUPPER STREE? | SMELTERS 
e - " aavnaain NY. USA. aw 


| 


WISH YOU 


a Prosperous and 


HAPPY 1927 


And during the early part of this 
New Year—would like to acquaint 
you with the high merit of its precious 
metals, particularly 


Hoover White Gold 


Now would be a good time to try 
out our refining service. Ship us 
your accumulation of precious metal 
scraps, sweeps, and so on. 
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Golden Pile Refiners - Since 19/2? 











T. B. HAGSTOZ @ SON 


Gold, 


Platinum 
Refiners and Assayers 
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709 Sansom St., Philadelphia | 
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plate will give and snug on; let a man be a 
fool like that and split this double roller 
table in two or crack it, and the very mid- 
forenoon air fairly turns blue for a time. It 
is a good time to go and drink two glasses of 
“cold, cold water.” No joke! It will do 
vastly more good than to give way to male- 
dictions. 

The Third Sense a Watch-Repairer Needs 

Is Ingenuity 

By ingenuity I mean that facility of getting 
out of a hole honorably. What a stress! 
What a trial! But unless a man is filled 
with a sense of ingenuity he will shorten 
himself by ten years and dig his 6wn grave 
with his gravers. How mine have slipped 
and how they have rammed into my fingers 
sometimes ! 

Talk about ingenuity! I saw a Norwegian 
watch-repairer once taking an eighteen sized 
watch mainspring apart. It was one of 
those new-fangled arbors that come apart not 
by merely slipping the lid of the barrel off, 
but having a separated barrel and lid, the 
arbor is doing the work by means of a 
screw binder between the ends of the main- 
spring arbor, holding the barrel together. 
He thought the arbor was tight, only. He 
had not met that new wrinkle. He was in 
a hurry to put in a mainspring. Finally 
up with the hammer and a stake and with 
the third belt the hard-tempered thing flew 
into three bits and scattered itself all over 
the room. The good man was full of a rosy 
ingenuity. He looked up at me. I was 
laughing. He said dryly: ‘That old thing 
is out anyway!” “Yes,” I said, “It’s out 
alright!” And we both took a big laugh. 
At four that afternoon a new arbor lay on 
the bench. The parts man was coming over 
from Seattle. My friend telephoned for the 
part and put it into the watch, mainspring 
and all, and the next morning the owner of 
the watch took his ‘watch without in the 
least suspecting mal-practice. Oh, a sense 
of ingenuity is great stuff in this game! 

I know one man who fishes off his watch- 
repairing grouches. Another bowls his 
away. Another gardens in Summer. and 
coasts in Winter. Then, I know a score 
more fellows, poor, dear fellows, who just 
carry all their grouches on into the borders 
of the graveyard. With one foot in the 
grave and the other on a banana peeling, 
there they stand and toddle away at watches. 
Poor fellows! I hope when they read this 
they wiil still try to recover manhood before 
they go hence and be no more. Come on 
boys—go to the mat with me! Let’s climb 
a tree or spank the kid, or play “duck on 
a rock” or shovel out the basement under 
our house and next year shovel it in again 
if we don’t have money enough to put in a 
furnace! Let’s live like other men. Your 
nine hours each makes a big dent on you. 
You will have to watch or go down. Let 
us laugh! Let us not take life so seriously. 
Remember what Mr. —— did last year at 
Springfield. He had had such a good time 
making those fine little American watches that 
he and his sister went up to an old bank and 
drew a check in its favor for nearly a 
million dollars to pay for what his old father 
could not pay fifty years ago. Let us laugh 
it off. Days will be brighter. Maybe some 
day we will all have playgrounds such as 
Mr. —— has for his twelve hundred work- 
men and workwomen. Ah—but that nearly 
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twenty-acre watch plant in the west, 
where the watches are made, is a 
bundle of life. Every window opens out 
toward the smiling earth. Watchmakers in 
that factory live. They honor one another. 
They think fast and easily. Why can’t 
watch-repairers. do likewise to a degree at 
least ? 





Not the Proper Oil for Clocks 


Lima, O., Jan. 20, 1927. 
Editor, JEWELERS’ CIRCULAR. 


EFERRING to the advertisement of 

an oil, which appeared in the Decem- 
ber issue of a well known national periodi- 
cal, I would suggest that this advertisement 
is very clever for the obvious purpose of 
digging up “new business.” However, the 
idea of experimenting with an untried prod- 
uct on such mechanisms as fine clocks, or 
even cheap clocks, does not appeal to the 
writer, either from an economical or a me- 
chanical standpoint. As far as the saving 
in dollars and cents is concerned, the idea 
is decidedly absurd and makes one laugh. 
One bottle of any high grade clock oil will 
furnish sufficient oil to properly oil from 25 
to 50 clocks. What more can any reason- 
able workman ask? Furthermore, clock oil 
is one of the articles in daily use that has 
not increased in price to any appreciable 
extent in the past ten or fifteen years. 

If this oil bears out the claims of the 
company, we would like to ask the follow- 
ing questions: Do any of the large Ameri- 
can clock companies use it for oiling their 
clocks? If they do, can we be advised to 
that effect? The oil has a peculiar odor; 
we have never noticed this odor on new 
clocks which have been received from any 
clock factory. 

Several of our famous explorers have car- 
ried some very fine precision instruments 
with them on their Polar expeditions. Was 
this oil used for the purpose of lubricating 
these fine precision instruments? ‘ 

It is claimed that it will prevent steel 
parts from rusting. Is this feature unique 
with the oil? We think not; any high grade 
oil will perform a like service. 

It is obvious to any fair minded work- 
man that it is a very light bodied oil. It 
is certainly lighter in body than any of the 
fine clock oils that are on the market. This 
can readily be demonstrated by placing a 
drop of each of the oils which we wish to 
test on a clean brass plate, then standing 
the plate on edge and observing the time 
that is required for the oil to travel to the 
bottom of the plate. The light bodied oils 
will, of course, travel the quickest. 

When a clock, or, in fact, any fine mech- 
anism, is oiled, the proper method to follow 
is to place sufficient oil in the oil sink that 
it will be held in the sink by capillary at- 
traction. An oil that has sufficient body will 
be held around the pivot, where it is re- 
quired to do useful work, regardless of the 
position of the clock or mechanism. 

A light bodied oil will run away from 
the pivots when the clock is edge wise, and 
most of them are in this position when run- 
ning or in use. If the pivot runs dry or 
even nearly dry, the result will be a cut or 
rough pivot. This is especially true in 
chime clocks which require a very heavy 
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spring to operate the trains. How many 
workmen enjoy taking a chime down a sec- 
ond time to repair and polish pivots that 
have been cut simply because unsuitable oil 
was used for oiling the vital parts? 

The writer has observed quite a number 
of clocks which have been oiled with the 
oil advertised. In practically every case 
under observation the oil had run away 
from the pivots and was smeared over the 
brass plates. Wherever the oil had been in 
contact with the plates for any length of 
time, the plates were turned green. This 
would certainly indicate acids or some sub- 
stance that is detrimental to the brass plates 
of the clock. Any workman can easily make 
such a test to determine the fitness of the 
oils which he wishes to use. All that is re- 
quired for such a test is a clean brass plate, 
which should be highly polished in order to 
show up the stains. Then procure a sample 
of each of the oils which require testing, 
place a drop of each on the clean brass 
plate, cover them with a bench glass, such 
as the watchmaker uses to cover watches 
with, and allow the plate to stand for sev- 
eral weeks. Daily observation will indicate 
when any of the oils turn green, and any 
oil that does turn green is certainly not fit 
to use on clocks or any similar fine mech- 
anism. 

Another point which disqualifies this oil, 
in the writer’s estimation, is the fact that 
it will become rancid, and an oil that be- 
comes rancid is not fit for use on clocks. 
None of the high grade clock oils which 
are sold by American manufacturers will be- 
come rancid in any reasonable length of 
time. We are aware that this oil has en- 
joyed a large sale, and for many purposes it 
is very good, but it is not suitable for 
clocks, watches or any similar fine mech- 
anisms and not first class workman would 
think of using it, certainly not when very 
high grade oils may be obtained for such 
purposes. 

American manufacturers have been mak- 
ing clock and watch oils for nearly 100 
vears. They have always given perfect 
satisfaction and in the writer’s opinion will 
continue to do so. 


Very truly yours, 
(Signed) L. B. Pratt. 





Smile Awhile 


Sign in a restaurant: 

“Pies like Mother used to make—5Sc.” 

*Pies like Mother tried to make.—10c.”— 
Lafayette Lyre. 

* * * 

During the past year more than $2,000,- 
000,000 was spent in this country on amuse- 
ments, from which the government collected 
$100,000,000 in taxes —The Dearborn Inde- 
pendent. 


* * * 
Ben: “May I have the last dance with 
you?” 
Her: “You've just had it.”—Jowa Frivol. 
* * * 


The saying “All is not gold that glitters” 
was first said by the frat that bid a man on 
the strength of the car he drove and then 
discovered he was the chauffeur.—California 
Pelican. 
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The Senior 


HOES Phoenix 


Platinum Melter 


Save money with a Hoke- Phoenix, 
Carry only a small reserve stock of 
platinum or gold, then melt your 
scrap at frequent intervals. 


Clean metal in a minute. 

No furnace, no flue, no blower. 
No fire risk, no insurance extra. 
Uses ordinary gas—natural or arti- 


FOR SALE 
Charles E. Graves & Co. 











The undersigned, receiver, by order of the a 

court is offering for sale on February 8, 1927, Hoke Inco 

all of the assets of the Charles E. Graves ei e Incorporated 
& Co., 35 E. Madison St., Chicago, Ill., con- Ask for Free Circular C. M. 22 Albany St., New York, N. Y. 
sisting of an up-to-date stock of diamonds, 
pearls and other precious stones, watches, 
watch chains, bracelets, necklaces, rings, sil- 
verware, leather novelties, etc., store furniture 
and fixtures, the interest in the lease to the 
premises, the name, good will, accounts receiv- 
able, etc. The property offered for sale can 
be inspected upon application after Feb. 1, 
1927. For further information address 














THE NEXT SHIPMENT OF WATCH 
CASE REPAIRING YOU HAVE 


Send It to Pete 


A HALF CENTURY spent in 
satisfactorily serving thousands 
of jewelers is proof of our relia- 
bility. Ladies’ cases altered into 
wrist-watches; hunting cases to open face; key- 


FRED. E.. HUMMEL, wind cases to stem-wind. TRY US. 
53 W. Jackson Blvd., Chicago, III. PETER HENRY & SON 


Telephone Wabash 5328 Established 1872 , . 
434 Elm St. Cincinnati, O. 




















Exceedingly Acknowledged 





as the best School to learn Jewelry Engraving 1926-1927 Edition 
@ 
Why Not Acquire Yours Here ? : 
Having attended Winter’s School of Engraving is indeed a The Jewelers’ Circular 


privilege. Our Students are in demand wherever good en- 


graving is appreciated. 9 . 
A Good Thorough Course B uyers D Ir ectory 


Attractive tuition rates by actual attendance. By mail, 
home study, evening classes. Remember Useful to Buyers and as a Directory of 


WINTER’S, 343 W. North Ave., Chicago sais iniiea irae daeeiie 














Price One Dollar 





Foot Blowers 





et air for blow- The Jewelers’ Circular Publishing Co. 
Genuine Buffalo Dental 11 John Street New York, N. Y. 


Foot Blowers, Fletcher 
pattern, are widely im- 
itated at lower prices. 

No imitators use the 
same quality of boards, se- 


lected sheepskin bellows, 
cieemrs | {wows PITKEN ic. 








© less " \ i Quality goods last longer. ANALYSES OF 
, saiatacthapengs ag PLATINUM METALS, WHITE GOLD 
Buffalo Dental Manufacturing Co. GREEN GOLD, SOLDERS, WASTES 














Box 979. BUFFALO, N. Y. 47 Fulton St. New York 
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[Patents Granted by the’ United States and 
the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of Jan. 18, 1927 


1,614,463. MAGAZINE PENCIL. Harry P. Farr- 
cH1LD, New York, assignor te Fermene G. 
Fairchild, New York. Filed May 14, 1924. 
Serial 713,157. 3 Claims. 

A magazine pencil having, in combination, a 
longitudinally extensible and collapsible barrel com- 
posed of relatively telescoping main and rear sec- 
tions, lead actuating mechanism housed within said 





main section of the barrel and longitudinally sta- 
tionary therein, and a magazine carried by the rear 
section of said barrel and slidable with the other 
section, said magazine surrounding and sliding over 
the lead actuating mechanism between the latter 
and the main barrel section in the telescoping 
movement of said sections. 


1,614,740. SHIPPING AND DISPLAY DEVICE 
FOR SILVERWARE, ETC. Joun Loto Lez, 
Sherrill, N. Y., assignor to Oneida Community, 
Ltd., Oneida, N. Y. Filed June 9, 1922. Se- 
rial 567,094. 1 Claim. 

A support for an article of flat tableware in com- 
bination with a transparent sealing envelope en- 











closing the support and article, and a flexible clip 
carried by the article and detachably connecting the 
article to the carrier, the surface of the clip next 
the article being such as to avoid discoloration or 
tarnishing of the latter by contact therewith. 


1,614,752, SILVER ALLOY AND METHOD OF 
MAKING SAME. Watter L. MitcHELt, New 
ark, N. J., assignor to Tiffany & Co., New 
York. Filed Aug. 14, 1924. Serial 732,118. 
12 Claims. 

A tarnish resisting silver alloy containing over 90 
per cent. silver and an alkali metal in amount 
sufficient to produce an alloy softer than the usual 
commercial silver alloy and the formation of an 
easily removable deposit when exposed to the at- 
mosphere. 


1,614,864. BRACELET HOLDER. Bernuarp M. 
Beskow, Miami, “la. Filed July 7, 1925. Se- 
rial 42,017. 4 Claims. 

A bracelet holder, for watches or the like, con- 
sisting of a yielding frame having means for the 





attachment of straps thereto, said frame comprising 
outwardly bowed springs having integral upwardly 
extending gripping members with in-turned projec- 
tions at their upper ends, said outwardly bowed 
Springs acting to force said gripping member in- 
ward for gripping action on the article to be held. 


1,614,900. CHAIN LINK AND METHOD OF 
MAKING THE SAME. Micnaet B. Ryan, 
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Milford, Conn. Filed Sept. 2, 1922. Serial 
585,859. 1 Claim. 

The method of making a chain link of the stud 
type from a blank having a gap in one side thereof, 
which comprises securing the base of the stud in 
position at the solid side of said link, filling the gap 





in the blank with the remaining end of the stud 
and welding such last-mentioned end of the stud to 
the end of the blank at said gap. 
1,615,085. BELT AND BUCKLE CLASP. Eb- 
MuND Le Roy JaMes, New York. Filed Jan. 
31, 1925. Serial 5,953. 7 Claims. 
In combination with a belt, a buckle having an 
eye, and a clasp member fixedly carried by one end 
of the belt and engageable with said eye, and oppo- 


a 2/ 2 3 #8 


20 23 18 i? ”o 


sitely disposed inwardly bent portions provided in 
the opposed walls of and adjacent to the mouth of 
the said clasp member for retaining and locking the 
eye of the said buckle in the said clasp. 


DESIGNS 
SERVING PLATTER. 


71,860. ABRAHAM Bar- 





cuorr, New York. Filed Oct. 28, 1924. Se- 
rial 11,207. Term of patent 7 years. 


71,866. BRACELET LINK. Gegorcz Extunp, At- 
tleboro Falls, Mass., assignor to J. F. Sturdy’s 





Sons Co., Attleboro Falls, Mass. Filed Oct. 1, 
1926. Serial 19,213. Term of patent 3% years. 


71,874. BAG-FRAME FASTENER. Witt1aM C. 
Hierinc, Newark, N. J., assignor to J. E. 


a toot emme 


Mergott Co., Newark, N. J. Filed Sept. 14, 
1926. Serial 19,065. Term of patent 3% 
years, 


71,875. BADGE. Donatp F. Lysarcer, Cleveland, 





O. Filed March 31, 1926. Serial 17,142. 


Term of patent 3% years. 
71,876. BELT BUCKLE. Merrit Mason, Roches- 
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ter, N. Y., assignor to Hickok Mfg. Co., Inc., 





Rochester, N. Y. Filed Sept. 23, 1926. Se 
rial 19,153. Term of patent 3% years. 


71,877. BELT BUCKLE. Merrit Mason, Roches- 
ter, N. Y., assignor to Hickok Mfg. Co., Inc., 








Rochester, N. Y. Filed Sept. 23, 1926. Se- 
rial 19,154. Term of patent 314 years . 


71,878. BELT BUCKLE. Merri Mason, Roches- 
ter, N. Y., assignor to Hickok Mfg. Co., Inc., 





Rochester, N. Y. Filed Sept. 23, 1926. Se- 
rial 19,155. Term of patent 3% years. 


71,879. BELT BUCKLE. Merrit Mazon, Roches- 
ter, N. Y., assignor to Hickok Mfg. Co., Inc., 





Rochester, N. Y. Filed Sept. 23, 1926. Se- 
rial 19,156. Term of patent 3% years. 





UNITED STATES TRADE MARKS 


Issue of Jan. 18, 1927 


The following trade-marks are published in com- 
pliance with Section 6 of the Act of Feb. 20, 1905, 
as amended March 2, 1907. Notice of opposition 
must be filed within 30 days of this publication. 

Marks applied for “under the ten-year proviso” 
are registrable under the provision in Clause (b) 
of Section 5 of said Act as amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a fee of 
$10 must accompany each notice of opposition. 


_—— 


(CLASS 27. HOROLOGICAL IN- 





Ser. 211,679. 
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STRUMENTS). ° J. Gorrtries, New York. 


Filed March 26, 1925. 


SEBINITE 


Particular description of goods.—Watches, Watch 
Movements, and Parts Thereof. 
Claims use since about Feb. 11, 1925. 


Ser. 232,086. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Leonipas WatcH Factory 
Vve. Constant JEANNERET-Droz, St.-Imier, 





-_ 


LEONIDAS 


Switzerland. Filed May 22, 1926. 
Particular description of goods.—Watches and 
Parts of Watches. 
Claims use since March, 1912. 


Ser. 236,480. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Gtapwin, L7t., 
Sheffield, Eng. Filed Aug. 26, 1926. 





0 


Particular description of goods.—Table and Other 
Household Knives, Forks, Spoons, Scoops, Servers, 
Tongs, and Nutcrackers. 

Claims use since Jan. 1, 1920. 


Ser. 238,024. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Pyramip But- 
ton Co., Providence, R. I. Filed Oct. 1, 1926. 


SHOULDER STA 


Particular description of goods.—Support for 
Garment Shoulder Straps Which are Made of or 
Plated with Precious Metals. 

Claims use since June 1, 1926. 


Ser. 240,247. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) FRANKLIN 
Stmon & Co., INc., New York. Filed Nov. 
18, 1926. 


RAIN-BREAKER 


Particular description of goods.—Fancy Jewelry, 
‘Consisting of Necklaces, Pendants, Bracelets, Pins, 
Finger Rings, Strings and Necklaces of Pearls, and 
Earrings. 

Claims use since Sept. 1, 1926. 


Trade Mark Registrations Granted 
Jan. 18, 1927 


223,189. SILVER-PLATED FLATWARE. _INTER- 
NATIONAL SILVER Co., Meriden, Conn. 
Filed Sept. 10, 1926. Serial 237,077. PUB- 


LISHED NOV. 2, 1926. 


223,211. FINE PLATINUM JEWELRY FOR 
PERSONAL WEAR, NOT INCLUDING 
WATCHES. Go.pranp Jewetry Co., Boston, 
Mass. 

Filed June 19, 1926. PUB- 

LISHED AUG. 31, 1926. 


Serial 233,489. 








O. R. Harwood has purchased the Crescent 
Jewelry Co. at Forrest City, Ark. 
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H. M. Musser and wife have gone to 
Europe, where they intend remaining until! 
next Spring. 

The J. F. Apple Co., has furnished four 
silver loving cups which will be among this 
week’s prizes at the big dog show here. 

Albert Rosenstein, president of the United 
Novelty Co., has been elected secretary of 
Lancaster Lodge, 227, Independent Order of 
B’nai B’rith. 

Announcement has been made of the en- 
gagement of John J. Rohrer, son of Dr. 
George R. Rohrer, oculist, and Miss Char- 
ity L. Brown, of Pittsburgh. 

The Hamilton Watch Co., has presented 
two screw-cutting machines to the Boys’ 
High School for use in the co-operative 
course in the industrial vocational depart- 
ment. 

Among recent visitors here were: Jack 
Montgomery, Alvin Silver Co., New York; 
C. F. Yingling, Hanover, Pa.; William Lit- 
tle, George H. Fuller’s Sons’ Co., Chicago; 
Ralph Bouchard, F. H. Noble & Co., 
Chicago. 

The coffee urn used by General George 
Washington while he wintered at Valley 
Forge in the winter of 1777, is now in pos- 
session of Cyrus Keller, Shrewsbury. It is 
a Wedgewood product, made in England in 
1691. An ancester of Mr. Keller. obtained 
it and it won a first prize at the Centennial 
Exposition in Philadelphia in 1876. Upon 
its owner’s death it will go to the Smith- 
sonian Institute, Washington. 

John J. Bowman, of the Bowman Tech- 
nical School, last week attended a meetine 
in New York of the Executive Committe 
of the Horological Institute of America, o: 
which committee he is chairman. Later he 
paid a business. visit to Boston. C. E. 
Deisher, Reading, Pa., has enrolled at the 
Technical School as a_ student. Among 
Lancaster’s visitors recently was Paul 
Rissie, with Walter J. Yenney, Pittsburgh. 
He is a graduate of the Technical School 
and during the late war kept in repair the 
delicate instruments on board the warship 
Denver. 

Two hundred men and women of the 
Honor Roll of the Hamilton Watch Co., 
employes in its service from 15 years to 
above 30 years were entertained at dinner 
by the company in the big factory cafeteria. 
In the 30 year class, 22 members, 56 shares 
of stock were distributed; the 48 members 
of the 25 year class got 94 shares; the 70 
members of the 20 year class got 100 shares, 
and the 58 members of the 15 year class 
received 27 shares. Every month here- 
after, as stock accumulates, it- will be dis- 
tributed to the Honor Roll members. Each 
member of the Roll also received a gold 
service emblem, made by the J. F. Apple 
Co., Lancaster. They were made in dis- 
tinctive colored enamels, indicating the 
years of service. The Honor Roll is com- 
posed of 18 men and 4 women who have 
been with the company over 30 years. Pres- 
ident Charles F. Miller and Vice President 
Frank C. Beckwith are in the 15 year 
class, and C. M. Kendig, secretary-treas- 
urer is in the 20 year class. President Mil- 
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ler was recently presented by the plant 
foremen with a testimonial, in which he was 
thanked for solving the question of adequate 
homes for employes, the Honor Roll bonus 
steady employment and putting out more and 
better watches. Robert E. Miller, of the 
official family of the Hamilton, has been ap- 
pointed by the president of the National 
Association of Manufacturers to its Pre. 
paredness Committee, established to ¢co- 
operate with the War Department. 





Atlanta, Ga. 


Herman Lehman, of the Lehman Jewelry 
Co., LaGrange, Ga., was a visitor in Atlanta 
during the week. 

Roy Moore, Ewing Bros., wholesale jewel- 
ers, has just returned from a week’s hunt- 
ing trip in South Carolina. 

Norman Treat, International Silver Co., 
Meridian, Conn., was in Atlanta during the 
week calling on: the local trade. 

E. G. Griggs, formerly with the Cluett, 
Peabody & Co.’s Atlanta office, has accepted 
the position of credit manager for R. C. 
Schneider & Son. 

Unwilling to brave the burglar alarms and 
other devices on the big store of Ewing 
Bros., downtown, burglars contented them- 
selves by attempting to loot the home of 
Paul L. Ewing, president of the company, 
obtaining $15 before being frightened away 
by an electric torch. 

J. S. Speer, cashier of the Bank of Lump- 
kin County, Dahlonega, Ga., recently pur 
chased at a considerable premium seven $5. 
gold pieces that were coined at the old mint 
there. He now has 11 coins, dated 1842, 
1857, 1858, 1859 and 1860, and is looking 
for coins to fill the missing years.. While it 
is not generally known, more than $6,000,000 
in gold was coined at the government mint 
at Dahlonega during the height of Georgia’s 
“gold rush.” The coins now are hard to 
find, however, and command a good pre- 
mium., ' 

A diamond valued at $40,000 was displayed 
in. the show window of Latham & Atkinson, 
well-known Atlanta retail jewelers, during 
the week. A uniformed policeman was 
stationed directly in front of the window 
during the days that the display was made, 
who attracted almost as much attention as 
the diamond itself. He was serving as body- 
guard to the diamond. The stone is said by 
Latham & Atkinson to be the largest dia- 
mond ever shown in the south. It weighed 
40 carats. Although insured for its full 
value, it.was carefully guarded during the 
day, and at night was locked in the vaults of 
a local bank. 














The executives, salesmen and department 
heads of the North American Watch Co., 
Mansfield, O., 24 in number, were guests 
at a banquet given at the home of the presi- 
dent, W. W. Stark, 365 Park Ave. W., 
Mansfield, O., a short time ago. M. W. 
Stark was the principal speaker of the eve- 
aing and gave a splendid talk on discipline 
and co-operation which was most interesting 
and instructive. Other speakers were A. B. 
Beverstock, F. M. Bushnell, B. B. Todd, W. 
H. Alger, J. J. Bivona, S. M. Mendelsohn 
and H. H. Hering. The officers reported @ 
very successful year. 
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ANNOUNCING 


PRINCESS 
PATRICIA 


"No 


LATEST PRODUCTION 
IN STERLING BY - THE 
GORHAM MASTER 
CRAFTSMEN 
OF THE DURGIN DIVISION, 
CONCORD, N. H. 

A PATTERN OF RARE BEAUTY 
“DISTINCTLY NEW 77+ 
FIRST -PATTERN TO BE 
INTRODUCED UNDER THE 
TWO YEAR AGREEMENT 


LAST GORHAM PATTERN TO 
APPEAR UNTIL JANUARY, 1929 
i 
READY FOR DELIVERY MARCH Ist, 1927 


NEWS OF THE ANNOUNCEMENT TO 
THE PUBLIC TO BE PUBLISHED LATER 


THE GORHAM COMPANY 


SALES AGENT FOR 
GORHAM MANUFACTURING COMPANY 


GORHAM-WHITING DIVISION, Providence, RI. KERR DIVISION, Newark, N. J. 
DURGIN DIVISION, Concord, N. H. 
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STAR WHITE GOLD has a luster, brilliance and life worthy of the reputa- 
tion of its. makers. 


Star Watcu Case Company Lupincton, MICHIGAN 


NEW YORK OFFICE, 20 WEST 47TH STREET SAN FRANCISCO OFFICE, MUTUAL BANK BUILDING 
CHICAGO OFFICE, JEWELERS BUILDING CINCINNATI OFFICE, 31 EAST FOURTH STREET 


cn aa i AT 








OLN TTT TCL EEL: HRARBRREKRRRRHAR BRS 











January 26, 1927 


THE JEWELERS’ CIRCULAR 


This Catalog Will Help You! 


[_ 00k through this book today to find the Items you 
need to fill-in your depleted stocks. 


The Excellent Values on the following Items will 
surely Interest you :— 

Wedding Rings — Diamonds — Diamond Rings 

Mountings — Flexible Bracelets 
Signets —- Japanese Signets — Cuff Links 
Belt Buckles — Pearls 

and many other Items You Need to complete Your 
Stocks. 


J. R. WOOD & SONS 


New York Corr . Chicago 
15 Maiden Lane = 29 E. Madison St. 
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— “SOLIDARITY” 


“THE CASE THAT COURTS COMPARISON” 


Tr. RETAILER: 


Our 1926 line of gold cases was the best and 
Hl most expensive we ever made. This product 
was absorbed at correspondingly higher prices 


i thus 


demonstrating to us that among “Character 
| Jewelers,” style and quality was the dominat- 
! ing factor and 

NOT PRICE 


in their purchasing department. 





(ESTABLISHED OVER FORTY YEARS) 


| 
SOLIDARITY WATCH CASE Co. 
| 


15 MAIDEN LANE NEW YORK 


i 
| 
| JOHN W. SHERWOOD, President. 
| 


l JEREMIAH McGREVY, Vice-Pres. LOUIS J. MONTAGNON, Treas. 
| CLARENCE R. COMFORT, Secy. FRANK W. KETCHAM, Asst. Secy. & Asst. Treas. 
| 

| 
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Will You Be a Leader? 


The road is full 


l \HE present effort to “teach the nation the way back to the 


jewelry store” needs all the help it can get. 


of difficulties and nothing which can be of service to the en- 
terprise should be neglected. Everyone who sells knows the value 
of something new in attracting attention and fortunately, just now, 
that “something new” is available in palladium jewelry. 


Will you be one of the outstanding leaders with the vision to see 
the possibilities of palladium? It has all the qualities a perfect 
jewelry metal should have. It wears wonderfully, it has the fashion- 
able blue-white color, it cannot tarnish below 1100° F., it sets off 
gems to the best advantage and holds them firmly and securely in 


their settings, it lends 
itself to the execution 
of the most intricate 
lacey designs. No one 
can advance a single 
sound argument 
against its use and any- 
one can see the advan- 
tage of having some- 
thing to bridge the 





Comparison of 
metal values ina 
Weddin. Ring ~ 








PLatinuM. .. . $12.25 
PartaDIUM... 4.50 
18 K.Wuite Gorp 1.60 


we 











WS 





price gap between 
platinum and white 
gold. 

We recommend Baker 
Composition No. 731 
for jewelry, worn only 
for adornment and 
Composition No. 732 
for such articles as cig- 
arette and vanity cases. 


Please remember that our offer to show you a simplified method of 
remelting your scrap and to do the work for you, gratis, while you 
are acquainting yourself with it is still open. 


BAKER & CO., INC. 


54 Austin St., Newark, N. J. 
5 So. Wabash Ave., Chicago 


30 Church St., New York 
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=-W rite-Phone-Wire-Call !—— 


*Two stuttering blacksmiths had fin- 
ished heating a piece of pig iron and 
one placed it upon the anvil with a 
pair of tongs. 
**H-h-h-h-hit it,”’ he stuttered to his 
helper. 
*‘Wh-wh-wh-where?” asked the 
other. 

*Ah, h-h-h-hell, we'll have to 
h-h-heat it again now.” 





Don’t delay. It’s fatal. 


If you are a wholesaler and haven’t 
received the news on our latest 
money-making number write in for 
it at once. 


The story will be broadcast in a week 
so you’d better get in early. 


*Oklahoma Whirlwind. 





To the Jobbing Trade Only 


=== SCHLESSHARWOOD CO. 
DLAMONDS 


2 West 46th Street 
NEW YORK 
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TODAY’S SALES A RECORD—TOMORROW’S STILL HIGHER. 
SUCH IS THE CONTINUOUS PERFORMANCE OF THE COR- 
ONET. SECTIONAL OVERLAID; GUARANTEED 25 YEARS. 


WM. A. ROGERS, LTD., NIAGARA FALLS, N. Y., New York, CHICAGO, SAN FRANCISCO, TORONTO 
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ONSIDER it in 
the LIGHT of 


an investment! 


CONSIDER it in the 
LIGHT of a substitute 
FOR platinum — 


CONSIDER it in 
ANY light— 


"Simply say Belais. BUT consider it! 
oS Belais* White Gold. 


tain way to get the 
WHITE GOLD that i i 
stays WHITE! 

















10K — 14K — 18K 
Wedding Ring Blanks 


DAVID BELAIS, INc. 


105 Chestnut St. Newark, N. J. 




















1927 
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PATENTED AprRIL 27, 1926 
SertaL No. 70002 
Comparisons have confirmed 
our belief that the White 
Gold used in Bristol Rings 
tis of the finest quality 
(hence of the finest appear- 
ance) used in rings to sell 

at the same price. 









































Rings of Refinement —+to sell at Moderate Prices 


MODERN brides of every social station instinctively select “‘white” gold or 
platinum wedding rings—and hand-carved—the vogue that distinguishes the 
present generation. The jeweler who can show a pleasing variety of these 
modern rings at moderate prices will meet the needs of the largest number 
in his community. 

Bristol designs express refinement. They are fully hand-carved—not die-struck 
—from seamless. blanks of high-standard White Geld and Platinum. Diamond’ 
paved rings are supplied with from 3 to 20 stones. Large stocks enable us 
to fill orders same day received. Samples will be sent on Memo through 
your Wholesaler. 


BRISTOL SEAMLESS RING CoO. 


MAIN OFFICE AND Factory: 123 Liperty STREET, NEw York 


New York Representative: A. H. Disbrow, 9-11 Maiden Lane 
Mid-West Representative: Frank W. Collom, 31 N. State St., Chicago, II. 
Pacific Coast Representative: Max J. Newman, 57 Post Street, San Francisco, Cal. 
Traveling Representative, New England States and Pennsylvania: S. C. Steinmann 
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WRIST WATCHES 


MANUFACTURED y i) AMERICAN SYSTEM 
IN SWITZERLAND LG iinies  «-OF‘=«RIGID 
UNDER THE >“ CSTE 4 STANDARDIZATION 
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UNTERMEYER ROBBINS: CO 


20 WEST 47tH STREET 
Pe (0) ed 
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Is ready for 


your Inspection 





UNTERMEYER ROBBINS & CO. 
20 WEST 47™ STREET NEW YORK 
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Machine Production 
keeps our 


Prices Low! 


The latest machines, the most modern tools, the 
finest dies give us volume production at low cost. 
Continual improvement of processes and 
methods gives us a plant second to none in the 








industry in efficiency. 


Efficient management plus up-to-the-moment 
tools makes for better chains that cost you less 
money. Chains which you can be sure of selling 
and for which your customers can be certain they 
will be rewarded with satisfaction. 





In smartness of design, lustre of finish and all- 
around general hich worth, Forstner chains bow 





Illustrated above are the trade names of the 
five Forstner chain qualities. Each of these to no others. 
names symbolizes the finest chains that can be 
made at their price. Superior construction, 


improved designs and top grade workmanship Stock our surpassing line, and capitalize on their 
are outstanding characteristics of all Forstner . ne ‘i 
chains. To insure your money going farthest profit making ability. No finer chains for less 


look for our trade names on the next chains 
you buy. 


money are made by anybody anywhere. 


ore Sold Through Wholesalers Only 








Nhe House @) of Service 


ORSTNE 


CHAIN CORPORATION 
IRVINGTON, NEW JERSEY 
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Are you Acquainted 


with our Designs? 
Then you Know why they sell 


— 


DONG SoS BUNGE SoS NAL So WANS SX BNE Sem WG See ANNE SS NNN SoS Wath S= pd S-= a 


ne rr 


The reputation for selling qualities which 
our line enjoys, is not visionary, nor is it due to 
being so extensively advertised. 


Every active jeweler and his sales force, 
know that our designs are the ones that are 
at once singled out from a tray-full and usually 
sold without effort. 
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tA Deal With Die! Means A Good Deal 
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Graceful / 


—THE FIRST 1927 DIEL CREATION IN 
LADIES’ SPORT CASES 


THE SWAN 





No. 153 E 





Quality Symbolized By The 
Graceful Beauty of The Swan 


Attractively engraved in Green 
or White 14K Rolled Gold Plate; 
6% Ligne Oval Movement. 


THE DIEL LINE 


14K GOLD FILLED—There is no other 14K Gold Filled Case on the market to compare 


Cin accordance with Federal with the Diel Case—Because Only Diel Creates Diel Designs 
Trade Commission Ruling.) - 


BELMONT QUALITY—Double resistance to wear—A heavy quality of 


gold sheet soldered on base metal 


LEADER QUALITY-—Single resistance to wear—gold sheet 


soldered on base metal 


PARADISE QUALITY—the nickel case with an everlasting 


white finish—sold successfully for 
years by our customers 





: NOTE TO JOBBERS: ARE YOU GETTING OUR MONTHLY, “THE SQUARE DIEL”? 


THE DIEL WATCH CASE COMPANY, INC. 


309 Grand Street 
NEW YORK 
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hiting Davis Costume Bags 


All aboard! 


And my hope is that 
everybody’s off to a 
happy and _ prosperous 
year. 


The Whiting & Davis 
Company, in __ starting 
its next S50 years ot 
business, has never had 
a firmer faith in the 
country’s prosperity, or a 
stronger conviction that 
with all branches of the 
jewelry field getting to- 
gether in helpful co-opera- 
tion, the years ahead will 
be richer in results for 
everybody concerned, than 
any that have gone be- 
fore. May your cash box 
ever fatten and _ your 
happiness increase. * 


ZA. May | 


“For Gifts That Last 


CWHITING'S BAVIS CO) 


Consult Your Jeweler” 


Nationally 
Advertised 


ing we have yet produced. 
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Everyday the sales increase 


The continued vogue of color, supported by the Sym- The above number 5261ATB, is “Tapestry” enameled 
phony of Blending Shades afforded by the Whiting in charming designs of popular colors; the frame is 
& Davis Color Costume Bags, is making this line of finished in 24 kt. gold; it is lined with silk; and a 
Costume Bags one of the most profitable and easy sell- mirror adds to the bag’s usefulness. Price, from your 


wholesaler, $7.50. 


Chicago, 


In Canada, 


Plainville F. E. Whiting 
(Norfolk Co.) Mass. O { fy ti Y) - c 31 N. State St. 
New York, l LI db aVlS QO, ies 

S 


366 Fifth Ave. 


herbrooke, Quebec 
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And Now the Stimulus of 
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* 1920 
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WRiISTACRDAT 


The Perfect Flexible Expanding Bracelet 


On sheer merit Wristacrat won the favor 
of jeweler and public alike. Its sales have 
increased in leaps and bounds, and its dis- 
tribution has expanded from a few cities on 
the Atlantic seaboard to the entire United 


States. 
Now comes the welcome news of national 


advertising for Wristacrat in magazines 
that go into the homes of over 2,000,000 





WRISTACRAT 


FOR MEN 


No more fiddling with end hooks! The new 
models for men have only three sizes of end 
hooks which can be quickly adjusted to fit 
any size watch. The safe, convenient, prac- 
tical center catch is also incorporated in the 
new Wristacrat for Men. Your jobber will 
show them to you. 









ef 
bee 


| all 






gg a +- 


PAT. 


He h ma 


families. Women, and men, too, will learn 
of the beauty, utility and comfort of metal 
watch straps—and the name Wrristacrat 
will be uppermost in their minds when 
making purchases for themselves or others. 


Get in touch with your jobber now. Display 


the new advertised designs, and bigger 


sales will follow in the wake’ of Vogue, 
Good Housekeeping, Photoplay and Life. 





The New Wide Bracelet 
for Women’s Sport Wear 


Mannishness being characteristic of all femi- 
nine sports wear, here is a’ new model that 
will build up your Spring and Summer sales. 
It’s wide, comfortable and decidedly smart for 
informal days and informal clothes. 


In pierced design only. 







The Double Acting Safety Catch—Easily Opened—Locks Completely When Closed 


Louis Stern Compa 


PROVIDENCE . R.I. 


National Advertising 
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THE WORLD’S GREATEST DIAMOND RING ORGANIZATION 
BENJAMIN & EDWARD J. GROSS CO., INC., 64 WEST 48TH STREET, NEW YORK 
Diamond Importers and Manufacturers Exclusively To The Wholesale Trade 


GROSS Standardized Diamond Pings 


© 1927, Benjamin & Edward J. Gross Co. 
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SAUL RITTER 
Sales Manager 


E. KROLL 
Salesman 
Middle Atlantic States 


HAYMAN EPSTEIN 
Salesman 
New York City 





JOSEPH FISHBEIN 
Salesman 
Southwestern States 


LOUIS SHOEN 
Salesman 
Middle Western States 





S. BRUNER 


President 


The men who bring 
BRUNVIL, ‘‘ The 





: last word in : watch + “annie 
MAX JACOBOWITZ ; ; : Salesman 
Production Manager standardization, direct New England States 


to the Retailer. 





We are not now, and have never 
been, connected with any other 
watch case manufacturer. 














S. BRUNER, INC. 


154 West 14th Street, New York 
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Platinum, White Gold and Platinum and Diamond Men’s Watches 











soLE AGENTS: HENRY FREUND & BRO. ?° Wet (7th se 
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Megaphone 


~~ 


Basket Ball 


No. 2505 


Football 





Class Jewelry Is Selling Now! 


Progressive jewelers everywhere add nice sums 
to their profits after the Christmas holidays each 
vear by featuring class jewelry! Those who sell 
Dorst Class Pins and Rings and Dorst Athletic 
Charms do so without a penny of investment! 
Get your share of the students’ trade! 


Send for an Assortment on Memo. Account 
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~ PERFEC@OW IDE Te) 


PRECISION SOLDER FOR 
PLATINUM ~~ AND 
SIGMUND COHN PLATINUM, 
SOLVE THE PROBLEM OF 
MATERIALS . YOUR WORK: 
MAN DOES THE REST.«.~ 
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/ENI TH 9 presents: — 


Watches of unexcelled beauty and unques- 
tioned merit as proved time and again by the 
number of first prize awards at the various 
Astronomical Observatories. 








Italy, Japan, Roumania, Turkey and 
Poland have adopted Zenith Time 
Pieces as the Official Railroad Watch— 
Used also by Swiss, French and Jugo- 
Slavian Governments. 





Our representatives are now covering their respec- 
tive territories showing a complete line of Zenith 
Watches and Clocks. 





Zenith Watch Company, Inc. 


64 West 48th Street, New York, N. Y. 
Sole Agents for Zenith Watches and Clocks in the United States. 


























About a Week 


In about a week or so we will 
be in our New Quarters in the 











Temple Bar Building 


N. W. Cor. Court and Main Sts. 





where we will have one of the 
most beautiful and _ efficient 
salesrooms in the country. 


The Richter & Phillips Company 


“The Leaders’’ 
114-116 W. Sixth St. Cincinnati, Ohio 
After February Ist 
N. W. Cor. Court and Main Sts. 





Temple Bar Building 
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EXCLUSIVE RIGHTS 
IN I4K.ANDIBK.GOLD 
AND PLATINUM 







Tete great i 
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TRADE MARK 


THE FLEXIBLE WRIST WATCH SARC 








are you | ? 


cae Adjustable to any wrist, with pabeibe: 
ted Flexible locking ends to be securely 
attached to any wrist watch. 


CHAS. KELLER & CO. . 


20 West 472 St. NewYork. 


Copyright, 1927, Chas. Keller & Co., New York 
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CLOSED DELICATELY wrought in Silver, cA RTFULLY designed OPENED 


Hanteome thin Gold, Platinum and fancy col- for desk or pocket, Press the stem 
model pocket ored enamel cases, DUO-STYL sig- these perfectly adjusted ond DUO-STYL 
watch or souteir. nifies the height of efficiency and timepieces, aré- indispen- springs inte posi- 
dependability in.watch craftsmanship. sable for home or travel. tion of a desk 
Slight pressure on the stem instantly Guaranteed 16 Jewel or traveling 
transforms the DUO-STYL from a Movement watch. 
pocket to a desk or traveling watch. GLOWING RADIUM 
It is this ingenious feature which DIALS 
distinguishes DUO-STYL_ watches The Gift of Gifts 
from all others. DUO-STYL 


Patented Mar. 30, 1926. No. 1578607 








5, Ae oe wawuracronmc| 1600 BROADWAY - New York 


we JEWELERS Chickering 4962-2860 

















GLYCINE 
IMPERIAL p WHAT ARE THEY ? 


GOERING e 


ELAINE The Four Watch Lines of Absolute 
Standardization Sold by Reliable Jobbers 
for many years—Backed by Reliable 


Importers. 


If you have not already handled these lines, get acquainted. Put 
in GLYCINE, IMPERIAL, GOERING and ELAINE watches, 
thereby placing your Watch Department in a 


STAYING RELIABLE STANDARD 


_ and business increasing condition. 


Bayer Vretzfelder & Mills Co. Inc 



































IMPORTERS OF WATCHES FOR THE JOBBERS 
I5 MAIDEN LANE* NEW YORK 
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... WE are now filling orders for the 
remarkable new Westminster Chime 
Clock we announced last November .. . 
the clock which represents an achieve- 
ment often attempted, but never before 


accomplished. 

Jewelers and watchmakers. who have 
received shipments of these clocks say 
they are the fulfilment of their dreams. 
The gist of many enthusiastic reports 
which we have received is: “I have often 
thought how wonderful it would be if 
such a clock could be made at such a 
price. You've made it ... our sales will 
prove its overwhelming appeal.” 

Ask your jobber for full particulars. 


Orders are being filled in the 
order in which they are received. 
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Anniversaries 


of birthdays, wedding days and other important dates 
demand “gifts that last” for every day use. 

















“The well dressed girls of today make their own 
dresses.” This is a quotation from a_ leading 
periodical. Try this on your customers. 

A handsome Red Leather Case containing one heavy Silver 


Thimble for everyday: use;:and a~heavy Silver Thimble over- 
laid with 14K gold for-embroidering. Will retail for $5.00, 


showing good profit. 








Send for a selection 


| Ketcham & McDougall, Inc. 15 Maiden Lane Est.1832. ° New York, N. Y. 


HOWARD S. KENNEDY 


DIAMOND MERCHANT 






























170 BROADWAY NEW YORK, N. Y. 





“Makes a complete line of the following Diamond Mounted Jewelry in 
Iridium Platinum or White Gold: 


SOLITAIRE RINGS FLEXIBLE BRACELETS 


Fancy Rings Cluster Rings Bar Pins Circle Brooches 
SEND FOR SELECTION 


The New MARY STUART Design 


TUDOR PLATE 


Now Available in the New 
Duo-Service Tray 


Complete Stock Now on Hand 


14 Maiden tane J. W. JOHNSON New York e 


Telephone Cortlandt 4644-4645 


The BUYERS’ DIRECTORY 


The Jewelers’ Circular Publishing Company, 11 John St., New York 
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8006-5 Empireware 
Flower Vase 
stands 8%” high 2017—Cocktail Set. 








8017-24 Empireware 
Flower Vase 


Plain with neat fancy border stands 11” high 


Visit our displays for new and original ideas in Silver and Gold Plated Novelties 
Complete Display at the Philadelphia Gift Show, Adelphia Hotel 


‘“Mhere Roveities Originate’’ 


New York Representative 
PHILIP EBB M. W. Carr & Company, Inc. SUNDERLAND & MILLER, Inc. 
Room 516 : un Bldg., 
Fifth Ave. Bldg., Manufacturers Since 1869 7th and Hill Sts., 


200 Fifth Ave. West Somerville, Massachusetts 


= 
e 
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Manufacturers of 


EMBLEMS 


SINCE 1870 


SINNOCK & SHERRILL 


15 Maiden Lane 
New York 
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Pacific Coast Representatives 


Los Angeles, California 
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Patented 


Hand Carved Wedding 
Rings 


Perhaps never in the history of 
wedding ring manufacture has a de- 
sign achieved such instant success. It 
has that subtle charm which makes 
you want it the minute you see it. 
The exquisite workmanship displayed 
in every tiny detail of hand carving 
gives it unchallenged beauty. 


Wallace - Monroe Co. 


33 John R Street Detroit, Mich. 
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MADE IN 


NEWARK 


MEANS 


QUALITY and RELIABILITY 


Jewelry of Highest Grade 
and Latest Styles 

























































































J 
BRACELETS 
Meyer & Gross Tetaz & Co 
Trade Mark 401-407 Mulberry Street 18 Columbia Street Designers, Engravers, Engine Terners and Enametor. 
Green and Columbia Sts., Richardson Bids. 
“L. L. & S&S. GOLD ALLOYS” 
ial Taylor & Co., inc. Yellow, Green, White and Red 
Jewelry Lorgnons 
BI eel x] L. LEBER & SON The Eleder-Hickok Co. 
47 Chestnut 8t. 149 N. J. R. R. Avenue respect 
(Formerly Lebknecher & Oo.) 
GILVERSMITHS—Oreators of Original 
Designs in Sterling Silver Hollowware & Novelties 
STERN MFC. CO. | HENRY RUFEISENINC 
401-407 Mulberry Street MANUFACTURERS OF 
Solitaire LADIES’ RINGS Exclusively Crescent Ring Co., Inc. 
at @ price that will surprise you. To Jobbere Only. RINGS OF UALI | Y 100 0 
| liver St. 
Leadi 
Ww L. Robertson Co. 126-128 South Street Manufacturers of ONYX RINCS 
sil cated Ohicago Office, 81 N. State &t. For Fraternal and Scholastic 
Assayers and Refiners EMBLEM HOUSES 
88 Liberty St. pom 
ry ? 
eee ee eee Sterling Fireless Silver oc “RINGS Roww 
Reduces a to # minimum and obtains 
RINQS— 2 epeciaty witn JOHN: J. JACKSON & CO. 
Louls Bleiberg All Sterling and Fine Silvers Rolling fer the Trade BARRASSO & BLAS 
THE C 
ee aey Saree 10 and 14 Kt. " Oamen and ‘ana Onyx Bi 
2) Soon. 
. OAMEO = aa 
— MARTIN H. WEIDMANN ae 
Jabel Ring Mfg. Co. Cluster Rings 81-88 Governor St.’ Newark, N. J. 
putting out now? That is the question 23 Longworth St. Newark, N. J. 
the ring trade is asking. 401 Mulberry St. ° 
PAUL BREEN 
(Betablished 1911) HIGH CLASS ENAMELING fer the MANUFACTURERS of 
White Geld Solders—Piatinum Solders WATCH CASES and JEWELRY. 
White Gold Stumpf & Binder 93 Green St. Telephone Market 4828 
Clinton Refining Co. Mfrs. of Fine Gold and Platinum Chains, Swivel, 
Spring Rings, in Gold and Platinum. 
91-93 East Kinney St. Newark, N. J. 38-40 Crawford St 
: THE GENERAL ALLOY CO., Inc. 
DIAMONDS White, Green, 
FROM THE CUTTERS the HELEN MFG. _— Alloys as Solders { Yellow and Red 
T 475 WASHINGTON ST; WEDDIN 
ALFRED MEYEROWITZ IN MAKERS ING> G RINGS 
Newark Phone New York Office Gs & MOUN UNT 
Market 1298 I Molter can 
to) ’ 
Cc. B. W., INC. 
WINTER & co. BARTELL & MILLER 10, 14 and 18K Ringe—Jobbers Only 
Manufacturers of 381 Mulberry Street Tel. Market 8820 
Manufacturers FINE WATCH CROWNS New York Office, 98 Nassau St. 
Jeweiry-Novelties 244 Market Street 
Buckles our Speciality Catalog sent on request. 
38 Crawford Street 
L. FRITZSCHE & CO., Ino. 
Ww ie | & Cc J. J. FISCHER Manufacturers of 
m. 5 aytor o- Exclusive Ring Findings Platinum and 14Kt. Gold Jewelry and 
Bstablished in 1895 to Manufacturers Only Flexible Bracelets 
Chain Findings in ali colors and qualities Solder for 412 So. 14th Street 480 Washington Street 
68 Orchard Street 18 Kt. White Gold Phone Mulberry 2927 
THE NEWARK JEWELRY FINDING CO. M. ALEXANDER Jewelers’ Settings and Seiders 
JEWELERS’ FINDINGS Manufacturer of 
pte ted 0 Pent GOLD RINGS BAKER & Co., INC. 
Telephone Market 3489 22 Green Street Tel. Mitchell 1458 50 Columbia St. Murray and Austin Sts. 
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1926-1927 Edition 





The Jewelers’ Circular 


Buyers’ Directory 





Useful to Buyers and as a Directory of 
the Jewelry and Allied Lines 


Simons Bros Company 





- oa : Philadelphia 
° ew York Chi 
rice ne ollar | 13 Maiden Lane 31N. Seon St. 


San Francisco, 49 Geary St. 








The Jewelers’ Circular Publishing Co. 
11 John Street New York, N. Y. 






































Practical Course in Adjusting 


a review of the laws governing the motion of the balance and balance spring 
in watches and chronometers, and application of the principles 
deduced therefrom in the correction of variations of rate 
arising from want of isochronism, change of position 
and variation of temperature. 


Elucidated and Demonstrated 


by original experimental researches in the actual problem, showing the 
causes that are operative in the variation of rate, and leading to 
correct remedies. To which have been added chapters on 


HOW TO MAKE A BALANCE ARBOR WITH MODERN APPLI- 
ANCES; HOW TO CLEAN A WATCH PROPERLY; AND, THE 
LEVER ESCAPEMENT—SOME CURRENT DEFECTS IN IT AND 
HOW TO REMEDY THEM. 


By THEO. GRIBI 
Price $1.50 


THE JEWELERS’ CIRCULAR PUB. _ 
11 John St., New York 
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American Gem & Pearl Co. 


6 West 48th &. 
Precious Stones, except diamonds 
Baker & Co., Inc. 30 Church St. 


Jewelers’ Settings and Solders 


Beumgold Bros., Inc. 62 West 47th St. 
Diamond Cutters 


David Belais & Co. 10 W. 47th St. 
Importers of Diamonds. 

R. A. Breidenbach, Inc. 5 Maiden Lane 
Watches and Precious Stones 

Alpheus L. Brown 15 Maiden Lane 


Watches: Waltham, Elgin, Howard, Hamilton 


Dattelbaum & Friedman 1 W. 47th St. 
Manufacturers of Gold Rings and Mountings 


Doty Silver Co.’s 10 Maiden Lane 
erld Renowned Hollow and Toiletware 


Dieges .* Clust 


15 John St. Medals Ge. 
Badges, Class Rings, Special 


Order 


C. V. Dougherty Co., Inc. 7 W. 45th St. 
Plat. Dia. Ring Mtgs. Seed Pearl Jewelry 


Eterna Watch Factories 489 Fifth Ave. 
Actual makers of watches and clocks. 


Jules Franklin, Inc. 452 Fifth Ave. 
Pearis and Precious Stones 
S. Fuchs & Co 68 Nassau St. 


mpany 
Diamonds: Branch of Antwerp & Amsterdam 





G. & G. Watch Co. 1431 Broadway 
Direct Importers of Watches and Movements 


Charles Gold & Bros. 7-11 W. 45th St. 
Bags, Vanities & Cig. Cases in Gold & Plat 


Goldmuntz Bros. 10 W. 47th St. 
Importers, Cutters, Diamonds; Factory 62 W.47 


New York 


leads the world with its 
competitive markets, the 
same as it does with its 
skyscrapers, hotels, thea- 
tres, etc. A trip to New 
York at least once a year 
is not only a delightful 
vacation, but it is also a 
source of profit and educa- 
tion to the careful buyer. 


Plan to Spend 
a Week in 
New York 











T. G. Hawkes & Co. 542 Fifth Ave. 
Decorated Crystal and Silver Mounted Crystal 


Leon Hirsch Corporation 37-39 Maiden La. 
Watches and Movements, Lever or Cylinder 


reg | Heyl & Co. 106 Fulton St. 
High Grade Platinum & Gold Chains 





Kent & Woodland 


Bracelets 


15 Maiden Lane 


Knox & Bernheim, Inc. 10 W. @th Se. 
Diamonds 


Importers of 


Jonas Koch 2D West 47th Se. 


Jewelry and Watches 


Murry Masin : 65 Nassau St. 
American & Swiss Watches " 
Morse Bros. 11 John St. 


Diamonds and Diamond Jewelry 


Pendleton & Berger 15 William St. 
Insurance Jewelers Block. Personal Floaters 


Jules Racine & Co. 20 W. 47th St. 
Importers of Watches, Timers & Chronographs 


O. Schapiro 64 Fulton St. 
Manufacturer of Gold and Platinum Chains 


Staiger & Sons 527 Filth Ave. 
Iridio Plat. Mtgs. & Diamond Jiry. Exclusively 


R. Wallace & Scns Mfg. Co. 
Silversmiths 411-413 Fifth Ave. 


Weinstrum Watch Co., Inc. 12 John St. 
Direct Importers of Swiss Movements 


A. Wittnauer Co. 30 W. 36th Se. 
Importers of Watches 

J. R. Wood & Sons 15 Maiden Lane 
Diamond Cutters—Wedding Ring Makers 
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New YcrxK CHICAGO 


The Popularity of the Silverplated: Tea Set 


The demand for high grade silverplated tea 
sets has increased notably of late. The jewel- 
er should make the most of this growing 
appreciation of grace of form and enduring 
quality. 

No doubt the consistent and persistent ad- 
vertising of International Silverplate has a 
great deal to do with the recognition of the 
value of well-made ware. 


This advertising appears in publications of 
national circulation of a character that desires 
quality and is in a position to purchase it. 


During 1927 such publications as the follow- 
ing will be used to increase your sales: Good 
Housekeeping, Delineator, House and Garden, 
Vogue, Vanity Faw, House Beautiful, Atlan- 
tic, Harper’s Magazine, Scribner’s, World’s 
Work, and Review of Reviews. 


For advertising and display helps, write Sales Promotion Department, 
International Silver Co., Meriden, Conn. 














SALESROOMS 


San Francisco 
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CANADA: INTERNATIONAL SiLveR Co, 
: oF Canapba, LIMITED 
X | HAMILTON AND TORONTO 
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Home office orders prove the Pieces of 
8 Idea is changing the entire nation’s 
trend in silverware buying. 


Here’s a tip worth taking 


It is only a few short months ago that “‘Pieces 
of 8’ was first announced as a new merchan- 
dising feature in 1847 Rocers Bros. 
Silverplate. 

This new idea in silverware merchandising is 
already sweeping the nation. From coast to 
coast, the demand is for Pieces of 8. 


Pieces of 8 appeals to Mrs. Housewife be- 
cause there is silver to serve the unexpected 
guest. 


Pieces of 8 appeals to the far-seeing mer- 
chant because it increases his unit of sale one- 


third. 


Announcing the NEW 


PLEGES of 8 SET 








>: \ 











Ride with the sweeping tide of this new de- 
mand. Feature Pieces of 8. And in par- 
ticular, feature the gorgeous Spanish Pieces , 
of 8 Treasure Chest. Sales records prove 
that it has a tremendous appeal. 


If you are in need of window display ma- 
terial, newspaper electros or attractive cir- 
culars and other sales helps to give added 
punch to your sales drive, write to the Sales 
Promotion Department, INTERNATIONAL 
SILVER CoMPANY, Meriden, Conn. 





1847 ROGERS BROS: 


SILVERPLATE 
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Special Notices. 
Payable invariably in advance. 
Rates under all headings except “Situ- 


ations wanted’ 5c. a word; minimum 


charge, $1.25. 

SITUATIONS WANTED 50c. for first 
25 words. Additional words, 5c. per word. 

Heavy type, 10c. a word; minimum 
charge, $2.50. 

Name, address, initials and abbreviations 
count as words, and are charged for as 
part of the advertisement. 

Display cards, $6.00 per inch. 

If answers are to be forwarded, 15c. 
extra to cover postage must be enclosed. 

Advertising matter addressed to Classi- 
fied advertisers, will not be delivered. 

Advertisers who are not subscribers 
should send 20c. if they desire a copy of 
the paper containing their advertisement. 

Special notice forms close Monday, 4 P.M. 

Unless the advertiser instructs us to pub- 
lish his name and address, all answers will 
be*directed care The Jewelers’ Circular. 

In answering ads, do not enclose original 
letters of recommendation, send duplicates. 

To avoid umnecessary correspondence 
kindly mention location in advertisement. 


The Jewelers’ Circular Pub. Co. 
11 John St., New York 
—=—==—=—=——— 


Situations Wanted. 


Under this heading, 50c. for first 25 
words, 5c. for each additional word; 


minimum charge, 50c. 





STENOGRAPHERS, bookkeepers, typists, clerks 
furnished; no charge. Fulton Agency, 93 Nas- 
sau St.. New York. Cort. 5051. 





BOOKKEEPER, typist, young lady, five years’ ex- 
perience in jewelry trade: reference. Address 
“Z., 5940,” care Jewelers’ Circular. 





POSITION by American Swiss watchmaker, 20 
years’ experience, have tools. C. C. Burgess, 410 
N. Washington St., Bloomfield, Iowa. 





SITUATION by first class all around engraver, 
also good die cutter on class rings and pins. Ad- 
dress “O., 5868,” care Jewelers’ Circular. 





YOUNG LADY WANTS JOB with reliable con- 
cern to do clerical work. Address “C. L.,” care 
Engelberger, 1420 Kingshighway, Brooklyn, N. Y. 





RETAIL SALESMAN, 724, desires position; can 
furnisk best of references as to ability, character 
and honesty. Address “‘P., 5948,” care Jewelers’ 
Circular. 





YOUNG LADY, thoroughly experienced, stenog- 
ener, take full charge of office, stock, etc.; best 
references. Address Q., 5931,” care Jewelers’ 
Circular. 





POLISHER AND PLATER, 25 years’ experience 
in very best shops on gold and platinum. Ad- 
dress “Circular,. 831,” 1104 Heyworth Bldg., 
Chicago, Il. 





JEWELER, DIAMOND SETTER, platinum and 
gold — , also repairings, wants position; can 
ive best of reference. Address “G., 5825,” care 
ewelers’ Circular. 





JEWELER AND DIAMOND SETTER, A-1, 20 
years’ experience; furnish best of references; 
retail store preferred. Address “‘A., 5734,” care 
Jewelers’ Circular. 


WATCH CASE SALESMAN, strong following 
watch jobbers and wholesalers; eight years’ thor. 
ough experience; excellent references. Address 
“C., 5822,” care Jewelers’ Circular. 





SALESMAN WISHES POSITION selling fine 
jewelry to retailers, New York City and vicinity; 
good references. Address ‘S., 5872,” care 
Jewelers’ Circular. 





YOUNG LADY, general office work; capable tak. 
ing full charge of office; references furnished 
*Phone Cortland 2778, Esther Weinstein; care 
Harry Moss, 87 Nassau St., New York. 





SALESMAN, ENGRAVER, references Al, can 
help out at watch bench if required; American, 
age 28; no evenings. Address ‘‘K., 5983,’ care 
Jewelers’ Circular. 


ENGRAVER, capable and experienced, desires posi- 
tion with reliable firm; lettering, designing, cary- 
ing, etc.; 15 years’ experience; references. Ad- 
dress “B., 5648,” care Jewelers’ Circular. 





SALESMAN, have been selling precious and semi- 
precious stones, would be willing to try any 
line in city or road. Address “Y., 5888,’’ care 
Jewelers’ Circular. 


rey 
WATCHMAKER, 24 years’ experience on all 
grades of watches; excellent references; open for 
permanent position about February 15th. Ad. 
dress “‘X., 5595,” care Jewelers’ Chveulas. 








YOUNG MAN, 23 years of age, with four years’ 
experience, wishes position in pawnshop; handy 
all around man. Address “Q., 5971,” care 
Jewelers’ Circular. 


MAN, thorough knowledge of watch business, 
accounting experience, can take charge of office 
and filling orders; excellent references. Ad- 
dress “F., 5823,” care Jewelers’ Circular. 





WATCHMAKER, thoroughly experienced on all 
rades, also fittings, desires permanent . position, 
New York City. Address “W., 5966,” care 
jewelers’ Circular. 


DIAMOND SETTER seeks position with jobber or 
manufacturer where 18 years’ experience as an 
all around setter would ke of some help. Ad- 
dress “‘A., 5937,” care Jewelers’ Circular. 





DIAMOND SETTER, 18 years’ experience as all 
around setter cn platinum and gold, ircluding 
four years as foreman. Address “Y., 5936,” care 
Jewelers’ Circuler. 


YOUNG MAN, 19, educated, ambitious, experi- 
enced, wishes connection with reliable house where 
good work will be appreciated; A 1 1eferences, 
Address “T., 5964,” care Jewelers’ Circular. 





YOUNG MAN, 24, five years’ experience with 
watch importers and jobbers, desires position; can 
furnish best of references. Address *‘Q., 5949,” 
care Jewelers’ Circular. 


INSIDE MAN; young man, 25, now employed, 
seven years’ experience with wholesale jewelry, 
diamond and watch house; excellent references, 
Address “‘K., 5791,” care Jewelers’ Circular. 





YOUNG MAN, 30, wholesale experience, Swiss 
watches, leather goods, jewelry novelties, desires 
position inside or out. Address ‘“‘N., 5907,” 
care Jewelers’ Circular. 





YOUNG MAN wants steady position with reliable 
retailer; capable of giving estimates on new work 
and repairs; Al reference. Address “R., 5928,” 
care Jewelers’ Circular. 





YOUNG MAN, 22, thoroughly experienced in the 
watch line, desires permanent position; best 
Maiden Lane references. Address “S., 5927,” 
care Jewelers’ Circular. 


WATCHMAKER, first class, young, American, 
neat appearance and married; have had front 
end experience in large store; salary $60 a week. 
Address “‘P., 5622,” care Jewelers’ Circular. 





YOUNG MAN, 26, desires position with diamond 
impotter; ten years’ experience with one house; 
willing to work inside or travel; best reference. 
Address “‘P., 5932,” care Jewelers’ Circular. 





MANAGER AND BUYER, open for engagement; 
15 years’ experience; know the credit business 
thoroughly and can furnish highest references. 
Address “R., 5916,” care Jewelers’ Circular. 





YOUNG MAN, 23 years of age, wishes a position 
with a wholesale hcuse; five years’ experience in 
wholesale and retail sejling. Address “V., 5970,” 
care Jewelers’ Circular. 





YOUNG MAN, 25, eight years’ experience, desires 
connection with wholesaler or jobber as inside 
or outside man; Al references. Address “O., 
5962,” care Jewelers’ Circular. 





MAN, 30, six years’ experience, watch importers; 
filling orders; house salesman; also retail follow- 
ing New York, desires position. Address ‘‘M., 
5908,” care Jewelers’ Circular. 





CLOCK REPAIRER, 25 years’ experience on high 
grade clocks, specialist on tubular chime, unques- 
tionable reference, wishes position. Address “L., 
5714,” care Jewelers’ Circular. 





WATCHMAKER, 20 years’ experience, take full 
charge repair department, help wait on trade; 
age 38, married; best references. Address “K., 
5864,” care Jewelers’ Circular. 





YOUNG LADY WISHIES FOS{TION with jewelry 
firm; five -years’ experience in handling general 
line; excellent selling experience. Address “‘E., 
5945,” care Jewelers’ Circular. 





Al EXPERT WATCHMAKER with European 
trade, married, age 32, repair all watches, make 
parts, wants work for reliable firm. John Huska, 
9460 Holmur, Detroit, Michigan. 





YOUNG MAN, 21, desires connection with credit 
or wholesale concern; four years’ experience; 
good knowledge of jewelry; references. Address 
““H., 5900,” care Jewelers’ Circular. 





YOUNG MAN, age 21; permanent position; ex- 
perienced retail jewelry salesman and experienced 
diamond setter, willing to travel. Address N. 
Wolf, 2010 Third Ave., New York. 


WATCHMAKER, ENGRAVER, diamond setter, 
salesman, competent to take charge repair depart- 
ment or store; age 35; salary $60 a week. Ad- 
dress “G.,”’ 509 5th St., Ft. Madison, Iowa. 





WATCHMAKER WISHES POSITION with first 
class concern, only where the best of work is 
expected; New England States only; salary $60. 
Address “‘A., 5841,” care Jewelers’ Circular. 





SALESMAN WANTS STEADY POSITION with 
reliable retail jeweler; give estimates on new 
work, take in repairs and be useful; references. 
Address “M., 5835,” care Jewelers’ Circular. 





SECRETARY, STENOGRAPHER, young lady, 
six years’ experience with an importer of watches, 
desiring change; can take care of all office de- 
—_ Address “‘N., 5866,”’ care Jewelers’ Cir- 
cular. 





SALESMAN, competent and experienced, retail 
store, any department, satisfactory service to 
store and customers, open February 15th; refer- 
ences. Address “M., 5665,” care Jewelers’ 
Circular. 








FOREMAN, PRACTICAL MAN with executive 
ability, experienced in managing factories, manu- 
facturing general “— nt and platinum front 

ti be a 


jewelry. Add care Jewelers’ 


Circular. 


ress 





YOUNG MAN, 19, would like to connect with 
wholesale jewelry house; four years’ experience 
of shipping, receiving and selling; best ref- 
erences. Address “A., 5695,” care Jewelers’ 
Circular. 





JEWELER, first class, gold rings, casts, die work, 
platirum, findings, special orders, repairs, some 
setting, desires permanent position; will go any- 
=. Address ‘“M., 5890,” care Jewelers’ 

ircular. 








1g 
r= 
ss 








THE JEWELERS’ CIRCULAR 


117 





SITUATIONS WANTED—Continued. 





POLISHER ON JEWELRY, have 12 years’ ex- 
perience on platinum and gold, would like to 
connect with reliable house; have _ references. 
Address “L., 5834,” care Jewelers’ Circular. 





EXPERIENCED DIAMOND MAN, thorough 
knowledge of business, proven ability, excellent 
references, wishes connection as buyer or assorter. 
Address “‘N., 5675,” care Jewelers’ Circular. 





AMERICAN MAN, 40, experienced jewelry buyer 
and executive, desires situation as buyer, store 
manager, retail salesman or office manager. Ad- 
dress “Jeweler,” 782 Carroll St., Brooklyn, N. Y. 





STENOGRAPHER, knowledge bookkeeping, many 
years’ experience wholesale jewelry concern; 
assisted in weighing jrecious and semi-precious 
stones; thorcughly competent. Olinville 2706, 
New York. 





WATCHMAKER, 25 years at bench, married, 
wishes position; first class on Amrican and 
Swiss watches, bracelets and clocks. ‘‘Watch- 
maker,’ care Mikesell, 4714 Trumbull Ave., De- 
troit, Michigan. 





FIRST CLASS ENGRAVER desires to make 
change; experienced in all branches; reliable re- 
tail store or manufacturing shop preferred; do 
some stone setting. Address ‘“D.,5649,”’ care 
Jewelers’ Circular. 





RETAIf. SALESMAN, 26, eight years’ experience. 
desires connection with firm in New York City; 
capable estimating watch and jewelry repairs: 
excellent references. Address “N., 5961,” care 
Jewelcrs’ Circular. 





YOUNG MAN, 22 years’ experience in watch re- 
pairing and jewelry salesmanship, wishes position 
with wholesale jewelry firm or factory; salary no 
object; best reference. Address “O., 5947,” care 
Jewelers’ Circular. 





SALESMAN, experienced, retail, good man, must 
be permitted to exercise own initiative; excel- 
lent knowledge installments; free February Ist; 
New York and vicinity. Address “‘R., 5878,” 
care Jewelers’ Circular. 





YOUNG MAN, 27, 11 years’ experience with lead- 
ing manufacturer and installment jeweler, de- 
sires connection where he can show real re- 
sults; selling experience. Address ‘“J., 5899,” 
care Jewelers’ Circular. 





YOUNG MAN, six years’ competent experience 
jewelry line; capable buying, selling, managing 
office; anihitious, executive ability, college ed- 
ucaticn,; salary secondary. Address “‘K., 5956,” 
care Jewelers’ Circular. 





YOUNG LADY, _ executive ability, thoroughly 
trained in the diamond line, capatle of taking 
complete charge while heads of firm travel; un 
auestionable references. Address “D., 5944,’ 
care Jewelers’ Circular. 


, 





OFFICE MANAGER, BOOKKEEPER; executive 
ability; highly efficient; knowledge stenography; 
12 years’ experience, diamonds, watches, jewelry; 
eight years with Laubheim Bros. Finestone, 61 
East 118th St., New York. 





WATCHMAKER AND. SHOW-CARD WRITER, 
15 years’ experience all grades, competent, trust- 
worthy, reliable, desires change; permanent; good 
references. Whyte, North End Station, Gen- 
eral Delivery, Detroit, Mich. 





YOUNG MAN, 26 years, with wide experience, 
desires position with watch importer as inside 
man, but would be willing to travel; ten years 
with one heuse; best references. Address “‘O., 
5933,” care Jewelers’ Circular 





HIGHLY RECOMMENDED, first class watch- 
maker, 25 years’ experience on Swiss and Amer- 
ican watches; also good engraver; no clocks; will 
go anywhere, preferably South. Address “V., 
£925,” care Jewelers’ Circular. 





SALESMAN, highest references, covering South- 
west for last six years selling large department 
Stores and better jewelers, wishes to connect 
immediately with reputable house. Address “D., 
5856,” care Jewelers’ Circular. 





WATCHMAKER, also experienced in handling 
trade, married, American, experienced on Swiss 
and American watches, desires to make change; 
Carolina or Georgia preferred. Address “B., 
5843,” care Jewelers’ Circular. 





WATCHMAKER, OPTICIAN and all around 
mechanic, can also do radio servicing, fast and 
accurate, seeks position with reliable house, New 
York or vicinity; salary $65. Address “C., 
5846,” care Jewelers’ Circular. 





JOBBING JEWELER, engraver and watchmaker, 
wishes position about middle February; nine years’ 
experience; married and would prefer the South- 
ern States; salary $50 week. Address “K., 
5713,”’ care Jewelers’ Circular. 





YOUNG MAN, energetic and ambitious. wishes 
position as diamond setter; over twelve months’ 
bench experience and six years connection in 
jewelry line; best references. Address “D., 
5978,” care Jewelers’ Circular. 





ENGRAVER, highest grade monograms, lettering, 
designing, enamel cutting, heraldry and relief 
letters cn rings; 20 years’ Fifth Avenue experi- 
ence; city or anywhere at once. ddress “X., 
5935,” care Jewelers’ Circular. 





POSITION WANTED; FOREMAN, thorough ex- 
perience on platinum and white gold rings, seeks 
position in New York or Newark; best of refer- 
ences and available at short notice. Write “J. K.,” 
1172 Clinton Ave., Irvington, N. J. 





SALESMAN, eight years’ experience selling 
watches in city and New England, desires to 
make change to progressive house; at present 
connected with very large watch house. Address 
“B., 5891,” care Jewelers’ Circular. 





YOUNG MAN, 17 years of age with high school 
education, wishes to learn diamond business; at 
present employed in a drug store; can furnish 
A-1 references both to ability and honesty. 
Alfred Stein, 304 Willis Ave., Bronx, N. Y. 





YOUNG LADY DESIRES POSITION with re- 
liable jewelry concern; six years’ experience buy- 
ing and selling, also knowledge typewriting and 
stenography; competent in taking full charge. 
Address “J., 5607,” care Jewelers’ Circular. 





YOUNG MAN, 27, single, ambitious, desires 
permanent position with a future; cash and 
credit jewelry store experience; have clerical 
knowledge: will go anywhere; salary secondary. 
Address “K., 5608,” care Jewelers’ Circular. 





YOUNG MAN, 30, desires position with reliable 
house; seven years’ experience watches, jewelry, 
silverware; selling, stock, orders, shipping; cap- 
able of assuming full charge; highest reference. 
Address “‘L., 5865,” care Jewelers’ Circular. 





EXPERIENCED Icose diamond salesman oven for 
position after January 25th for territory from 
[enver to Pacific Coast; best references; have 
permanent office in Los Angeles. Address “W.,” 
715 Title Guarantee Bldg., Los Angeles, Calif. 





BOOKKEEPER, STENOGRAPHER, high school 
graduate, young lady of refinement, thoroughly 
experienced, possessing initiative and tact, desires 
position with high class jewelry or diamond 
house. Address ‘“F., 5852,” care Jewelers’ 
Circular. 





SALESMAN, 23, capable in all branches 
of the retail business; first class refer- 
ences; interview will be appreciated. 
Address “V., 5923,” care Jewelers’ 
Circular. 





YOUNG MAN, 32 yeats of age, seven years of 
credit jewelry experience. relialle, good czedit 
man, salesman, window trimmer, with complete 
knowledge of credit system, willing to work ir 
any State or City; can furnish any references 
required. Address “X., 5924,” care Jewelers’ 
Circular. 





YOUNG MAN connected with leading 
wholesale jewelry house for eight 
years desires to make change; highest 
reference. Address “R., 5871,” care 
Jewelers’ Circular. 





DESIGNER, able to create up-to-date ideas in 
either fine yc or gold die-made jewelry; 
also practical jeweler, able to supervise factory, 
wishes to connect with reputable manufacturing 
concern. Address “H., 5826,” care Jewelers’ 
Circular. 





DESIGNER OF ABILITY, wax modeler on rings. 
expert on all kinds of brass models and templates 
for toolroom, at present with one of largest con- 
cerns, desires change, not outside of City or 
Newark. Address “C., 4905,” care Jewelers’ 
Circular. 





YOUNG LADY, competent taking full eww of 
office; double entry bookkeeper, typist, knowledge 
stenography, three and a half years’ experience 
with manufacturing jeweler; prefer position with 
a Se. Address “‘E., 5860,” care Jewelers’ 

ircular. 





JEWELER, 15 years’ experience on handmade 
platinum and white gold rings, ladies’ die rings 
and men’s cast rings, making my own models and 
castings, flat tcp diamon‘! setting: $45; would go 
out of town. Address “P., 5963," care Jewelers’ 
Circular, i 





RETAIL JEWELRY end fawnbroker’s salesman, 
15 years’ experience, desires cutside salesman 
position with high grade manufacturer: salary 
and commission only: Middle West or Coast pre- 
ferred. Address “S., 5969," care Jewelers’ 
Cireular. 





YOUNG WATCHMAKER, 30, nine years’ experi- 
ence, wishes permanent position with reliable 
firm; efficient and hard worker; neat appearance; 
Middle Atlantic States preferred; good refer- 
ences. Address “W., 5781,” care Jewelers’ 
Circular. 





WATCHMAKER, American, age 23, first class,. 
have had horological training and three years’ ex- 
perience; don’t mind some clock pmapeicn - weet 
secondary to complete trade; $20 per week; Sou 
— Address “D., 5739,” care Jewelers’ 

ircular. 





BOOKKEEPER, SECRETARY, young lady, ten 
years’ diversified experience manufacturing and 
jobbing general merchandise; executive ability, 
capable of managing office; excellent references. 
Rose Keisler, 1556 St. John’s Place, Brooklyn, 
New York. 





\ 

RETAIL SALESMAN, 37, married, live wire, 

capable, of personality, many years’ foreign and 

domestic experience, first class references, wishes 

permanent connection with concern where hard 

work is rewarded. Address “A., 5892,” care 
Jewelers’ Circular. 





RETAIL MANAGING SALESMAN with a thor- 
ough krowledge of every phase of the retail and 
pawnbroking business desires position with a con- 
cern seeking a man of reputation and executive 
ability; highest references. Address “C., 5942,” 
care Jewelers’ Circular. 





BOOKKEEPER, STENOGRAPHER, many years’ 
experience in jewelry manufacturing line, 
thoroughly competent, capable of taking full 
charge trial balance. controls, correspondence, etc. 
H. Bender, 724 Schenectady Ave., Brooklyn. 
N. Y. Phone Ingersoll 9162. 





JEWELER, expert model maker on ladies’ and 
gents’ white gold rings, also stamped and cast 
work, experienced in latest method of production; 
have installed systems in several well known 
houses; am presently employed by a_ reputable 
house taking full charge. Address “M., 5867,” 
care Jewelers’ Circular. 





SALESMAN, single, with established trade among 
the wholesalers and better retailers from Coast 
to Coast, covering principal cities, is desirous of 
obtaining a complete platinum and diamond 
mounted line, suitable for this trade; commis- 
sion basis; can furnish Al references. Address 
“G., 5458,” care Jewelers’ Circular. 





MANUFACTURING JEWELER and ex- 
pert diamond setter wishes. position 
with first class retail store; have thor- 
ough knowledge of bookkeeping and 
accounting. Address “W., 5728,” care 
Jewelers’ Circular. 





(Special notices continued on page 118) 
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Special Notices. 


(Continued from page 117) 
p -—__S_____ 
SITUATIONS WANTED—Continued. 








SALESMANAGER and business builder, writer of 
successful advance sales, literature for salesman, 
expert on direct mail sales, desires connection 
with wholesale concern, diamonds, watches, 
novelties, jewelry; available now. Address “‘H., 
5954,” care Jewelers’ Circular. 





DIAMOND SETTER, first class, specializing in 
fine platinum work; German, best references, 15 
years’ experience, is now in study work, wants 
to advance with reliable house; if interested in 
steady man, kindly state wages, etc. Address 
“D., 5896,” care Jewelers’ Circular. 





YOUNG WOMAN, double entry book- 
keeper, executive ability, 12 years’ ex- 
perience, desirous of connecting with 
a firm requiring efficiency; references 
unquestionable. Address “B., 5787,” 
care Jewelers’ Circular. 





JEWELER, ALL AROUND MAN, specialist on 
special orders, expert bracelet maker of the 
latest designs, can make any kind of platinum 
jewelry of the highest grade, would like to get 

ition as head man in shop or retail store that 
s shop or is contemplating installing one. Ad- 
dress “W., 5807,” care Jewelers’ Circular. 





A REAL EXECUTIVE with experience 
wants complete responsibility of jewel- 
ry factory; ability to plan complete 
line of white gold rings, cases, brace- 
lets, bar pins, etc., with practical and 
inexpensive labor costs; have recently 
invented a newly constructed ring, 
which is going over big; am at present 
with one of the largest jewelry manu- 
facturers employing 85 people. Ad- 
dress “B., 5698,” care Jewelers’ Cir- 
cular. 








Zines Wanted. 


5c. a word; minimum charge, $1.25 





CAMEO BROOCHES, or white gold rings, for 
’ _— by salesman with established trade in 

ew York City, Philadelphia and Bostcn. Ad- 
dress “N., 5934,” care Jewelers’ Circular. 





PACIFIC COAST REPRESENTATIVE with 
iz San Francisco open for a good platinum 
mounting line; 20 years’ experience; best refer- 
ences. Address “Salesman,” 401 Whitney Bldg., 
San Francirco, Calif. 





WANTED, Al LINE for jobbing trade, com- 
mission basis, for Middle West and South; will 
treat confidentially; best references and experi- 
ence on request. Address “Circular, 833,’’ 1104 
Heyworth Bldg., Chicago, IIl. 





WANTED, LINE of diamond merchandise, for 
Pacific Coast; have covered territory many years; 
commission basis cnly; established office in San 
Francisco; references exchanged. Address “B., 
5941,” care Jewelers’ Circular. 





ATTENTION, MANUFACTURERS of white gold, 
latinum mountings and diamond jewelry: if you 
ave popular priced line which can be sold jobbers 

and large retailers in volume, and interested 
making connecticns with salesman baving first 
class clientele frem Co2st to Coast, twelve years’ 
established following, with Chicago office, on 
strictly commission basis, lease don’t hesitate 
answering: will consider mone others except 
reputable and responsible manufacturers; will only 
carry two or three non-conflicting lines; at pres- 
ent in New York; having highest references. 
Address ““W., 5886,”’ care Jewelers’ Circular. 





Sine Zines. 
5c. a word; minimum charge, $1.25 


REAL WATCIIMAKER, only one caj.able of doing 
er work need apply; pay according te ability, 
ddress R. F. Noack, Sc. Norwalk, Conn. 





WANTED, SALESMAN with established trade to 
sell Watson sterling flatware as a side line. 
Watson Company, Attleboro, Mass. 


TRAVELING SALESMAN WANTED; good ter- 
ritory, good line, well known house. Henry Paul. 
‘son & = 37 S. Wabash Ave., Chicago, Ill. 





SALESMAN with following in Middle West for 
Swiss watches as side line. Write all par- 
ticulars “J., 5981,” care Jewelers’ Circular. 





SALESMAN, covering Middle West, calling on 
jobbers only, to carry exclusive line of 18k. din- 
ner rings; commission basis. E. Wilner, 121 
Canal St., New York. 





SALESMAN to side line platinum flexible bracelet 
mountings; all territories open at present. Call 
or write Albert Bausch, 79 Nassau St., New 
York. Phone Cortlandt 3813. 





SALESMEY WANTED to carry manufacturers’ 
high grade line of white gold mountings and 
platinum face bar pins for the South and Pacific 
a Address “D., 5742,’ care Jewelers’ Cir- 
cular. 





SALESMAN WANTED to carry 
platinum goods, also white gold. 
established house, to cover Middle 
Coast. Address “Q., 
cular. 


side line of 
for an old 
West and 
5905,” care Jewelers’ Cir- 


SALESMAN, WINDOW DRESSER for retail 
jewelry store in New York City; must work three 
nights a week. Address ‘“‘X., 5887,” care Jewelers’ 
Circular. 





JEWELERS, experienced gold ring makers; men, 
with emblem experience preferred; steady work, 
Bardach & Gran, 19 est South St., Indian. 
apolis, Ind. 





WATCHMAKER first class man; permanent 
positicn, pleasant surroundings; very good light, 
Phone 1459 for-appointment, C. B. Karlen, White 
Plains, N. Y. 





YOUNG LADY with selling experience, also knowl- 
edge of typewriting and competent in taking care 
of stock record. Leikind & Pearlman, 78 Canal 
St., New York. 





WANTED, watchmaker, jeweler and engraver; good: 
town, good store, pleasant people; send references 
and sample of engraving. Address Box 1267, 
Charlotte, N. C. 





SALESMAN to carry a side line, a ladies’ and 
gents’ complete Swiss watch line; commission 
basis; for West or Middle West; references with 
application. Address “‘V., 5884,” care Jewelers’ 
Circular. 





REPUTABLF. MANUFACTURER cf ladies’ 18k 
white gold mountings, wishes salesman for Middle 


West; state experience and references in first 
letter. Address “T., 5922,” care Jewelers’ 
Circular. 





SALESMEN to carry side line for manufacturer 
of p»sular priced sterling silver hollowware, cover- 
ing Middle West and Pacific Coast; excellent 
opportunity. Otto Reichardt, 70 W. Houston St., 
New York. 





HIGH GRADE, standardized watch line importer 
has opening for Southern or Coast salesman with 
following among retailers; only those with the 
better trade need apply. Address “‘O., 5769,” 
care Jewelers’ Circular. 





SALESMAN TO CARRY LINE of ladies’ and 
gents’ stone rings and diamond mountings to 
jobbing trade New York and vicinity for manu- 
— Lawrence St.. Newark, N. J. Ad- 


dress 5917,” care Jewelers’ ‘Circular. 





WELL EXPERIENCED and aggressive salesman 
to carry good line of ladies’ and gents’ mount- 
ings and stone rings from Coast to Coast to the 
wholesalers on commission basis; full details in 
first letter. Address “T., 5882,” care Jewelers’ 
Circular. 








Gelp Wanted. 


5c. a word; minimum charge, $1.25 


BOOKKEEPER, STENOGRAPHER,. experienced 
with manufacturing jewelers; capable of taking 
full charge of office. Address “O., 5959,” care 
Jewelers’ Circular. : 





HELP WANTED to reduce our stock of, a ype 34 
American made balance staffs and beautiful ruby 
sapphire balance jewels. The Freeman Jewel 


Co., Springfield, Ill. 





WANTED AT ONCE, first class watchmaker and. 
engraver; sieady employment to right man; give 
references and salary expected in first letter. H. 
Shmerling, Augusta, Ga. 





SALESMAN, gold set rings conjunction other line; 
good following department, first and second rat 
stores; references. Morris Kaysen, 136 So. 
Eighth St., Philadelphia, Pa. 





SALESMAN to carry line of sterling hollowware 
of popular price; territory Middlewest and 
Northwest. Address A. M. Soffel Co., 391-3 
Mulberry St., Newark, N. J. 





WANTED AT ONCE, A-1 watchmaker, engraver, 
diamond setter, . combination man; permanent; 
fine mechanic; pay high salary; West. Address 
“D., 5723,” care Jewelers’ Circular. 





WATCHMAKER AND ENGRAVER, first class 
man: front position; salary $60: pleasant sur- 
roundings; age, salary, samples engraving. 
“Virginia, 5943,” care Jewelers’ Circular. 





WANTED, jeweler and engraver combined; must 
be fast and good; very nice place to work; $36 
per week; State of Ohio; married man preferred. 
Address ‘‘M., 5914.” care Jewelers’ Circular. 








WANTED, JEWELER to do platinum and white 
gold special order work. Address “P., 5870,” 
care Jewelers’ Circular. 





WANTED, ecmbination watchmaker and optician; 
Michigan license; highest salary paid. Apply 
Jos. Gumm, Jecl:son, Michigan. 





and engraver; 


WANTED, watchmaker, jeweler 
W. Richie, 33 


$50 per week: permanent. Carl 
Market St., Brownsville, Pa. 





WANTED, DIAMOND SETTER who can also 
do some jewelry repair work. Address “O., 
5869,” care Jewelers’ Circular. 





YOUNG LADY, Swiss watch experience, capable 
of filling orders. Untermeyer, Robbins & Co., 
136 West 52nd St., New York. 





WANTED IMMEDIATELY, first class watch: 
maker and engraver; good salary; excellent work 
ing conditions; best city in Oklahoma; must 
have tools; give all information and salary wanted 
in first letter. Box 612, Tulsa, Oklahoma. 





YOUNG LADY who had experience in diamonds, 
to assort diamonds and colored stones, having 
some knowledge of values; must have exceptional 
references; a good position for the right party. 
Powers & Mayers, Inc., 58 West 40th St., New 
York. 





MANUFACTURING JEWELER and diamond set- 
ter on white gold wanted; we can offer a steady 
job to right party; state salary and reference in 
first letter; prefer one with trade shop experience. 
Landsman g Kershman, 1015% Main St., 
Worth, Texas. 
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HELP WANTED—Continued. 





DESIGNER AND PATTERN MAKER for white 
gold diamond rings; a fine proposition for a first 
class man. Address Brod & Company, 30 Beecher 
St., near W. Kinney & Broad Sts., Newark, N. J. 





ALL AROUND WORKMAN on watches and 
clocks; permanent position; state ability, ex- 
perience and wages _in first letter. Bolender 


Jewelry Store, 313 West State St., Rockford, 
Ill. 





WANTED, first class combination jeweler, en- 
graver and stone setter; permanent position; state 
salary, experience and references in first letter. 
L. H. DeLoach & Co., 109 Drayton St., Savan- 
nah, Ga. 


WANTED, watchmaker and engraver; 
give experience and references. Ries & 
Armstrong, Inc., 315 Third St., Macon, 
Ga. 





ORDER CLERK, male or female, wanted by 
reputable wholesale jewelers; must be Americati, 
thoroughly experienced in this work; to seceive 
attention letters must state age, references, ex- 
perience in detail and salary desired. Address 
“W.; 5930,” care Jewelers’ Circular. 





RING SALESMAN, with a following in 
New York City and territory East of 
Chicago, to call on jobbers and large 
installment operators. Address “F., 
5976,” care Jewelers’ Circular. 





WATCHMAKER WANTED by first class down- 
town New York store; must be careful and 
thorough mechanic of first grade; good opportu- 
nity for right man. Address “L., 5909,” care 
Jewelers’ Circular. 





WATCHMAKER, capable and experienced; per- 
manent position; congenial working conditions; 
state ability, experience, references and wages 
in first letter. Bolender Jewelry Store, 313 West 
State St., Rockford, Ili. 





EXPERT WATCHMAKER AND ENGRAVER, 
one capable to wait on trade; must have pleasant 
disposition; married preferred; $50 week; give 
experience, reference in first letter. Robert J 
Snyder, Norristown, Pa. 





WANTED, A COMBINATION MAN who is a 
first class watchmaker, engraver, diamond setter 
and jeweler, neat in appearance; permanent posi- 
tion; give full particulars in first letter. Samuel 
Adler, Corpus Christi, Texas. 





EXPERIENCED WATCHMAKER must know all 
kinds of watches and clocks; would prefer one 
who knows jewelry repairing; steady position, 
salary $50 per week. Henry S. Marshall, 638 
Cookman Ave., Asbury, N. J. 





SALESMAN to carry fine iine of gold and platinum 
Waldeirar chains and gold novelties to A 1 retail 
and department steres in Chicago and Mid 
Westerr. States on commission. Address ‘‘R., 
£952,” care Jewelers’ Circular. 





WANTED, A YOUNG SALESMAN to represent 
a wholesale house with a complete jewelry and 
watch line, for New England and New York 
State; one with following preferred. Address 
“J., 5861,” care Jewelers’ Circular. 





SECOND WATCHMAKER, clock repairer and 
help at selling; man who has learned his trade 
in smaller town preferred; best of working con- 
ditions; send full particulars and references. H. 
Garman, 130 Main St., Coatesville, Pa. 





WANTED, WATCHMAKER, prefer one who un- 
derstands clocks; good light and pleasant work- 
ing conditions; position permanent; reply stat- 
ing salary and experience. Aci'ress ‘‘Watch- 
maker,” 504 Dickson Bldg., Norfolk, Va. 





WE MANUFACTURE a popular priced 
line of set rings and have a splendid 
opening for the right man. Address 
“H., 5977,” care Jewelers’ Circular, 





WANTED, FIRST CLASS WATCHMAKER, 
competent to handle all classes of watch repair- 
ing, able to estimate, take in work and wait on 
trade; position is permanent; give references and 
state salary wanted in first letter. O. A. Hesla 
Co., Prescott, Arizona. 





SALESMAN WANTED calling on depart- 
ment stores and retail jewelers to 
carry high grade white filled jewelry 
and novelties on commission basis; 
Pennsylvania, Delaware, Maryland. 
Milton Jewelry Co., Inc., 20 West 47th 
St., New York. 





WANTED, SALESMAN, Middle West territory, 
for high grade silver novelties and enameled 
nevelties to retail trade; can be handled in con- 
nection with another non-competing line; com- 
mission basis. Address ‘“‘E., 5740,’ care 
Jewelers’ Circular. 





EXPERIENCED, aggressive salesman to 
represent old established manufactur- 
ing and wholesale jewelry house in 
Pacific Northwest territory, selling 
sold gold, platinum and diamonds to 
retail trade exclusively; an unusual 
opportunity with excellent earning pos- 
sibilities for a man who can produce 
on a commission and drawing account 
basis; in reply give complete experi- 
ence, age and references. Address 
“Circular, 829,” 1104 Heyworth Blidg., 
Chicago, Ill. 





WANTED, WATCHMAKER FOR NEW WORK, 
expert and experienced on small and large high 
grade Swiss watches, for one of the largest 
jewelry stores in the Southwest; give references, 
salary expected and full particulars first letter. 
Arthur A. Everts Co., Jewelers, Dallas, Texas. 





SALESMEN; manufacturer of nationally 
advertised watches has an opening for 
a high grade salesman who is ac- 
quainted with the retail trade in Chi- 
cago and vicinity; product and firm 
well established in this territory; op- 
portunity to make $10,000 a year; in 
replying give full particulars in your 
first letter. Address “C., 5975,” care 
Jewelers’ Circular. 





FLORIDA MAN PREFERRED; we want a first 
class watchmaker, no others need apply, for im- 
mediate permanent position; man who can en- 
grave or do stone setting and jewelry repairing 
will be given preference; write or wire for par- 
ticulars. Address ‘‘Z., 5733,” care Jewelers’ 
Circular. 





WANTED, thoroughly capable represen- 
tatives; one of the foremost manufac- 
turers of gold, silver, gold filled and 
nickel novelties, vanity cases, powder 
boxes, cigarette cases, and other allied 
articles in large variety of styles and 
types, desires to engage the services 
of several first class traveling sales- 
men who have close contact with lead- 
ing department stores and prominent 
jewelers located in large cities; 
splendid opportunity to persons who 
can qualify; mail applications with ex- 
plicit particulars covering past~experi- 
ence, where now and previously 
employed; each applicant should state 
definitely the territory in which he is 
best acquainted and wishes to travel. 
Address “F., 5654,” care Jewelers’ 
Circular. 


WANTED, high grade, thoroughly experienced 
watchmaker, able to handle department capably; 
require legible handwriting and ability to handle 
card filing systems accurately,.as well as ex- 
perience in supervising workmen; also n 
watchmaker, jeweler and engraver for bench 
work only; state your experience in complete de- 
tail in first letter; salary wanted, when you can 
come, and answer in your own handwriting. 
Box 1446, Amarillo, Texas. 








SALESMAN WANTED to represent an 
old established house, manufacturer of 
platinum goods and gold as well, to 
cover the Middle West and Coast; an 
unusual opportunity for an _ experi- 
enced and aggressive man. Address 
“P., 5904,” care Jewelers’ Circular. 


————— 


Zor Sale. 
Stores, Stocks and Businesses. 
5c. a word; minimum charge, $1.25 





FOR SALE, jewelry and gift shop; reason for 
selling, death. C, S. Tuttle, 3640 Ogden Ave., 
Chicago, Ill. 





JEWELRY STORE FOR SALE; stock, fixtures 
and lease; account of sickness. 5C Stuyvesant 
St., corner 10th St. and 2nd Ave., New York. 





WATCHMAKERS, DEALERS! Good _ oppor- 
tunity buy office fully equipped with fixtures, 
very reasonable. Roo 309, 95 Nassau St., 
New Yerk. 





FOR SALE, SMALL JEWELRY STORE, doing 
good business in center of shopping district; ve 
reasonable. Dr. E. Harlan, P. O. Box 816, 
Wood River, IIl. 





JEWELRY STORE on the corner of the main 
street; $40 rent: weekly repairs, $60-$79; cood 
buy fer watchmaker. H. Nlein. 201 Washington 
St.. Hoboken, N. J. 





FOR SALE, JEWEI-RY STORE, fine location, 
Fifth Avenue, Brocklyn, N. Y. For details in- 
quire ef Lowett & Carlberg, Real Estate, 44th 
St. and 5th Ave., Biooklyn, N. Y 





STORE IN SUBURBS OF NEW YORK CITY, 
old establishment, good location, low rent; all or 
part of stock and fixtures; retiring from business. 
Write “L., 5568,’’ care Jewelers’ Circular. 





FOR SALE, long established watch and jewelry 
business with a very geod repair trade, central 
part of New York City; sell cn accuunt of sick- 
ness. Address “J., 5955,” care Jewelers’ Circular. 





UP-TO-DATE established jewelry store for sale, 
busiest section in New York City; could 
bought with or without stock; very reasonable; 
geod lease. Address ‘‘M., 5674,” care Jewelers 
Circular. 





RETAIL JEWELRY STORE, established 21 
years; $5,000 will handle; good opportunity for 
man who knows the business; retiring and going 
into wholesale business. S. Rubenstein, 719 So. 
Crawford Ave., Chicago, Ill. 





JEWELRY STORE AND REPAIR SHOP for 
sale, in hustling Vermont town; all the repair 
work that you can do; reason for selling, have 
other business connections. Address “N, C. B., 
5638,’ care Jewelers’ Circular. 





A JEWELRY AND STATIONERY business; for 
61 years it has prospered in one of the 
growing towns in the South; it is for sale to 
settle an estate. If interested, address R. F. 
Murray, Manager, Huntsville, Ala. 





FOR SALE, factory fully equipped to manufacture 
jewelry and novelties of all kinds, cigarette cases, 
compacts, etc.; have a good clientele of custom- 
ers; can be bought very reasonable. Address 
“Z., 5889,” care Jewelers’ Circular. 





(Special notices continued om page 120) 
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Special Notices. 


(Continued from page 119) 








FOR SALE—Continued. 





FOR SALE, small jewelry and gift shop in St. 
Petersburg, Fla.; nice locaticn and clean stock 
inventorving between $4,000 and $5,000; can re- 
duce; reason for selling, other interests. Address 
“C_, 59658,” care Jewelers’ Circular. 





RARE CHANCE to buy old established jewelry 
and optical store in Bronx, splendid location, 
especially for installment business; new fixtures, 
good lease, low rent; reason, wish to retire. Ad- 
dress “F., 5979,”’ care Jewelers’ Circular. 





WATCHMAKERS; a few hundred dollars will buy 
old reputable jewelry stcre establishment, 29 
years; rent $60, good lease; must be good watch- 
maker: owner leaving en acccunt of sickness. 
221 Avenue A, corner 14th St., New York. 





ESTABLISHED corner jewelry store, 
downtown, in the best city in Northern 
Indiana; sickness in family only rea- 
son for selling; exceptional opportunity. 
Address “N., 5618,” care Jewelers’ 


Circular. 





JEWELRY STORE FOR SALE, established 25 
years’ on busy thoroughfare of Columbia Ave., 
in Philadelphia, directly opposite Motion Picture 
Theatre; splendid opportunity; reason for sell- 
ing, sickness; must give up business. Address 

S. Weissman, 15th and Susquehannah Ave., 


Ss. 
Philadelphia, Pa. 





FOR SALE, JEWELRY STORE; new 
front, good location, long lease, college 
town of 7,000 population; plenty re- 
pairs, th watch and jewelry; little 
competition; cheap if sold at once. Box 
336, Greencastle, Indiana. 





FOR SALE, STORE for cash or credit jeweler 
or pawnbroker; best corner location in South- 
western city of 100,000 population; modern fix- 
tures including safe, cash register, street clock 
and office equipment; good lease, no stock; reason 
for selling, have two stores. Address “Q., 5441,” 
care Jewelers’ Circular. 





WELL KNOWN established Chicago 
jewelry store, prominently located, 
doing a large volume of business, also 
plenty repair work; will sacrifice for 
quick sale. Address “Circular, 830,” 
1104 Heyworth Blidg., Chicago, Ill. 





MANUFACTURING JEWELRY BUSINESS in 
New York City, 27 years established; best rep- 
utation in their line; customers throughout the 
country; patents, fully equipped factory, fine 53 
page catalogue; wonderful opportunity to combine 
this house with an established ring of platinum 
jewelry business; can carry on business under 
present name. Address “C., 5894,” care Jewel- 
ers’ Circular. 





INSTALLMENT JEWELRY STORE in 
Central New York city of 80,000; es- 
tablished 50 years; may be bought 
with or without stock; highly profit- 
able; full particulars to interested par- 
ties only, no brokers. Address “S., 
5880,” care Jewelers’ Circular. 


AN UNUSUAL OPPORTUNITY; will sell 


or trade jewelry store in growing in- 
dustrial center of South, population 
12,000; only jewelry store in city; 
modern store room, fixtures and stock; 
owner desiring to make change for 
personal reason. Address “B., 5712,” 
care Jewelers’ Circular. 
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Zor Sale. 
Tools, Equipments, Merchandise 
5c. a word; minimum charge, $1.25 








DIEBOLD BURGLAR PROOF SAFE, bargain 


to quick buyer. Room 1101, 12 John St., New 


York. 





FANCY SHAPED wrist watch crystals; properly 


domed, all sizes, only 62 cents a dozen; send for 
illustrated catalogue. Beck Brothers, Noll Build- 
ing. Fort Wayne, Indiana. 





FOR BEAUTIFUL ruby and sapphire balance 


jewels, first quality and polished American- 
made balance staffs, send your ‘order to the house 
-* quality. The Freeman Jewel Co., Springfield, 





DIAMONDS AT BARGAINS, bought from estates 


and brokers, sent on memo; look them over; 
check with report. Dan I. Murray, broker, over 
20 years established, Room 1708, 15 Maiden 
Lane, New York. 





COMPLETE SET 


jeweler’s fixtures, including 
three wall cases with mirror section, one having 
plate glass mirror back with one piece plate 
glass front; three floor cases with one piece plate 
glass top; polishing motor; two watchmakers 
benches; lighting fixtures; large fireproof safe; 
all in fine shape, mahogany finish. Address 
“J., 5902,” care Jewelers’ Circular. 





FOR SALE, complete set of modern and good con- 


ditioned jewelry fixtures, including latest type 
show cases, mahogany finished wall cases, trays, 
window trims; safe with special drawers; gold 
and diamond scales; electric motors and all other 
necessary fixtures for complete jewelry store; 
owner retiring from business; will sell in bulk 
at great sacrifice. Inquire Attorney, Walter I. 
Sundlun, 704 Industrial Trust Bldg., Providence, 
R. i. 





ONE Jessen and Rosberg curtain top bench, $68.50, 


in Swartchild catalogue; been used 15 months, 
for $35; one Mosley lathe number two with 27 
chucks, been used a little over a year, $35; 
Houghton face plate, $8; $7.50 countershaft, 
$3.50; $7.50 foot wheel, $3.50; 100 punch K. & 
D. special staking tool, $15; all in perfect con- 
dition; $48.50 General Optical Co. ophthalmo- 
scope and retinoscope, electric, $20. Will sell 
separate or together. H. W. Stabler, 
ville, Ala. 


Green- 
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Business Opportunities. 


5c. a word; minimum charge, $1.25 








WILL PAY CASH for established jewelry store 


located in the Central States; give full partic- 
ulars. “Buyer,” 718 Hippodrome Bldg., Cleve- 
land, Ohio. 





OPTOMETRIST will take over equipped optical 


department on percentage or rental basis, New 
York, New Jersey, Pennsylvania. Address “‘H., 
5980,” care Jewelers’ Circular. 





FOR SALE, wonderfully successful jewelry store 
in prosperous Southern city, established more 
than 60 years; average sales $125,000; is mak- 
ing and has always made good money; large 
railroad watch inspection; leading store for that 
section of State; owner has made independent 
fortune in this store and wishes to retire; this 
is approximately a $100,000 proposition; could 
be reduced to suit. Address “Owner, 5797,” 
care Jewelers’ Circular. 


WANTED TO BUY, medium class jewelry store 


or established jewelry trade shop; prefer Cali- 
a Address “F., 5898,” care Jewelers’ Cir- 
cular. 








FIRST CLASS all around jeweler, stone setter, 


looking to establish or buy trade shop; prefer 
Califernia. Address “E., 5897,” care Jewelers’ 
Circular. 


— 


GERMAN EXPORTER wishes to represent Amer- 


ican firms as buying agent on commission basis: 
precious and semi-precious stones and kindred 
articles. Address ‘“‘P., 5717,” care Jewelers’ 
Circular. 





ee 


HIGHEST CASH PRICES PAID for your sur. 


plus stock of diamonds, watches and jewel 3 
send your stock to me and receive money . 
return mail; national bank references; all ‘busi- 
ness_ strictly confidential. Emil Noel, 29 f, 
Madison St., Chicago, Ill 








HAVE PAID the highest cash price for 
jewelry stores for 40 years; | am a 
positive buyer if you really want to 
sell. Isaac Rich, Room 516, 387 Wash. 
ington St., Boston, Mass. 








AN OLD ESTABLISHED manufacturing jeweler 


wants salesman with ten to fifteen thousand 
dellars, manufacturing a very fine line of hich 
grade jewelry, alsc something entirely new on the 
market; write for particulars. Address “M., 
§957,”" care Jewelers’ Circular. 





WILL PAY SPOT CASH for your entire 


stock or part of it; our immense retail 
jewelry business places us in a posi- 
tion to pay you more than anybody; 
check by return mail; best bank ref- 
erences; business confidential. M. 
Bennett & Co., 59 E. Madison St,, 
Chicago, Ill. 





ARE YOU GOING OUT OF BUSINESS? We 


pay highest cash value for entire stock or part 
of jewelry, diamonds and fixtures; communicate 
with us, it will be to your advantage; rating and 
references of the highest order. Van Praag & 
Co., 655 Broadway, New York, established 1889. 





ARE YOU IN NEED OF MONEY? We 


will pay you highest market price for 
your entire stock or part; check sent 
by return mail; will hold merchandise 
for your approval; reference: First 
National Bank of Chicago; business 
strictly confidential; give us trial on 
old gold and silver; established 1900. 
Emanuel Maltz Co., 1005 Mallers Bidg., 
Chicago, Ill. 





PARTNER WANTED; will consider partnership 


with party who has established clientele in small 
diamond mounted jewelry; small capital required 
by firm well established for many years with 
good bank and trade connections and clientele; 
references exchanged. Address “‘A., 5973,” care 
Jewelers’ Circular. 





DO YOU 


INTEND TO RETIRE from 
business? Do you wish to raise cash 
quickly for other reasons? We buy all 
or part of your stock, no matter how 
large the quantity may be; we -act 
quickly and pay liberal cash; all com- 
munications strictly. confidential; bank 
and mercantile references of the high- 
est character. Brooklyn Purchasing 
Syndicate, Frank Walker, Proprietor, 
32 years at the same address, 610 
Broadway, Brooklyn, N. Y. 








_DO YOU WANT TO REALIZE MORE for your 


entire stock and fixtures? Then sell out com- 
pletely to us, get your cash and retire; it is the 
only logical way; you can profit from our many 
years’ experience in the jewelry market by re- 
ceiving our appraisement quickly and accurately; 
all correspondence kept in strictest confidence; 
ship your dead or surplus stock to us, express 
collect and realize the cash by return mail; re- 
member that you are under no obligation to keep 
the check if .it is not satisfactory; but others 
have been satisfied, so no doubt, you will be too; 
bank and trade references furnished upon request; 
wire or write today to have our representative 
call on you, or send in that surplus s and 
receive your cash. Gordon Bros., 333 Washington 
St., Boston, Mass. 
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BUSINESS OPPORTUNITIES—Cont. 


=——— 


pO YOU WANT CASH? | am the man 
to do business with, quickly and hon- 
orably; | bought out some of the largest 
jewelry stores in the United States, 
including George E. Homer of Boston, 
forty years established, over $200,000 
stock; Leo Slonim of Plainfield, N. J., 
$60,000 stock; Case Jewelry Store, 
Jackson, Michigan, fifty years estab- 
lished; Ex-Mayor Midlan of Rome, 
N. Y.; Churchill of Amsterdam, N. Y., 
and dozens of others, too numerous 
to mention; wire or write at once if 
you mean business; | will come at 
once. Gordon & Posner, successors to 
J. M. Gordon, 603 Province Building, 
Boston, Mass. 














Wanted to Purchase. 


5c. a word; minimum charge, $1.25 








LOAN BUSINESS WANTED; pay. cash for estab- 
lished money-maker, or buy active interest. Write 
full particulars, everything confidential. ‘‘Senior,” 
Box 1957, Station E, Cleveland, Ohio. 





ON FEBRUARY 19th in Passaic, a dollar day is 
to be held; we are anxious to secure some mer- 
chandise on memorandum for this sale. Write 
or phone Bush & Walsh, Passaic, N. J 


JEWELERS’ GOOD WATCH WORK, eight-day 
service; watch repairing to the trade; not how 
cheap but how good; mail orders promptly taken 
care of; price list on request; estimates cheer- 
fully given. Members National Jewelers Board 
of Trade. S. A. Peck & Co., 29 E. Madison St., 
Chicago, IIl. 








Engraving for the Trade. 


5c. a word; minimum charge, $1.25 








LETTERING, CARVING, CHASING on wedding 
rings, enamel and die engraving for emblems, 
pins, etc.; out of town orders promptly attended 
to. Chas. Fradin, Room 522, 108 Fulton St., 
New York. 











Co Girt. 


5c. a word; minimum charge, $1.25 





DESIRABLE OFFICE SFACE to let: excellent 
light and reasonable rent. Inquire Room 9s, 68 
Nassau St., New York. 





DESIRABLE SPACE for diamond setter or en- 
graver in light office; telephone service, etc. 
Pennsylvania 5964. New York. 





OFFICE SPACE FOR RENT; ideal location for 
loose goods or semi-precious stone house. Gill 
& Roth, 10 West 47th St., New York. 








Wateh Work for the Trade. 


5c. a word; minimum charge, $1.25 





FIRST CLASS WATCHMAKER, experienced on 
high grade watches; work guaranteed; prompt 
service; work called for and delivered, New 
York City. Joseph Dawgiewicz, 28-19 Steinway 
Ave., Astoria, N. Y. 





THREE IN ONE, PRECISION, medium, rapid; 
the one, the most expensive; the two, medium 
price; the three, the most low priced repairing; 
I do not want stores which pick out the work 
for the trade watchmaker, I want stores which 
send everything; after your customer put on each 
watch one, two, or three. Leopold Hoffer, 109 
Southern Ohio Bank Blidg., Cincinnati, Ohio. 





TO LET, DESIRABLE SPACES for diamond set- 
ters, engravers, small manufacturers. Inquire 
Room 308, 61 Beekman St., New York. 





DESIRABLE OFFICE TO RENT in building 
corner 33rd St. and Fifth Ave., New York; 
rent very reasonable. Telephone Cortland 1895. 





SMALL OFFICE TO SUB-LET, building, 36 
West 47th St., New York; two north light win- 
dows and one vast light window; rent $1,100 an- 
nually; occupancy May Ist. Call Bryant 4171. 





BEAUTIFULLY DECORATED second floor 
showroom at 8 West 47th St., for sub-lease at 
sacrifice rental; floor 20 x 90, with large show 
window; quick action necessary. Call Xandrine 
(Mr. Alexander), Bryant 9046, New York. 


OFFICE TO LET; fine light office space, about 
180 sq. ft., furnished, $60, unfurnished $50. 
Room 1510, 62-72 West 47th St., New York. 





NATURALLY LIGHTED LOFTS, suitable for 
office or light manufacturing; will sub-divide if 
necessary. Inquire 3rd Floor, 33 West 46th St., 
New York. : 





TO LET, for small manufacturing jeweler, desir- 

able work room with large windows on Forty- 
third Street and Fifth Avenue; equipped with 
benches and fixtures; other fixtures for sale; also 
private office; occupancy February Ist. Apply 
Room 1301, 516 Fifth Ave., New York. 





PRIVATE OFFICE in Columbus Mem- 
orial Building, Chicago, Ill.; alterations 
to suit; full protection; private police- 
man on floor. Son & Prins, 31 N. State 
St., Chicago, Ill. 


htnsteeesscesrenssnessssnessaeesnetnasisieseanemnnmnememmenmmmenseneee 


information Wanted. 


5c. a word; minimum charge, $1.25 











WATCHMAKERS OR DEALERS who 
received offers or bought watch move- 
ments stamped “Sirone” valued at 
about $6,000 on or about June 21st, 
1926, are requested to kindly communi- 
cate with the Swiss Consulate, 104 
Fifth Avenue, New York. 
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Miscellaneous. 
5c. a word; minimum charge, $1.25 





WATCHMAKERS! Begin the New Year right 
with a copy of each, “Rules and Practice for 
Adjusting Watches” and “Practical Balance and 
Hair Spring Work’; your jobber or direct; cir- 
culars free. Walter Kleinlein, Waltham, Mass. 





DO YOU DEPEND ON THE SEASONS? If so, 
you have an opportunity to enroll and learn a 
business of four seasons in our new school of 
Life Underwriting given free of charge to ac- 
cepted applicants at convenient hours; enrollment 
limited; call or write for interview. Horace H. 
Wilson, 24 E. 42nd St., New York City, Murray 
Hill 3011. 
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W. H. BROKAW 





WARREN H. BROKAW 


Tel. 5596 Cortland 


If you want the best results, write or wire. 


The Leading Auctioneer 
for the Jewelry Trade 


Do you need an auction sale of the modern kind, conducted by men of 
wide experience in this line, who are gentlemen? 

Your own goods sold, your high class stock, especially diamonds, sold at 
better than cost. Your good name and standing safely guarded. Your sale 
conducted in such a manner that it will be a pleasure to you and your cus- 
tomers. No red flag used. Sales conducted personally, with associate Mr. 
Robert Tewell, high class Jewelry Auctioneer. 

References furnished from leading jobbers, wholesalers, manufacturers, 
retailers, Jewelers’ Circular, and members of the Jewelers Board of Trade. 








W. H. BROKAW, 14 Maiden Lane, New York City, N. Y. 
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THE JEWELERS’ CIRCULAR 











January 26, 1927 

















The 


582 Annibersary Number 


Che Jewelers Circular 


will be issued February 2, 1927 


74 SPECIAL NUMBER of 
§ exceptional excellence, an 
{ elaborate and artistic edition, 
i4 reviewing the jewelry trade of 
the past, forecasting the styles 
for the coming year, illustrating new designs 
and patterns for the Spring buying season, 
containing a vast number of special articles 
of the utmost interest to jewelers, covering 
every phase of the industry, and written 
expressly for this issue. 





tare big annuals, of 400 pages or more, 
which have appeared for so many years, 
longer in fact than most jewelers have been 
in business, have become a tradition in the 
jewelry trade, are looked forward to by the 
whole industry and are preserved for future 
reference and referred to frequently through- 


out the year. 


A DEEP sentiment and strong prestige 
are attached to these Anniversary 
Numbers, aside from: their intrinsic merit, 
which lend a distinct and additional value 
to their advertising columns. They are the 
standard year books of the trade and con- 
stitute the most comprehensive collection of 
advertisements of the leading houses. 


7 advertising value that these Annual 
Numbers offer is apparent to anyone. 
They are the most important and largest 
productions of trade journalism in the 
jewelry and kindred trades, have the largest 
circulation, are of the greatest interest and 
contain the most enduring features, which 
assure the greatest attention on the part of 
the readers. 


on unquestionably will find it a profit- 
able investment to have your advertise- 
ment in the Fifty-eighth Anniversary 
Number of THE JEWELERS’ CIRCULAR 
and be placed in contact with practically 
every buyer at this most important time— 
when the jewelers have finished their in- 
ventory and are arranging to replenish their 
depleted stocks. 


PACE in the Fifty-eighth Anniversary 

Number sheuld be reserved at once and 

advertising copy sent by return mail, to re- 
ceive the best attention. 


7 JEWELERS’ CIRCULAR is the greatest 
factor in the promotion of sales—it is 
the one big -medium between buyers and 
sellers. Over a period of many years it 
has published more advertising and circulated 
more copies than the six jewelry monthlies 
combined, and its advertising rates are the 
lowest per thousand guaranteed paid 


‘ circulation. 


The Jewelers’ Circular Publishing Co., 11 John Street, New York 
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Kg This gorgeous new 
pattern is admired by thousands 


@SuCH a magnificent new design as the RENAISSANCE 
naturally charms every woman who desires the finest for 
her table. In the short time in which it has been shown, 
it has taken a prominent place among other fine Wallace 
patterns that represent the perfection of silver art. 
Following the present day trend of more decorative design, the REN- 
AISSANCE truly portrays that beautiful art of the Italian Renaissance. 
Wherever the pattern has been shown it has been immediately 
successful, and purchased in quantities by jewelers whose silver 
reputation has been built upon the skill with which they sele& 
their patterns. 

We would like you to become acquainted with the RENAISSANCE. 

Send today for illustrations and price list. Also inquire about our special 

service that will aid you in selling considerably more of this pattern. 

R. WALLACE & SONS MFG. CO. 

SILVERSMITHS & Founded 1835 » WALLINGFORD, CONNECTICUT 


NEW YORK CHICAGO PHILADELPHIA SAN FRANCISCO 
411 Fifth Ave. 10So0.Wabash Ave. 1204 Chestnut St. 140 Geary St. 
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Alt TUDOR PLATE Gaft Preces 


now packed in these beautiful 


BLUE & GOLD GIFT-BOXES 


To your CUSTOMER—they are a delightful added reason 
for choosing Tudor Plate, even though she is purchasing 
for her own use. 


— 


es 


— 
> 


To YOU—they are invaluable, providing a quality setting 
for the merchandise in the window, and catching the wander- 
ing gift eye instantly on the counter or in the show-case. 


‘ 

A Closely fitting the sturdy, blue-satin-lined base illustrated 
above is a smartly matching decorated cover. All Tudor Plate 

f Service Pieces now come packed in these striking Gift-Boxes 


— FREE. 
























































